


Why use ceramictile
%vhenyou can use Kentile?

Kentile® Casa Vista™ has
the look and texture ofreal
ceramic tile. Its grouting is deep
and true-to-life.

And Casa Vista is long
wearing. It's comfortable under-
foot.

Each Casa Vista tile is 29

separate tiles (a mixture of hex-
agonals, portions of hexagonals
and rectangles) within one big
tile (a huge 18" x 18" square)!
So just imagine how much a
real ceramic floor (in all the

little pieces you see here) would
cost to install!
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Keniile Casa Visia  at 18" x 1/8"
fire-resistant, solid linyl tiles, come in
four different colors. Palonnno (aboie),
Pueblo Clay, Ccmyon Sunset (red) and
Desert Frost (zvhite). 1ts idealfor
outdoors, too, using special adheshes
and installation instriictions. Callyour
Kentile representative.
QEISiaDEIES

BrookINTv Sew York 11215



Open the door
with the sales closer

You've explained that you've used only the Garage Door Opener. They know the
best construction materials possible. You've name, and they know the quality. You know

discussed the insulation, the studs, the that dollar for dollar, you can't give them
rafters, and the plumbing. All the extra greater convenience, security or worry-free
effort and care that help make a house a performance.

treasured home ... all the things they All NuTone Garage Door Openers feature
can't see! heavy-duty construction, low profile design,

Now you can show them just how much
quality really means to you with something
they can see . .. the NuTone Automatic

The NuTone Automatic
Garage Door Operator.

virtually fool-proof electronics, and a coast-
to-coast team of fully-trained distributors
and service representatives.
With all that selling for you, you can't
afford not to give them the best, NuTone

. it's an open and shut case.



designed It to wwk

The NuTone photoelectric smoke detector contains no radioactive material.

("e It never has to

We put a lot of thought and hard work

into our Smoke Detection Alarm. We knew
there was a lot riding on its design and its
ability to function. We also knew that the
unit we built would have to recognize the
difference between particles caused by
harmless cooking vapors, auto exhaust or
dust in air current, and those from a
smoldering fire. That's why we chose a
“photoelectric-type” sensor. It “sees” changes
in obscuration of light as minute as 1.5% per
foot, and when it does, it sounds an alarm

that's built to be heard loud and clear.

That's what we knew, so that’s what we built.

All NuTone Smoke Detection Alarms
employ an ingenious testing stage to help
insure constant, reliable operation ... and
every NuTone unit meets or surpasses all
current national codes and regulations.

The NuTone Smoke Detection Alarm can
help you sell your house, but — even more
important — it might save that home ... or
the people who buy it from you.

Think about it. Then call your nearest
NuTone Distributor. For his name, DIAL
FREE — 800/543-8687 in the continental
U.S. except in Ohio call 800/582-2030.

NuTone Housing Products

Madison and Red Bank Roads, Cincinnati, Ohio 45227
Dept. HH-U. Form 2991. Printed in U.S.A.
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THECOSKUTTIKG,
_LABOR-CUTTING
TEXTURED SIDING.

TEMPLE'S TEXTURED

HARDBOARD SIDING.

Our textured hardboard siding is factory
primed. Which lets you cut costly on-site
painting. Goes up faster, too, because panels
are straight and uniform.

Temple hardboard siding is made from all

ood fibers. Yet it won't split or crack during
cutting or nailing. Warp resistant, too. No
knotholes.

And the rustic grain patterns give
outstanding beauty, regardless of the
color or finish you apply. The beauty lasts,
too, since there are no resins to bake out in
the sun.

For more facts on the cost-cutting,
labor-cutting textured siding, see your
Temple dealer. Or w'rite for our colorful
building products catalog.

Diboll, Texas 75941
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ax bill: 1t takes aim at tax-shelter 5rtist but hits builder too

L fortunate thing—for housing
nance—happened to the tax
ill on its way to being signed by
resident Ford on October 4.
he most damaging provisions
‘ere eliminated completely and
lany less objectionable but still
nwelcome features were modi-
ed.

"We came out well," was the
eaction of NAHB's President
ohn Hart to the bill, titled the
fax Reform Act of 1976, al-
hough many economists and
egislators insist that it is a revi-
ion, not a reform of the U.S.
fax Code. Either way, it's Com-
dexand long—1,536 pages long.

Modest effect. The legisla-
ion's impact on real estate fi-
lance will be: 1) moderately re-
trictive, but far less so than
eemed likely as the measure
loved through Congress, and 2]
lelayed, allowing both breath-
ag time for the housing in-
ustry and a period during
/hich Congress might have sec-
nd thoughts about what it has
/lought.

One major criticism: The tax
nil takes a bigger stick to the
ull-time builder/developer than
t would use on the rich individ-
lal who uses real estate simply
s a tax shelter for other income.
'his tax shelterer was the target
lost legislators were aiming at,
ut legitimate real estate opera-
ors and builders got caught in
tie line of fire.

'Marked improvement.' Even
the 95th Congress, which con-
rnes next January, does not
>ften the new law, the act rep-
.sents a 'marked improve-
lent" over both Senate and
ouse versions that went to
inference. That's the assess-
lent of John C. W.illiamson,
sneral counsel for the National
.partment Association. While
lere will be "some effect" on
ivestment in multifamily con-
jtruction, Williamson said,
we doubt that it will be sub-
tantial."

In the last hour of deliber-
tion, conferees working to rec-
ncile the two versions of the
ill threw out the most onerous
:al estate provisions in each
leasure. The LAL, or limitation
n artificial losses, written by
le Ways and Means Commit-
:e of Rep. Al Ullman (D., Ore.),
'as dumped.

The Senate bill was stripped
[ the Haskell-Kennedy amend-

ment, the at-risk rule that
would have reduced the tax de-
duction of a participant in a lim-
ited partnership to the money
actually invested or the amount
of the partner's personal liabil-
ity. Tax authorities say this
would have been the death blow

Senate's Long
Leader in drive for tax law

for real estate syndication. Al-
though the at-risk provision is
dead for real estate, Congress re-
tained it to be invoked against
"exotic new tax shelters,
area of finance yet to be explorgg
by lawmakers.

'‘Expensing.’ In place of the
two controversial provisions,
the "expensing" of construction
period interest and taxes was
brought forward o . compro-
mise by the staff of the Joint
Committee on Internal Reve-
nue. This new capitalization
and amortizationrule stipulates
that interest and tax deductions
cannot be taken in a single year,
but must be spread over a period
that will eventually be 10 years.

This concept came in "out of
the blue,” said Gil Thurm,

director of tax programs for the
National Association of Real-
tors, and there is little economic

data available on what its effect
on investment will be. Fortu-

nately for home and apartment
building, it does not become ef-
fectiveuntil 1978. It takes effect

in 1982 for low-income subsi-
dized housing, butit is effective

this year for commercial and in-
dustrial construction.

Phase-in period. When the
new expensing rule hits housing
in 1978, it will allow 25% of
construction interest and taxes
to be deducted that year. The re-
maining 75% must be defened
until the building "is ready to be
placed in service or is ready to be
held for sale." The allowable de-
duction will decrease in even
steps unil 1988, when the 10%-
per-year goal is reached.

The tax on preference items—
depreciation above straight line
and non-realized capital gains—
was raised for both individuals
and corporations. The rate went
from 10% to 15% and the mini-
mum was cut from $30,000 to
$10,000, or one-half of federal
taxes paid, whichever is greater.

And the deduction of interest
for'carrying an investment was
reduced to the sum of net invest-
ment income and $10,000.
These provisions will have
some negative effect on real es-
tate investment, although opin-
ion is mixed on how much.
Since they inhibit all seekers of
tax shelter, they will not drive
any housingdollars into oil, gas,
farm or exotic new tax shelters.

Full-time partners. Limited
partnerswill no longer be able to
joina syndicate on a New Year's
eve and claim a full year's tax
benefits. Starting )anuary 1,
1977, retroactive allocation of
losses or gains will be a memory.
From then on, allocation of tax
benefits will be prorated for the
time the taxpayer is actually a
member of a syndicate.

Also, the costs of organizing a
syndicate or promoting the sale
of interests in a partnership
must be capitalized, whether
they are out-of-pocket or ac-
crued expenses. This applies to
fees paid in taxable years begin-
ning after December 31, 1975.

Recapture. A minor swipe at

Exec's incentive: Half a million

President Mathias J, DeVito of
the Rouse Co, hasan incentive.

The Baltimore realty develop-
ment company has just advised
the SEC in Washington that
company loans of $500,000 have
been granted to DeVito so he can
buy 40,000 shares of Rouse com-
monstock. He can also exercise
options on another 28,000.

The company will add $100,-

000 a year in supplemental pay-
ments to DeVito's salary through
1980, in effect forgiving the loan
over the five years,

The company's proxy state-
ment said DeVito currently
earns $135,000 a year. A spokes-
man said the company itself ex-
pects to earn $10 million this
year, The loan was disclosed in
an8-Kfiling.

real estate was contained in the
code amendment that will re-
capture and tax at ordinary
rates, instead of capital-gain
rates, all depreciation in excess
of straight line, if there is a capi-
tal gain when a project is sold.
This provision, effective for tax-
able years beginning after De-
cember 31,1975, places residen-
tial construction under the
same recapture burden as com-
mercial property.

Hard-pressed REITs were
given a raft of highly technical
regulations, all designed to help
them maintain their tax exempt
status.

Homeowner and condomin-
ium associations got tax exemp-
tion for dues and assessments of
members, but they will still
have to file and pay if they earn
any other income above $100.

Developers who rehab his-
toric buildings will be allowed a
quick five-year writeoff.

And elderly householders had
their tax forgiveness raised from
$20,000 to $35,000 for capital
gains on their principal
dence.

Renters. As the tax bill ,,¢
going to President Ford, the Sen-
ate rejected a separate proposal
that would have allowed apart-
ment renters to deduct their
share of their building's prop-
erty tax from their income.

Opponents prevailed on a vote
of 41 to 29. Senator Long, one of
the critics, objected because the
bill would have allowed both
the renters and the landlord to
deduct property taxes.

A sponsor. Senator James
Buckley (Conservative, N.Y.,
said the current tax law discrim-
inates against renters because it
allows homeowners to deduct
property taxes from income.

Long time a-coming. The tax
bill itself can trace its ancestry
back to the recommendation of
then Treasury Secretary George
P. Shultz on April 30, 1973.
Serious drafting began when
markup started in Ways
Means on March 17, 1975. Al-
though not so long as the 645
days between conception and
birth of an elephant, the 561-day
gestation period easily tops the
450 days required for a rhinoc-
eros—and the real estate in-
dustry has yet to see what kind
of an animal Congress has

created.—Trevvett Matthews
Washington

resi-
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At BirnamWood, our General Electric quali
have been important facto
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"We are building quality homes
near Houston, and seeing 'General
Electric' on the kitchen appliances
helps our customers to know it.

'It's also important to them when
they find out that GE service is only a
local phone call away and that re-
placement parts are readily available.

"When service was called for, the response was
prompt—usually on the same day—and the work done
was 100% satisfactory. The servicing of GE's Kitchen
appliances in our homes is a completely dependable
operation to us."

Customer Care® Service. This means we have Factory
Service Centers covering 800 cities, and, in addition,
there are more than 5,000 franchised servicers across
the country. Many of them are in the Yellow Pages.

On-Time Delivery. General Electric can get your
appliances to you where and when you need them. We

Roger Medors

have 9 factories, 5 regional distribution centers and c
60 warehouses throughout the country. Our Conti
Register records your order and updates your deli\|
requirements. |
Technical and Merchandising Assistance. GE's a
cialists will work with your engineers and architect
help with your heating and cooling needs. And rJ
chandising people can help develop programs to nj
Kpur sales or rental objectives, )

itchen and Laundry Design. GE's designers
custom-style kitchen and laundry plans based on y
budget, space, etc. You can choose from an arra)
efficient, dependable GE appliances.
Nationwide Staff of Contract Sales Reps. They cocj
nate and expedite all GE builder services. When
order GE products, You also get know-how, service
professioriiism. ..dl from a single source. You can re
a GE Contract Sales Representative through your k
GE Major Appliance Distributor.

Over 25 years of consistent service to buiiders.
GENERALBELECTRIC



tpliances backed by GE Customer Care’service
satisfying ourcustomers’needsr

Roger Medors, President, U.S. Home Corp. of Texas
0

CIRCLE 7 ON READER SERVICE CARD H&H NOVEMBER 1976 7



Introducing new Vs" PPG Solaroooi glass
beautiful any way YOU cut it

For years, the commercial and
institutional market has had the advan-
tages of using the beauty of PPG
Solarcool Bronze reflective glass.

Now. PPG reflective glass isavail-
able for residential use inJ4" thick-
ness. What makes it so practical for
builders is that it's annealed, Which
means that local dealers can cut it,
temper it. fit it and fabricate it into
insulating units right in your locality.

In this model home in Anaheim
Hills, Calif., it looks perfectly stunning.
But it has a practical side, too—the
inside. Compared to clear glass, PPG
Solarcool Bronze reflective glass
delivers a 15- to 18-percent energy

8 H&H NOVEMBER 1976

saving from air conditioning in this
house—by reducing glare and heat
aain from the brilliant Southern Cali-
fornia sunshine. This data is based on
PPG computer energy analysis of this
model. In other locations the savings
could be even more impressive.

In the daytime, the subtle, mir-
rored facade of Solarcool sharply
reduces visibility from the outside, so
people inside can enjoy comparative
privacy.

At the same time, it's a lot nicer
to look out at all the sunlit flowers
and lawns because the glare is cut
down. And since only 16 percent of
the sun's ultraviolet light can get

CIRCLE 8 ON READER SERVICE CARD

inside, fading of interior colors ts
almost eliminated,

We'd like to help you sell the
advantages of honnes built with PPG
residential Solarcool Bronze reflective
glass. Write to us for a free color

brochure,
PPG Industries, Inc., One Gateway

Center, Pittsburgh, Pa. 15222.
PPG: a Concern for the Future

INDUSTRIES
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For new housing market, new mortgages: Congress rolls up sleeves

Congress is now looking hard
for ways to help both home-
buyers and mortgage lenders—
but without widening the fed-
eral budget deficit.

Lawmakers ding to the hope
that there may be an inexpen-
sive technical solution in the
flexible-ratemortgage.The new
instrumentwould be an alterna-
tive to the old fixed-rate mort-
gage.

Both banking committees of
Congress will hold hearings on
the merits of flexible-rate mort-
gages early next year. The basis
will be a study now being con-
ducted by the Federal Home
Loanfiank Board ofall questions
raised by the numerous propos-
als for dexihlcs. Those most
often mentioned are the vari-
able-rate  mortgage (VRM),
which shifts the inflation risk
from lender to borrower, and the

grRolRtecFRaY Gy foRktEase

stiQam of payment by the bor-
rowerfrom small at first to large
later in the hope of apportioning
payments to the bonower's in-
come.

Turnabout, Chairman Henry
Reuss of the House Banking
Committee is already saying
VDR?reconsider the
VKM. Twice before the VRM
has ~en blocked in Congress
~terbeing proposed by the Bank
Board, the regulator and credit
source for the federal savings
~d loans associations. Even
now, sentiment in Washington
IS more favorable to the GPM
In fact, President Ford has high-
lighted an experimental GPM
project that his administration
will start as the way to reach his
promised goal of "home-owner-
sHp for every American family
that wants to own a home and
is willing to work for it."

Reuss and his Senate counter-
part, Chairman William Prox-
mire of the Senate Banking
Committee, will almost cer-
tainly have to back away from
opposing the VRM.

The legislature in their own
state of Wisconsin has just au-
thorized state-chartered S&Ls
to write VRMs, and the federally
chartered associations there the
same right.

The new proposals. The hand
Riding the Bank Board study
belongs to Chief Economist
Donald Kaplan. He believes the
basic mortgage can be rede-

signed to offer three or four flexi-
ble-payment instruments in ad-
dition to the fixed-rate contract.
These include not only the VRM
and GPM, but mortgages incor-
porating reverse annuity, de-
fened interest and shared
equity. Kaplan sees these advan-
tages for the housing market:

= Some buyers who can't af-
ford today's house price will be
able to buy on a flexible-pay
mortgage, so the plan will be so-
cially valuable.

e Those who can afford
houses now will be able to buy
bigger, better houses than they
could have afforded previously,
or they will be able to choose
one in a better neighborhood.

e The flexible-pay mortgage
may smooth out some of the ups
and downs of the housing cycle
by providing a more stable mar-
ket.

< And the flexible may be-
come more competitive with
the bond market in attracting
investment capital into mort-

gages.
The staffs of the House and
Senate Banking Committees are

Bank Board's Kaplan
Cites pros, cons ofnew plans

sitting in on meetings of the
Bank Board's study advisory
panel, That means, even though
Kaplan doesn't expect to finish
his investigation until August
1977, that Congress will be off
and running with the Bank
Board's findings early in the

spring.

Pitfalls. Kaplan is already
warning that there will be some
"special problems,” however.
Those loom very large on close
inspection.

All flexible-payment mort-

gages rest ultimately on two as-
sumptions; that the borrower's
income and the resale value of

Three companies admit payments abroad

The furor over illicit payments
abroad by U.S. corporations has
so far touched only lightly on
the homebuilding industry—
outside Gulf Oil Corp., whose
subsidiary Gulf Oil Real Estate
Development Corp., develops
the new town of Reston, Va.

Weyerhaeuser. The Weyer-
haeuser Co., the lumber pro-
ducer with a major homebuild-
ing operation, advised the SEC
that subsidiaries abroad made
these questionable payments:
$103,630 to tax officials, $171,-
326 in sales commissions and
$310,000 to purchasing agents.
Weyerhaeuser controls Centen-
nial Homes of Dallas and Quad-
rant Corp. of Seattle through
Weyerhaeuser Real Estate Co.

One of the two others affected
to date is Dart Industries Inc., a
diversified manufacturing com-
pany based in Los Angeles with
resort developments in northern
California. Dart's self-investiga-
tion this year found ques-
tionable payments totaling
$125,000 since 1970 by subsidi-
aries in four foreign countries.

Dart had sales of S1.2 billion
and net earnings of $79 million
in 1975.

‘Not . . . unusual." The com-
pany told the Securities and Ex-
change Commission that the
payments went to smooth the

way through customs for
various goods and to obtain local
permits.

Standard's spending. Ameri-
can Standard Inc., the heating
equipment and plumbing fix-
tures company with head-
quarters in New York City, told
the SEC that one subsidiary
spent $175,000 in 1975 and
lesser amoimts in 1972-74. The
parent said it was moving to
dispose of that subsidiary.

Standard admitted that "some
members of senior manage-
ment" knew of the payments.

Two other subsidiaries had
made payments totaling $66,-
000 in 1972-75 and a third was
in the habit of making gifts to
government employees to the
tune of $5,000 a year, the com-
pany added. All of these pay-
ments were made overseas and
without the knowledge of top
management, Standard added.

American Standard had sales
in 1975 of $1.6 billion, and net
earnings of $44.8 million.

—Harold Seneker

his house will rise. The greater
the increases, the more likely
the borrower will be able to
meet his commitments under
the various formulas used in
flexible mortgages.

But conversely, with only
moderate increases, the buyer
represents a greater risk of de-
fault. In any case, all of the flexi-
ble-contract variations would
reduce the margin of safety the
buyer enjoys under the fixed-
rate contract. That makes for a
politically uncomfortable risk.

The consumer groups' resist-
ance to flexible mortgages can
be gauged by the lawsuit that
the Consumer Federation of
America has filed in order to
halt the Bank Board's study.

Into discard. The several diffi-
culties lend some sense of frus-
tration to the new congressional
fervor for change in the mort-
gage instrument.

After preliminary hearings
last August, Proxmire indicated
he felt that so far none of the
mortgage proposals quite satis-
fied the housing market's need.
And two of them backed by
members of Congress got such a
rough going-over that they are
now doubtful prospects. They
were the Housing Investment
Incentive Act proposed by Sena-
tor William Brock (R., Term.)
and Rep. Thomas Ashley (D.,
Ohio), which would give the
mortgage lender a VRM, and the
Young Families Housing Act, by
Senator Edward Brooke (R,
Mass.]. The Brooke bill would
require the government to sub-
sidize a savings account so the
young family could accumulate
a down payment.

Prospects for passage. Con-
gress is quite likely to approve
both VRM and GPM mortgages
in 1977 on the theory they will
at least help some people. But
even though there is now nearly
$4 billion in VRM mortgages
outstanding among customers
of California's state-chartered
S&ILs, it is not yet clear whether
flexible-payment mortgages
will have much impact on the
national housing market.

If they don't, the other way to
help borrowers and lenders is
heavy government subsidies.
Congress will avoid that ap-
proach as long as it can.

—Stan Wilson
McGraw-Hill World News,
Washington
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Energy code for builders: Bitter pill but perhaps good medicine

10

The Department of Housing and
Urban Development is busily
working up an elaborate new
document that most home-

builders hoped they would
never see: a nationwide federal
building code.

The purpose is to insure that
all new homes and buildings
built anywhere in the United
Slates will meet minimum en-
ergy-efficiency standards. When
the standards are ready in about
three years, all state and local ju-
risdictions will have to adopt
them as part of their building
codes or risk halting most new
construction.

The law establishing the en-
ergy-efficiency building stand-
ards specifies that HUD must
work with the Energy Research
and Development Administra-
tion, National Bureau of Stand-
ards and the soon-to-be-created
National Institute of Building
Sciences. No one is completely
suxe just what will be included
in the final standards.

Performance  basis.  This
much is certain: The standards
will be expressed in perform-
ance terms. That means that
only the ultimate value of effi-
ciency efforts is specified, not
the means needed to achieve
that efficiency. Heretofore,
most building codes have been
prescriptive; they have, for in-
stance, required a certain num-
ber of inches of a certain insula-
tion product.

The National Association of
Home Builders has been a bitter
foe of the Energy Efficiency
Standards Act. The association
favors the adoption of standards
through the model code groups,
using consensus procedures,
rather than a federalized code.
This, the NAHB believes, would
permit standards with regional
variations. The association also
worries about the performance
standards because they depend
more heavily on sophisticated
building inspectors.

Penalties. The NAHB and
many other trade groups are also
concerned about the penalty
provisions for jurisdictions that
fail to adopt the standards. The
law says that borrowers for
building in noncomplying juris-
dictions cannot be served by fed-
erally guaranteed or chartered
lending institutions. In other
words, there will be no loans for
building in jurisdictions that
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have not adopted the standards
as part of their building codes.

This hazard was weakened
somewhat in a last-minute leg-
islative compromise. The sanc-
tions can be activated only if
Congress expressly  permits
them with a special resolution.
And a borrower in a noncomply-
ing jurisdiction can inde-
pendently seek certification
that his design meets or exceeds
the standards. He can thereby
regain his bonowing rights.

Price factor. An NAHB
spokesman, conceding disap-
pointment in the legislation,
hopes that the language finally
adopted by HUD will not be
damaging to homebuilders. Un-
til the final language is written,
there is no way to estimate how
much the new standards will
add to the price of a new dwell-
ing. There is one theory that
most new homebuilding already
meets the standards and thus
they will add nothing to the
price of a house.

When it finally sailed through
Congress and was signed by
President Ford, the standards
law was little noticed. It was
tacked onto legislation extend-
ing the Federal Energy Adminis-
tration for 18 months.

Spending. The same measure
includes these other energy-
conservation provisions for con-
struction:

* $2(X) million is included to
pay for the distribution and in-
stallation of insulation materi-
als in existing dwellings oc-
cupied by poor people.

= Another $200 million is in-

eluded for research to determine
which method of financial as-
sistance will best encourage
owners to retrofit homes for
greater energy efficiency. The
options are loan guaranties, tax
credits and grants.

= The FEAisdirected to dem-
onstrate ways to improve elec-
tric-utility load management
and ratemaking so as to encour-
age efficient use of electricity,

= Spending of $37 million is
authorized to permit the FEA to
help commercialize solar-en-
ergy equipment and to allow
HUD to support the retrofitting
of homes with solar systems.

e $7.5 million is included to
allow the FEA to create an ex-
tension service of agents to
counsel home and building
owners on efficient energy con-
sumption.

* A $2 billion loan-guaranty
program is set up for large en-
ergy users such as local govern-
ments, nonprofit hospitals and
educational institutions to
make energy-efficiency im-
provements to their existing fa-
cilities.

Billions for industry. Taken
together, the programs mean
billions of new dollars in busi-
ness opportunities as building
owners seek better electrical
and mechanical systems. Sup-
pliers of insulation, storm win-
dows, thermostats and mechan-
ical equipment anticipate a tre-
mendous surge in orders.

Despite the impressive dollar
amounts in the retrofit pro-
grams, it is expected that the
standards provision will have

New York housing gets its heads back on

New York's housing establish-
ment, hit by the resignations of
three top city and state officials
in quick succession (News,
Sept. |, has gone to the bank—the
state banking department, to be
exact—to fill one of the posts.
Another has been taken by an
urban renewal expert of national
stature.

John G. Heimann, 47, state
superintendent of banks since
June 1975, has been named as
state commissioner of housing
and community renewal. The
Albany office has been open
since Mrs. Lee Goodwin re-
signed last July.

The city. New York City,
meanwhile, has appointed

Thomas Appleby, 52, as its
housing development adminis-
trator. He directed the urban re-
newal efforts of New Haven,
Conn, and Washington, D.C. be-
fore becoming president of the
United Nations Development

Corp. in 1969.
Appleby replaces the widely
known Roger Stan, whose

departure signalled the end of an
era in the city's housing en-
deavor. With production of new
housing at a virtual standstill,
the emphasis under Appleby is
already swinging toward rehab.
One post is yet to be filled—
the presidency of the Harlem
Urban Development Corp. Jack
E. Wood Jr. resigned the office.

the greatest long-term impact
on homebuilding and con-
struction. This particular provi-
sion took shape two years ago,
when the Ford administration
proposed It as Title X of the
Housing and Community De-
velopment Act of 1974. It first
passed the Senate last surnmer
as H. R. 8650 and included the
tough borrowing sanctions. A
House version, without the
sanctions clause, followed, but
conferees were unable to come
to an agreement.

Enter, Ted Kennedy. With the
program languishing. Senator
Edward M. Kennedy (D., Mass.)
masterminded the strategy for
lumping the standards measure
in with the other energy conser-
vation efforts and the FEA ex-
tension bill that was considered
vital by the White House.

Kennedy is the principal sup-
porter of the loan-guaranty pro-
visions. He once proposed that
the government guarantee up to
$10 billion in loans to home and
buildingownerswillingto retro-
at with energy-efficiency fea-
tures. The senator's high-risk
strategy of lumping the meas-
ures almost failed when com-
mittees in the House started
squabbling over jurisdiction of
the various elements. Pressure
to adjourn for the Republican
convention in August probably
led opponents to ease their ob-
jections and permit action on
the heavily compromised pro-
posal.

Foes into friends. The com-
promises were so successful,
however, that much of the oppo-
sition melted away before the
final vote.

"When it was all over, we
found ourselves in support,'
said Harvey G. Hallenbeck Ir.,
construction affairs manager for
the U.S. Chamber of Com-
merce, a group that had coordi-
nated opposition to the stand-
ards bill for two years.

Hallenbeck said many of the
objectionable features of the bill
had been eliminated in compro-
mise. And he added that his
group was fearful of halting
progress on energy conservation
efforts this year, worrying m
part that a version that could be
producedin 1977 wouldbe more
objectionable.

—W.illiam Hickman
McGraw-Hill World News,
Washington
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tough like these Dodge Power off without tools. If you use And Dodge’s Crew Cab has
Wagons. But when you buy a tools in your work, then you can enough room inside for six
Dodge, you can count on more order Dodge’s optional tool box adults. So, you'll be able to get

than just a pickup that can take
a beating.

If you're counting pounds,
Dodge has payloads that range
from 1,105 to over 5,400 pounds.
So, whether you're hauling
lumber, bricks, or just good
earth, a Dodge pickup will carry
the load.

Count on Dodge to help make
a working day easier. Indepen-
dent front suspension smoothes
out the rough spots your pickup
meets along the way. And if you
need to remove the tailgate, it's
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more manpower to the job.
For the working man who
needs to get to those hard to
get to places, Dodge full-time
four-wheel drive is available.
Which means you’ll never have
to unlock and lock your wheel

hubs, again.

Count 'em! an.
You've got tough.
You've got nj T L
payload. You've UdlgeTfUChS
got full-time

four-wheel drive.
You've got Dodge.
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NEWS/HOUSING POLICY

Homebuilders propose government-assisted house-purchase program

The executive committee of the
National Association of Home
Builders has just proposed a gov-
ernment program of home-
purchase assistance for young
and moderate-income families
and for the aged.

The program will be submit-
ted to the Administration and to
the Congress after the presiden-
tial election. The NAHB execu-
tive committee voted full en-
dorsement of the plan at the as-
sociation's board of directors
and builders' conference in Salt
Lake City in September. About
12,000 of the NAHB's 80,000
members attended.

The purchase proposal was
conceived by NAHB's president,
lohn C. Hart. A front-end sub-
sidy from the government
would reduce prevailing mort-
gage-interest rates by up to three
percentage points for the term of
the mortgage.

How it works. The govern-
ment would make a one-time
payment to the mortgage lender
covering the difference between
the market interest rate and a
variable below-market rate.
This payment would be secured
by a non-interest-bearing sec-
ond trust deed (for the term of
the mortgage) given by the buyer
and payable to the government.
The money advanced by the
government would be recap-

Direct line to White House is used by NAHB's lohn Hart on podium at Salt
Lake City conference. Conversation with President Ford lasted five minutes
and was amplified on public address system for 12,000 NAHB members.

tured upon the resale of the

home.

Hart, a homebuilder from In-
dianapolis, said the plan would
permit poor families, now ex-
cluded from the new-home mar-
ket, to buy homes they want in
locations of their choice. The

costs subsidized by the govern-
ment would be recaptured, he
explained, and repayment by the
homebuyer would be accounted
for by the equity built up in his
home through appreciation.
Employment. If housing op-
portunities were provided for

|
®
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100,000 families per year, Hart
said, "'this program would create
185,000 more jobs for crafts-
men, laborers and minorities. It
would develop $600 million in
federal personal and corporate
tax revenues and $150 million
in state income and local real es-
tate taxes."

Hart's program sets a sales-
price limit of $50,000. It is in-
tended for new and conven-
tionally financed single-family
units and condominiums.

The below-market interest
rate would vary according to
house price: the lower the price,
the lower the rate.

Assuming a 9% market rate,
buyers of a $25,000 house would
get a below-market-rate mort-
gage at 6%. The rate would rise
0.25% for each $5,000 in price
up to 7V4% at $50,000.

Trading up. "A buyer who
could afford only a $25,000
home in the current market
would now be able to purchase
a $30,000 home,” Hart ex-
plained. "This in itself opens up
a whole new range of opportu-
nities for prospective buyers.

"Further, the down payment
is substantially reduced. The
buyer of a $40,000 house in
today's market is often required
to pay 20% down—$8,000.
Under our programs he would
pay $2,750."

Put government back to aiding private housing business, an expert urges

Massive federal programs have
failed to answer America's
housing and urban development
needs, and public policy should
now be redirected to take greater
advantage of the private sector's
expertise, imagination and ex-
isting institutional arrange-
ments.

That's the advice of Saul B.
Klaman, executive vice pres-
ident of the National Associa-
tion of Mutual Savings Banks
and one of the housing in-
dustry's most widely quoted
economists.

"The basic goal of public pol-
icy in the mortgage and housing
area must be to encourage and to
supplement—not to preempt—
the use of private resources,"
Klaman emphasized in an
address before the National As-
sociation of Bank Women in
New York City.

Rebuilding councils. Sole reli-
ance on government for funds
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and programs has not only been
unproductive but has "placed
severe strains on our federal
budget and bloated our federal
bureaucracy,” Klaman contin-
ued. He suggested that a com-
mon-sense shift toward more ef-
fective public-private coopera-
tion could be implemented
through  voluntary, govern-
ment-established Councils for
Urban Rebuilding Enterprises
(CURE). Public agencies and pri-
vate groups would join forces in
these councils to develop pro-
grams and policies for urban re-
building.

"If such organizations had
been in existence,” Klaman
said, "we might well have
avoided the near collapse of fed-
eral interest-rate subsidy pre-

rams Ter lower-income fami-
ies, which foundered more be-
cause of faulty administration
rather than poor concept.”

Broad program. Turning to

broader housing problems, Kla-
man said that realization of na-
tional housing goals has been
frustrated by extreme short-run
swings in the cost and avail-

Economist Klaman
'Encourage ...not preempt’

ability of housing credit, to-
gether with the continuing long-
run diversion of private savings
from housing investment. Re-
solving these problems, he con-
tinued, will require an inte-

grated, three-pronged approach
aimed at increasing the effi-
ciency of the private sector,
with government support where
necessary.

He said the objectives would
be "to strengthen the ability of
savings institutions to generate
funds for housing; to strengthen
the ability of the mortgage in-
strument to compete with other
types of financial instruments;
and to strengthen the structure,
breadth and flexibility of mort-
gage markets.

"To achieve the tripartite ob-
jective outlined here—through
strengthening institutions, in-
struments and markets—will
require no new injection of gov-
ernment funds,” KJaman em-
phasized. However, legislative
or regulatory action is necessary
in almost every area, he said,
and could be accomplished in a
framework of a better balanced
private/public partnership.



Thermador announces
a new microwave super s*tem: one

sleek built-in that cooks five ways.

(That should sizzle up your sales.)

Thermatronic Il provides five basic cooking methods: microwave, conventional, a
combo of microwave-and-conventional, microwave broiling and conventional broiling

The upper oven has the best of two worlds: microwave
for thawing frozen foods and cooking meals in minutes.
Pius conventional heat for the slower way of cooking.
Use both at the same time and get microwave speed
as well as golden browning and finer texture provided
by the conventional method. A large loaf of crusty
bread bakes in 7 to 6 minutes. A 20-pound turkey is
juicy and golden in just 1 hour and 40 minutes.

The lower oven operates separately and cooks with
conventional heat. Both ovens have broilers, black
see-through glass doors. Both are self-cleaning and
ventilating. Push-button selector switches are located
on the control panel. For customers looking for the
best when building, remodeling or replacing, show
Thermatronic U, the world's finest cooking system.
Its a masterpiece of technological achievement.

"WOUtTMIII

Mkro-Tbermd Ovens

For complete warranty details on Thermador products see your Thermador djstnbutor
or write Thermador. 5119 Distrct Blvd.. Dept. S. Los Angeles. Ca. 90040
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Five Riverside Towers,

ml BinghamtoTj, N.Y.
Architect:
George E. Yurchison, A.l.A.,
Rochester, N.Y.

WHO Capyncki e Anterm Carp.. Bayport, Umn. I>T&

Five Riverside Towers is a spacious, ele-
gantly appointed 11-story high-rise, located
just three blocks from the heart of down-
r town Binghamton, New York.

d Ar V. The architect designed the apartment
r building for tenant comfort and conveni-
r ence. And to keep owner heating and main-

: tenance costs at a minimum.

D Er— That's why Andersen® Perma-Shield®

Casement Windows were specified.

They’re made of wood, one of nature’s
best insulators. And sheathed in long life,
low maintenance rigid vinyl that doesn't
rust, pit or corrode.

Double-pane insulating glass can re-
duce conducted heat loss up to 35%, com-
pared to single glazing without storms.

And, unlike the leaky, drafty kind,
Perma-Shield Windows are two times more
weathertight than industry air-infiltration

., " standards. To help seal out dust and drafts,
| : help save on heating and cooling costs.

So, if you want to keep high-rising fuel
and maintenance costs under control, spe-

uDW cify snug-fitting Andersen Perma-Shield
Windows in your next building.

For more details, see Sweets, File 8P.
Or call your Andersen Distributor or Dealer.
He’s in the Yellow Pages under “Windows,
Wood.” Or write us direct.

t
T,

The beautiful,carefree way to save fuel.

Anderseii\VvVindowvalls |

_»V5> DETAIL AT

OTEAA-,SG ‘bAsw

/NANOEHSfcN CORPORATION »  * SAYPOHT, MINNESOTA 55M3 W
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Myths debunked: We Il need fewer and smaller houses tnan we uauixv

Old ways die hard, very hard.
But, like old soldiers, they do
eventually fade away.

So may it be with the three
methods of measuring potential
housing demand.

Two time-honored criteria,
removal of units from housing
stock and the number of addi-
tions to inventory, have long
since fallen under suspicion.
The third—HUD/Census Bu-

y forecasts of the number of
husband-wife family forma-
tions—now joins the list of sus-
pects.

The charge? Inaccurate pro-
jections.

The crime? Extravagant over-
building in the past, and the
prospect that more of the same
mgly recur. . .

he victim? Economists and
recent studies suggest it will be
the housing industry itself.

One study, compiled by a
Wall Street research firm, says
single-family home demand "is
likely to be half that of the gov-
ernment forecasts."

Inaccurate forecasts may re-
sult in overbuilding in a danger-
ous way—the wrong house for
the wrong household.

A new society. The social and
demographic fabric of American
society is slowly unraveling,
and economists such as NAHB's
Mike Sumichrast now suggest
that the Census Bureau's projec-
tions are woefully out of date. A
study newly compiled by the
prestigious MIT-Harvard Cen-
ter for Urban Studies comes to
the same conclusion.

"Individuals instead of
couples are acting as house-
holds," Sumichrast points out.
"Husband-wife households
have accounted for less than
30% of the increase in house-
hold formations in 1970-75." In
the past, he explains, the figures
were reversed. No longer, he
warns, will husband-wife
household formations take the
major share of the total on an
annual basis.

Homes for singles. The rea-
sons for the statistical reverse
are myriad, Sumichrast says.
But some things are certain—no
longer is divorce a social stigma,
nor is it difficult to obtain. No
longer are common-law mar-
riages a rarity.

Three divorces for every five
marriages''meanachange in the
market for our products,”" Sum-
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ichrast cautions, We must
learn how to build for a divorced

woman and for a man suddenly
living alone."

The MIT-Harvard study,
supervised by economist Arthur

Solomon, was more blunt. It
said the Census Bureau now ap-
pears to be overestimating resi-

MGIC's Kar1
Two million a year.. .

dential demand in its long-range
forecasts. The bureau assumes,
the study said, that the increase
in new households will parallel
the rise in the number of people
eligible, simply by age, to form
new households.

But times have changed, and
the Cenus Bureau has ap-
parently been slow to adjust to
those changes.

In 1950, about 80% of all mar-
ried couples in their twenties
maintained their own house-
holds. By 1960 the number had
ballooned to 91%.

Mini-families.  Since the
1960s the trend has reversed.
The postwar baby boom is over.
And while postwar offspring are
entering adulthood by the mil-
lions, their values and capabil-
ities are far different from their
parents' ways and means.

The postwar babies marry
later and have fewer children.
And, say economists such as
Sumichrast and George Hanc of
the National Association of Mu-
tual Savings Banks, their real in-

They will buy smaller houses
than those in which they grew
up. The smaller house s all they
can afford.

Remodeling. "There are ob-
viously more single individuals
now, Sumichrast adds.
"Singles, divorced or otherwise,
will not be living in single-fam-

NAHB's Sumichrast
'. .. is an impossibility'

ily homes. We have noticed a
trend back to the center cities.
We could not have imagined
such a trend just a few years
ago."

The white, middle-class
couples and individuals—the
people HUD and the Census
Bureau may be overlooking—
"are making a reverse migra-
non, Sumichrast goes on.
"They are not going to want
single-family homes." Instead,
he says, the trend is toward
"condos and the thousands of
brownstones that can be re-
modeled."

George Hanc thinks rocketing
costs and declining incomes are
as important as demographic
change.

"Many who want apartments
now can't afford them," he ex-
plains. "These are the same
people who, earlier, would have
been in the market for their own
homes in a few years. That
whole progression is being
disrupted now. We didn't plan
forit."”

comes are steadily shrinking. Warning signals. The full
Potential Housing Demand: 1976-80
HUD Wall St. firm
Total Annual Average  Total Annual Average
(000) (000) (000) (000)
Single-family 6,122 1,225 3,150 650
Multifamily 4,023 805 6205 1221
Mobile homes 1,143 228 2,020 404
Total 11288 2258 11,375 2275

Source: HUD; Wall St. firm's estimates,

force of these social and demo-
graphic alterations will not be
fully felt, MIT'Harvard says,
until the 1980s. The changes
today are only the beginning.

In 1975, for instance, the
average number of adults per
household rose for the first time
in 20 years.

Such an ominous statistic is
no revelation for Hanc. "That's
iust one area where our forecast-
ing methods weren't accurate.
Young people who would have
been in the market a few years
ago, and who figured to be in the
market today, are doubling-up
and dropping out of the mar-
ket.

50% less demand. How great
is the disparity between the
MIT-Harvard findings and
Census forecasts? The Urban
Studies Center's best estimate
of households in 1985 is 81.6
million—a big three million
under the bureau's lowest pro-
jection.

Nor is the MIT-Harvard study
the only survey to disagree with
Census.

Last summer a reputable New
York investment research firm
challenged the bureau's find-
ings. In a study distributed by
FIND, a New York information
retrieval service, the firm disco-
vered that the gap between its
findings and those of the Census
Bureau is even more startling.

Husband-wife households,
the investment firm says, have
declined from an average of 53%
of the total during 1950-70 to
29% today.

The firm sees a demand for
only 650,000 new single-family
homes a year for 1976-80. Yet
HUD, using Census projections,
puts the figure at 1.2 million.

The wrong way. What hap-
pens when such a numbers gap
develops?

Massive overbuilding, for one
thing.

Most experts agree that the
country is how overbuilt to the
tune of 400,000 units, and that's
down from 600,000 only a year
ago.

If the outsized estimates go
unchecked, several experts
warn, then the government will
continue to use housing to spur
the economy.

The housing industry will
then not only overbuild, the ex-
perts caution; it will build the

TO PAGE 18



When this builder built his own
ream home, he wouldn'’t use anything but

GAF'Vhnguard'vinyl siding.

A man who knows both sides of
siding story is builder Ron Gregory,
Greenville, South Carolina. GAF
‘lauard vinyl siding has built such a
>d reputation with him, he insisted
using it on his own home. We
ren't surprised, but we asked him

Y Nt goes up very easily, it's good*
king, and ifs practically indestruc-
e," ne answered. We asked him to
specific.

"Those lightweight 12-foot panels
h their pre-formed nailing flanges
i slots go up so fast, it's hard to
ieve. And tnere's no painting or fin-

ishing—not even a touch-up. That saves
time. Plus now, we have a choice of 6
colors in 8" and double 4" clapboard,
and 8 vertical with smooth or textured
finish. So Vanguard vinyl siding seems
to be a natural for builcfers.’

""Speaking as a homeowner, it
stays looking good for years in the
worst weather. That means no re-paint-
ing. Scratches don't show either, since
the color goes clear through. And, it
can't rot or rust.”

"This siding does make a home
easier to sell. | should know. I'm my
own satisfied customer."

Thank you, Mr. Gregory.
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GAF Corporation
Dept.HH-116,Building Materials (RSI)
140 West 51 St., New York, N.Y. 10020

[ Please send me further informotion.
Please have a representative call.

NAME
COMPANY
ADDRESS
CITY

state

ZIP

UNITS BUILT IN PAST YEAR-

NONE. MO,
SINGLE FAM,

11-25.
MULTI-FAM.

26-50
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Florida builders win in Boca Raton-Court voids limit on grow ui

Boca Raton's 1972 growth limit
0f40,000 housing units has been
declared unconstitutional by a
Florida court.

Circuit Court Judge Thomas
Sholts of Palm Beach County
said the people of Boca Raton did
have the initiative right to set a
population limit, but he said
there was nothing except emo-
tional guesswork in arriving at
the figure of 40,000.

And the judge attacked what
he called an implementation fi-
asco in the rewriting of the city's
zoning laws to fit the growth
limit.

Boca's city council voted 4 to
0 to appeal the decision all the
way to the U.S. Supreme Court
if necessary. The council also
recommended that the city draft
alternative methods of achiev-
ing the population cap should
the case be lost on appeal.

Residents' initiative. The bat-
tle was joined in June 1972,
when a small group of conserva-
tionists presented to the council
areport titled "The Problems of
Growth." When a majority of
the council ignored the report,
the proposal was placed on the
ballot by petition. It carried by

awide margin in November that
year,

City planners slashed apart-
ment densities in half to meet
the limit. But Judge Sholts said
in his ruling that the planning
consultants had acted without
being aware of "present or po-
tential inadequacy in Boca
Raton's facilities, services, car-
rying capacity of its land, its re-
sources or environment."

Public's welfare. The judge
contended the public welfare of
Boca Raton was not sufficiently
threatened to justify the cap and
the zoning changes.

"The evidence concerning the
cap's emotional and arbitrary
birth," the judge wrote, "its un-

reasonable effects and the lack
of a material, factual and sub-
stantial relationship to public
welfare, is so compelling that
fair debate would not really be
expected.

"The city was compelled to
adopt arbitrary and discrim-
inatory multifamily zoning den-
sines to carry out the cap choice
of its citizens. If the across-the-
board 50% density reduction
bears any reasonable relation-
ship to the characteristic of the
properties or areas involved, itis
by pure chance.”

Developers' stand. The judge

also critical of the surplus of
was ] ] ]
commercial and industrial

acreage that resulted from the

Big Canadian company buying into Florida

Cadillac Fairview Corp Ltd., the
largest publicly held realty com-
pany in Canada, has bought 50%
of Indian Spring, an 800-acre res-
idential community in Delray
Beach, midway between Boca
Raton and Palm Beach, Fla.
Cadillac will finish out Indian
. - with
Spring in a joint venture
EPIC Corp. of Delray Beach; the
original developer. The Epic or-

ganization has spent $9 million
so far, and three builders are
erecting houses selling from
$53,000 to $100,000.
Cadillac which lists assets of
than Sl billion, reported
B8 flow of $41 million last
year from rental properties and
sales of housing and land. The
company's headquarters are in
Toronto.

zoning cutback on apartments
in the Gold Coast community
4-0 miles north of Miami,

Attorneys for developers corn-
plained in their lawsuit that the
city's cap had reduced their
property values by at least $50
million. Judge Sholts said this
economic loss by itself would
not be reason enough to invali-
date the growth, but combined
with the fiasco, as he described
h, it was enough to outweigh
3ny minimal benefits,

Social aspects. Sholts wenton
to say the growth cap had in-
creased the value of existing
housing and smacked of what he
described as an attitude of "I'm
aboard so pull up the ladder." He
said the cap was not in itself ex-
clusionary but that it did mean
little or no chance of low and
middle-income  housing in
Boca's future,

All city zoning laws enacted
after the growth cap referendum
were also declared void. The city
attorney is expected to argue
that not all zoning changes after
1972 were made to implement
the growth cap.

—Fred Sherman
McGraw-Hill News, Miami

Myths debunked;We may need fewer and smaller houses continued from page 16

wrong houses for the wrong
households.

Optimist's view. Not all econ-
omists dismiss the credibility of
the HUD Census projections.
Robert C. Turner, professor of
business economics and public
policy at the University of In-
diana, is a qualified optimist
about housing. His optimism is
based on Census forecasts, and
he finds a silver lining: a signifi-
cantrise in the adult population.

In 15 years, Turner believes,
the adult population will in-
crease by 32.6 million. It rose
only 19.6 million in 1960-75.

Turner is also optimistic
about new households between
now and 1990. They should
form up, he says, at the rate of
1.5 million to 1.6 million a year.

‘Strong demand.’ "Demogra-
phic influences (a larger adult
population) alone will mean a
strong peak demand for housing
for at least ten, perhaps 15
years," Turner insists.

The same influences, he con-
cedes, will dictate smaller fami-
lies and smaller residential
units. But even with smaller
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houses and a consequent shrink-
age in the market for household
goods and building materials.
Turner sees housing demand
jumping by 32%-45% in the
next 15 years.

The reason? He expects real
incomes to rise 2% to 2.5% an-
nually "over the next decade or
SO.

Two million a year? Housing
production may be the biggest
uncertaintyofall, ofcourse. The
popular goal of two million
units a year is the main point of
contention. Chairman Max Karl
of MGIC Investment Corp., the
big mortgage insurer, thinks
two million is attainable.

Real income notwithstand-
ing, Karl believes high mortgage
rates are the problem. The inter-
est on a single-family house

NAMSB's Hanc
'It's time to grow up’

Refrigeration company buys Corning division

Amana Refrigeration Inc. of
Amana, lowa, a subsidiary of the
Raytheon Co., has bought the
Corning cooking appliance divi-
sion of the Corning (N.Y.) Glass
Works.

Amana's president, George C.
Foerstner, announced the pur-
chase.

The first products of the Com-

ing line bearing the Amana
name are expected to be avail-
able this month. Amana manu-
factures central air conditioning
and heating products as well as
appliances that include refrig-
erator/freezers, freezers, Ra-
darange® microwave ovens,
room air conditioners and trash
compactors.

mortgage, he says, should never
exceed 7.5%.

But, Sumichrast cautions,
with interest rates believed
likely to remain at 8%% for the
foreseeable future and with real
income declining, "I do not
think we can ever reach two
million units a year. It's an im-
possibility."

Wisdom for tomorrow. Is
there a solution to the dilemma?
Hanc thinks so.

"It's time," he says, "for us
[the housing industry] to grow
up—to become like other sec-
tors of the economy."

He uses the auto makers as ex-
amples of flexibility;

"They use sophisticated mar-
ket research techniques. What
matters is what people want and
what they can realistically af-
ford."”

Before even beginning to
think about making marketing
changes, Hanc warns, it is im-
perative that housing fore-
casters and builders confront
the market as it is—not as they
think it should be.

—Tom Allen
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Rehab's back in style—and a little boom builds up with U.S. help
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The climb in new-house

prices—17% in the last year—
and a new attitude of respect

householders for old-
among

but-sound homes have corn-
bined to spark wider interest in
the rehabilitation  market.
Moreover, pushed by counties
and cities, the federal govern-
ment may underwrite more

rehab work when the new Con-
gress goes to work.

One of those who sees a new
trend is Michael Sumichrast,

chief economist for the Na-
tional Association of Home
Builders.

"What you may see is what
Europeans have been doing for

years,” he predicts. "There will
be more emphasis on keeping
the standing inventory of 76.7
million housing units that we
already have.””

The young sophisticates. A
private renovation, remodeling
and rehabilitation movement is
already being led by young and
affluent middle-class people
who don't fit the suburban
mold. A survey of major cities
by the Urban Land Institute
shows that private renovation
spending is still insignificant in
relation to overall outlays but
appears substantial when com-
pared with both subsidized and
unsubsidized renovation done
in the past. Most important,
says UL, is the upward trend.

Census Bureau data shed but
little light on full-scale rehab-

bing as such, but figures for
spending on housing alterations

and repairs are up sharply—from
$17 billion in 1972 and $21 bil-
lion in 1974 to an annual rate of
$30 billion this year. The

Census Bureau's Allen Meyer

sums Up:

"Especially in the last two
years, | think people have been
putting money into rehab be-
cause they can't afford to buy
new houses."

Xeveraging.' In the last year
cities have developed a vogue for
"leveraging” the community
bloc grants they receive so as to
get more rehabbing for the
money. They have been luring
private lenders into financing
the rehab activity by subsidies
or by using the bloc grants as
compensating balances in insti-
tutions that make rehab loans.
New Orleans and Baton Rouge
have led the way in getting such
programs going in the South.
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Things have been slowed to
some degree by an ideological
split in Washington. Both par-
ties are glad to see bloc grants
spent on rehab, but the Demo-
crats have fought off an attempt
by the Ford administration's Of-
fice of Management and Budget

to Kill the 3% subsidized direct-
loan program for rehab ISection

312),

More money. The need for
rehab is becoming so pressing,
however, that people on Capitol
Hill expect to see expansion
next year—to |nclude_ S_ectlon
312—no matter who is in the
White House.

Cost is one key. Robert Embry
Jr., commissioner of what is gen-
erally regarded as the most suc-
cessful city rehab program in the
country, the program in Balti-

more, says a unit can be rehabil-
itated in his city for one-third

less than the cost of building a
new unit.

Not all cities have Baltimore's
blocks of old row houses with
depressed prices, but federal pol-
iticians have gotten a grass-
roots message. President Ford
proclaimedl976as"TheYeaiof
The Neighborhood," and Hous-
ing Secretary Carla Hills echoes
Sumichrast in saying that "this
nation has thrown away its ex-
isting housing stock for too
long."

Carter's support. Democrats
traditionally prefer new con-
struction to rehabbing, but
Democratic sources now report
that housing aides for Jimmy
Carter express more interest in
rehab than in new building.

The House Banking Commit-
tee has already paved the way for

more rehab spending. It held a
full day of hearings in Sep-
tember in which the entire
witness list was pro-rehab.

Washington is scoring several
points for the rehab revival. To
bring private lenders into rehab
financing, the Federal Home
Loan Bank Board and the
Department of Housing and
Urban Development have put
together an urban reinvestment
task force. The task force gets
high marks on Capitol Hill for a
sophisticated program for reviv-
ing neighborhoods with savings-
and-loan and bank money. The
task force is operating in 31
cities and it budgets for 55 in
1977 and 100 cities in 1979,

Mortgaging. The new interest
in rehab extends to federal mort-
gage agencies, and it may very
well spread to other lenders. The
Federal National Mortgage
Assn. (Fannie Mae) has been
doing surveys on rehab and has
just committed $1 million to
buying mortgages in a Dallas
rehab project. Fannie Mae offi-
dais boast that buyers caused
traffic jams in the rehab area,
Says Vice President Gordon
Nelson:

"Once other lenders see what
we are getting into it—we have
a reputation for being conserva-
tive—they will get into it, too."

The Urban Land Institute is
starting a two-month series of
rehab seminars around the
country, hoping to arouse
lenders' interest in financing
middle-class rehab activity,
HUD has several studies afoot.

The NAHB has set up corn-
mittees for liaison with banking
and thrift institutions, for it

HUD halts sales at ITT's Palm Coast

The Department of Housing and
Urban Development has sus-
pended sales in the 48,000-lot
Palm Coast project being devel-
oped by a subsidiary of the Inter-
national Telephone & Tele-
graph Corp. on the east coast of
Florida,

Sales were suspended until
the company could comply with
HUD rules by making a full dis-
closure to prospective buyers of
an agreement on sales practices
the company reached with the
Federal Trade Commission
[News, Oct.]

Requirements. As part of the
agreement with the FTC, Palm

Coast said it would not repre-
sentthat ITT is legally responsi-
ble for Palm Coast's debts; not
represent that purchase of a lot
is the way to financial security;
and not suggest that prices on
lots are increasing without dis-
closing that the increase may be
the result of pricing policies.

Limit on lots. The developer
also agreed to limit the number
of lots for sale to 48,000 over the
next 15 years.

Sales could not resume until
Palm Coast made full disclosure
of the FTC action in the HUD
property report that must be
given to all prospective buyers.

would like to get lenders to ex-
tend long'term rehab credit as
readily as they do on new
houses.

Philosophy. Baltimore's Em-
bry thinks the tide is turning
toward rehab for a variety of rea-
sons. Not only are new housing
costs in the suburbs skyrocket-
ing, he says, but growth restric-
tions are reducing suburban
housing production and trans-
portation costs are rising.

In the cities, meanwhile,
Embry points out, a higher per-
centage of the population is
without children.

"These are potential city
dwellers,” he adds. "And per-
haps most importantly, city
neighborhoods are rising in the
estimation of many of our citi-

zens."
The suburban dream is still

attractive for many, cautions
the American Bankers Associa-
tion's rehab specialist Paul Carr,
"and the return to the city can
be overstated. But the cities are
being rediscovered. Rehab is a
hot item."

Problems. A rehab-oriented
housing market would present
certain obvious headaches for
the building industry. There is a
vast array of barriers to entry
into this field, including code re-
strictions, tax credits for build-
ing removal and government bu-
reaucracy, There is also a lack of
technical knowhow.

The chariman of NAHB/s
rehab committee, John Knott Jr.,
warns: Rehab is a completely
different business from new
houses. Instead of starting with
vacant land and going through
steps one to five, it's here and
there—and if you pull some-
thing out it may cause some-
thing else to fall." Indeed, in
some parts of the country there
are stories about hasty rehab
work already starting to tumble
down.

And promise. As other people
are beginning to discover, how-
ever, the economics of rehab
look better and better these
days—even to Knott.

"You have no site costs, no
new sewer costs. And years ago,
builders put more mass into the
building. You start with four
walls, a roof, a foundation—
most of the job. Even if con-
struction costs you $40 a square
foot, instead of $30 [for a new
house), you are ahead,"—S.W.



The Kingsberr\ Man
can help with yours.

Because the new “Family Planner®
Kingsberry Homes can let you talk
house now to prospects who might
otherwise have waited until later to
buy. A “Family Planner'" Kingsberry
I'mi Home (The series includes as many
as 30 of our outstanding designs.!
"M does it with unfinished living space.
V That's space your buyer doesn’t pay
<~ full price for until it's needed, sub-
stantially reducing the initial cost of
the home and making immediate pur-
chase realistic. As the young family
expands, the Kingsberry Home ex-
pands. Meanwhile, your market—

1 and your profit-making opportunities
—expand, too. In fact, they're practi-
cally endless. And the beginning is
here now. As soon as you send in the

coupon.
\ VvV It's all the help you can get.

Boise Cascade
Manufactured Housing Division
Eastern Operations

Russell O- Williams. Director-Marketing
Kingsberry Homes Dept.

61 Perimeter Park, Atlanta, Georgia 30341,
(404)455-6161

Name

Firm

Address

City Slate
Zip Phone

Lots ready to build on:

N None. O 1-10. I 11-25. 7 26-50

Units built in past vear:

J None. [ 1-10. 7 11-25. I 26-50
KINGSBKIiiRV HOMF.Si [ Single Fam. I Multi-Fam. Q Vac.

Kingsberry Homes are distributed throughout a 38 slate

area of the Mid-West. Mid-Atlantic. Southeast. South-

west and New England states from plants located in
Alabama. lowa. Oklahoma. Pennsylvania and Virginia.
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We must count ourselves fortunate that Colonist is
the work of honest men. Seeing how they ve
captured the look of wood stile and rail doors. |
give thanks they turned not their skills to

Builders findeth no better way to offereth counterfeiting money.
authentic detail free from the tyranny of
ex high prices than with Colonist faced doors.
A penny saved is a penny earned. /mu7

Surely Colonist's great virtue is this.

Embossed so sharply even the
King could spyeth its quality
without his spectacles. V7|

NOVEMBER 1976

Colonist surpriseth me not. For who else
might best be expected to raiseth the art
of embossing hardboard to this perfection
but the very people who hath invented the
material... Masonite Corporation.



The American home must not only shelter
nur citizens but also lend pleasure to

life. Colonist is a great stride
[woward this end.

Great changes are irksome to the
human mind, but Colonist is a
revolution to be welcomed. ¥

Want ye the names of
COLONIST suppliers?

Builders selling Colonial homes with flush Take pen in hand and
doors hath as much chance of success as  Write Masonite Corporation,
innkeepers who serveth beer in coffee 29 North Wacker Drive,

cups. Since Colonist, they hath Chicago, lllinois 60606

Nno excuse.

A single piece of hardboard that's free
from the dangers of separation and

distortion and yet looks truly like a wood

door.. .tvs proof of American ingenuity. MASONITE

CORPORATION
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NEWS/POLITICS

Builders and the election: Ecology issue upsets Miami's old guard

Ecology was not on the primary
ballot, but it has just played a big
part in deciding some hotly con-
tested political contests in
south Florida.

The issue was crucial in a ma-
jority of the races for the Dade
County (Greater Miami) Com-
mission. What little voter inter-
est there was centered on the
candidates' views of and dedica-
tion to the county's new land-
use plan.

The biggest upset came in the
race between Commissioner
Harry Cain and a carpenters’
union official, Bill Oliver. Cain
is a former U.S. senator, and he
was not expected to have trou-
ble beating a union leader in a
city that is certainly no union
stronghold. But Cain lost by al-
most 2 to 1.

Promise to builders. The an-
swer came from civic spokes-
men, who said Cain had voted
too often for rezoning applica-
tions. Oliver campaigned on a
promise to honor the land-use
plan while working for pro-
grams that would help bring
Miami's building industry back
to life.

In other commission contests
decided without a runoff, the

environ-

winners were
mentalists. James Redford, a
leader of the lzaac Walton

League, won easily over a wine
merchant. Jay Amet. And Har-
vey Ruvin, a lawyer who came
to public attention four years
ago as a spokesman for Key Bis-
cayne residents fighting to
lower apartment density on that
presidential island, was re-
elected by a 2-to-l vote.
Developers' candidate. In-
cumbents Beverly Phillips,
Clara Oesterle and Neal Adams
won in the runoff. Mrs. Oesterle
had not been expected to face a