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Great Caesar's ghost! That was quite
a banquet last night! You boys must

have celebrated every victory since

Romulus and Remus.

Well, one consolation is this
new Roman Stone floor by Azrock.

It's so practical even your legions of
friends can't harm it.

It has all the antique beauty
of natural random stonework with
all the advantages of modern vinyl
asbestos tile, embossed to conceal

dents and scuff marks.

l'm sure there's an

Azrock merchant on one
of the roads that lead

to Rome.

Rome wasn't built in a day, you
know!

The senators said it felt better to
stand on, too. As a matter of
fact, they're going to ask Nero to
quit fiddling around and install il
in the great hall of the Forum.

Where can he get it?

Wouldn't ii be easier

to find him in the
Yellow Pages under "Floots"?
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Like a sample.for your'villa?.Write tb Azrock Floor Productr, 502 Fros! Buifding, San Antonio,,Texas"TB2O5
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EDITORIAL

There's plenry of business if you work like a demon for it. . . ., . . .g7
And that nreans not onry more-professional seiling but arso better pranning,
better design, and ntuch better knowledge of your p;tential buyers

MARKETING

Housing's '67 market3 biggest pent-up demand since wortd war lt. . gg
This year's din over tight money has obscured a bright omen for builders: thehuge-and still widening-gap between ho.sing start.s and basic demand

MANACEMENT

LVhv would a tract-house buirder tackte a high-rase buirding?. ... .91
For plenty of reasons, say homebuilclers who have tried it. They say they have
definite advantages over conlpanies which have monopolized the trign-rise nelo
why would a custom buirder tackte a comptex contemporary house? gz
Most wouldn'1-3nd haven't. That's why there's an opportunity here for
specialized contractors who can cope with difficult contemplrary design

PEOPLE

Top performers of 1966. . .lO4
l{ous.e & HovE singles. out l? men, representing different segments of the
homebuilding industry, for their outstanding contri-butions to hoising this year

CONSTRUCTION

New building products for 1967 . . 106
Here's a 20-page catalog of new equipnrent and materials-lg5 itenrs in all-
that witl make next year's hollses easier to sell and/or less costly to builtl

NEWS

FHA begins razing first foreclosed apartments... ........5
The agency will demolish 750 units in Fort worth after all efforts to fill the
apartments. including rent cuts to $8 weekly, failed

,4/.ro.' congress passes bill with 9o%-plus renewal aid . . . Fast writeoffs for
apartment owners suspended through 1967 . .. RNve's loans for new houses
to cost 7V+% to 8t/zc/o cliscou nt Fight over Eichler Homes ends
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hut she won't change her mind ahout you!

Because you showed her all the things she can do with K-v adiust'

able shelf hardware, Evcr). time shc ad,iusts hcr cabinct shclves she'll rc-

nrcrnber vou as the onc tvho introrJuced hr-r to the *'ondcrful flcxibilitl' of K-V

155-156 herd$.arc. "l-hrnks to )'ou and K-v. she can gL't nrore usahlc spacc in her

cubirlets. No. 155 stccl standartls in nickcl or z-inc plate arc ll" to l4'1" longl in

brirss platc, l'.,{', .5'.6'. Also ar,tilltrle in alrrminum $'ith nltural or bronze vinyl

lirrishcr. ll" to 1"14" long. Easl to llush or sttrfucc moun( \4i(h ftrrnishcd drivc

scrcrv neils or staplcs. Adjustgrcnt slots cvcr) hall inch. For full rletails, ask your

K'V rL'prcsL'l1t:ttivc or scnd for otrr conrplete cat';rlog'

Qua/ilY Ptoducls of Known Value!

KNAPE & VOGT MANUFACTUFTING CO.
6ra^d Ha[}ids. Mrchignir

ManuJacturers of ci rawer sl idr:s, ;:cljtrstallle slrllit lliir(1n'art

I

slrilrng artd lrrlclirrg door llardware, closet ancl k tcll('rl lrxtlrres Tite'j!int [.r:,tt'trers;:trd Harrrly Ilooks for perlor;ltd bo.rtd

Db,;i rllp,i{i,r i'|rr-' l/iiiiti,.' /. l' ;r''
r!'ls!ta 't:i': '!Pr!rl: irt iit)t l'il
r-,t )i.., -t-!'u- i 1.'l

Cir( l0 l1 or Rt'adrr Servrc, CrtLi IlOUSE & HOVI E
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FIRsT DEMoLTTtoN ol an t ttr foreclostrrc is levcling SouthlantJ fcrracc 
-a 

p()sl-u a1 pr(,jcct-l() valuablc. lantl for corlrnercial rrse

FHA begins razlng two foreclosed post-war apartments
the late 1950s the original tenants had
larger farnilies and highcr inconres and
shil'ted to single-l'amily holrsing. In the
Rosedale Park neighborhood, 3.0(X) single-
I'anrily homes have been built through r-Ha
alone, and 65% of the buyers have conte
l'ronr the Rosedale project. estinrates the
Rev. Emanuel E. Washington. who is aicl-
ing in Rosetlirle relocution.

Southland -ferrace is directly across u
highway fronr Ser.r.rinary South, the city,s
largest shopping center. so the site is now
nrore valrrable l'or contnrercial use. When
t'ua took over the project in Noventber
I 96 I . it was lOC/r. occupieil and thc
nrortgage was down to $l ntillion.

Rezoning. Two years ago FHA realized
that thc area's major usage was being
phased l'ront residential to comntercial, so
the agency asked the city to rezone the 25-
acre site. The city rezoned two sections
Ior conrmercial use.

Fse is tearing down 27 btrildings (the
contractor is nroving a few others to an-
other site) in one 6-acre commercial sec-
tion. The six acres are expected to bring
t,HA nlore than $250,000, and Henderson
thinks sale ol' the rentaining acreage will
ultimately let FHA recover the $l nrillion
still remaining on the ntortgage.

Rosedale Park was in troLrble alntost
fronr the start. J'he 500-unit, Negro occu-
pied project was built in 195 I with a $2.5-
nrillion rxr loan. Within two years, the
owners realized they had overshot the
market by about I00 units. What's nrore.
vandalisnr and rough treatment ntade the
I'ranre buildings increasingly ditiicr.rlt to
rcnt. In l9-5ti and l9-59 the owners tried

sHAaBy FRAME BUILDTNG in Rosedale had dc_
teriorated so badly that renovalion u.as impractical.
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In the past five years rua has taken hack
nrore tltan 250,000 foreclosed houses anil
resoltl nearly 200.000 of thent. The string
ol' successes finally ran out last month in
Fort Worth. There a contractor began
leveling one foreclosed project. and fanti-
lies started moving out of a sccond project
slated for the wrecker. Alrogether, 75o
rrnits in two post-war Sec. 60il projects will
l'all.

F nl apartments have heen resounding
Ilops in Fort Worth. In March rue had
taken over sonre 2,807 of the 4,040 unirs
it insured there and was strLtggling under
l ,1-5% vacancy rate in the acquired units.
A 23% vacancy rate in the renraining
l,2l-3 units. nloreover, was the highest in
the nation (see p. 6).

FHa District Director Adrian Hender-
son ordered clentolition of 2-50-unit South-
land Terrace and 500-unit Rosedale Park
after every available step to boost occr,r-
pancy had failed. Even rcnt cLtts to as low
as $ti weekly were fr-rtile.

Vicious circle. "The lower the rent,
the nrore maintenance was required and the
less inconre you had for upkeep." Hender-
son saicl. "We clecidcd to elinrinate this
vicioLts circle by sinrply razing some oi
the projects which clo not meet tocla-v's
stanclarcls."

Ftte considered ancl rejected rehabilita-
tion as too expensive. Mass renovation
vrould hlrve ntcanl a rent increilse ntany
tcnants coulr-l not afiord. Even after im-
provements were ntatle, the ntaintenance
problenr would have rcntained.

The apartnrents are typical Sec. 608s,
built uncler a now-deacl rHe program. By

to sell the project to the city for public
housing. hut were turned down. Then they
spent $3(X),(XX) for a contplete renovation.
But rentals still laggecl. and in l96l the
owners were bankrupt.

Gommunity pressure. FHa took over.
trietl cutting rents, and found the lower
Iates would not support adequate main-
tenance. The project deteriorated so ba<JIy
that near['ry homeowners complained to thL
citv antl to r-HA. Meanwhile. Fort Worth's
new neighborhood-inrprovenrent depart-
ntent-organized to push code enforcenrent

-told 
pua to bring the apartments up to

st a ndard.
Frre and Huo agreed that rehabilitation

w'orrlcl be too expensive, decided to raze the
apartments, and began relocating the ten-
ants.

Relocation has posed no difhculty be-
cause numerous foreclosed, single-family
houses owned by nne are available for rent
or sale. What's ntore, public horrsing in
Fort Worth is l4% vacant.

In fact. interviews revealed that very few
Rosedale fanrilies were aware of the near-
by rHa housing available for only $-57.50
monthly payments. "The move has openerl
possibilities for a whole new way of lil'e
they never dreanted was within reach,"
srrys Rev. Washington.

The denrolitions will leave nue in Fort
Worth with several other problenr projects:
Jarvis Heights. with only 25% of irs 316
runits occupied. and Noreast Apartments,
with only 30% of irs 202 units filled.
[:arlier this year r,'se sold a third problent
project, Carroll Park, to Baptist Theo-
logical Senrinary. 

-LonRer^-E 
Surr.

oUTDATED coNsTRUcTtoN janlnred water heater
into kitchen corner, ntaking renting dimcult.

FHA DTRECTOR Adrian Hender-
son ordered razing of both projects.



After the backlash: Bias-ban fight shifts to White House

*tsul-tlL1,l'i. . .
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NEW BIAS STANCE III MARYLAI{D RACE

the philosophical problems inherent in thc There have been attempts to shift the

bill, an6 it'showej in the bill's clraft. housing-bias burden onto the homebuilder.

Johnson knerv he coul{ not shove too but brrilders have made a record of at least

much clown the throat of Congress in an passively accepting antibias policies.

election year-"all the way u,ith r-s..," was What's more. new homes constittlte onl)'

wearing u bit thin. So the Adnrinistration's a snrall share of the hotrsing market, a

propo."ol wasn't as ntuch as the civil rights point which galled civil rights backers'

i"ud".. wanted-but it was something. Should Johnson call for Congressional

Furthermore. once it hatl been watered action next year, the "home is your castlc"

down through the legislative process, nrany will be at the heart of the controversy. Ancl

civil rights advocates couldn't or wouldn't no resoltttion is in sight.

Vacancies in FHA units fall to three-year low
The agency's annual survey of apartments N,RrHEAsr 

,].lu"X, f,l'?ilf 8:j;"ort *;;;;;.. 'r1 -'.'
it inSUreS ShOWS vaCanCieS dOWn tO 5.7c/c. Percent Percent Indianapolis .. 4.3 - 2.t

the first reversar of an upward drift that fliii,L,; . 'r.i^ i.l illLllllii, ... 3.! 1!.i
starte<lin1964andhitanall-timehigh 

-8;;;;;" " it i9g'"t" ee -r-o'r

of 6.5Vo in March te65. The district-by- i:ll,:,"1"',. .... l'l - l.3 
to''l3lilo.... ;; - 1.!

district survey, reported last month, was [il']:J'. ..... 'rl, ;).t ;3|YJ,'*::: tz.4 
-12.7taken MarCh 15. New york ...... 3.6 . 1.? Denre, ............ ro.1 a.5

Apartments in the Mi<twest are fullesr; iill,"J,illl'i.....';.,' .1-i.3 5:[l#111.:: '2.:, !i.Z
their vacancy rate is only 3.8%. And Chi- ljlilllill"; . li i i.3 i;i;::-.1:1.. ,i.3 ; il
cago-district vacancies are down to I a/c, wilminaton .... 2.6 2 5 i.* 6rleans .. 2.8 1.:t

second lowest in the nation behind 0.7% rotal 4 6 - oklahoma citv 18.6 ;r

in Honoruru. 
q'lrurr uurrr.u v'' /u 

:fl:ll'i.:i.... ,, * o, ij;'iiiL?,",;-.. 33 1,1.?

For the second consecutive year the 3:1ilif1"...... ,.1 i.Z t"o'*1", 
:.,....: ,l.l - 1:l

Southwest reports the highest vacancy at 9l:::::.:l:" ,? : I I ! rrn wesr

to.2c/c. down from t4.3%, tast year. Fort iffii,i l 'ii l:.: frfil;E:' .... 3.9 1ii
Worth-area apartment owners have the ir"Jli,'r"1,' . 2) : ;; bffi"fi,r.iil.... 'i.i 1 i.i
most units to fill. 26.2c/t,. Dallas, last Mirn,i .... . 7? : 1.9 bo.trono ........ B.o - r.4

year's high-vacancy leader at 25.1o/o, ctrt ?i'.''j"" ..... ,Ti :',,i. !il"oi;;; ..... 
t?.1 

-rl.lthisrateinhalf lo12.47o otar " bb -ut san Fr;ncisco11.7 +2-B

vacancy rates dropped in 36 districts 311?I5t:. ... 1.0 - 1.0 
s""'ili", 

... .. i.l - i 3

with Over 1,000 unitS eaCh and rOSe in 17. Cincinnati ". 4 3 - 4'e a Less than 1,000 un ts

The disrrict-by-clistrict picrrrre: Siil?111,1 .... ,tr.:, - i.i ,l:,.'n"" "' 1e6s str-

Top FHA appraisers quit over (rentt meaning
Two top appraisers have lel't nHe in agita- tend that "economic rent" nlust bear a

tion over uuo's method of deternrining the specific relationship to prevailing rents l'or

valr,re of rent-supplemented projects. comparable housing in the same conl-
ln a nutshell, the tempest shows what rnunity. But in its rent-sttpplement rtrles,

happens when a mortgage-oriented agency rul simply defines "econonlic rent" as the

takes on a social-purpose program. amotlnt necessary to sustain the projeCt,

John R. Lynch, chief of r.ue's valuation thereby covering mortgage repayments, up-

section, and Walden.rar Weichbrodt, di- keep, taxes. contingencies. and a linritetl-
rector of naa's appraisal and mortgage risk dividend if risk capital is involved.
division, "retired" in a huff over FHA's Said Tlre Appraiser: This policy "grossly

rules for the rent-supplement program. distorted the meaning of recognized ap-

In leaving, they ma<Je no official protest praisal terminology." Logically extended. a

to FHA. Insiead, it remained for an article rent-supplemented apartnrent cottld cost

in The Appraiser, publication of the more than a non-sttpplemented unit, "not-
American Institute ol' Real Estate Ap- rvithstanding the availability of comparable
praisers, to explain the points at issue. units in the n.rarket" at lower prices. That,

Appraisers Lynch and Weichbrodt con- rebuts nue, is next to irnpossible.

NEWS

Dcspitc a drttntfirc of ptrnditry abotrt a

"white hacklash" that caused de{eat of
the Johnson Administration's bill to ban

race bias in hotrsing. the issue is still vcry
nruch alive.

It exists in contintring pressrtre from civil
rights forces lor a broad Presidential
executive order barring race bias in any
housing built or financed with federal aid--
inclr.rding savings and loan associations and
conrmercial banks r,rsing federal deposit
insurance or charters. If it seems to
huiltiers like where they came in a ycar
ago hefore r-nt proposed his open-housing
bill to Congress, theY are correct.

Until now civil rights forces have mttted
their calls for an executive order. partly
because they realize that militancy may
have a reverse impact in this nronth's Con-
gressional elections. BLrt their pleas will
probably be nrore forceftrl after the votes
are tallied.

President Johnson for his part has

renrained uncourmitted on his futttre
action. At one press conference. he refused
tc say he would send a new bill to the
new Congress in January. Observers inter-
pret this as his natul'al desire to retain
his freedom of choice on whether to isstte

an executive order or to ask Congress for
a replay ofthe 1966 debate.

Symptom of dismay. Defeat of the
housing ban was only one, albeit the ntost
noted, measure of the voters' dismay and
distrust over current civil rights policy.

"The demonstrations, the riots, the
violence all add up to the point where
Senators think they are getting ptrshed
around," said Minority Leader Everett
Dirksen (R-lll.), who put the death-grip
filibuster on the 1966 anti-bias bill. A few
other exanrples:

o Maryland Contractor Ceorge P. Ma-
honey won the Denrocratic gubernatorial
candidacy after sending sound trttcks
through middle-class suburbs. bellowing
opposition to antibias laws trnder the
slogan, "Your home is yottr sas1ls-protect
it." (Mahoney has since nrodified the
phrase in his literature in the general
election campaign, as shown above. )

o Rep. Ronran Prrcinski, (D-lll.). long
a civil rights advocate, refused to support
l Chicago anti-bias hill.

o California Covernor Edmtrnd ( Pat)
Brown backed away from his staunch sup-
port of the Rumford "fair housing" act and
appointed a l5-nrember conrnrission to
sttrdy the law after Republican candidate
Ronald Reagan's attacks on the act began
to beconre popular.

And apart lrom hotrsing nleasllres,
Gallup polls and other sentinrent-sounding
nrechanisms were showing a growing re-
sentrnent of civil rights marches and dem-
onstrations.

No jewe!. So the antibias bill was dLte

for a tunrble because timing coincided with
the growing unrest and riots.

But the bill itself was no jewel. The Pres-

ident ancl his civil rights advisers were per-

plexed by the political strategies as well as

6

support it. saying cxpcriencc showed an all-
inclusive ban worked best.

Home & castle. The most talked-about
reason for the bill's defeat was this: For
the first time the principle of civil rights
ran into the principle of property rights.

Unlike the arguments against prior civil
rights bills. the property-rights argrtment
struck honre to the individual voter. The
culprit in job discrinrination is the enr-
ployer; the culprit in school segregation is

the school administratorl when it comes to
hias in selling one's honte, the culprit is

the individual cirizen.

HOUSE & HOME



Nw ffiosd to Buy " . " N0 Homd to Install . . .

Here's a 30" built-i11 surface unit that does more than
cook, fry and boil . . . and without a premium price.

Now Jenn-Air quality and features are combined in a
beautiful new electric surface unit with built-in surface
level ventilation, The amazing new Jenn-Air 30 installs
easily in unique islands or peninsulas and in any con-
ventional kitchen layout because it's easily ducted
outdoors from any location.

Built-ln Consumer Appeal! The beautiful new

Jenn-Air 30 is far more effective in keeping kitchens

fresh and odorless than any range and hood exhaust

system, And it's easier to clean, Step up to Jenn-Air
. , , and profit from it,

Evolution CIf Kitchem Uentilation
I LrENN'AlFl

CORPORA-TION

Please send complete information on the Jenn-Air 30

surface unit and other built-in appliances in the
Jenn-Air line.

! Builder fl Builder.Dealer ! Kitchen Designer

Company

Address

City State- Zip code-

Wall & Ceiling Fans Hood Over Range
ach improvement moved the

kitchen ventilation system c/oser
lo the cooking surface.
The Jenn-Air 30 has 9 iimes
the capture velocity at the cook-
ing surface of a hood of similar
capacity located 3 feet overhead.Built lnto Range

See Jenn-Air booth #913-016 at the N.A.H.B. Show

NOVEMBER 1966 Circle 32 in Reader Service Card



Private land development in suburbs faces renewed attack
The argunrcnt that the ills ol' U. S. cities
are so massive that the government must
take a hand in suburban land development
is gaining adherents in Washington and
academic circles.

The stongest indication yet of the mus-
cle behind this movement for government
intervention in free-market developnlent
of land came last month when the recently
reconstituted Urban America Inc. (News,
Aug.) used a lavish Washington confer-
cnce as a show-piece for a strong plea for
governnrent intervention.

Not uncxpectedly, the sophisticated plea
came from keynoter John Kenneth Gal-
braith, Harv:rrd economist and ambassador
to India undcr the late President Kennedy.

Economists. Galbraith told the 1,000
assenrbled businessmen, architects and
planners, have been so preoccupied with
production and market that "both have
induced a myopia which has kept us from
seeing some very great problenrs."

New lnarket force. Chief among these
problems. in Galbraith's eyes, is the waste
of land and the pervasive ugliness of mr,rch
suburban development. Only "far more
effective planning and control of lanci use"
w'ill correct the sitrration, says Galbraith,
and he is not sure this can be done while
still preserving the free real-estate ntarket.

-l'he "demonstration cities" bill passed last
nionth by Congress may prove to be an
historic ttrrning point in federal spending
l'or decaying residential areas.

The bif l lets Washington pay l'rorn 937o
Lo 95a/o ot' the cost of renewal projects of
all types-clearance, rehabilitation and
code enforcement-in a few "demonstra-
tion cities" yet to be selected. To qualify,
cities must conrbine existing federal pro-
grams for both physical and social improve-
nrents into a coordinated effort to elevate
living standarcls in declining neighbor-
hoocls. The federal governmenl will pay a

bontrs of 80% of the local share of each
program. Renewal projects are cxpected to

New tax rr.rles linriting apartntent depre-
ciation probably won't inhibit apartment
huilding in 1967.

That is exactly the opposite of what the
.lohnson Aclministration had in ntind last
nronth when it proposed otrtright suspen-
sion of all fornts of accelerated deprecia-
tion to halt inflationary spending.

Homebuilders and realty men argued so

strongly against suspension that Congress
refused to buy nruch of the Administration
proposal. Instead, both hottses of Congress
have agreed to let builders and owners of
new apartments continue to ttse the l5OC/c-
clepreciation method for any building built

I

irEws

ECONOMIST GALBRAITH
Pritate ov,rtersltip or pttblic goals?

Galbraith's hard judgement:
"We shor,rld not imagine that oLrr tra-

tlitional arrangements for guiding or dir-
ecting land use will be sufficient for the
purposes I have jtrst mentioned. Private
land ownership is a natural way of accord-
ing economic priority. . . . It is not so cer-
tain it Iprivate land ownership] can be
accommodated to social and esthetic goals.

"The record of planners and zoning
rrtrthorities when they come in conflict with

the profit motive is not encouraging. I
incline to the belief that for good urban,
suburban, and adjacent land use we will
need to resort increasingly to pr,rblic owner'-
ship of strategic land areas."

Political bloodletting. A realist as

well as a theoretician, Galbraith adds, "Nor
does it take a political genius to see the
prospect here for some bloodletting."

As a matter of fact, the bloodletting has
been going on quietly since 1965, when
President Johnson asked Congress to au-
thorize loans to state and local land-dcvel-
opment agencies. His proposal presumed
that sr.rch agencies would be created to
acquire land, plan residential communitics,
and sell lots to private builders.

Congress rejected the idea, but the Acl-
nrinistration proposed it again early this
year. In June the House banking and cttr-
rency committee reported a bill containing
the plan. But that bill has now been with-
drawn, and later versions of housing legis-
lation have omitted the plan.

The Neus, for its part, firmly opposed
the measure, because "it would inject gov-
ernment deeply, irrevocably and on an in-
evitably expanding scale into the business
oI land development." NAHB says the pri-
vate enterprise system is "producing a bct-
ter over-all result."

be the basic program for most qualifying
cities. and the local share of such projects
rtrns from ?5ch to 337c.

So federal aid on these selectecl renewal
projects will be cornparable to the 907a
I'edcral share for interstate highways. This
is significant in view of repeated assertions
that cities have urban problems while the
federal government has the tax dollars that
cotrld solve them.

Congress also approved aid to metro-
politan planning that could encourage
correlated planning hy local governments
inside a metro areil and stimulate changes
in local zoning and land use. Other items:

New towns may get pFle insurirnce of

Congress clears the way for 9O/o-plus financing of renewal
land development loans up to $25 nrillion,
provided local authorities approve the aid.
Congress called this an experinrental pro-
granr expiring in 1912.

FHA veterans' loans with nothing down
up to $15,000 are opened to 5.8 million
World War II veterans who have alreacly
used ve loans. All other World War II vcts
lose va eligibility next July 25 but can still
get these no-down nues.

l:NMA construction aclvtutces ale ap-
proved rp to 9501, of nrortgage for Sec.
213 coops and Sec. 221d3 moderatc-ir.r-
come units.

7q1v'-prircd lrcuscs under Sec. 22lcll
luray get $ I 2,500 loans, up fron.r $ I I ,000.

Fast writeoffs curbed slightly for apartment builders
or sold through Dec.31,1967.

Under the 1509/a nrethod, the owner
nray deduct 150% of the normal straight-
line depreciation. This deduction is then
applied against a new declining depreciable
balance each year. The method yields a

depreciation of 3l.8Vc in the first quarter
of useful life and 56% in the first half.

But Congress deprived large apartment
builders of two other methods of even
faster depreciation during the strspension
period: the double-declining balance (or
2OO%) method and sum-of-the-years digits
method. Both have been used mainly by
owners wishing to show large cash flow

in the early years of a building's life.
Congress let ownel's of apartntents

costing up to $50.000 use either of these
two faster methods. providing no indivi-
clr-ral could claim more than a total of
$50.000 in depreciable value.

Both NeHs and the National Association
of Real Estate Boards are pressing the
Internal Revenue Service to soften depre-
ciation curbs even further by recognizing
shorter useful lives I'or apartments. IRS

generally wants apartment depreciation
stretched over 35 to 40 years although
sonre conrponents such as elevators and
air conditioners may have shorter terms.

Circle 33 on Reader Service Card )
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Glevelandts urban renewal, favorite target
of critics, gets a boost amid new brickbats
The Cleveland progranr, repeatedly pillo-
ried by national opponents of renewal. was
in the limelight again last month-but
this time for a different reason. Vice Presi-
dent Hubert H. Hun.rphrey visited the
city's riot-scarred Negro slum of Hough to
cledicate the nation's first rent-supplement
project.

The project consists of two slun.r build-
ings to be rehabilitated into ?l units. It
is owned and sponsored by Hoee lnc., a

church-run, non-profit foundation. The
Housing & Urban Development Dept. will
contribute annual rent supplements of
$ I 2,200, or an average of $48 a month
per unit, to help pay rents of $80 to $107
a month.

Whether the rent-supplement program
in renovated buildings will become wide-
spread is another qttestion, however. E.ven

as HUD Secretary Robert C. Weaver signed
tl-re llrst rent-aid contract, a Cleveland con-
tractor declared that the high cost of re-
habilitating slunrs tleters renovation.

Said Contractor William Seawright after
renovating a l4-unit Hough tenement at
a cost of $130,000: "l cor.rld build a new
,rpartment building that would meet all the
housing-code requirements for the same
price. I'll bid on renovation projects and
I'll do the job, but this is not the answer."

Subsidyts spurs. Moreover, Cleveland
has found that federal sr.rbsidies can be a
mixed blessing. Last nlonth FHA charged
that 25% of the families in two renewal
projects financed by a Sec. 221d3 nrortgage
\at 3t/e 7e interest) were earning too much
money to be living there under d3 rules.
nHn told the citizen-supported Cleveland
Development Foundation, which took over

the projects in I 962. to throw out the
families. and it levied assessments that will
threaten the project's solvency. Specifically,
the foundation must pay $72,514 for pre-
nrimum rents that it failed to collect from
higher-income tenants plus $4,000 a month
until these tenants leave.

The foundation's vice president, John
K. Fockler, said higher-income tenants
were allowed to move in without paying
higher rents because they were "a good in-
fluence" and helped to stabilize the pro-
jects. "There is an unfortunate conflict,"
he said, "between practical problems and
the theory of the law."

Brickbats, too. Cleveland still faces
problems in reorganizing its foundering
rurban renewal programs in Hough and
elsewhere in the city. Criticism by the U.S.
Commission on Civil Rights last spring
led to an urgent meeting and the declara-
tion of an "action" progranl by Mayor
R.alph S. Locher and Secretary Weaver
(NEws, Aug.). But results appear few.

Last month a city "Little Hoover" com-
rnission charged that snafus in six projects
have cost the city some $2.047,000 in extra
interest charges, salaries, and lost rentals.

Ten days later renewal officials were
caught up in yet another imbroglio with
zoners and the City Council.

The point at issue: Western Reserve
l-iniversity began br,rilding a 1O-story dormi-
tory in the University-Euclid project area
(which includes Hough) as part of a re-
newal plan approved by the Council. But
rvhen zoners discovered that the land had
never been formally rezoned for high-rise
use, the council demanded a halt to con-
struction. Mayor Locher refused.

irEws

Veteran builder asked to pick up the pieces
of plastic cormpanyts fling into real estate

|,r,rrI

Home promotion in Gincinnati
draws nearly IOO'O(X) lookers
Despite all that yelping about tight money
and slow sales, interest in new houses is

strong. That's what members of the Home
Builders Association of Greater Cincin-
nati learned to their delight when 96,000
people visited the association's annual
"Homearama" display of model homes
last month (photo above).

Although thousands of free passes

helped swell the turnout, some 45,000
people were serious enough about seeing
the houses to pay a 75d admission charge.
Orville Brown, HBA executive officer,
credited success to joint promotion.

AFL-GIO claims no shortage
of construction rvorkers

Labor and management talked past each
other's heads at the 45th annual meeting
of the Producers' Council in New York
City last month.

Management almost unanimously cho-
rused that chronic labor shortages and con-
sequently high labor costs were its chief
problem. But a high-ranking erL-cto ol'
ficial told a labor panel : "We don't agree

that there's a terrific shortage of manpower
in the construction industry."

Then the uaiqn rnan-\Milliam J. Mc-
Sorley, assistant to the president of the
Building and Construction Trades Dept. of
anl-crerolled out a battery of his own
statistics to prove his point. The seasonally
adjusted unemployment rate, claimed Mc-
Sorley, never dropped below l27o in the
late 1950s and early 1960s. Even with con-
struction booming last year, he said, trn-
employment still stood at 9Vo and this
year dropped only two points to 7 c/o .

McSorley h.rmped residential and heavy-
construction workers together, and man-
agement men were quick to ask him
how he could account for complaints of
labor shortage from residential builders.
He explained: "These are temporary."

McSorley held no brief for swelling
labor's ranks with more men: "The social
engineers would have us create instant
journeymen. Our training forms the basis
for the stability of construction."

But construction managers sang a dif-
ferent tune. Said Henry A. Letoile, counsel
and assistant to the president of the Perini
Corp., Framingham, Mass.: "Our own
company bid on $350 million of construc-
tion in the last 2l nronths that never
started because of high labor costs."

In recent years rttany non-housing com-
panies have tried to enter homebr-rilding,
with varying degrees of success. Last month
a federal district court in Newark, N. J.,
called on a prolessional builder to rescue
one strch venture which had come a crop-
per.

If the recommendation of a cottrt-ap-
pointed trustee is followed, Bob Schmertz,
one of New Jersey's largest developers and
builders, will beconre president of recently
bankrupt South Jersey Land Corp., a pub-
licly held subsidiary of Hydrocarbon
Chenricals Inc. Creditors, the court. and
the Securities & Exchange Comn.rission
nr.lst approve the move.

Schmertz heads Robilt Inc., builder of
one of the Northeast's first retirement com-
munities. Leisure Village in Lakewood,
N. J. He says Robilt and South Jersey Land
will operate independently br,rt from oflices
in the sanre building.

South Jersey Land was set up to invest
in nunrerous tracts near the south Jersey
shore, a semi-resort area now rapidly be-

coming part of the New York City com-

10

muter belt by hetter bus and rail lines.
Hydrocarbon, which owned gas and oil

wells in Texas and West Virginia and a
plastic-bottle plant in New Jersey, fell into
reorganization under bankruptcy laws in
I963. The trustee. Elliott I. Clemence,
says an ill-advised investment in the plastic-
bottle manufacturing plant brought about
the downfall.

Br,rt in the view of housing men, the
land venture was a contributing factor. AI-
though South Jersey Land bought well-lo-
cated tracts. it fouled up development.
Houses, ordered from a home nranufac-
turer. did not fit some lots in the company's
largest development, Berkeley Shores near
Jom's River, N. J. Then sales-promotion
expenses rose far higher than the $10,000
average house price warranted.

Once the reorganization of South Jersey
l-and is approved, Hydrocarbon's West
Virginia gas wells will be sold and the pro-
ceeds reinvested in land development. So
Hydrocarbon, through South Jersey Land,
wilI become principally a builder and de-
veloper under Schmertz's management.
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Membership List
Aubrey
Manufacturing, lnc,

Berns Air King
Corporation

Broan Manufacturing
Co., lnc.

Emerson Electric Co,

Fasco
lndustries, Inc.

Kich-N.Vent Division,
Home luetal
Products po,

Miami-Ca rey
Division.
The Philip Carey
Mlg. Co.

NuTone, lncorporated

N autilus
lndustries, lnc.,
o, Iappan Corp,

Are you approaching Yentilation the Hard lYay?

Ra ngaire
Corporatiofl,
Roberts
Manufacturing Div.

Swanson
Manufacturing Co,

Trade-Wind
by Thermador

Ventrola
Man ulacturi ng
Com pa ny

Westinghouse
Electric Corp.
Major Appliance Div.

If so, take the quick and painless jump into the easy way . . . use the
HVI three-step formula. r 1. PLAN your ventilation during blueprint
stage. PLAN not only the products to be used, but their proper installa-
tion. I 2. SELECT only ventilation products bearing the HVI (Home
Ventilating Institute) label. These products are certified and rated for air
movement in terms of cubic feet per minute. You can trust and depend
upon HVl-rated products. r 3. INSTALL them properly to get the full
performance and satisfaction from these HVI certified products. HVI
offers you a free l2-page guide loaded with drawings and suggestions for
installing ventilation. Write for it today.l So take the easy way (with-
out guesswork) by-PLANNING in blueprint state-SELECTING and
buying HVI certified, rated products - INSTALLING these products
properly. r GO THE EASY, THE BEST, THE HVI WAY.

HOME \ZENTILATING INSTITIJTE
1108 Standard Building . Cleveland, Ohio 44Lt3
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FHA's 67" mortgage brings a hint of relief for builders

Along with othcr devclopments in the
nroncy ancl credil nr:rrkets. thc interest rate
increasc lo 6c/(. on t,HA-vA nlortgages nray
hclp stabilizc thc prices charged to huilders
I ()r rrr()rtgirgc and const ruct ion nronct .-fhe 6(/t ratc nrakes FHA-vA loans
slightlv rlrorc iltlractivc to invcstors. so it
cor.rlcl attract solnc snrall anrounts into
housi ng.

'l-wo other factors work to the buildcr's
arlvantage:

1. The Federal National Mortgagc Assn.
lras raised its linlit on ptrrchases of new-
housc nrortgages I'ronr $17.500 to $25,000.
ljNv,r hegan by reqrriring a standby cont-
nrilrncnl on new-house loans over $17..500
ancl sctting a stcep effective pricc o[ 91 7:

-a 
cliscount ol 8 -r,1: points. California

nrortgagc bankers ancl developers pro-
tc.rter'|. and the agency agrced to purchase
nrortgagcs up to $2-5,000 at the over-the-
countcr prices shown on the nrap (risht).
-['hc Californians werc unsuccesl'ul, how-
cvcr, in a plea that the ceilings of $17.500
on used-housc loans and $2-5,(XX) on new-
house nrortgages be liftecl.

And rrue has rcfused to releasc $l bil-
lion in special assistance moncy voted by
('ongrcss in Ar-rgust. saying it \ ants to
hold thc nroney in reserve. BLrilders are

Itre ssing for its release, at '% discount.
2. On Sept. 30 a nrajority of the 25 in-

dicators that show which way the eccnonry
is going turned clownward for the first tin.re
in five years. The implication: [-ong-lcrnr
capital clcnrand will easc, permitting intcr-
cst ratcs to stabilizc.

Plateau? The turnclown in "leading" in-
dicators produccd a sharp dccline in bond
f iclds. which cxcrt sonre inlluence on
nrortgagcs. So thc nrortgagc comnrunitr'
began to thcorize that mortgage yields and
cliscounts hacl topped out. The averagc
yield quoted on the 2()3b residcntial loan
in Ncw York and Chicago nroncy centers
was still 6.54c/r , virtually unchanged on thc
rnonth. Said Homc Feclcral sal of Chi-
cago: "Probably thc ;rcak has bcen
rcachctl. "

But Rol'rcrt M. Nlorgan, presidcnt of thc
Boston 5c Savings Bank ancl head of thc
Massachusctts Purchasing Group ol' 190
nrutuals, disagreed emphatically. He cited
two aclvcrsc devclopments :

1. An October bank-credit squeeze that
u'ould nrakc all credit still tighter. ,{
rccord $7 billion worth ol certificates ot
dcposit was maturing at commercial banks,
and bccause interest rates in the open ntar-
kcls srrrpass lhe 5Vz{/t ntaxintunt that
hanks can pay on the crts. the banks were
having clifliculty holding the deposits.

2. A virtual run on insurance contpanies
by clients demanding low-interest policy
loans. Sincc April the demand has rttn at
a $ l-hillion annual rate, and that is all
nroney that will not go into nrortgaging.

Mortgage market. The merket debut
ol' the 6V, loan lailed to establish anv
definite price plateau. Thc l'i (Z interest
incrcase, from 5'7+ 7i, translated into 29t 

-
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D!SCOUNTS arc shorvn for 6',i l'tt;r-v,r loans soltt
t() FNMA. Rates includc t,'2'i lce and l/: fi loss on
purchasc ol 112 in slock worlh 50C on $1.

or 2 points-of discotrnt. When the 6%
loan began trading. builders were charged
2 points less of cliscount in l0 ol' the Itt
nlortgirge ccntcrs that rcport priccs to
House * Hove (sec <'ltart, ri!.tht).

But the advantage was dcceptivc.
The discount on the old -534 9l loan h:rd

risen a point or two in anticipation of the
rue rise, so the 27; "reduction" figtrred
or.rt to about I % below the old 53/.t./c loan
discount.

Frrrthernrore. several Eastern investors
buying from those I 0 cities had apparentll,
not gotten around to claiming up to half

of the 2-point discount diflercntial on thc
new loan. The investor usually does clainr
up to one of the two points, taking the
onc point in higher yield (Npws, Feb. antl
May). and such a decision on thc new 6cl
nrortgage would mean that the br.rilder
would get only a l-point advantage fronr
a cliscount that had already risen a point-
or. his discount would then be about thc
sanle as that on the old 53AC/o loan.

Anrl the new 6c/r loan did nol evelt
get the initial 2-point advantage in sonrc
cities. lt "opened even," or at the sanre big
discount charged on the old 5.7+ Vc lotl'r
in Dallas. Houston and San Flancisco.

Used-house market. One of thc
l'ondest hopes hehincl the cuntpaign to gct
FHA to go to 6% had bcen to cut back
discounts, thus encour:rging homeowners
to sell their old houses and trade upward.
With the old discounts running up to 9
points. and another 6% being charged in
rcalty cornmissions. the owner of a $20.-
0(X) hoLrse had at least a $3.000 sale cx-
pense before trlking to a buyer. Thc
used-house nrarket had suffeled virtuall),
cverywhere.

But the new prices did not secnt t()
offer nruch help in the way of lower dis-
counts. And as l'ar as rates in general
went. Chicago's housing econonrist Janres
Downs summarized this way:

"There's no l'actual basis for believing
nroney rates are about to turn down."
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HOMEBUILDER's MORTGAGE MAR](ET QUOTATTONS
Reported to H0USE & H0ME in week ending october t.t.
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Construction
Loan Rates

I nterest+fees
All lenders

6lC ttt:'z:2
6:,q * t_
63 4-7 + 11,'2
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63/4-7 I I
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63te -j *2r, z-4
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i' imnlediate ccveri !cans fcr deLivery up tc three mantrr:,
frriilre covers loans for delivery in thrae tc twe ve mcnth!.
. quotations reler ta p!Laes in metrrpc.t3n ateas, 0i5cc,.nti
nly rrn 5lightty nigher in !irrrx!nding tcwns cr'.r!:i:Jne!.
. Quotations refei to hcuses cf typical average local quality.
! -;o. down cn 6fit Si5,C00;10oo of nex! $5,000;25'"
of oalan:e.

Footnotes: a--no activity. b lirnited activity. c Net yield
to investor of 59o rnortgage plus extra fees. w for com-
parable VA loans also. x-FN[4A pays 1,! point more fci
iians with lO';, y-discounts ouoted are net after 5el e:
pays r,29,i, marketing fce and r ro,,o adiustment for stock
purchase. Sellsr musi pay 1o,o cf moltgage fcr strck calc!-
lated in S1l0 units, of which 5.10 is contribution to FNt\rlA
capital and 5100 is for a share trading at about 562.

S.ufces: AtLanta, Robert Tharpe, pres., Tharpe & Brccks
:fi.; 8o!lcn, R!o:it Mcrgan, pres., Bostcn 5a Savinqs Eank;
Chicago, Robert H. Pease, pres., oraper & Kranrer loc.,

a0o Robert il. Wiison, pres., Percy Wilson lv'lortgage & Fi-
n.rnce Corp.; Clevelnnd, David E.0'Neill, vi.e pres., Jay F.
Z.ok, ln..; D.r ras, l\,4. J. Greene, pres., Southern Trust &
l,/lortqage Co.; Denver, Clair A. Bacon, pres., l\4ortgagc
.nvestrnents Co.; Detrolt, Sherwin Vine, vice pres., Citizeils
fulortgage Co.; Honoiu u, H. Howard Stephenson, vice pres.,
8.1n1< of Hawai i; Houston, Everett Mattson, vice pres.,
T. J. Bettes Co.; Los Angeles, Christian M. Gebhardt, vice pres.,
Colwell Co.; Miami, Lo,r Worth Crow Jr., pres., Lon Worth
a-cw Co.: Newark, William W. C!rran, vice pres., Franklin
Capital Corp.; New York, John Halperin, J. Halperin &
Co.;0klahoma City, B. B. Rass, pres., American Mortgage
& lnvestnrent Co.; Philadelphia, Robert S. lrving, vice pres.,
First Pennsy vania Banking & Trust Co.; St. Lcuis, Charles
A. Keller, vice pres., IMercantile l\,{ortgage Co.; San Fran'
.isco John Jen5en, vice pres., Bankers Mortgage Co. of
California; Washington, James C. Latta, sr. vice pres., As-
sociated Mcrtgage CoS. lnc.
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Iill\{'l'lll }. Tub-Mastercomesinyourchoiceof 14strikingdecoratorcolorsandfitseaerytubor
shower. It lends an air of charm and gaiety to every bathroom.

Patented Tub-Master is unique among tub/shower accessories. Only Tub-
Master provides the horneowner with a completely safe, sturdy, leakproof,
versatile and beautiful enclosure.

With a sweep of the hand - your shower is ready. Another touch and
the bathtub awaits. Finished ? Tub-Master folds into a bareiy noticeable
stack at either end of the tub.

Tub-Master completely satisfies all building code
safety requirements. It has been recommended by many
insurance companies for its safety.

Installation requires thirty minutes - or less.
For a modern answer to an old fashioned problem

specify Tub-Master for the perfect bathroom decor.

4i3 VIRGINIA DRIVE/ORLANDO, FLORIDA 32803

vlslr us AT BooTH 605-606 oF THE HOME BUTLDEBS SHOW/CHICAGO/DECEMBER 4-8
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s.\ l'1..Ilade of high impact Styron,
patented Tub-I'Iaster is unbreaka-
ble. Children's falls are actually
cushioned.

S'l'tllil.)\'. Tub-Master enclosures
will provide many years of complete
satisfaction. They are uncondition-
ally guaranteed.

Vl.l ltS,\1'ILI,l . Tub-Master,s re-
markable construction provides you
with all the conveniences of a cus-
tom-designed shorver and tub.

l. l,l.\ Ii I, Ii()() tr - lt I LI) I.l\\, l, Ii( )o I).
Unlike other enclosures, Tub-Master
is not only leakproof, but also per-
manently resistant to mildew.

K REASOI{S WHY TUB-MASTEH IS AMTRIOAS

LJ M()ST p0prrLAR TUB/SHOWER rr{OlosuRr
Tub-Master Corporation

413 Uirginia Drive

Orlando, Florida 32803

Tell me more about remarkable Tub-
Master. Rush information to:

Company

Address

City



Corpus Christi, Tex.r 1400 sq. ft. Ranch. Portsmouth, R.I.: 1900 sq. ft. Colonial. Dubuque, Iowa: 1325 sq. ft. Rench.

Port Huron, Mich.: 1400 sq. ft. Cape Cod. Baxter Springs, Kans.: 1326 sq. ft, Ranch

Johnstown, Pa.: 3033 sq. ft. Contemporary.

1ilI'
I

Anderson, Ind.: 3000 sq. ft. Ranch.

Across the nation, new electrically heated
homes are going up at the rate of over 800 a
day. And that means they're sellingjust as flast.

For example, the builder of a new Texas sub-
division featuring electric heat moved all thirty-
eight homes (like the one shown at upper left)
within one month. And in a new Southern Califor-
nia development of 104 electrically heated homes
(upper right), fifty-five were sold in the four
months before construction was completed

Now in eYery part of the country
areselling faster with modern

-many before the ground was even broken.
Whatever size, style or price home (or apart-

ment) you build, you add a major selling fea-
ture with recognized sales appeal when you in-
stall modern flameless electric heat. And you'll
speed construction in the bargain.

Find out now how you too can profit more
by taking advantage of the growing demand for
electric heat. Sometime soon, talk it over with
your electric utility company.

Mequon, Wis.: 1400 sq. ft. Ranch.

Prescott, Ariz.: 2000 sq. ft. Ranch. Wichita, Kans.: 1720 sq. ft. Ranch. Maryville, Mo.: 3850 sq. ft. Ranch.

Forestdale, R.I.: 1553 sq. ft. Cape Cod.

HOUSE & HOME
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Redondo Beach, Cal.: 1750 sq, ft. Provincial.

,.\
Connellsville, Pa.: 3062 sq. ft. Split-Level.

flameless electric home heating
o o . houses of eYery size and style

Warren County, Ohio: l60O sq. ft. Ranch. Tappan, N.Y.: 1320 sq. ft. Bi-Level

Kingston, Pa.: l2l9 sq. ft. Ranch Denver, Colo.: 3000 sq. ft. Bi-Level.

Woodbridge, Conn.: 3000 sq. ft. Ranch.Lexington, Ky.:3020 sq. ft. Colonial. Cumberland, Md.: 2000 sq. ft. Colonial.

Marion, Ohio: 3200 sq. ft. Ranch. Zion, Ill.: 2426 sq. ft. Ranch. Birmingham, Ala.: 2300 sq. ft. Reproduction.

Only flameless electric home heating oflers you so many different types of equipment to choose from !

LIVE BETTER ELECTRICALLY
Electric Institute, 750 Third Avenue, New York, N.Y.

Bo:eboord unils take up lit-
tle space, permit room-by-
room temperature control.
Two types are available: ra-
diant or convective.

Rcdlonl ceiling heol uses
small wires concealecl within
ceilings, ceilingboard or wall-
paper. Each room has indi-
vidual temperature control,

Heot pump . heats home in
rvinter, cools it in summer.
One thermostat setting main-
tains any desired year-rouncl
temperature.

Woll ponel heolers, rvith
heating coils behind decora-
tive grilles, provide radiant
heat rvith natural or fal-

Centrol 3y3lem3 are availa-
ble for either hot water or
rvarm air heating in which
flameless electric units sup-
ply the heat.

NOVEMBER 1955 Circle 36 on Reader Service Card
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Ioans. Tight money and the resulting de-
cline in savings took many of the sat,s
out of the lending market for much of
1966, and new-honre building permits
were down 53% in July in the l4 counties
of Southern California. A resurgence in
savings inflow could reverse the trend.

The resurgence may alreaciy have be-
gun. The state's s&l-s scored a net savings
gain of $136 million in August. and Exec-
utive Vice President Franklin Hardinge
of the California s*r- League said he

could spot inclications of a larger gain in

September. The League got the happy
tidings at the close of its convention in
the hanrlet of Coronado. and incoming
League President Robert S. Fuller (who
heads San Fernando Valley Federal in
Van Nuys) said several ol' his industry's
olJicials had noted the September signs
with ncw hope.

Hardinge said there appeared to be a

complete reversal of the trend that founcl
savings channeled into small-denomination
bank cos. stocks, and mutual funds.

"August confirms this." he explained.
"California's gross s&L intake (new sav-
ings, not counting withdrawals ) was
nearly $tll0 million, up 309b over August
of 1965. As a matter of fact, California's
s&Ls accounted for 75Vo of the $ltt0-
million gain by the entire s&L industry."

S&L stocks. The industry's stock, a

true hard-luck category on Wall Street
since last fall, appeared to take heart with
all the good news. The 2l-issue index kept
by the Wall Street investment house ol'
Kidder, Peabody & Co. turned slightly
upward from its low of September 7, gain-
ing l6(h from its old standing on its first
feap (see clrurt). It was too early to tell
whether the turn signaled a trend, but
California, whose companies issue [7 of
the 2l stocks on the list, was keeping its
fingers crossed.

-BaR.seR,{ 
I-ev s

Sun shines for Galifornia S&Ls-and perhaps for builders
Nowhere were the Federal Reserve's new
savings-rate restrictions greetetl with
higher glee than in California. the nution's
No. I savings and loan state.

The 276 California s*r-s had walketl in
the shadow of a $157-million savings de-
cline for the first seven ntonths of 1966.{'
and the rate curbs brought hopes of a gold
rrrsh of rnodest proportions.

Here was the Fed clan'rping a -5%
ceiling on the banks' certificates of de-
posit but telling the s&LS they could go
right on paying 51A Vo on passbooks and
up to 57+ 7, on renewed certificate ac-
counts. The rules were enotrgh to make
a conrmercial banker weep. and they
brought a grumble about "discrinrination"
from no less a personage than President
Rudolph A. Peterson of the giant Bank
of America (resources: $17 billion).

A hearty cheer. But the s*r,s liked
things fine.

"We don't just like it-we think it's
hrilliant," exulted Bart Lytton, in his own
words one of the last of the grand tycoons
of the s*r- industry. "A quarter-of-a-point
spread is all we need over the banks. It's
nroney from heaven."

(iood news for sals is good news for
builders in California. where the associa-
lions normally make 509,r of all honte

'lCornpared wilh a net gain of 5747 nrillion in the
Iirst selcn of 1965.

11\ ba -
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Levitt's gain lends support
to index of housing stocks
Minus signs don.rinated Housr & Hour's
recap of the month's prices in 72 honre.

building stocks, but a strong showing by
l-evitt & Sons of Lake Success. N. Y..
helped buoy up the average.

Levitt added ly4 points. to llru6, alrer
declaring its regular quarterly dividend of
l2l2 cents payable Nov. I on 995.264
publicly held shares.

Elinrination of Great Lakes Honres ol'
Sheboygan Falls. Wis., fronr the prefab
list Ient a kind of false statistical support
to the over-all average. The stock had
heen quotcd at I / I 6 shortly before the
company filed to reorganize in bankrr.rptcy
(:;ee p. l2).

Jim Walter was a heavy loser anrong the
building companies. giving up l.7s to settle
at l4it. In the mortgage banking cate-
gory, Kissell was off 7s, to 2.-1t. l'he
Springfield. Ohio. company onrittcd its
quarterly dividend in October. It blamed
the tight nrortgage money market for tak-
ing the action.

The averages:

HOUSING'S STOCK PRICES oct. 7
Bid/
Close

2

11q
6r B

;1,

2

1l:

53 s

- I2t'

i ru

+sd
T r'"

- ;,;

I lra

.;;
- r/a

I 3,e

Chng.

Mon.

oct. 7 Chng.
Bid/ Prev.
Close Mon.oct. 7 Chng.

Btdl Prev.
CoM PANY close 1,4;n.

BUILDI NG

. AJI:r-Built lnc. .... r;

. Capital Bld. Ind.... 4If
Cons Bldg. (Can.)...... 1

. Dev. Corp. Amer..... 5b

Edwards lnds. .......... I rz
Eichler Homesh........... 1.05
. First Hartford Rlty 53.n
First Nat. Rity.. ..... 3 ar
. Frouge ,............,.... .3 1 s

General 81drs.c ........ 15,'s

I(aufman & Bd.b ...... 10Lb
Levitt! ...................... I Ir.3
Lou Lesser Ent.D....... 2r ar
Lusk ..-.........--..-....-. st.l
. Nationwide Hooles., l
Pres Real. A.5......... 9r 2d. Sproul Homes...... l
1.,.5. Home & Dev.... s,/a

Jim Walter. ............ 145/s
Del. E. Webbc...,....,. 2I,

CO I\1PANY

Flrlt Vy'.it Fin......,
Gibraltar Fin.. ........
Great West. Fin........
Hawthorne F;n. ........
Lytton Fin.c ..........
Midwestern Fin.b ....
Imperial Corp..!......
i'rn:'Csl. inv. ......,.
Trans Wrld. Fin.:......
Unicn Fin. .............
United Fin. Ca1.c......
V/..sco Fin.. ............

MORIGAGE BANKING

Advance...........,....,,.,.. 53a -i''o
. Amer. f\4urt. lnt.... K

Charter -...........,...... 17s 5/s

Cotweil ................_... 53,,a I tto

Cont. lMtg. Inv.c .... 23L2 I 1'a
. Cont. Mtg. Ins...., 23r -- lre
.FNMA....................6211 - 4ri
First Mtg. 1nv..... ..... lli'a - t 2

'Kissell lvltg.b .......- 25'e
Lomtr & Net. FinP.. 3
MGICb ......................1.5v4 - lr,'4
' Mortq. Assoc. ..-..... 23'4 

- 
rb

. PJlomar Mts..... . z. Southeast Mtg. Inv. 41 4 - 21 a

United Imp. & lnv.o 21 2 .. ..,

LAND DEVELOPMENT

All-State Prop. ........ 12C - 5C. American Land ...... 5,s

Am. Rlry. & Pet.b.... J's
Arvida ............,......... 53,'s

Atlantic lmp. .......... 18 1 Tttz

COMPANY

Canaverai Intl.b ....., 23,'a

Christiana 0.5 .......,.. 233
Coral Ridge Pr0p....... 43s
Cousins Props. .....,.... l23 a

Crawford ..-.............. 2r 2

Deltona Corp.b ........ 83 s
. 0isc lnc. .-............ 1 7 e

Fia. Palm-Aire ........ 15 g

Forest City 8nt.b...... 4r.r
Garden Land .........., 4
Gen. Develb .............. 4rla
Gulf Americanb ........ 73s
Holly Corp.o ............ li -
Horizon Land .......-.... 21 s
Laguna Nig. ...........- 2.05
Lake Arrowhead ........ 51 s -t
' Macco Rlty. ....,.....10r/2. Major Rlty. .......... 10d
' lvlcCulloch 0ilb ...... 6r,q
So. Rlty. & Util.b...... 2t's
Sunascoc ....-...--..-.--.. l0l4

a stock newly added to table. b -
closing price ASE, c-closing price
NYSE. d-not traded on date quQted.
g -closing pri-e MSE. h-cru5rn9 pr i-e
PCSE. k-not available. p--formerly
Wallace lnvestments. q-formerly San
Oiego lmperiai Corp. .-not ;ncluded
in averages. x -adjusted lor 4 tor-)
rplit. y tender offer.

Sources: New York Hanseatic Corp,,
Gairdner & Co,, National Assn. ol Secur-
iries Dealers, Phiiip Beer of Russell &
5axe, American SLock Exchange, New
York Stock axchange, lvl idwest Stock
Lxchange, Pacific Coast Stock Exchange.
Listings include only companies whiLh
derive a major part of their inccnre lrorn
housing activity and are actively traded.

PREFABRICAIION

Acmiral llomes _....... Is _ 3/.
Aibee Homes............ tz - rs
. Continental Homes 2r'a - \/z

Modern Hcmes ._........ z

' Scholz H0mes...,...... 2r." - 2/s
Steel Crest Homes Zr s - r,a
Swift Industries .,..- I 3.1 -F r,e

Brrilding
Plefabrication....
S&Ls
Mortgage banking .

Land developnlent.

Aug. 9 Sept.6
5.3 3 ,1.60

2.t7 1.75
6.83 _5.67

10.04 rJ.60

6.0.1 5.1 3

Oct. 7
4.37
L7t
_5.-59

8.58
1.99

72

4
llr/2

5l e

101 s

l0r s
3t,q

SHORT.TERM BUSINESS LOAN RATES
Per.ent interest and (net change) in year

LoAN SIZE New York City

s1,i0 ........ _. ... .. 6.14 (+.52)
s10-100 __-_.......... 6.tt\+.72)
sr00-200 5.87 ( +.80)
5200 and over ---- 5.57 (+.95)
Source: Federal Reserve Board June 1966

7 other Northern 11 Southern
& Eastern cities & Western cities

6.32 l+.44) 6.52 (t.52)
6.35 (+.77) 6.28 (+.57)
6.08 ( +.76) 6.08 ( +.66)
5.74 (+.89) 5.84 (+.78)

15

Average 6.22 5.15 5.10
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Barney Peterson

Eichler settles on its management - but not on its debt
A cotrrt suit has forced Joseph L. Eichler
to give up control of Eichler Homes. the
conrpany that for I 8 years made outstand-
ing contemporary architecture a trademark
of its houses in a dozen subdivisions
around San Francisco Bay. Los Angeles
adman Charles H. Parr Sr. wins full
command under an out-of-court agree-
ment.

Parr thought he had bought the $42-
million San Francisco corporation from
Eichler in May, but he charged in a
September suit that Eichler was still
dominating corporate affairs.

Parr said Eichler had told the Bank of
Anrerica that Parr had defar.rlted on pay-
ment for the majority stock. The bank,
Parr claimed, then directed the transfer
agent to transfer the stock back to Eichler.
Parr and Executive Vice President Robert
M. Bryson demanded $15.8 million dam-
ages, and a week later Eichler agreed to
step down rather than fight.

The accord averted a full-dress battle
in San Francisco County Superior Court.
but the suit had already cost heavily in
public confidence. Between its initiation
and withdrawal two other actions were
filed against Eichler. American s*l of
Los Angeles said the $30,250 dr"re monthly
on a $4. I million loan for Eichler's Cen-
tral Towers Apartments in San Francisco
had not been paid since August. Massa-
chusetts Mutual Life, which had bought
Eichler's Summit apartments, said lease

THE EIGHLER STORY-FROM

EICHLER HousE by Architect Robert Anshen
typilied company's distinctive home styling.

payments due from Eichler as leaseback
operator were in default. Only after Eich-
ler promised to turn over all rent payments
for both projects did the two creditors
agree not to press for appointment of
a receiver.

Debt load. Parr charged that Eichler
had aggravated the company's already
serious debt position by diverting cor-
porate funds. Parr said the diversion
caused company checks to be dishonored
and resulted in numerous liens against

HIGH RISE INTO DEEP DEBT

Eichler properties. The Daily Pacific
Builder reported 35 liens flled for a total
of $675,000 between Aug. 8 and Sept. 27,
the day Parr brought suit.

The suit focused attention on the Eich-
ler debt, which, at $34,253,453 on Dec.
31, had almost tripled in five years and
was l3 times net worth.

The company's accounting also raised
questions about its net worth. Eichler was
carrying as an "asset" some $3,410,752
in land-development costs and option fees
on five parcels it hoped to acquire. Three
options-covering land on which Eichler
had spent $3,204,081-expired April l,
and the company says only that negotia-
tions toward obtaining time extensions
"are currently in progress." Should such
negotiations fail, a loss of the $3.2 million
charged against ner worth of $2,537,869
might sink Eichler into minus net-worth
status.

Leap into high rise. Eichler Homes. a
family corporation, was founded by Joe
Eichler in 1947 and organized as a part-
nership with sons Edward (Ned) and
Richard in 195 l. Working with such top
architects as Anshen & Allen, Jones & Em-
mons, and Neill Smith & Assoc., the Eich-
Iers attained international prominence for
mass-produced houses of unique design.

By 1962, house sales skyrocketed to
$19. 1 million, and the company reported
profit of $512,024. But land costs soared
too, so Joe Eichler decided to build high-
rise apartments (he called them "vertical
subdivisions" ) .

Tidy new entries of "rental income" and
"sales of apartments" came aboard the
Eichler balance sheet in I 963 for a total
of $724,000. And that figure jumped to
$3.17 million in 1964.

Eichler's venture into high-rise produced
some of the Bay Area's most breathtak-
ing buildings: the dazzling Eichler Summit
(see p.91) atop Russian Hill, its 32 lux-
ury floors reaching to the highest point in
downtown San Francisco; the two 15-
story Central Towers buildings near the
city's Civic Center; the two l8-floor
Ceneva Towers buildings near the Cow
Palace; and the l5-story Laguna Eichler.

Gash-flow problem. But Eichler debt
rose almost as fast as its apartment tow-
ers. It went from $22.6 million to $27.5
million in 1963, eased a trifle in 1964, and
then climbed to $34 million in 1965 as
cash flow virtually disappeared in the face
of slow rent-ups.

What was worse, Eichler's house sales
declined as it concentrated on high rise.
They fell from $19.1 million in 1962 to
$17.4 million in 1963, recovered in 1964,
and then plummeted to $12.1 million in
1965.

Meanwhile apartment income tumbled

-from $3.17 million in 1964, to $894,000
in 1965.

Profits had been trending downward
ever since 1962, and under the weight of

NEll/S continued on p. 22
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And its debt escalated



Your lrroslrects lvill see this ncrv floor irclvt'rtist'd in Bcttcr ILrrrrr:s & Carclcns, Lrrdics' IIonrc Jortrnal, other top
Nloresca is /6" tlrick. 12" x 12" tilcs pertrtit t'asy installirtion Crt'ast'proof, casl to clt'atr. Corrrfortable, tluiot. Colors:

uragazines. \Ioclir
5, including gold.

EIqE!trtrtrE
The elegance of Old Spain-now in solid vinyl floor tile.

Floors of new Kentile@ Moda N{oresca will impress your model

home prospects. \bttr commercial prospects, too. All the beauty

of hanclmade Spanish tile-at far less cost. Ask your flooring man.YINYL trtrOOIilE



Cret the competitive edge! Give
homes new appeal with outdoor
feafures in Decorative Concrete

New-style patios-put colors, textures and patterns to work
for you. Here, the builder offers not simply a patio, but a
beautifully integrated extension of the home for outdoor liv-
ing. Appropriate atmosphere is created with a concrete patio
surface patterned by partly-buried rocks in muted colors. Yet

the floor-level patio relates effectively to both living room and
kitchen. An open planter saves an existing, and handsome,
tree. Decorative concrete won the builder credit for being
different. Concrete's versatility is so broad that it permits
decorative effects at any materialsJabor cost level.



Buyers today want more distinctiveness in their home setting. This trend offers progressive builders a selling
opportunity that can be exploited to the fullest with decorative concrete-in driveways, patios. walks, pools
and other outdoor features.

Concrete can be shaped, patterned, colored, textured almost endlessly. It permits "decorator" effects to fit
practically any home, any builder's budget.

Decorative concrete turns outdoor installations into sales "features." It's worth looking into. For more in-
formation, ask your ready mix or concrete masonry suppliers, or simply contact the PCA office nearest you.
Portland Cement Association, 33 W. Grand Ave., Chicago, 111.60610. (An organiz.ation ol cement monu-
factttrers to improve and e.rtend the uses ot' portland cement and concrete.)

-i,..]

Driveways with a difference-double as entry walk
and play area. This colorful driveway provides
drama for the total landscaping theme. Beige
Mexican beach pebbles are exposed, treated with
a concrete sealcr to bring out color and sheen.
Stained dividers form irregular modular units to
bring driveway into scale. Such decorative effects
with concrete, today. are unlimited. And even
measurcd solely by the special buycr appeal that's
added. thc cxtra investment is reasonable.

Decorator entry walks-with stones and a simple
design. What could have been ordinary is here
made strikingly different with clecorative con-
crete. Exposed aggregate surfacing and black,
brushed concrete are uscd in a pattern of alternat-
ing wedges that is repeated by the stairs. A fine de-
sign idea carried to full effect by bold exposurc of
black San Quentin pebbles on both treads and
risers. Imaginative use of decorative concretc can
make any home Iook "nrore for the money."

Fresh-flair stairs-concrete shapes up to unusual
ideas. A decorative treatment in concrete like this
can nrakc a big difference in luring house shoppers
through the front door. Thc idea: use oversize
precast discs surfaced in exposed aggregate and
set on standard curved units of concrete masonry.
Of course, surface treatment, color, shapc, size
can bc fitted to your home stylc and sitc. Decora-
tivc concrete puts your money wherc it shows-
right where buycrs like to put theirs, tool

&
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falling honre sales ancl declining rental
income the Eichler net figure plunged into
the rerl to the tune of $600.-577 in 196-5.

Vice President Bryson says the loss for
the first half of 1966 will be about
$458,000. Eichler stock, which had traded
up to $11.50 in 1960, was selling at $1.20
on the Pacific Coast Exchange the day the
Parr suit was filed.

To go or not to. Son Ned Eichler
left to join the University of California's
real estate faculty in I 964, and late that
year Joe Eichler was alreacly looking for
a buyer. A deal with Sunset International
fell through when Sunset made Joe's re-
tirement part of the bargain (NEws, Jan.
'65 et seq.) .

Last spring Eichler lined up the sale to
Parr. then head of the Los Angeles adver-
tising agency of Coleman-Parr (Nr,ws.
June). But once again Eichler appeared
to balk at yielding full control, and the
September suit resulted. Last month's
accord left Joe Eichler, at 66, rr.rnning only
the custom-homes division of the company
he had steered through an I 8-year per-
formance that brought into being some of
America's finest houses and apartments.

Great Lakes Homes files
to reorganize in bankruptcy
The big Wisconsin prefabber has just told
the federal bankruptcy court in Milwaukee
that it is insolvent and unable to pay its
debts. It is asking to reorganize under
present management.

Great Lakes, with headquarters in She-
boygan Falls. listed $6,O72,791 in liabili-
ties and $6,251,550 in assets. The assets

include $ 1,847.075 in receivables and
another $2,792,834 in land contracts and
real estate held for sale, both soft
categories.

Chairman Lee Larson's petition asked
permission to repay debts over a longer
period or at a reduced rate from that at
which it was contracted. He listed long-
term debt of $4,060,266.

Creat Lakes lost $1.9 million in calen-
dar 1965 (News, July), but onlY two
months ago Vice President Allen L.
Kovacic said the company's oliicers still
hoped to meet payments (News, Oct.).

Great Lakes was one of housing's won-
ders in the stock market after going public
by selling 93.000 shares at $6.50 in April,
1962. The offering was tied to Great Lakes'
acquisition of Craftway, the Aurora, Ill.,
home manufacturing plant of Chicago
builder Don Dise, and Place Homes, pre-
fab arm of Robert B. Place of South Bend,
Ind.

The success led to a second offering of
93,000 shares in December, 1963, at $8.

Sales zoomed to $13.9 million in fiscal
1964. Great Lakes shipped 4,350 units.

But growth seemed to slow after mid-
1964 and industry sources said the com-
pany had shipped houses to dealers on
open account---dealers took the houses
with billing and payments to come later.
Some dealers became disenchanted, and
the sales decline followed.

RENEWAL TOWI{HOUSES
Common. were cited lor

puBl-tc Houstrc, Ilast Barnard Street Homes,
showecl "logical variation in facades." Architect:
Geddes, Brecher, Qualls. and Cunningham.

siting anrl "calm, well-designcd unit facades.'
Architecl: I-lzrr Cordon-Jack M. Lcvin & Assoc.

RENEWAL HtcH-RtsE, Sociely Hill Towers, wott
for an "urban design conlribution to the city-
scape." Architect: I. M. Pci & Assoc.

in Chicago, The
direct ancl logical"

0rlando R. Cabanb.rn

HUD's design-award program emphasizes
enyironment in honoring three housing proiects
When rse held its first design competition
three years ago, it emphasized archi-
tectural styling of individual buildings,
and four houses were honored out of I I
award winners.

This year the new Housing & Urban
Development Dept. gave top importance
to urban environment when it revived the
competition. Result: No single-family, de-
tached houses were among the seven
award winners announced last month.

The judges picked as the best of resi-
dential building the three complexes pic-
tured above: The Common, a cluster of
Chicago townhouses built by private
sponsors on cleared renewal land; Society
Hill Towers, a privately-sponsored luxury
high-rise in Philadelphia. and East Barnard
Street Homes, a group of new row houses
intermixed with older dwellings built by
Chester (Pa.) Pr.rblic Housing Authority.

nuo officials explain the omission of
one-family detached houses by the fact
that only 25 houses were among the 350
snlliss-rn65t of which were ineligible
because they had been entered in the 1963
contest. One house eked out a second-
place award along with 2l other projects.

George Rockrise, reta, the San Fran-
cisco architect who became Housing Sec-
retary Robert Weaver's design adviser last
spring, acknowledges that builders have
difficulty getting design costs recognized
in valuations which determine the nraxi-
mum mortgage. He has met with rlrr head
Philip Brownstein about this problen.r brrt

has yet found no way to build better
design recognition into the pHa process.

Rockrise is aiming his first efforts at
irnproving the overall design qr-rality of
urban slunr neighborhoods. He suggests
that streets are the "living roont" of ir

slum neighborhood and perhaps shor"rld bc
closed to all br,rt emergency vehicles so
trees and benches corrld replace paventent.

To this end, one honor award this year
went to an open space rrrulti-level plaza,
landscaped and furnished to provide space
for various activities of tenants of a New
York City public housing project. Riis
Houses. Pomerance and Breines were
architects for the open space. and M. Paul
Friedberg and Assoc. were landscape archi-
tects.

Other honor-award winners included
Crawford Manor, a high-rise for elderly
residents built by the New Haven public
Housing Authority and designed by Patrl
Rr.rdoph, rate; Ridgeway Dormitories, at
Western Washington State College. de-
signed by Fred Bassetti and Co.; and the
Arena Stage, built by the Washington
(D. C.) Drama Society and designed by
Harry Weese and Assoc.

Huo, says Weaver, has not forgotten
good architecture in single-fantily housing.
But it is even more concerned about a

"concept of design which makes whole
commercial districts and neighborhoods
good places to work and live. Our goal is
to enrich the quality of life for city dwell-
ers." NEws ror,/ilrrad ott p. 27
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This CeramicTile Bath
Turns "Lookers" into Buyers.

The soft-spoken beauty of a bath like this is sure
to win the hearts of prospects-especially the heart
of the female half of the home-buying team.

Ceramic tile from American Olean does the
wooing with a floor of Texline@ ceramic mosaics
in Driftwood and Reef Brown, a sparkling bath
alcove of white Crystalline scored tile, and a space-
dividing wal1 of distinctive decorated tile.

Your prospects are seeing imaginative ceramic
tile applications like this one in American Olean's
year-round full-color advertisements in McCall's,
Better Homes and Gardens and other leading
magazines with a combined circulation of more

than 26 million. See the kind of tile design ideas
your best prospects are looking for... and demand-
ing.Write today for your copy of American Olean's
16-page, full-color booklet #472 "Decorating Ideas
with Ceramic Tile." American Olean Tile Com-
pany, 1022 Cannon Avenue, Lansdale, Pa.19446

C€RAHIC TTLE

ItTlertca,n
lea,n
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36" Base Cabinet has lull width
roll-out shelves.

Handy cutlery section has dividers
and concealed flatware drawer.

Lazy Susan has easily accessible
melal shelves and convenient
self-centering closing action.

Wall cabinet shelves are rully
adjustable 5/8" solid lumber.



Tbdayb greatest wootd kitchen
yalue...The Kemper Traditional
It is no secret in the kitchen cabinet industry
that the Kemper Traditional Kitchen is the
value standard by which all cabinets are
judged. Discussed here are just six of many
reasons why this time honored cabinet still
deserves your consideration each time you
build or remodel a home or apartment.
Finest finish of any kitchen cabinet you can
buy, regardless of price. At the same time
wear resistant and beautiful, this exclusive
Kemper process prevents warping, checking
and cracking.
Only quality materials and workmanship,
quality that you as a builder will immediately
recognize, go into Kemper cabinets. To your
customer this quality means a lifetime of sat-
isfaction . .. to you it means faster installation.
Dependable delivery, safe and on-time, is
assured because Kemper maintains a large
inventory and utilizes a special packaging
technique that protects the cabinets during
warehousing and shipment.
Competitive pricing has long been a Kemper
advantage. Comparison will soon prove to
you that you just can't find this kind of value
from any other kitchen cabinet source.

Mortise & tenon construction
assures maximum cabinet strength.

Special 3 point suspension syslem,
heavy duty nylon rollers and unique
self closing leature on all drawers.

A Furniture quality guarantee is issued with
each Kemper kitchen sold. Only Kemper
can protect you and your customer this way
because Kemper Brothers, lnc. is the only
kitchen cabinet manufacturer licensed by the
National Association of Furniture Manufac-
turers to display the NAFM seal of integrity.
An extra bonus is Kemper's wide range of
cabinet styles and finishes. That's why more
and more builders are making their Kemper
Distributor a one stop source for all their
kitchen cabinet and bathroom vanity re-
quirements.
Visit your nearby Kemper Distributor today
(he's listed in the Yellow Pages) or write
for complete full color catalogs. See for
yourself why the industry standard, The
Kemper Traditional, is today's greatest wood
kitchen value.

KEMPER BROTHERS, INC., RICHMOND, INDIANA

EP
;Mjl,

JG-p

Al I door and drawer fronts are
bookmatched select white birch.
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THERE'S l BIGREASON
FOR THIS NEW
FLOAT-AWAY
SAVOY DOOR...

You asked lor it! So Float-Away pro-
duced it. The Savoy closet door is loaded with
all the exclusive Float-Away features missing
from other doors. And is priced only nominally
above the flush door.

There are many reasons why the Savoy can
help you use your closets to make money. sr j
* * * * * * * * * * * . . ; ;;E#.
TIGHT BUDGET J()B ! You can get our special budget door that meets all specifications of competi-

tive doors and is availahle in most models. For full information, write 0r phone:

Here are some: can't warp-23 gauge steel-
10% heavier than anyone else uses-better
tracks and sturdier hardware; greater closet
conveniences; storage space; beauty; and sav-
ings you won't make anywhere else. Plus, the
Savoy is backed by a 5-year guarantee. Need
more reasons? Write, wire, or phone Float-Away.

******************

FLOAT-AWAY DOOR CO.
1173 Zonolite Road, N. E., Atlanta, Ga. 30306
Dept. H-1L66. ln England write: London-Lens-
crete Ltd. Queen's Circus, London S.W.8.
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Zoning bribery becomes a federal
case in a northern Virginia county

For years Washington, D. C.,
suburbs in Fairfax County, Va.,
were rife with rumors of zoning
improprieties. and for years the
rumors came to naught, Then
last rnonth the roof fell in on
both zoners and developers.

In an unprecedented move. the
federal government intervened in
county zoning nratlers and handed
out wholesale indictnlents. A
hastily convened federal grand
jury, ostensibly summoned to
hear Iax cases, unexpectedly
handed down charges of bribery
conspiracies in five Fairfax re-
zonings involving a trailer park,
a shopping center. and three gar-
den-apartment sites. The jury
indicted l5 persons, ntany of
them in multiple cases.

The line-up itself read like a

Who's Who. lt included two
leading Washington builders, a

former Fairfax County planning
director, the present deputy plan-
ning director, five present or past
nrembers of the county's seven-
man Board of Supervisors, and a
former state senator.

The Justice Dept.'s charges ex-
posed a labyrinthine snarl of
relationships between various de-
velopers and key planning and
zoning officials.

The bribed officials, charged
lhe jury, included:

o William C. Burrage, fornrer
Fairfax County planning director
and now a planning consultant
in Warrenton, Va. As a plannir.rg
director between l96l and 1963.
he allegedly received $27,481 for
a favorable rezoning recontmen-
dation for a garden-apartment
and $1,500 for the trailer park.

o Herbert F. Schumann, Bur-
rage's one-tinre second in conr-
mand and still deputy planning
director, charged with taking
$10,000 in the sanre apartntent
rezoning case.

The bribers, according to the
indictnrents. were:

o Washington Builder Alan l.
Kay, president of the Rozansky
& Kay Construction Co., charged
with paying a counly supervisor
$5.000 for an aparttnent rezoning.

BUILDER XAY
Att unexpe<'ted indiclnrcttt

. Washington Builder lsadore
Parzow of the Julian & Parzow
Co., charged with giving another
county supervisor 1,000 shares in
a developnrent firnr in exchange
for a shopping-center rezoning.

. Andrew W. Clarke, a pronri-
nent Alexandria, Va., attorney and
civic careerist who served in the
Virginia State Senate from l943
to 1951. In one case, he allegedly
paid $37,481 to Burrage and
Schumann, and fronr $1,000 to
$3,000 to each of the five super-
visors.

. Lytton H, Gibson, zoning
attorney for Builder Kay and
Trailer Court Ventures, charged
as co-conspirator in two cases.

The trials begin in January,
and the defendanls face nraxi-
n.rum penalties of $10,000 fines
and five years in jail. Whatever
the outconle. the indictments
have already triggered a series of
proposals ainred at revising Vir-
ginia's zoning nrachinery.

The governnrent case rests on
the authority of the l96l Racket-
eering Act, which empowers the
government to prosecute not only
mobsters but also corrupt local
officials. The Justice Dept. can-
not dircctly try local officials for
bribery. but it can try them for
planning and fulfilling an illegal
conspiracy. Conspiracies are
liable to federal prosecution if, as
charged in the Fairfax County
cases. they involve interstate
travel or interstate facilities such
as the telephone or mail.

Mortgage banker in California post
Ex-President Raymond H. Lapin
of Bankers Mortgage Co. of Cali-
fornia is the new commissioner
of the state's Economic Develop-
ment Agency.

Says Lapin of his appointnrent:
"Using rol as a focal point. nry
job is to create a state depart-
ment of commerce."

Executive Vice President Har-
land C. Keller has been elected

president of Bankers to succeed
Lapin, who stepped down after fi-
nal settlernent of terms of the sale
of the company to Transamerica
Corp. of San Francisco (News.
April '64). The payment in stock,
based on the $40-per-share value
of Transanterica at time of sale,
is reported at $5-6 million. Lapin
continues as a consultant through
1969. NEWS continued on p.30

Need
Mortgqge
MoneyT
for Construction loans,
Land development loanS,

financing Residential,
Commercial &
Industrial properties,

FMI
has it.
FMI has invested over $250,000,000
through I50 mortgage correspondents
in 43 states. If you need mortgage
money, telephone the nearest
regional office.

First Mortgage fnvestors
Rcgional offices of First Mortgage Advisorv Corporation, investment advisors to FMI:
825 Forty-First Street, Miami Beach, Florida-phone 305 JE2-7361
I 20 La Salle West, South Bend, Indiana-Phone 2l 9 232-1345
6 I 2 Petroleum Club Bldg., Oklahoma City, Okla.- phone 405 CE 6-3497
27777 Silver Spur, Palos Verdes Peninsula, Calif.-phone2l3 3i-7-65g0
2964 Peachtree Rd., N.W., Arlanta, Georgia-phone 4O4 2374009
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PEGGED OAK ADDS CHARM TO ANY ROOM...INEXPENSIVELY

Bruce Ranch Pla"nk Floors
'\iUant to make a room interesting, inex-
pensively? [Jse Bruce Ranch Plank Floors.
Mellow-finished genuine Oak is high-
lighted by Lr/a'ard 31" planks inlaid with
walnut pegs for a rich, hand-crafted look.
Perfect for Early American plans, Ranch

Plank also adds warmth and charm to
contemporary styles. The famous Bruce
Prefinish (medium or dark) is baked into
the wood by infra.red rays to give Ranch
Plank deep, lasting beauty and to save on in-
stallation. E. L. Bruce Co., Memphis, Tenn.

Pictured above-Floor: Bruce Ranch Plank, medium finish. Wall: BrucePly Smoke Birch Paneling.
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Contains helpful technical data and glossary of
terms used in reproduction processes valuable
to engineers, draftsmen, designers and architects.

Partial contents-diazo process, diazo interme-
diates, miniaturization-microfilm and stabilization
process. Act now, edition limited.W
BIU-RAY, lncorporated

2742 l'llestbrook Road, Esser, C0nn.06426
Phonc (2O3) 767-Ol4l

tOR FBEE 44-Pa0e
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Why not open a Quality Courts Motel and' profit by it. Quality Motels offers the
industry's most favorable f ranchise

agreement, at a cost lower than many
offering half as much. We're opening 100

new motels in 1966. Franchises are
available now to qualified investors.

Call or write: Joe Mobley, Quality
Courts Motels, DePt. HH-l l,

Daytona Beach, Florida.
Area Code 904,677'87LL
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U.S, LEAGUE'S PREISLER
A bettrr )'eur Jor builders

ArEWS
totttirtttt'd lront p, 27

S&L leagues get
and builders get
Otto L. Preisler, who took Horne
Federal sal in Chicago fronr as-
scts of $46 mllion to $375 nril-
lion in 14 years, takes over the
presidency of the U. S. Savings
& l.oan League at its New York
convention this month.

Preisler, an expansionist and
an optinrist, has this word for
builders who have found s*l
nroney scarce throughout most of
I 966:

"The Johnson administration's
decision lo move away from conr-
plete reliance on high interest
rates in curbing inflation suggests
that next year the econonric cli-
mate for mortgage lending and
housing will begin to inrprove.

"We believe that. while there
will be appreciable irnprovenrent
in the situation for this year.
we are nrore optinristic abotrt
the prospects for honrebuilding

IIATIONAL LEAGUEts BAl(ER
A l'exatt steps up

new presidents
a hopefu! word

and home sales by the second
half of 1967."

Preisler, Honre Federal's pres-

ident, succeeds C. A. Duncan Jr.
as head of the U. S. League. The
national trade association rep-
resents 5,100 of the nation's 6,325
associations. Hans Gehrke Jr.,
president of First Federal sal of
Detroit ( assets: $630 million ),
will be Preisler's vice president.

The other nrajor s*r- group.
the 45O-member National League
of lnsured Savings Associations,
has elected Rex G. Baker Jr. as
president to succeed Harry P.
Greep, president of Atlantic Fed-
eral s*L in Fort Lauderdale, Fla.
Baker is president of the $86-mil-
lion Southwestern s&L in Hous-
ton. His vice president is Ever-
ett C. Sherbourne, president of
the $ 126-million City Federal
sal of Elizabeth, N. J.

California developer shifts command
Jules Berman, 55, liqueur im-
porter and developer, has taken
over as president of Christiana
Oil Corp., developer of 900-acre
Huntington Harbour south of Los
Angeles.

Berman also heads Lake Ar-
rowhearl Developrnent Corp., a
publicly orvned land developer,
but he says there will be no con-
nection between Arrowhead and
Christiana.

He has hired Gene S. Fisher,
48, away from Larwin Conrpa-
nies to serve as executive vice
president. Fisher formerly was a

partner in ran Builders of Miami.
Christiana earned $305,000 in

the year ending June 30, down
frorn $730,000 the previous year.

UNIONS: Thomas F. Murphy, a

son and grandson of bricklayers,
is the new president of the
1 80,000-nrember Bricklayers, Ma-
sons and Plasterers International
Union. He succeeds John J.
Murphy (no relation) who re-
signed. Tom Murphy's succes-

sion may bring significant
changes in the bargaining tactics
of bricklayer locals. He favors
a union-wide pension plan. And
he seeks winter negotiations for
contracts, saying, "Do it while
the weather's cool. and tenlpers
will stay the sanre way."

M OBI LE H O,\l ES: Mobile-home
builder Elmer W. J. Frey of
Marshfield, Wis., has proposed
selling $100,000 in stock (at $10
a share.l to begin preliminarv
plans on a high-rise trailer park
in downtown Milwaukee (NEws,
Mar.). Initial sale of the stock
has not yet received approval.

DIED: James Vincent Saracine,
76, one of Toronto's largest
builders, Sept. 25 in Toronto;
William L. Maude, 72, former
chairman of Howard Savings In-
stitution of Newark, N. J., and
1948 president of the National
Association of Mutual Savings
Banks, Oct. 2 in Upper Monr
clair, N. I.
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HOUSEITTARMING
Imagine an electric central heating system the size
of a portable TV, yet able to heat 2000 square feet
of house! You can stow it anywhere 

- 
qlgssf, 6rswl

space, basement nook 
- 

without special space ar-
rangements or fear of fire hazards.

No longer do you have to plan around obstacles.
There's no cluttering of living areas, no floor or head-
room problems.

CHROMALOX WAF-10 and -2O units are jusl26"
narrow, l8Yz" low,201/2" shalloyy-6nd are easily
adapted to add-on air conditioning.

These compact 60-lb. units are housed in rugged,
heavy-gage steel cabinets, furniture-styled to make
them fit better into home decor.

WAF-10 and -20 models come in three capaci-
ties 10, 15 and 20 KW. A lot of heating in a little
package 

- 
for new or remodeled homes.

Write for Bulletin R25700.

Here's a lealure your customers
will like: A simple Sequencer
Control automatically regulates
heater operation. All you do is
set your thermostat. And, there's
no power surge to dim lights or
interfere with TV-

w R-96 B

CHROMALOX
ELECTRTC HEATTNG/COOLtNG
Edwin L. Wiegand Co.
7770 Thomas Blvd., Pittsburgh, Pa. 15208
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If construction problems are getting out of hand...
Get Black Stuff Adhesive. Helps you
build better and helps you simplify com-
plicated house construction problems.
Actually helps you save money.

Use it to bond wallboard or paneling
to studs, to laminate wallboard to wall-
board or to polystyrene foam insulation.
With Black Stuff you can eliminate up
to 607o of conventional fasteners. Saves
time, too. Adds strength to walls . . . they
are stronger, sounder, more unitized.
There is no nail popping so call backs
are practically eliminated.

Black Stuff never dries out. Eliminates

sound transmission through walls. Allows
walls to work or move together so there
is no cracking at the seams.

With Black Stuff you actually save
211( to 3l per board foot of drywall or
paneling installed (actual construction
figures). Black Stuff also reduces nailing
on wood trim installations. Eliminates
squeaking in underlayments for floors
and steps. Try Black Stuff. You'll see.

Get Black Stuff in six sizes-l0 oz.
and quart cartridges, and one, five, 30
and 55 gallon pails and drums.

Write for FREE Information File Folder on Construction Adhesiues.

Leaiter in Aithesiae Technotosy @ H;H; [P,1|H*,"C$,Y,T$T,L
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Arneriea es most popular freezer-refrigerator !
cLrlric l'eel. rlislrla.lrcls. gas arrrJ trlct.tric lruilt-in or slitle-jn
rilng('s. throrrglr-tlrt'-u'all air t'onditiont-rs and disposcrs. Get
t lrt lornlrlt'tt. pirckagr. Iirr t lrt' r,omplt,tr. kitr.hen. from .\dmiral.

I"or spccificali()ns ()n all Arlnriral prorlur.ts. call vorrr nearest
.\rlrrriral distrilrrrtor. or u.ritc lluilder Salts Division. .Admiral
Oorp.. .i800 ( irrtlarrrl Strtct. ( )hicagr,. Ill. (r06.tr1.

Adntirql
t!!9r ular or QUAr Ty rHRouGHouI THr w0RLD

Nou ,r{li'r' \ our I)rosl)c('ts ln(}r(. ll'r'slr arrrl ll'r,zcn li,r,,l st()r'irg('
spacr. than e\'(,1'-o/?(, r'rtltit .fixtl rnrtrc-in a rninimum of r alu-
alrL'kitchcn spaccl'l'he nr.u .\rImirarl I)trlrlcr 20 rloc. it. Orrlr
iJl-1" uidc. less llran (r5" higlr.

(livc thcm u lritc or dt'r'orirtor t,r,lor.: avor.adr,. (,()l)l)('r-
lrronzt'. halo-lreigr.t,rvcllou lrlus .\rlrrrilal autonrltir. ir.r,

ntaker and exclusilc partr itt' Irucket.
(llog-free forlr.rl-air crinrlt'rrser permils scrvice-{l'r'r' r'r'lil-

bilitr ancl c:omPlr.tclv lruilt-in irrstallation ol all Dtrplt'x nrorlt,ls.
Admiral offr'rs vorr r.r'ervlhing vou nct'rl to makc vour

kitchcns sell thcrnsclvcs. Qualitr: refrigcralors [rt,nr() t,, j]0
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The only difference is silicone treating

The polypropylenc pile on the right, rr,ith silicone, is watcr
resistant enough to hold that bead for 15 n-rinutes or more. An
identical sanrple without silicor.re won't hold a bead at all.
\Water resistancc like this could makc the diffcrcncc in rneeting

AAMA and ASA specifications.

In a reccnt scries of tests by an indcpcrrdent laboratory, trr'o
picces of our u,cathcrstripping like thosc above r,r,ere placcd in
a sliding glass door and subjectcd to water infiltration accord-

ing to AAMA tcsting procedures. Tl're silicone-treated Poly-
Pilc* sample prcvcnted secpagc in tl-rc door track troicc.r.s lolr(l

as the untreated onc.

A sccond set of samples was subjected to 20,000 strokes

rrith an alrrmirrum abradant in a Stoll \7ear Tester. After this

kind of rr'ear, silicone-treated Poly-Pile wcatherstrippine still

hcld a bead of u,ater for 15 minrrtcs. The untreated samplc

absorbed water immediatcly.

In the standard AAMA resiliency test, silicone-treated pile
lreld only a 2.oo1/" set aftcr compression, comparcd with an

8.00/6 set on the untreated samplc.

Pretty corrclusivc cvidence, isrr't it? Silicone treatirrg dra-

matically affccts the performance of synthetic-pile wcather-
stripping. That's rvhy every foot of primc rr,indorv Poly-Pile
rr'eatherstrippinu by Schlegel is siliconc treated and will con-
tir-rrre to bc.

Vrite rrs if you'd like full details of the test results. \We'll

cvcn send you an cyedropper to makc your own test.

Bettcr yet, send for silicone-treated Poly-Pile weatherstrip-
ping. It docsn't cost you anything extra.

- 

il ,, ,,tTrxlcmark of 1'hc Schlcgrl lvlanufacturing Company

)e/h//ege// w ov E N p, LE w E At H E n sr R t p p, N G

THE ScHLEGEL MAIiUFACTURI(G CoMPANY . P.0. B0X 197. RoCHESTER. N.Y 1160t
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Want a roof with diaphragm
strength? Low in-place cost?
Fire protection? Long span?
There's a plywood system tailored
precisely to your needs. Besides the
here, we have information on dozens

ones
more.



{ 2.4.L plywood roof decking was the answer
I r when the budget was cut for the Peninsula Jewish

Community Center, Belmont, Calif. When site preparation
ran over budget, Architect Goodwin Steinberg, San Fran-
cisco, brought over-all costs back into line by switching
from a board roof deck to 2.4.7 plywood. With these extra-
strong, 1-1l8-in.-thick panels, joists were spaced 4 ft. o.c.
with no blocking needed at panel edges. The 18,740 sq. ft.
of enclosed space was 912 per sq. ft.

fl The plywood roof on this Florida school )
4t cost 30p to 50C less per sq. ft. than any alternative
considered, yet gave excellent diaphragm strength and
equal fire protection. fnsurance costs were also competi-
tive with other systems. Wood trusses (installed 24 in.
o.c.) as well as 7/2-in. C-D plywood roof decking are fire-
retardant treated. Contractor P. J. Callaghan Co., Inc.,
St. Petersburg, used all DFPA grade-trademarked ply-
wood. The school: Gulf Gate Elementary, Sarasota.

'rtr:Yiilii:jxffi:::i#- .2,: ::::+a?,'i

 
e Plywood components saved g600 and cut 6
t/r to 8 weeks'delivery time on this Phillipsburg, N.J.,
supermarket addition. In-place cost of the 2,800-sq.-ft.
roof was $1.12 per sq. ft. - of which only 4p a ft. was
labor. Consulting engineer Heikki K. Elo specified 12-ft.

stressed skin panels (left) to provide both roof and ceil-
ing in one component. Panels are supported by 40-ft.
plywood box beams. Component fabricator was Champlin
Co., Hartford, Conn. (For another long-span plywood roof
system, see last page of this section.)

For a free booklet on plywood roof systems, see coupon.



With this new plywood system,
you can put up the basic shell

building for less than
per sq. ft.

Plywood rigid trames are springing up all over...
offices, farm buildings, worehouses, even a theater.

ofa
$1 .oo



A Plywood rigid frame warehouses like this-f r are typical of the system's all-around economy.
Total cost: 93.25 per sq. ft., from slab floor to asphalt
roofing. The 3,840-sq.-ft. building is one of four rigid
frames built by Silver Sage fnvestment Co. in a Carson
City, Nev., industrial tract. Costs are kept at a minimum
because the system cuts on-site construction time and
doesn't require skilled labor. "It gave us four good-looking
and very serviceable structures," the builder said.

E Here's where the plywood rigid frame idea )
Vr all started: on the farm. It was first developed to
fill a need for a low-cost building that used readily avail-
able materials and ordinary farm labor. This poultry
house, for example, cost 80p per sq. ft. for the basic shell.
The system has spread to all kinds of commercial build-
ings, even garages and second homes. Costs under $1 per
sq. ft. are still by no means uncommon.

l<
A This little theater proves that a plywood rigid
\f r frame doesn't have to be a "plain Jane." Builders
Attebery and Secreto, Lakewood, Wash., used Texture
1-11 siding, grooved 8 in. o.c. Roof sheathing is 7/2-in.
plywood, prestained to serve as exposed ceiling. Nature of
the building and a tight budget demanded speed, maxi-
mum height and clear span. Cost of the 48 x 90-ft. struc-
ture: $2.47 per sq. ft., including slab floor. Completion
time: 60 days for three men. Builder's opinion: "I'd like
to build a rigid frame every day," said Attebery, who has
just completed another, a 32 x 50-ft. warehouse.

F

For a free rigid frame design tndnual, Eee coupon.



Don't let the low cost
of a plywood wall fool you.
Plywood sheathing gives the strongest
construction money can buy. To Save still
more, use plywood as siding and sheathing.

r,l;i,



7

7 A portable plywood office was devised by
I r Portsmouth, Va., tract builder Paul Merritt to keep
him close to the job. By using plywood as siding-sheath-
ing, he cut wall construction costs by 60/s. Texture 1-11,
nailed directly to studs, gives the building solid bracing
strength, so it can be moved without racking. When it's
time to move, Merritt simply unbolts the three sections
from each other and their supporting columns; hauls
them away on flatbeds; pours new concrete footings;
rebolts columns, and he's ready for business.

A This Minnesota apartment house illustrates
lJr one of the handsome new low-maintenance plywood
sidings. Bruce Construction Co., St. Louis Park, Minn.,
used rough sawn plywood with battens to cut installation
time, both on this 61-unit building and a companion 68-
unit structure. In most areas, plywood sidings like this can
be used without additional sheathing, with insulation
between studs if necessary. Free booklets with complete
data are available, as well as lists of sidings manufacturers.
See coupon.
Y

O Tilt-up plywood walls cut construction time )
V r by one-third on this Sepulveda, Calif., warehouse.
These rigid, lightweight walls can be installed quickly
with a forklift (left), eliminating the cranes and heavy
equipment that would be needed for tilt-up concrete walls.
Each 20-ft.-wide, 22-It.-hrgh wall section was fabricated
at the site. Half-inch overlaid plywood was applied to
framing, then components were lifted into place and bolted
together. Roof and wall subcontractors Beven-Herron, Inc.,
Torrance, Calif., used one thickness of plywood to provide
both exterior and interior wall surfaces and form the
structural diaphragm.

For free booklets on plywood wall systems and new sidings, see coupon.



These two plywood systems
can cut 30% or more off
floor installation ti me.
First 2-4-1, the combination subfloor-
underlayment panel. Second: long-span wood-steel
joists plus plywood decking.

,,i.' .,'.,ir',.11' r'tr,'."1!:ii,llN:;;M,iiM.t

A

I n This lodge had to go up fast because the
I Vr winter skiing season was only weeks avtay.

Builder Jack Corrock, Seattle, used 2.4.1 plywood to get a
tight, solid floor in short order - more than one-third
faster, he estimates, than car decking. The 1-1/8-in. panels

were used on both 4,500-sq.-ft. levels. His crew had fewer
pieces to handle - 2.4.t eliminates need for separate
underlayment. And its smooth surface makes an excel-
lent base for tile flooring.

11 Open-web joists and plywood subflooring
I I r and roof decking kept labor costs on this apart-

ment house to "a bare minimum," according to the con-
tractor. This new floor and roof system requires only
carpenter labor because plywood is easily nailed to the lum-
ber chords. The plywood-and-joist combination provides
high strength and stifiness, spans to 100 ft., open webs
for duct work, etc., and ready availability of materials.

v
For more on plywood floor systems,see coupon.
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(C) Guide to Plywood Sidings - 24-page standard and
specialty sidings guide, and list of manufacturers. Includes
recommendations and suggested applications of Sturd-i-wall
systems; color illustrations.

(D) 2.4.1 Subflooring - Latest facts on tongue-and-groove
2.4.7. Complete with installation recommendations and load
span tables. Information on heavy-duty floors, also roof
applications.

AMERIEAN PLYWOOO ASSOCIATION

American Plywood Association
facoma, Washington 98401, Dept. H

Please send me the free plywood information checked below.
@iE

l-] (A) Plywood Con. f-] (C) cuido to I-] (E) tnformailon on
L_l struction Systems I I Plywood Sidings l_l open-wet ioist

E t?lfi,Ji3lf.l,r', fl (D) 2.4.l subtroorins 
svstems

Manual

State- Zip-
(USA only)

These 4 new booklets
show more ways you can
cut costs with plywood
on commercial iobs.

Prywood constlclfn 
lSlys ,:::r ,. I . :..

Dacignfvlarnral

(A) Plywood Construction Systems - 48-page guide on
roof, wall and floor systems for commercial buildings. Includes
application and specffication data; information on fire-resistive
systems, etc.

(B) PlywoodRigid Frame Design Manual- 770 design
combinations - straight or slant-leg, up to 48-ft. span. Includes
72 pages on material selection, construction procedures, dia-
grams and illustrations.

DF'PA means quality plywood. We urge you to look
for the DFPA grade-trademark on all plywood you buy.

That way, you don't take chances on quality. All DFPA
plywood is made in accordance with the high standards of
the American Plywood Association's testing and inspection
program.

For more information - on plywood and plywood construc-
tion systems - send the coupon. Or get in touch with us in
Tacoma, or at one of our regional offices: Atlanta, Chicago,
Dallas, Detroit, Los Angeles, Minneapolis, New York, San
Francisco, Washington, D.C.

,-;dfld*
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Ihe fullert line in the [usinEss
Now you can have true freedom of choice... Hot-
point's Single-Source Builder Program offers every

kind of builder appliance, plus an almost unlimited
selection of models to fit your cost, size and style
requirements perfectly. It's the lullestltnein the busi
ness ! And it's backed by Hotpoint's 90-Day Replace-

ment Guarantee of Satisfaction, in addition to the
standard parts and labor warranties.

SINGIfi

$OURffi

first with the features wotnen want most

Hotpoint-General Electric Company ' Chicago, Illinois 60644

ll Washers

8 Air Conditioners Plus a
full lineof Electric HeatProducts

4 Dishwashers

HOUSE & HONIE
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...thE hest in professionul huililer seruirEs
And Hotpoint helps you keep costs low
with a full range of expert technical and
building services. Example? A builder was
planning to install a U-shaped kitchen in
the homes of one of his major subdivisions;
he called in Hotpoint early and our
Kitchen Planners showed him how a
corridor-kitchen plan could be substi-
tuted. This eliminated costly corners and
more than 100" of countertop, saving the
builder more than 945.00 on each unit.

You'll sell better with Hotpoint, too.
Because it's a name customers know and

respect. Over a million dollars in dramatic
TV and magazine advertising is pre-selling
prospects on Hotpoint's outstanding fea-
tures-like Teflon-coated oven walls,
No-frost refrigerators on lvheels, and an
automatic washer that does hand-washing
better than hands.

Your local Hotpoint distributor stocks
the full-line. So, call him today to get the
full story on our Single-Source Builder
Program. He wants your business, and
can deliver the products and services to
earn it!

Kitchen and
Laundry Planning

Heating Calculation Heating and Cooling
and Layout Cost Estimates

Sales Promotion
Assistance

EJ5<i

lnterior Lighting

first with the features wornen want most

Hotpoint-General Electric Company . Chicago, Illinois 60b44
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BUS'NESS 
'N 

THE MAK'NG

Housr .s Houe prcsents localiort.s, sPottsot's,
art'ltilects and estitttaled cosl.s ol repre.\entatire
new projecls cosling over $500,000 as gatlrcred
bl ENcrserntNc NE$s-RECoRD a,td F, llt. Dodge
Co., dilisiort ol MtGrnv-FIill Inc', to alert builtl-
crs, len<lers attd cotilratl<sts Io llatt'bttsitrcss.

CALtFoRNIA-Bnea: 2,050 houses, apartment
complex, shopping center, parks, $40 rnillion.
Sponsor: Macco Realty, Newport Beach. Cvpness:
Condominiurn apflrtntcnts ancl swimtni lg pool,
g2 million. Sponsor: I-arwin Co., Beve.ly Hills.
.l'lans: B. A. Berkus Assoc.. Los Angele.;. [Ilr-
rvlno: I{ousing, ollices, parking and shopl.ling
facilities, $20,000. Sponsor: Weslern Cities Dc-
velopment c/o Skidmore, Owings & Merrill,
architects. HuNttNc'ltlN BFIACH: Apartmcnts,
$672,000. Sponsor: Covington Bros., Anal.einl.
l-os ANcr:t.rs: Retirelnent center, $6 million.
Sponsor: Rctail Clerks Union. I)lans: Kenneth
T. Thompson & Assoc.; vwcl adtliiion, $2.6
million. Sponsor: Hollywood vvcl. I).ans: [-]arl
Heitschmidt & Assoc.: Senior citizenr home, $l
n.rillion. Sponsor: Progressive Baptist Churclr.
I)lans: Carcy Jenkins, Beverly Hills. MoNTEnEv:
Apartmcnt complcx, $ 10.5 million. Sponsor:
Joscph Fralcssa Co., P.O. Box 430. Plans: Edwarcl
D. Stone, Palo Alto. Nuwpotr BE,rcH: Apart-
rnent, $l million. Sponsor: Rom & Colal Apart-
ment antl swinrming pool, $1.5 nrillion. Sponsor:
George Holstein & Sons, Costa Mesir. Plans:
Richard Lcitch & Assoc., Corona Del Mar.
Pr.lcsxlr,t: 6l houses. $1.8 million. Builtler:
Orange Valley Construction, Santll Ana. Plans:
Earl Kaltenbach, Santa Ana. SecnlvrNro: Hous-
ing, dining, and commons devclopment. $2.8
million. Sponsor: c/o Reid & Tarics, architccl,
Stn Frrncisco. SeN Dtsco: Condominium aparl-
ments, $t million. Sponsor: Ashton & Kies Co.
Plans: Naegle-Malone & Assoc., La Jolla; Town

houses and apartnrcnts, $17 million. Sponsor:
Jonathan Manor. l)lans: Simpson & Cerber, [-a
Jolla. Ser.{ .losE: Apartnrents, $6 million. Spon-
sor: c/o Kenneth P. Elvin, architcct, Los Altos.
S,rn Rlplr-r: Senior citizens housing, gl.2 nrillion.
Sponsur: Altle rsly Danish Home for Senior Citi-
zcns. Plans: Rex Whitakcr. San Francisco. Srur:
7l houses, $700,000. Builtler: J B R Develop-
nrcnt, Los Angeles. Plans: B. A. Bcrkus & Assoc.,
[-os Angcles. VENTURA:6l ltouses, $700,000.
Builder: Suburia lnc. Plans: Kermit Dorius,
Corona Del Mirr. WoooreNo HIt-r.s: 25 houscs,
5615,(X)0. Builder: Scenic Sites, Los Angelcs.

CONNECTICUT-Bt,rNr.ono: Galdcn apartntent
project, $500,000. Sponsor: Anclcrson Wilcox.
I)lans: Cyril K. Snrith. FlnutNt;rot: Apirrtnrcnt
dcvelopnrent (offices, stores. bank. swimrning
pools, and balhhouses), $16 ntillion. Sponsor:
Talcott Park Dcvelopment Co. l'lans: Charles
l)ubose, Hartford. He,n-rl.onn: At)artments, $ I

million. Sponsor: Larry I{oss, West Hartford.
Plans: Kanc & Fairchild Assoc. Roc xvtt-t.n :

Garden apartments, til.2 nlillion. Sponsor: Chase
lLcalty, Wellington. Plans: Williant J. McHugh
Assoc. ToantN<;loN: Garclen apamnrents, $ 1.5

nrillion. Sponsor: Marshall Stcwarcl c7o Fr:rncis
T. Zappone, Waterbury. Tnuvsurt-: Apartments,
$900,000. Sponsor: c,/o Jack Schectcr, Bridgeport.
WATERBURY: Apartnrents and stores, li,l.5 nrillion.
Sponsor: lronard Paul Assoc., West Hartford.
\4'rLr-tNctoN : Garden apartnrents. $600,000. Spon-
sor: Stevcns Assoc., Niantic.

FLORIDA-CepE CoRAt-: Apartmcnts, $1.5 mil-
lion. Sponsor: CulI American [,ancl Corp. Plans:
Josepl.r M. Shifalc, Winter Park. Mt,lul: Dormi-
tory, $640,000. Sponsor: Biscayne College. Plans:
Thonras J. MadCen; 28 houses and apartmenls,
$2 million. Builcler': c/o Donal,-! E. Mclntosh,

Tanrpa, architect. M IAM I Br,qcH : Condonriniunl
apartmcnt, $l million. Sponsor: c/o Julcs P.
Channing. OnLeNoo: Apartments, $[ nrillion.
Sponsor: P. Zeulii & Sons c/o Hal Harriss, Rlc.
I, Box 1296, Sanford, architect; 120 houses, $1.5
million. Builcler: H & M Construction, Winter
Park. T,lr-r-lsasssE: Garden apartments, $85(),000.
Sponsor: Hillcrest Apartments c,/o Barrctt l)aftin
& Coloney. Ta,urpa: Apartments, $l rnillion. Spon-
sor: Preston C. Haskcll, Jacksonville. I'lans:
Allen Fryc, Orangc Park: Dornritory and swinr-
nring pool, $3 million. Sponsor: Allen Bros. &
O'Hara lnc., Menrphis. Plans: McGehee-Nichola-
sor.r Assoc., Memphis.

LOUISIANA-BAroN Rouce: Apartments and
swimming pools, gl n.rillion. Sponsor: Durwood
Cully. Plans: Perry Staub; Apaftment complcx,
$ti50,000. Sponsor: Broadmoor Apitrtments c/o
Wilson W. Russell, dcsigncr. Gnr.'rua: Apartment,
$850,000. Sponsor: Sam Cattuso c,ro Claude
Hooten, New Orleansl Novitiate. $500,000. Spon-
sor: c,'o John lachin Jr., New Orleans. Ntw
Ont e,rr.rs: Apirrtments, gate house, and swirnrning
pool. Sponsor: Mullicon Corp. c/o Schoolcy
Corenlius Schoolcy, Colurnbus, Ohio, architect.
StlDELt.: Apartments and shopping center, $1.8
million. Sponsor: Bode & Botle, Metaire.

MARYLAND-BenwYN HEI(iUI-S: Apartnlenr, $4
nrillion. Sponsor: West Chestcr Constrrrction,
\\'ashington, D.C. Plans: Cohen-Haft & Assoc.,
Silver Sprir.rg. Br-rHEsoa: Apartnrent, $l million.
Sponsor: Aubinoc Co. Cort,svrt.t-E: Apilrtrnents,
S5 rnillion. Sponsor: Kay Construction, Silver
Spring. Plans: Cohen-Haft & Assoc., Silver
Spring. HvlrlstowN: Housing clevelopment, $25
rnillion. Builder: c/o Ptofessional Realty Organi-
zation, Washinglon, D.C. Launrl: 1 ,000 [own-
houses, $10 nrillion. Sponsor: Washington Devcl-

Brrslne.rs corttirtuetl ott p. J6
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RANCH HOUSE HUES
for Yllood Siding, Shlngles, Poneling

An oil-bose sloin for oll tYPes of

unlreqled lumber. Provides on ot'
lroctive flot finish. Colors duPli'
coled in the Old Virginio Tini line'

OtD VIRGINIA TINTS
for frlm of Wood, MosonrY, Melol

An oil-bose flot Point with excel-
lent hiding Power' For oll lumber
(lreoted or unireoled), slrioled
shokes ond shingles, metol down-
spouls, elc.

Cabot's

. . . petf ecl
for siding

r8
,YTATCHING
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wHV WISIE $30000 ????
Because you haven't been introduced to the
Diazit@ "SpaceSaver" a "Money Saver Copier"
that can be installed on your wall, table or desk.

Our list price of $469.50* lor lhe 42" "Space-
Saver" is $125 to $300 less than any com'
par able 42t I Semi-Automatic Wh itepri nter on th e

market. (18" SpaceSaver $379.50*)
High 0uality, Reliability and Minimal Service
enable us to maintain a low non-inflationary
price and pass these savings along to you.

rF.0.B. Youngsville, North Carolina

SAMUEL GABOT ING.
'I 130 5. Terminol Trus! Eldg.
Boston, Mo5s.022Io
Pleose send (olor cord ond informolion on
Cobot's 'Mot.hing" Sloins ond Poinlr.

Small and light for wall or table operation-Modular construction

-Non-corrosive "Stainless Steel" Developer-No venting required

-Synchronized "Single Dial Electronic" Speed Control 3/f to
12 Ft./Min. Now you can efficiently process any type 0f Diazo
prints up lo 42tt wide, Film, Sepia, Mylar, etc. ln your office
immediately at the l0w cost of approximately a penny per square
Ioot or per letter size copy. wRtfE oR cAr.L foR BRoCHURE

!**3}H::t#t

18" spacesayer with teed-it, Retrieve-it
and Automatic Pump-it Accessories lllustrated

DIAZIT@ COI'IPANY INC.
Rt. U. S. #1 Youngsville, North Carolina

TELEPHONE 9t 9-556-5 I 88

Circle 48 on Reader Service Card Circle 49 on Reader Service Card HoUSE & HolVlE
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New carrier Home Weathermaker@ Furnace with Two-Stage Heating
Four sizes: 100,000; 125,000; 150,000 and 200,000 Btu's

You can't build
too fine a house

for this new furnaee !

That's because we designed it to be the
top of ciur line.

And built it that way.
With an important extra-a development

we call TWO-STAGE HEATING.
With two-stage heating, this new furnace

operates just as constantly in normal winter
weather as on the few severest days.

Like this: In mild and intermediate
weather it cruises at half speed . . . burns
gas at half the maximum rate.

At this low speed it operates twice as

long as ordinary furnaces . . . squeezes a

maximum amount of heat from every cubic
foot of gas, too.

When severe weather strikes, it shifts
immediately into "high." Full flame blos-
soms along the burner. The blower speeds

up to deliver more air and more heat.

Naturally, we didn't put this kind of
comfort into just any furnace. We designed
everything to match-cast iron burners,
ceramic coated heat exchanger, big low-
speed blower, dual gas valves, modern
straight line styling and sea spray green

enamel finish.

No matter what section of the country
you build in, here's a furnace that will do
the job most efficiently the whole heating
season. What's more, it has the reserve

capacity in air power to handle the addi-
tion of air conditioning-as well as any

other equipment devised for comfort in the
foreseeable future!

For complete information about our new
furnace, call your Carrier Dealer listed in
the Yellow Pages. Or write us at Syracuse,

New York 13201. Represented in Canada
by Carrier Air Conditioning (Canada) Ltd.

@ Air conditioning companv
More people put their confidence in Carrier air conditioning than in any other make

Circle 50 on Reader Service CardNOVEMBER 1966



Elier's Triongle gives you iusl lhe right

ongle for scoring with your customers.

How? Simple, Eljer's Triongle loilel con-

verts unused corner spoce into usoble

spoce. Opens up lorge ond smoll both-

rooms! Corner toilet is o spoce-moker for
holf boths ond powder rooms, tool

With Elier Moster Crofied fixtures, coll-

bocks ore ot o minimum. Avoiloble in Elier

postels ond white. For more informotion,

coll your controctor, Elier represenlolive,

or write Wolloce-Murroy Corporolion,
Elier Plumbingwore Division, Dept. HH,

P.O. Box 836, Pittsburgh, Po. .15230.

Visil Elier's Boolhs #l 434-, 435-I 535

o, the NAHS Show, Chicogo, December 4-8

Circle 51 on Reader Service Card HOUSE & HOME
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Red Cedar Handsplit Shakes: For the character of hewn stone with the warmth of wood.

Sidewalls of red cedar handsplit shakes can exhibit against the passage of heat. You'llfind more detailed

a fascinating ambivalence. They look impregnable, information on Certi-Split red cedar handsplitshakes

yet thoroughly inviting. lnterestingly enough, both (and Certigrade shingles) in our Sweet's catalog

qualities are real. For red cedar is one of the tough- listing 8d/Re. Or give us a call, Or write.

est, most durable woods in the world. lt asks no

quarter rrom rain, sun, wind or snow rt generate' liSfiStli":lI":l: fi,|^i"i::!,t,rr 
SHAKE BUREAU

and carries its own preservative oils. And it insulates (ln Canada -1411 West Pender Street, vancouver 5, B.C,)

NOVEIVIBER 1966 Circle 52 on ReaCer Service Card 53
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In River Bend, Burton
Duenke has created a
planned community of outstanding homes, Individually styled, they sell in the
$35'000-and-up range, and there is no lack of demand. Their kitchens, equipped
with nca' wHIRLPooL dishwashers, disposers and gas ranges, are a principal attraction.

Fabulous Tan-Tar-A, plush year-round resort on
the Lake of the Ozarks. A recent expansion added
twenty units, all of which are
equipped with nca WHTRLPOOL
appliances, as are most of
the already existing
units in the 800
guest resort.

This house, in Duenke's Conway Springs community,
is a striking example of traditional styling
combined with thoroughly modern efficiency.
Its nca wHIRLpooL appliances help make its kitchen
one of the most attractive rooms in a
house full of exquisite ones.

54
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"Customer acceptanGo,

one-source buying,
choice of gas or electric ranges--

we selected
RCA WHIRLP00L appliances!"

these are the reasons

Those are the words of Burton Duenke, prom-
inent St. Louis builder. He chose ncA wHIRLPooL
dishwashers, Connoisseur@ gas ranges and food
waste disposers for his four prestige housing
developments in the St. Louis area: Conway
Springs, Arrowhead, Chesterton and the impos-
ing River Bend Estates. In addition, Mr. Duenke
recommended that buyers also install an
RCA wHIRLPool, refrigerator-freezer. Why is he
sold on RCA wHIRLpool appliances? He knows
from experience that people like them. And he
appreciates the convenience of getting all ap-
pliances from one top-quality source, and having
a choice of gas or electric ranges. Along with
his housing developments, Mr. Duenke is also
builder and operator of Tan-Tar-A, one of the
most elegant year-round resorts in the country.
When twenty new units were recently added (

at Tan-Tar-A, they were all equipped with
RCA wHIRLPool appliances. *@#

l

ffir'
aryrWhen you order oll

your appliances from Whirlpool, you
save time and trouble. You deal with
one man, get undivided responsibility
and service. You get color-coordinated
kitchens, too. And the home buyer
has one dependable source for serv-
ice. It's the Whirlpool Full-Line Con-
cept. Ask your RCA wHIRLPooL
distributor. Today!

m.._ii

Burton Duenke has {:8;r{
been building homes
in the St. Louis area for
almost thirty years. He is
known nation-wide for beautiful
houses in beautiful settings. ,

Virginia Duenke is a highly esteemed
.' decorator. She is largely responsible

, for the stunning decor that
distinguishes the houses her
husband builds.

..i

-G-"iFigffi ,Y,ir,i{5
-:,;--\

Trademarks @ and RCA used by authority o, trademark owner, Radio Corporation oI America.
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BUSTI|ESS
5lart.\ oil 1.r.50

()pntcnt Corp. l)lans: I 11'ntan & Elander. Baltimorc.
l(()( Kvl-r-E: Carden antl low-rise apartments. lil5
nrillion. Sponsor: Keteler Bros.. Washington. D.C.
l)lans: Rodger, Talillerro. Kostritsky, Lamb, Balti-
nrore. UppriR MlnLgoru:35 houses. Sl million.
Sponsor: Albe rt Silver, Washinglon. D.C. Plans:
Ii()r()wilr & Scigel. Silvcl Spring.

NEW JERSEY-LAKE\r,ooD: Garden apartn:ents,
.$tt00,000. Sponsor: Milarly Apartnrenrs. Plans:
Nlorgan Davisl Garden uparlnlents, gl rnillion.
Sponsor: c o Siegnruntl Spiegel, [-ong Islantl.
nrchitect; Apartments, $700.000. Sponsor: Milady
Aparlments c,,o Morgan Davis, architect. Monnrs-
tttu,u: Carden iipartntents. $720,000. Sponsor:
Associaled I)roperties, New l)rovitlence. Plans:
Stcphen Nolan. Pr-uglRr()N To\\Nsurp: l,(XX)
itouses, garrlcn apartments, shopping center, antl
swinrming club. Sponsor: Magnus Intcrnationrl,
C'amden. Plans: Dante D'Anastasio, Camden.
l)ntNcetoN: F'aculty housing, 53.5 nrillion. Spon-
s()r: Princeton University c o Willianr Geotircy
I)latt, New York City. Sr,l lsr E Cr.rr,: Housing
tlcvelopment, g I million. Builder: Lagoon Bay
I:-stales c io Buesker Assoc. Wrt.t.lNt;sono: Town-
house apartnrcnls, $7.5 nrillion. Sponsor: Levitt
.t Sons.

NEW YORX-Cr.lv: Gardcn atpilrlntent, swinr-
nring pool, shopping plaza, g3 rnillion. Sponsor:
A. Sarkin & Sons Construction, Jamesville. Plans:
Nlichael Suttoni, Syracuse. CoMMACK: 7ll houses,
$ 1.5 million. Sponsor: Wooiloak Horrcs, Forest
Hills. GosunN: Carden :rpartments, !j2 million.
Sponsor: Lancl Lease, New Windsor. Pltns: Mirr-
tin Gebharclt & DiPaola, Fairview, N.J. JoHNsoru
Ct t v: Townhouse apartntent complex, g I.l mil-
lion. Sponsor: Robert M. Schwartz. Vcstal. Plans:
l-eonard J. Robilotti, Binghan.rton. Harrsoalc:
Carden apartnrents and swirnming pool, gl.5 mii-

lion. Sponsor: Kcnrvood Propcrtics c o Wcnning
Assoc., Hastings-on-Hudson, architect. I_oNc
BEAcH: Apartnrcnts and swimming pool, ti3 mil-
lion. Sponsor: c o A. H. Salkowitz, Jumaica.
architect. Ne rl' Yorx: Apartnlenr, Sl ntillion.
Sponsor: 810 L.. lllnront Realty, Elmont. l)lans:
Robert L. Bien. OAKr)ALE: l7 houses, 9750,000.
Builder: Oakdalc Assoc., Mineola. P,crrsenr_s:
Homc for the agcd, gl million. Sponsor: Cen.r-
iluth Chessed c o Willianr I--li Kohn, Spring
Valle'y. architect.

NORTH CAROLINA-d5ssy11_r.r,: Condpntiniunr
apartments, $ [ million. Sponsor: c ,o l-awrence
Traber, archite cl. C'HARt-ot 1 r.: Apartment com-
plex. $960,000. Sponsor: [:r'vin Consrrucrion.
Plans: Ferebee Wlltcrs & Assoc.: Apartntents,
5700,00O. Sponsor: I)rogress Construction. l>lans:
Holroycl & Crayl Gartlen apartments. !i1.5 nrillion.
Sponsor: Nor-West Builders clo Jxck O. Boyte,
:rrchitect. Olx Rror;r: Dormitory, infirmary. class-
rooms, $l million. Sponsor: Oak I{idgc Militaly
Instilutc.

OHIO-Bav Vrr.r-at;e: 40 houses. gl.l nrillion.
Buiklcr: Ryan Homes Western Division. Br,.rt's-
u'ooo: Apartt.nent complex, Sl2 million. Sponsor:
Beachwood Park. Plans: Hcntlock-Frentonl &
Assoc., Cleveland. CrncrNNalr: Rclirement home,
52.5 nrillion. Sponsor: Creater Cincinnati lltluca-
tors lnc. Plans: Glaser & Myers & Assoc. Crnvr.-
I-AND: Aparlment complex, $91tt,000. Sponsor:
llough 9000 Corp., Parma Heighrs. Plans: Dam-
on, Worlcy, Cady, Kirk & Assoc. L,qrEwooo:
Housing l'or elderly atldition, $2 rnillion. Sponsor:
The Westerly. Plans: Weinbcrg, Teare & Fischer,
Cleveland. MANST.TcLD: Apartments, $750,000.
Sponsor: c,,o Willianr Polatsek, Clevelandl Apart-
ments and shopping ccnter, 1i11,000,000. Sponsor:
Saul Doclt. Plans: Anclrew J. Burin. Clcvcland.

l\lrpt c Hrt<;rrrs: ll houscs, $52-s.0(X). Brril<lcr:
I{zepka Construction, Parnla. M.qyFtnr.o VrLLac;l:
Apartments, :iil million. Sponsor: Aintree Par k
Apartrnents. lndependence. Plans: Andre Buehlcr.
Non rH CIN: ou : Apitrtments, S2 nrillion. Sporr-
sor: Realty Building. Rr.yNor_osgurc: Apal.tmcnt,
$1.5 million. Sponsor: J. P. King, Slrakcr Heighrs.
Plans: Richard Bowen. Clcveland. WHritrLt:RSBUR(i:
Flotrsing development, $500,000. Buildcr: Edwartl
I)yles. YouN<;slowN: Aparrntent, 9i750,(X)0. Spon-
ror: Venice Homes; Apartmenls, gl.tl nrillion.
Sponsor: Boulevard Ap:lrtnrents. Cirard. Planr:
Ir,lcl-ean & McCraw.

PENNSYLVANIA-Br,lvr:n: Apartrncnl, 9750.(Xn).
Sponsor: c o Clarence Blezard, Pittsburgh, archi-
lcct. illcCANDr r;ss: Carden apar(ntents antl torvn-
houses, $750,(X)0. Sponsor: Durhant ('ourt, l)ilt.-
bLrrgh. MooN TowNslilp: Apartmcnts, gl.2 nril-
lion. Sponsor: c,o Quentin S. Bcck, Carnegic,
architect. Nr,u,LoN Squrrl:: Apartments, $800.0(Xr.
Sponsor: Roilger Construction. Huntingson Vul-
ley. Prrrsauncn: Aparlments, oflices, gl2 millior.
Sponsor: Willianr Burchett. Plans: Williarn Plev:r.
Stuuyrxrlr- HlvaN: Garden apartrnents, g2 nril-
lion. Sponsor: lndeas Corp. c.ro Waltcr F. Mullen,
agent. Uppr,R Curcur.srr:n: Aparlntcnt, $3 nrillion.
Sponsor: Michelc Emma, Yeadon.

TEXAS-Arr.rNGtoN: Apartment antl swimnrinq
pools, $800,(XX). Sponsor: c,ro Jerry C. Dar is,
architect. DALLAs: Apartmenrs, 9600,000. Spon-
sor: Warren Cllark & Robert Folsom. Plans;
Craycroft & l-acy. Fonr Wonru: Apartment corr-
plex, gl.5 rnillion. Sponsor: c/o Virgil A. Davis
& Assoc., architect. Hous r<tN : Apartments an(l
swimnring pool, 92.4 million. Sponsor: Allen Ficld
linterprises. Plans: Horace Wausonl Apartments,
ll6(n,000. Sponsor: Herbert Building & Develop-
nrcnl. Plans: Horlce Wluson.

l,(,ade$ st0rl 0n 0.6:

DEE
SINGLE HANDLE B

Proren tlre finest in multiple
millions of installations the

past dccade, D"lt. off".s you
llre advantage o[ th. greatest

name in faucets co*bin"d
rlitIr the greatest product.

Install DELTA faucets anJ
give tlre ftnest.

lree literature:

DELTA
FAUGET COMPANY

GREENSBURG. INDIANA

DIV. MASCO CORP.

lN CANADA: Delfo foucGt of Conqdo
Rcxdolc, Ont.
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A Family-Tailored Home Franchise Offers

MONEY We have financing . . . both
construction and permanent, Plus
model home financing.

MODETS Professional market analysis and
business planning to help you
select the right models from the
more than 400 offered.

MANPOWER Substantial labor saving as a result
of a pre-engineered complete
package and expert field supervision.

MERCHANDISING A complete national advertising
program, sales promotion,
and local co-op advertising to build
traffic . . . plus training for
your salesmen.

Family-Tailored Home builder/dealers have over 42 different services

available to them covering every phase of home building . . . and six

widespread plant locations for most efficient and economical transpor-
tation. That is why their combined sales will exceed $300 million this year !

Whether you build $15,000 or $50,000 houses . . . you can increase

your sales, build faster, and close quicker with Family-Tailored Homes

. . . the greatest housing values on earth. For full details write, wire
or phone: Arthur L. Schnipper, Jr., Vice President-Marketing.

NATIONAL HOM ES CORPORATION
Lafayette, lndiana/ Phone : 447 -3131
Nation's largest producer of quality homes

A Partnership For Profits!

As adveftised on the ltlEC-TV Tonight Show.
life, McCalls, and Wonan's 0ay nagazinee

NOVEMBER 1966



''Wallpaper helped rne sell
L,6OO homes in BarelayE'arm'
says Bob Searborough,
builder of Haddonfield,N..L

MR. ROBERT SCARBOROUGH

'l't '+1t

"We switched to wallpaper 15 years ago-and have sold houses fast ever since.

"We learned the facts about wallpaper and how it helps close sales. Wallpaper, more than any
other element, allows our home-buyers to customize a house. You probably won't find two
homes with exactly the same wall interiors in all Barclay Farm, thanks to wallpaper. Women
appreciate this, as much as they appreciate the care and attention we give to all details in our
line homes.

"But wallpaper is more than just customer pleasing. From our standpoint, it means a wall can
be finished quickly. There's no second coat needed, no long waits for a first coat to dry. That
means faster construction-and a faster sale.

"lt's after our clients move into their new homes that the superb qualities of wallpaper really
come through. Wallpaper can really take the knocking about that happens on moving day.
It is rare when we have to go back into a home after moving day and make repairs.

"Wallpaper seems to hide all the scratches, cracks, punctures that normally occur on mov-
ing day.

"Wallpaper has proved itself to us year after year. We are sold on it-and it helps us sell!"

Builders throughout the country are hopping on the wallpaper bandwagon. Like Mr. Scarborough,
they are learning how much more saleable houses are with today's wallpapers. Today's wall-
papers are washable, factory trimmed, easy to apply. lt is the one coat covering that gives
your customers their choice of color, pattern, texture, design. Total cost for a finished wall
can be substantially lower with wallpaper.

Find out for yourself how wallpaper can help two ways-in lowered costs and quicker sales.
Send for "Wallpaper Sells Homes," a to-the-point story of how wallpaper can help you. lT'S
FREE. For your copy, just send your name and address to WALLPAPER COUNCIL
Dept. HH-l16, 969 Third Avenue, New York, New York 10022.

Ai,teiagens' ATLAs WALL pApER MTLLS, rNc. r THE BATLEy wALL pApEB co. r THE BrRGE co., rNc. . CANADIAN wALL
PAPER MFRS. LTO. I COMMERCIAL WALL PAPER MILL, INC. ! IMPERIAL WALL PAPER MILL, INC LENNON WALL PAPER
CO RONKONKOMA WALL PAPER CORP STAMFORD WALL,PAPER CO,. THOMAS STRAHAN CO. T YORK WALL PAPER CO.

ffiffiffis
c#ffiff.W
ffi

.li
ffi
;A

&
*,

A SCARBOROUGH MODEL HOME INTERIOR
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Versatile new
HUNTER HIDE.AWN

goes anywhere
Anywhere on wall, any room-homes, apartments, motels,
offices, stores, schools. Choose wall or built-in thermostats.
24O or 208 volts, beige grille or chromed for bathroom and

kitchen (1250 watts), More powerful than many heaters twice
as big, yet quieter than many smaller heaters. Produces up

to 8533 BTU/H. Grille temperature averages 30' lower than
competitive heaters. Budget priced, economical to operate,
easy to install. Fan motor wired in series with heating ele'
ment. ldeal for both new construction and conversions.

Hunter Electric Heat I
/k rl/ablh+,/ tA-_,.;,..,,

Z'#S i'':''|t';
Hunter makes a complete line of

electric heaters and fans of all types.

F i ts between standard studs-same size f or 1 500,
20OO, 2500 watts. Featurcs cross-flow blower.

MAIL TODAY FOR DATA
Hunter Division, Robbins & Myers, lnc.
2729 Frisco Ave., Memphis, Tenn.38114
P/ease send full information on the new Hunter
Hide-Away electric wall heater to:

Nam

Company

Ad
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PRIMEWOOD
SOFFITS

Medium 0ensity
0verlaid Plywood

a,.J:' PRIMEWO0D
s." u-eRoovE0

]t AND PLAIN
PANEL SIDING

7/1 6" Hardboard

PRIMEWOOO
LAP SIDING

7 /16" Hardboard

lq. ,A r 1

PRIMEWOOD
SMOOTH PANEL

SIDING
Medium 0ensity
0verlaid Plywood

Think about it! A complete line of exterior wood prod-
ucts and a no-nonsense performance guarantee that
eliminate the on-site priming problems you've had.
What's more, you'll save money on in-place costs.

Primewood siding comes in a broad range of styles
and materials so you can use it with any kind of house
you build. Also available: pre-primed trim, fascia and
door jambs.

60

This eornbination eould cure all
The special primer we use is baked on in infra-red

ovens right at the factory. The result is a tough, uni-
forrnly smooth base. Paints last longer, look better and
cover more area faster on Primewood.

The biggest single saving you'll make with Prime-
wood is the elimination of job-site priming. But the
nickels and dimes you'll save other ways add up fast.
You can knock off rsne whole scaffolding operation.

HOUSE & HOIVE
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four job-site prirnirrg headaches

'here aren't any culls or defects, every inch is usable.
'ou may even save a little on the cost of the finish paint
over because the paint goes farther on Primewood.
You can pocket these savings without cutting corners

n quality. Weyerhaeuser backs up their product line
,ith an unbeatable performance guarantee that will
rotect -you against any kind of failure in the prime
rat for a full five years.

I\IBER 1965 Circle 57 on

Ask 1'our nearest Weverhaeuser dealer for information
on price and delivelv. And for more details, rvrite us at
Box 8-23,15, Tacoma, Washington 98401.

Reader Seruice Card

Weyerhaeuser
61



WHAT THE LEADERS ARE BUTLDING

Two contemporary duplexes designed for tisht sites

uP-AND-DowN-DUPLEX has two 35'-wide living units above carport.

Wider by l0' than its neighboring
lots, this $ I 2,000 San Francisco
site is prinre residential property.
Despite a slope that is steep even
for San Francisco, Architect Jon-
athan Bulkley gave his clients
I ) a spacious apartment on one
floor, 2) an income-producing
unit on the other, 3) off-street
parking for two cars, 4) private
entrances to each unit, 5) fire-
places, and 6) private outdoor
living on a terrace and 200 sq.
ft. of decks. Each unit has 1.600
sq. ft. of living area plus front
and rear outdoor-living space.
The rental unit brings in $2-50 a

month. Constnlction cost, ex-
cluding land: $39,000.

oUTDooR LlvtNG AREAS have privacy from street and each other.

52

Photos: Joshua Freiwald

a b 10]T

Photos: l<arl H. Riek

SIDE.TO-5tDE DUPLEX straddles property line between beachfront lots.

If these two 25'-wide oceanflont
lots had been developed separ-
ately, zoning regulations would
have required the houses be only
I 5' wide. But a setback variance
allowed Architects May & Mc-
Elhinney to place astride the
common property line a single
building that includes two units,
each 20' wide. Both two-story
houses have full glass walls fac-
ing the ocean, but extended fin
walls screen their outdoor living
areas from each other and from
the sun. In Santa Cruz, Calif.,
where beach lots this size sell
for from $15,000 to $18,000,
each 1,500-sq.-ft. unit sold for
$40,000, including land.

Lettery start on p.74

HOUSE & HOME

neighboring houses.STEPPED-BAGK slDE wALLs provide privacy from



Wood windows vs. metal windows:

This calculator will give you
the facts about

condensation in your area.

ACTUAL SIZE

;

iin#nLtllte:i" 4t#;: : il' 
" 
lN t':-'

Yours free,

From coast to coast and border to border, wherever
cold winds blow, condensation on windows can be
a problem for home owners. It drip, drip, drips down
the wall and ruins wallpaper and plaster. All this
can be avoided with the right kind of window.

What's the right kind of window? This unique
calculator, based on ASHRAE':' data, quickly gives
you the answers before condensation can give you
the problems. It's yours free. Just ask for it on your
business*lejlilLiil;,, 

o{ Heorine. Refriseroring & Air Condirionins Ensinecrs

PONDEROSA P!NE WOODWORK
o.nd the Westcrn Wood, Producls Assn.
Dept. HH-2, 39 South La Salte Street
Chrcago, lllinois 6O603

WINDOW CONDENSATION
CALCULATOR

Htli.f#*'i'i"r.ff#'H::{*:::#",'i'i"i"'

PONDEROSA PINE WOODWORK

:l:fiI, ii::l';ffi'
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We'll see you at the NAHB Show

write to us for a complete, color c.rtalog-

ARTISTIC BRASS, INC.
31.18 East 1'1th Street, Los Angeles, California 90023

Sold through leading plumbing, hardware
and building supply wholesalers

"VERSAILLES ROSE"- Chosen by Amron Builders,
New lersey, for 380 Brooktree North Homes from
$21,500, in East Windsor Township, New lersey, and
835 town houses from $16,000 to $22,000 in
New Hope, Pennsylvania

Th e irres istib le p ower of e Iegan ce
Remember the days when a new home buyer could be easily tempted by a

second bath? A food waste disposer? A built-in oven? Today's buyer expects

those features. He is more discriminating. Tougher to please. Harder to sell.

That's why so many builders are discovering the selling power of elegance-
the irresistible beauty of Artistic Brass fittings and accessories. There are 72

handsomely crafted designs to choose from, in polished or satin chrome,

brass or gold finish. And, almost as many different prices-low-cost fittings

and accessories for modest-lrriced honres ancl more expensive designs for

exclusive, custom clwellings. Artistic Brass lets you tempt every home buyer

with the luxury he cloesn't expect. This kind of elegance doesn't cost...it sellsl

Circle 58 on Reader Service Card HOUSE & HOME
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The Pease Ever-Strait Door is a real beauty.
A beauty to look at. A beauty to work with.
Because this door will never warp, you'll never
g:et call backs.

Ifere are some of the other touches we have
incorporated into this remarkable door.
There's refrigerator-type magnetic weather
stripping, that absolutely shuts out drafts.
Ever-Strait Doors are fully insulated with a

solid, compressed Dylite@ core. Each door has
an adjustable aluminum sill to fit any floor
condition. There are also options like venti-
Iated sidelights and screened louver-door
blinds. And with 26 desig:ns, Ever-Strait doors
offer styling variety to complement any
architecture.

For more details see nearest distributor
listed or write for free brpchure and details.

A. Rigid Dylite foam core insulaies

B. lnternal "kick" strig
C. Thermal break-endscondensation
D. Galvanized sleel tacings

E. Seal strip on door-not walled on

t. Adjuslable universal sill

Springfield Builders Supply Co., lnc.
Springfield, lllinois

lmperial Components, lnc.
St. Charles, lllinois

Components, lnc.
Hammond, lndiana

Home Lumber Co.
New Haven, lndiana

Alco Structures, lnc.
Easton, Maryland

Acorn 0istributing Co.
Walled Lake, Michigan

Minnesota Wood Specialties, lnc.
St. Paul Park, Minnesota

Rust Sash & Door Company, lnc.
Kansas City, Missouri

Sealrite Mrg. Co.
Lincoln, Nebraska

Sklar Door Corporation
Bound Brook, New Jersey

Gerrity Company, lnc.
Albany & Syracuse, N. Y.

lron City/Whitiax Co.
Lanmster & Rochester, N. Y.

Sam Palevsky Hardware Co., lnc.
Bedford Heights, 0hio

lron CitylWhitiar Co.
Cleveland, Massillon & Lima,0
Pease Woodwork Co.. lnc.
Hamilton, 0hio
Iron City/Whitjar Co.
Pittsburgh & ,ohnstown, Pa.

Marling Lumber Company
,anesville, Wisconsin

CAltAol: whitiar, Ltd.
Montreal North, P. Q.
Toronto,0ntario

ErE rh* 
i, n i,L ^-?,P,R 

r€
Patents No. 3,l53,tl7.nd 3,238,573. olh.r p.lenti pendins.

PEASE EVER-STRAIT DOOR DISTRIBUTORS

Western Mill & Lumber Co.
Baltimore, Maryland

L. Grossman Sons, lnc.
Braintree, Massachusetts

0'Connor Lumber Co., lnc.
Westfield, Massachusetts

Johnson Door & Specialties, lnc.
Kalamazoo, Michigan
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Air-free water
to radiationttt,

a*{l
u*d'

(I',

Airto o 
^expanslon v

tank
-1 }J

r)
r).r

t)

f)

B & G Airtrol
Boiler Fitting
directs air
to expansion
tank.

-o
Air and water
in boiler
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ud ,,

What happens.to those

Air in a hydronic system is essen-
tial. Properly controlled, the air
maintains expansion space and
pressu rization-assu ring opti'
mum system performance.

Unchecked, that same air can
cause reduction or even complete
blockage of circulation in the sys-
tem. Free air also leads to noisy
operation and can have damaging
effects on system components.

Bella Gossett's answerhas been
proved in over 20 years of field
success. The name: Airtrol Sys-

bubbles can be vital!

tem. (Capacities from 8 to 2000
gpm.) The only air control sYstem
guaranteed to work!

BaG Hydronic Accessories are
available for every hydronic sys-
tem from the smallest residential
boiler to the biggest commercial
installation. Check your local BaG
Stocking Representative for facts
aboutthe "guaranteed Airtrol Sys-
tem," or write for Bulletin A-300
to ITT Bell a Gossett, Fluid Han-

1I'

$] s'

t}

dling Division, Morton
Grove, lllinois, Dept. 10S.* l..l

*
$i "50 Years of Quality, Leadership and Service"

{}
i.,)

s ,t

(J

&,'

*l
{J

G

BELL & GOSSETTIII
A DIVISION OF INTERNATIONAL TELEPHONE AND TELEGRAPH CORPORATION

ln Canada, contact ITT lndustries of Canada, Ltd., Guelph, ontario
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Who says a workhorse
has to be a beast?

Ghevy adds showhorse appearance for '67
We think you'Il agree that the '67
Chevrolet pickup is something new
in workhorses. Lower and more
stylish, it's almost as good looking
as a passenger car. You'll be proud
to use this one anywhere the job
takes you. And, on top of that it'll
work harder than any Chevy PickuP
you ever owned.

It's built to handle back road
hauls; or expressway hustle. It's con-
structed to last longer with new body
sheet metal that discourages rust. And

with a pickup box made of double-
walled steel. It gives you more com-
fort and more safety features in the
cab. And, under the hood, famous
Chevrolet truck Six or V8 power.

No, sir, workhorses don't have to
be beasts. They can be handsome
machines, as these new Chevies
prove. See your Chevrolet dealer for
all the facts about the '67 Chevy
pickup and the new conventional cab
( shown above) . . . . Chevrolet Division
of General Motors, Detroit, Mich.

a brand new breed for '67 !
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EDITORIAL

On being a businessman

There is always enough business for somebody, but you
are going to have to work like a demon to get your share

The graph on this month's cover shows the widening gap

between what the housing industry is producing and what
the marketplace demands. Traditionally, housing starts have
stuck fairly closely to basic demand-generated by new
households and demolitions-but we are now heading into
a situation without parallel since the heyday of housing right
after World War II.

Beginning in 1964, household formations and demolitions
(for highways, urban renewal, etc.) have been exceeding
housing starts by a wider and wider margin. Our inventory
of empty houses and apartments, new and old, has been
dropping fast all this year. Vacancies by the first of the
year will probably hit the lowest point since 1958. In some
cities like Seattle and Spokane, there are virtually no vacan-
cies, and in Los Angeles, one of housing's biggest trouble
spots, the apartment vacancy rate is dropping by I Vo a mortth.

The total of demolitions and new households (rising white
curve on the cover) is now at an all-time high. Demolitions
are approaching an annual rate of 600,000 to 700,000 units;
new-household formations are ranging from l.l million to
1.2 million a year-and will continue at this level through
the rest of the '60's. This means basic demand will run
between 1.7 million and 2 million units every year for the
next four years. It also means that if homebuilders and their
customers had their 'druthers, we could build and sell (or
rent) up to 1.8 million houses next year and 2 million houses
in 1968. (New households do not buy new houses neces-

sarily; they put pressure on the total market to create a

demand from all quarters.)
Those are big numbers, and as a market potential they are

not pie-in-the-sky numbers. But next year we will produce
only about 1.3 million units.

The obvious question: Why is production lagging so far
behind demand? We can always haul out those excuses of
tight money, labor shortages, lack of consumer confidence,
spiraling land costs, and so forth. But we would be kidding
ourselves if we thought those factors accounted for even
half of our troubles. We would be ignoring the fact that
markeling in other industries has been just plain devastating
to our industry.

We have said it before and we will say it again: Any
retailing activity that takes money from the consumers' pocket
is housing's competitor, whether it be automobiles, furniture,
vacations, or color TV sets. The producers of these items are
out there selling status, razzmatazz, sophistication, opulence,
the good life, and more than a little sex. The only thing
that will really sell or rent more new housing is professional
marketing, and we as an industry must do a much better

marketing job to get the business out there waiting for us.

There are some dramatic dimensions to that business. For
instance, 12 million households changed their place of res-

idence this year, but only one in every ten of them bought
or rented a new dwelling instead of an old one. Take a look
at the incomes these households have: Latest figures put the
average family income at $7,300-more than twice as high
as in 195 l. In the last decade the number of families with
incomes from $7,000 to $10,000 has more than doubled. And
25Vo of all U. S. households-almost 15 million families-
now have incomes over $10,000. (Incidentally, the propor-
tion of families with incomes under $5,000 has shrunk from
67% in the early 1950s to 38Va in 1966.)

You can also add these considerations: Almost half the

people in the U. S. were not born when Pearl Harbor was

attacked, and the average age of all Americans by 1968 will
be 25. These young people make up a fast growing sector of
our market, and their attitudes toward housing are not the
attitudes of an older generation. We all thought of a house

as a homestead. But to the new-and highly mobile-genera-
tion, a house has become as disposable as most other posses-

sions. Nevertheless, the new generaton has definite housing
requirements-primarily recreational amenities and freedom
from maintenance chores. These are the young couples who
race out on Friday night, jump into their new car, and take

off for a weekend of skiing or surfing. They will pay for
someone else to mow the lawn, prune the rose bushes, wash

the windows, shovel the snow, and repaint the living room.
Clearly, there are buyers with money in the marketplace.

Clearly, too, there is a great and growing shortage of the

kind of housing these buyers want. They want not just hous-

ing per se but a way of life with a dwelling unit as part of
the package. The sooner our industry capitalizes on this fact,
the sooner our sales will catch up with basic demand.

And don't forget that our big potential market is not just
a sometime thing; it's going to be around for a long time.
In the last quarter century we as an industry built almost as

many housing units as were occupied in 194O-32 million
built versus 34 million occupied. In the next quarter century
we will again double our housing stock. In other words, our
industry will build more than 60 million dwelling units. The
question for you as a business man: Will you still be a part
of the industry, or will you have passed up a great opportun-
ity by not keeping your eye on the ball?

The name of the game is marketing, which means not only
more-professional selling but also better planning, better de-
sign, and much better knowledge of your potential customers,
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A widening gap between housing production and demand
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Housing's 1967 market: the biggelsit
-l hc hoLrsing rnurkct is rrraking I tlriLntlrtic
tuInrh()ut ri'hich thc rlin rll ttris vclrr's
tighl-nrolrcr erisis har obscurerl.

As the gt'uphs lrhovc shou' sr'r cle trrlr.
light trt,rttcr chttkctl I()h6 slurts t() uh()Ltt

l.l5 nrillion Lrnits just * hcn u srrr,rlc o1'

tlcrrlrntl hit thc nrlrrkel.
Ile nce horrsin.g lrrccs I 9(,7 u ilh e pLrz-

zling rrnonrlrlr: \\'lrshington's l()rcclt\tcr\
lrc still conccrnccl :rhLrut ovcrhrriltling
w lrcn thc inrlttstt r's l)t-()hlcln is clclrrlr
t-rccling cn()r,rgh units l()r ne$ hotrschttltls.

Wor:c. \\'ushin.qton's polic) ntakcrs. ht
onlcrirt-g ln cnrl 1() \()nrc llrst-tlcprccilrlion
writcolls ()n ll)lrrlnlcnts. arc. in cllect. tell-
ing htriltlci's 1() ll()stl)r)ltL' irplrrtntcnt \lilt ls
in a \elrr u,hen ncw hoLrscholtls ri.ill prrt
c\ll'ir \lririn ()r) thc lrpilrlntelll ntirrkct.

.l his hiltrrculion shows trp stt'ikintlr in
thc nrpirl lilling ol irl)llrtntcnts. [Jv rtrirl-
I()()(r r)uti()nul vlcanc\r nttes (il()pl)cLl hclow
r.r norn)lrl 7t, lercl tor the first trnrc:ince

l()-i9. ,,\nrl c\cn in re,ccntlv ov,:r btrilt
soLrthcnr ('irlilorniu. upilrtntcnts lrrc I lling
sr: rlLrickl) that r acuncr rittes ltrc no\\'
llillinq l)r' ncilrlv l'.7 rr nrolttl.r.

I ltL' 1to.st-tt rrr- lttlt.t t rttp tto*. lt,'r tlirt;.1

trltttrwttrtl l() ( r(u!( rtrw ltgtt:tltp!,! ;-i..
tltt hi,<.<t,tt \()tu'(( ()i trtdtn t .sttrqirtt rlt,-
ttttttttl for tttrr /trttt.sittq.

'l hc httnrpcr blrhv hurvest ol lg-:l(r and
I 9-17. onc nr illion st r()nqel thun tn the
\\lrr \crl's. is nr:lrking its loth antl llst
birthtlirr'. antl u substantiul por.ion is r oing
u hrrt corncs nltrrrlrllr'.

Iior lrpartnrcnt ()\\,ncrs. thc intltlir alions
arc hclrtlt. 'l-hc ('ensrrs Ilrrrcurr's nrost
conscrrlrtive plojecliorr ttf Itorrschol.l lor-
nr:rtiorts calls lor rr l0{l jLrrrrp lo 9li .(X)o
itt lhc reur cndinr: nc\t Jul\ anrl ( r :.ln

lunrtttal lrrltlitron ol l nrillion nc\\, 1)u\c-
holrls cvcr\' \elrr thcreultcr. Acttrirllr'.
hoLrscl.roltl lornralior-rs havc he cn topping
tlri: conservutivc lorccast br' -i0.( (ll) to

By George A. Christie
(ltttl tct,ttottti.\l .ttLl lt((tl ttl t/tt'L'LttnrtrrtiLt ttrtll
oi l. H. Drxltt'(o.. diritr<,tttl \lr(irur llill ltt,.
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A slight rise in starts A surge in household formations
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pent-up demand since World War
l(X).(X)0 r'earlr'. antl thcrc is littlc lcrrson
Io doubt that this upu,artl buorancr w'ill
continuc.

(lensus projcctions also rcvcal thal vir-
tuallv all the incrcuse in horrseholtls be-

tween now antl lr97(\ u'ill takc placc
anrong "prinurv l'anrilics"-a hrrsbuntl
ancl wifc or a rvile with chiltlrcn.

Until this I car houscholds rnadc trp of
indivitltruls living rrlonc or in grorrps ucre
the nrost clvnanric force in housing cle-

mancl. But in thc ncrt l'our \ cars thc rapid
increasc in thesc hotrseholtls-15', since
I960-will slow to l tricklc.

The vast nrujorilv of vour.rs coupics.,r'ill
sct trp housekecping in apurtnrents l'or thc
first hall-tlozen or so vcars ol' thcir nrurriccl

lives. so bv the cn(l ()l' l9(r7 thc nrrlion
nrirv rt'cll sce tr rouring itl)llrtllcllt short-
age unlikc lnvthing since that in Worltl
War lI tlavs.

A .tt< ttttrl l>ig .tottr<1, ol :rtr.qitt,q ltorr.tittg
dtrrtttttd i,r tltc lu( c ()l tlctrtolitiort.s.
'fhrotrgh I96-5 thc tration wus razing about
500.(XX) olr-l anr-l sultstunclrrrrl tlu'cllings a

\ cltr to tttttkc rvin' l'or crprcssu.ln s lrnrl
rrrban rcncwal.

It is not clcur vct u,hcthcr this pacc

c()ntinue(l through l9(r(r. ltLrt the ir.r.rportunt
lact is thut this rirte \\'oul(l havc to hc

stcppetl rrp to ntitkc apprcciuble pr()srcss
in rcclucing thc nation's slunts.

-fhc nrtion's revtrlsic'rr.r itt thc plighl o1'

slttr.n-clwcllcrs will nol perntil u slow,-tlowrr.

'l-his vclr the Hotrsing antl Urban Dc-
',clopnrcnt Dcpt. began givint local conr-
nrtrnitics thc first ol $tt5 nrillion annually
Io cnforce housing cocles antl clen-rolish
loiten (l\\'cllincs. A l'Lrll $10 nrillion is ear-
rrrlrketl lor dcntolition. and throLrgh Au-
,gust nLII) hucl allocrrted $5 ntillion to let
-ll citrcs bcgin outright clenrolition. These
r:ities u ill adr.l another S2.-s n1111ion ot
thcir own. to bcgrn Ieveling over 4.000
tlillpiclatcrl strirctures. inclucling a big
c;hunk ot low rcntal apartntents. Indeed.
l,tr.r itsell is now starting to clentolish 750
lrrreclosctl apartnrcnts (see p. 5) and no
one is bctting that tlcnrolition will diminish
in conring ycars. Ancl it coLrlcl easily in-
crease lo 6-50,000 rrnits yearly.

pent-t(p dentcutcl builclers celt meet

continucd
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The immediate outlook: a rise in houses, a slight drop in apadments
While a bit more mortgage money will
be forthcoming next year, credit will con-
tinue to be scarce, and the improvement
in housing output will, at best, be small.
In terms of housing units, the credit
squeeze of 1966 precipitated a 157o drop
from 1965 levels, and 1967's recovery-
coming late in the year and slightly in-
hibited by the lack of fast depreciation
u'riteoffs for apartments-is likely to re-
capture just a small part of that loss.

Private nonfarm starts will be up 2%
to 1,300.000 units in 1967, but the pro-
portion of one-family houses will be high-
er, reaching an estimated 850,000. This

Tight credit conditions that dampened
housing markets during the past year are
but symptoms of a more fundamental
problem facing the entire economy. The
escalation of the war in Vietnam in mid-
1965 triggered an all-out boom and the

rapidly expanding military budget more
than took up what little slack was still
left in the economy.

Stresses and strains of excess demand
began to appear. The unemployment rate
broke the 4Vo barrier in January and

stayed below that level; 1966 wage settle-

ments proved very costly; and the Admin-
istration's wage-price guideposts burned
to a cinder, especially in the construction
industry.

The nation's basic economic policies

shifted gears from mild stimulation to re-
straint of consumer and corporate de-

mand. During most of 1966, monetary
policy (or tight money) was the main
restraint. September brought the first mild
fiscal restraints of reduced government

spending and suspension of two key in'
centives to business capital spending.

Next year government actions will have

higher proportion of single-family homes

will boost residential building value by
about 5Vo to $19.65 billion.

The suspension of some methods of fast
depreciation writeoffs during 1967 will
keep apartment construction at 1966 lev-
els. From 607o to 66Vo of apartment
owners appear to have used some form
of accelerated depreciation to increase cash
flow. Congress has suspended two forms of
fast writeoff-the double-declining balance
and the sum-of-the-years digits systems-
but let apartment builders continue to
claim a modified form of fast writeoff, the
l5OVo method (see p. 8).

The changed rules still won't induce
builders to start many apartments prior
to 1968, but there is no way to estimate
the magnitude of the apartment drop in
the coming year. In the absence of any
clear trend, chances are that the number
of units will decline slightly but that rising
building costs will increase apartment
building contracts by 2Vo.

Nonhousekeeping units-hotels, n.rotels,

dormitories-will continue to benefit from
strong demand, and dollar volume will
rise 7Vo in the coming year to $1.6 billion.

Costs are expected to continue rising
for residential builders.

The economic climate: continuing competition for mortgage money
even more to do with shaping the total
economic environment.

Government spending, especially for
Vietnam, will be a strongly expansionary
f61ss-unlgss some cease-fire is arranged.
If it continues on its present course, the
annual rate of defense spending will rise

throughout 1967 at more than $2 billion
a quarter. There will be some offsetting
reduction in nondefense spending but the
pressure to maintain the financial momen-
tum of Great Society programs will be

strong.
Consumers will also add greatly to total

demand in 1967 as the labor force reaps
higher wages. A moderate hike in personal
and corporate income taxes in the near
future (most likely in early 1967) will
hold the rise in disposable income within
safer bounds. Even so, higher consumer
spending will be a consistently bouyant
force throughout the year.

Business capital spending will also rise

in 1967, but much less rapidly than in
1966. And in the latter half of the year

-as 
the heaviest impact of the suspension

of accelerated depreciation and the tax

credit is felt-the rate of capital spending
will fall into a temporary decline.

The combined impact of these demand
forces leaves little hope of release from
the present taut money conditioris before
the middle of next year at the earliest. So

while a strong and growing need for hotrs-

ing already exists, the supply of homes

and apartments will not begin to meet this
need until there is a substantial improve-
ment in availability of mortgage funds.

Even with the $4.7 billion of nNue
aid and dividend ceilings to cool the battle
for savings, the present excess demand for
money in other sectors will not let the
money market provide enough mortgage
funds to meet the demand for new housing.

If more use is made of fiscal controls
to deter demand-specifically, if corporate
6nd personal income taxes are raised-it
will be possible for the monetary authori-
ties to permit a reasonable expansion in
the supply of credit. Since a tax rise is

highly probable, a gradual return of funds
to the mortgage market and a slow but
steady recovery in residential construction
are in prospect for 1967.
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HEATED EcoiloMY reached full employment in January, drying up money

and dropping Dodge residential index below growth in gross national product.
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rtcHT iroNEY had an inverse impact on housing: As interest rates rose,

starts declined. The 1967 outlook: slightly more money after mid-year'
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Why would a homebuilder

tackle a high-rise

huilding like this?

There are plenty of reasons, according to homebuilders who

have done it.
"For the profit," says Janis Risbergs of General Builders.

Two of his Florida high-rises yielded a $ I million profit be-

tween them in their first Year.
"For the tax shelter," says Daniel Schwartz of Perma-

Bilt Enterprises. He is building two high-rise rental projects

to ease the tax bite on his $17-million homebuilding operation
in northern California.

"To take advantage of the widest possible market," says

Samuel Dattel of Memphis. In the last eight years he has added

luxury high-rises-with rents up to $550 a month-to his

tract-house and garden-apartment operations.
"To stay ahead of the competition," says Herbert M.

Rosenthal of Dunbar Builders. Just three years ago Dunbar
pioneered low-rise condominiums in Chicago, and now the

company is pioneering the high-rise condominium.
Furthermore, experienced homebuilde.rs have definite ad-

vantuges over man)- heavy-construction firms and national syn-

dicators-the companies tlut virtually monopolize the higlt-
rise field. Specifically:

The homebuilder knows his local market, and so can
judge what type of high-rise project will be successful.

He knows what layouts and room sizes buyers want.

He is usually a iirst-class merchandiser.
He tends to build better quality into his apartments, and

often includes custom-change options and workmanship guar-

antees.
He often has outside income from his houses and low-

rise apartments to balance out the big initial costs of high rise.

He and his reputation are known to local officials-
especially to zoning board members who must approve high-
rise sites.

But make no mistake; while the potential profits f rom higlt
rise are big, so are the risks. Homebuilders can bouncc back

EtcxlEn/suulut, a 32-story high-rise in San

Francisco, was built by Eichler llomes.

cottlinued
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from a subdivision that never gets rolling; but one shaky high
rise can cripple or bankrupt even an established builder. For
example, Eichler Homes of California, for years a leading
homebuilder, is currently in serious trouble (News, p. 18)
because it poured huge amounts of working capital into high
rises like the one shown on page 9l.

Perma-Bilt's Schwartz, who is building two rsa 207
high-rise structures, says a homebuilder shouldn't even con-
srder high-rise unless he has both a pressing need for a tax
shelter and joint venturers who are willing to keep the build-
er's capital investment to a minimum. And even so, says

Schwartz, high-rise is treacherous. "Most homebuilders can't
build anything but houses, and some of them fail just changing
from a $20,000 to a $30,000 market. So how could they hope

to switch to high-rise and make a profit?"
The answer: They can't if they think of themselves as

merely homebuilders. High-rise demands businessmen. And
these businessmen must have the following:

l. Management to handle the planning, paperwork, and
supervision of 500 units at once.

2. Money committed in million-dollar amounts.
3. Merchandising so good that the high rise can be

largely sold out before it is completed.
A businessman-builder with all these prerequisites, plus

some personal courage, faces a growing market. Right now,
20% of all multi-family units are in high-rise structures of
four or more stories; in five years that percentage will jump to
3Oo/o-or 300,000 units.

High-rise demands both mass-housing and heavy-construction experience
Most homebuilders who could even con-
sirJer moving into high-rise have the basic
management know-how that comes with
producing t50 or more houses a year. But
few home-builders have employees who
understand heavy construction or who
could learn it quickly enor.rgh. So the high-
rise nranagement team must be expanded
1o inclr,rde this type of exoerience.

The biggest probem this management
team must face is extended lead time-
the period devoted to planning and con-
struction before sales get rolling. A house
subdivision may need a lead time of three
months; a high-rise averages about l8
nronths. Furthermore. building a high-rise
is like building a big subdivision on spec$
Iation and delaying sales until the last
house is finished.

Tltere is only one v,ay to deal with lead
tinre: the tightest possible sc'heduling within
tlte limits of financing and constructiott
contracts. The further ahead of schedule
a building is, the greater its profit potential.
Conversely, if the building falls too far
behind schedule, the builder can go broke.

The battle against lead time
demands solid management

Homebuilders who have successfully
moved into high-rise point to four basic
tequirements:

1. The builder nrust be experienced in
yolutne ltotnebuilding. Says Sam Dattel :

"He should be used to a $2-million annual
volume. And the more years he has han-
dled that volume, the better." Dattel adds
that the builder should also have built a
few hr.rndred low-rise rental units be-
carrse they 1 ) give him a taste of the rental
nrarket, and 2) help him build up equity
and steady cash flow. During the ten years

before Dattel moved into high-rise, he

averaged about 175 houses a year and
built 1,400 rental units.

2. The builder must know how to dele-
gatc altthority. Even today, some giant
homebuilders run a one-man show. "But

the size of a high-rise operation demands
delegation." says Louis R. Silvern.ran, a

Dunbar vice president. "No one man can
handle the necessary expansion. For ex-
ample, when we began building high-rise
our stafl doubled to 30 persons, we began
building in a wider geographical area, and
we began planning two and three projects
at the same time."

Dattel, with a much smaller operation,
nevertheless delegated the operation of his
three main interests to subordinates. One
man is in charge of all low- and high-rise
rentals, a second is in charge of building
houses (about 100 a year) and garden
apartments, and a third supervises all high-
rise construction. Dattel is thus free to at-
tend to the high-rise builder's basic con-
cerns: finding good locations and getting
flnancing.

3. The builder tttust be able to hundle
reants of paperv,ork. And that usually
nreans a nrore refined organization. Even
though Dunbar had been a homebuilder
for l8 years when it started on high rise,
it hired consultants to review and revamp
some departments. As a result, an opera-
tions manual that includes company
procedures and policies was written for
the first time.

Says Dunbar President Herb Rosenthal:
"We think we could build anything now.
In fact, we plan to expand both our low-
and high-rise operations at the same time."

4. The buildcr ntust be able to keep cr

v'orkittg balance between high-rise and his
other huildirtg operations. The cash flow
from house sales and low-rise rentals can
help carry the builder through the high-
rise lead time. But the right balance is hard
to come by. "Something has to suffer,"
says Builder Schwartz, who tends to give
his high-rise work a lower priority than his
profitable house building.

Dunbar temporarily abandoned its low-
rise operation as it moved to high-rise, but
is now thinking about renewing it.

And General Builders, which also scems

to have leaned too far toward high-rise,
is now starting a land development in
Atlanta. "We neglected homebuilding, our
bread and butter," says one executive.

l.ack of such balance is what got Eichler
Honres into h'ouble (see p. /8). The com-
pany concentrated on building five high-
rises in three years, and the resulting
neglect of its house-building program even-
tually cut cash flow down to a dangerous
level.

It takes top construction supervision
to bring a high-rise in on schedule

Most homebuilders agree that it is hard
to overestimate a supervisor's contribution
to a high-rise building. Because the home-
builder is new to high-rise he must rely
heavily on his supervisor's judgment on
critical matters like cost estimates, srrb-

contractor negotiations. and even the con-
struction schedule itself. So it is essential
to find the right supervisor at the beginning
and to motivate him to treat the project
as if it were his own.

"I lost six months because the two super-
visors I hired didn't work otrt," says

Schwartz. "It took me that long to realize
that the right decisions were not being
nrade." Schwartz abandoned the construc-
tion department he had created and put
the whole job out on bid. The new general
contractor will draw a 57o profit, but
Schwartz estimates his overhead would
have reached a comparable 4Vo had he
built the project himself.

Dunbar Builders ran into a motivation
problem on one early project. Although a
technically competent job superintendent
was hired, says Vice President Silvernran,
the project progressed poorly. "The super-
intendent got the same salary whether
the schedule was met or not," says Silver-
man. "We weren't getting enough extra
effort." Dunbar has had more success hir-
in-q a general contractor at a fixed fee. The
contractor fights to keep on schedule be-
cause hc loses nroney if the project con.res

cotttinued
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Sam.u,el Dattel: a subttt"ban h,onzebuildet" usho belieues in the future ol hi.()h-rise

TowNHoUsE uNtTs were phasetl out by Dun-
bar in 1963 after first high-rise success.

It seemed that Sam Dattel's
future would always be in the
Memphis suburbs. where in l0
years he built 1,700 houses and
1.400 garden-apartment units.

But by 1960, soaring land costs
forced him to diversify to gas

stations, srnall stores. and post
offices.

Then in 1962. Dattel found an
ideal suburban site next to a
school, shopping center, and
country club. The problenr: The
land was too expensive for low-
rise housing. The solution: a l0-
story suburban high-rise, which
was an instant success. And so
was the second one he huilt next
door (top rigltt').

After this, Dattel was reacly
for downtown. His 22-slory
apartnrent lower on top of a

City Stores' departnrent store will
be conrpleted early in 1968
(bottotn riglrt.). Says Dattel: "l
don't know why people want to
live on top of each olher. tsut
I know they do."

The nrove to high-rise began in
I 960 when Dunbar ran out of
125 x 200 ft. lots for its two-
story cooperatives. Because Chi-
cago frowns on taller co-ops,
Dunbar built 300 townhouses
(lclt) on odd-shaped lots-but the
company soon ran out of those
lots too.

In 1962. Dunbar President
Herbert M. Rosenthal came home
from Puerto Rico with a new
idea: condominiums. Dunbar
pioneered the individual owner-
ship concept in a low-rise in
1963. Other builders junrped on
the bandwagon, so to get a step
ahead, Dunbar switched to high-
rise condominiums (ri.q/rt,), which
Chicago has accepted enthusi-
astically.

SUBURBAN HIGH.RtSE T/Op),
built in 1965, was instant
success. Now Dattel is build-
ing a 22-story apartment lower
on top of a department slore
in downtown Memphis. Model
of the project is at right.

FrRsT HtcH-RrsE built by Dunbar
twin, to be completed soon. has 220

Carden apartnlents (top) rent from $200,

Du,nbar Bu,ilders: a, do1,t)1xto1,011 hom,ebu,ildet' that tut"ned to hi{th-f ise condominhtms

is sold out. Building's
of its 226 units soltl.

ffi
f, *xmr**L

Hffi
sAlEs cENTEn was built at foot of first high-rise to help presell units.
It included three furnished model apartments and a sales room.

HlcH-RrsE MoDEL aPARTMEI{T, key part of Dunbar's merchand.ising,
is atlractively furnished. Early low-rise models were less elaborate.

API Photographers

.. o'-ck**6**-***dry]I
TYPIGAL HOUSE (bottorrrl sold for $15.000.

:l!*r,rthlgtlt Lt &Qnr b,ss
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in late. (Dunbar's own man supervises con-
struction quality.)

Says Dunbar's Rosenthal: "We can do

it either way now-hire a general con-
tractor or act as the general ourselves."

Dattel, on the other hand, pays his

supervisor a high
gets excellent work
most of the general

salary plus bonuses,
from him, and saves
contractor's 57o fee-

High-rise demands 6asft-fiut neither too little nor too much
The danger in having too little cash is
obvious: The builder may not be able to
weather the six months or so between the
start of planning and the first construction-
loan paynrent. But the builder with too
much of his own cash tied up in a high
rise is flirting with danger, too. The reason:
If the high-rise falters, he won't have
enough money left to bail himself out with
another new project.

Just what is the right amount of front
money? According to Builder Dattel, it's
l5Va to 2O%. So for a high-rise estimated
to eventually cost $2 million, the builder
should start with at least $300,000. Most
of this money will be spent before con-
struction starts, and it will go into two
areas:

l. Land. The site must be in an ideal
location, near shopping, downtown jobs,
and if possible, a recreation attraction such
as a lake. Obviously, such sites are expen-
sive.

"That kind of land isn't sold by the
acre," says Dattel. "I've paid from $1.50
a sq. ft. for land on the outskirts of
Menrphis to $22 a sq. ft. for downtown
land."

"You don't get any pay-as-you-catch-me
deals either," says General Builders' Ris-
bergs. "ln fact, the seller often demands
all cash."

"There are few bargains on downtown
sites," says Dunbar's Rosenthal. His com-
pany used to pay an average of $10 a

sq. ft., but its last purchase, a 200x1 20-ft.
site in the heart of Chicago, cost $ I .8

nritlion-$75 a sq. ft.
Sometimes land comes with a hidden

but expensive problem: neighborhood
opposition to high-rise. In areas that are
just changing from residential to com-
nrercial, an impending high-rise is sure to
set off a series of protests to local politi-
cians.

Dunbar Builders finally gave up on one
lake-front site after fighting for it with
the resident-aroused Chicago Park dept.

for six months. Rosenthal says the

squabble, plus the wasted planning, cost

his company a year's work. Such a loss

could have driven a less stable company
into bankruptcy.

2. Design. General Builders' Risbergs
says architects' fees on a high-rise can
easily reach $50,000 for completed plans
and specifications. And changes can con-
ceivably double that initial fee. For ex-
ample, Risbergs and New York Archi-
tects Liebman & Liebman have lvorked for
a year on plan variations for a pair of
buildings in Ft. Lauderdale, Fla. But he

considers the time and money well spent
because it will pay off in quick sales later.

Homebuilders must find new sources
for their high-rise financing

Their favorite sources for houses and
Iow-rise-savings and loan associations
and nue-are not often suitable for high-
rise. Here's why:

s&Ls are reluctant to finance high-rise
says an sal League spokesman, because

1) high-rise involves too big a risk for all
but the most heavily capitalized sar-s, and
2) by law, only 2OVo of an s*L's resources
can be invested in high-rise and other big-
money projects such as medical buildings
and motels. Everything else being equal,
an s&L will bet on less-risky motels every
time. And even when s*ls have money
available, they tend to shy away from
homebuilders who lack high-rise experi-
ence.

Fue financing is more readily available,
especially in today's tight-money market,
but it has drawbacks. FHe is best suited
to n.riddle-income rental projects in mar-
ginal areas. Builders looking for quick
profits generally avoid nHe because I ) the
agency won't back a mortgage for a luxury
project, and 2) it imposes profit ceilings
(General Builders had to share profits with
tenants in one building).

Condon'riniunrs are even tougher be-
cause FHA rules say that if a project isn't
srrbstantially sold out within a specified
period, it must be turned into a rental
project. And these sales quotas are so high
that there's a good chance they can't be

met.
The s*ls' attitude towards condomrn-

ium is simple if not encouraging: They
consider the concept too new to flnance.

I nsurance companies are tlrc bigge:;t
single sourc'e ol high-rise financing. They
have lots o[ money to invest, even in a

tight market, and they like high-rise be-
cause it offers a big yield from just one
project and gets that yield with a minimurn
of paperwork. So insurance-company
representatives are sometimes willing to
work with the buildel by insuring a loan
or even by joint venturing.

But there's a catch. Insurance-company
Ioans are limited by law to about 707o
of valuation. Furthermore, the companies
habitually put the builder and his plan
under close scrutiny, and if there is any
doubt about feasibility. no money is
loaned. For example, insurance companies
will turn down projects planned for an
area that has a history of failures. On the
other hand, if a homebuilder can get an
insurance-company loan for a high-rise,
he can feel certain his plan is sound.

Because insurance-company loans are
limited to 70Vo of equity, builders who
want to hold down their cash investment
must seek second loans. Dattel, for ex-
ample, favors going to manufacture.r's.

"That's how I was able to keep n.ry

personal investment at l5Vo in my first
two high-rise buildings," he says. He took
the loans with Westinghouse Credit Corp.,
a division of Westinghouse. (The bulk of
Dattel's high-rise financing came from
Metropolitan Life, which backed many of
his earlier garden apartments.)

Schwartz of Perma-Bilt got his high-rise
Ioans via a joint venture with local bus-
inessmen who, like himself, were looking
for long-term tax losses. "Actually," he sa1's,
"the doctors and dentists get more personal
beneflt from the projects than I do."

Ceneral Builders has made a habit of
buying package deals-including the site,
a plan, and a flnancing commitment-
which the original backers want to aban-
don for one reason or another. lf there
is ever a bargain at all in high-rise, a good
package deal is it. But the seller alnrost
always wants a lot of cash.

High-rise demands merchandising that sells hundreds of units quickly

The need for speed is due to the fantastic
financial pressure on a high-rise. For every
month a typical completed unit remains
vacant. the builder loses $100; if a build-
ing isn't 85Vo occr.rpied after six months,

a builder's profits may be gone.

Those gloomy statistics explain why
high-rise builders must put heavy emphasis
on merchandising. And it is here that
homebuilders enjoy a great advantage over

nrost syndicators and heavy-construction
companies. Selling is the life blood of tract
housing, and it isn't surprising that the
homebuilders now building high-rise have
taught the so-called "heavy construction

cottlinued
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Genet'ctl Buildet"s: ct giant housittg col?Lpa,nu th,at nout specializes in luxut"y high-rise
Brlwn's Aerial

The driving force behind Ceneral
Builders is Janis Risbergs. il
I-atvian refugee who landed in
America in 1917 with $3 in his
pocket. In rapid succession. Ris-
bergs became a piece-work car-
penter, a subcontractor with 500
employees. a tract-house builder.
a gypsum board nragnate. and
then the man who turned Gen-
eral Builders-a faltering build-
ing-strpply conrpany-into a nil-
tional housing giant.

Risbergs started building in the
New York area in 1958, and his
jobs included both low- and high-
rise projects in New York City
and a 3000-house subdivision on
l-ong Island.

Then in 1962. looking for more
profit-and more challenge-Ris-
bergs pioneered high-rise condo-
miniunr in Fort [-auderdale.

Today. General tsuilders is
building honres. low-. and high-
rise in New York. a comnrunity
development in Atlanta, and its
Florida high rises. The company's
volume is expected to top the
$15-million reported for 1965.

ilr

r:Jirt

Pet'nm-Bilt Entet"prises: a s'uccessfu,l builder t,hat ntoued reLuctantly to h,igh-rise

HOUSES AND APARTMENTS WCTC

built in New York area.
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FLOEIDA CONDOMIilIUM
produced $500,000 profit.

in Fort Lauderdale,
The l6-story building

called Sky Harbor East
was completed in 1963.

PERMA-BILT HoME has 2,200 sq.

ft. Price: About $30,000.

Daniel Schwartz. president of
Pernra-Bilt. sonretimes thinks he
has been too successful for his
own good. Since 1952 he has
built 10.000 houses in five
counties near San Francisco (lr.rp

/cll), plus 800 garden-apartnrent
units. His production has clinrbed
to 600 houses a year or a volume
of $ l7 nrillion. But his cor-
porate income tax has soared too.

So with misgivings ("What
does a honrebuilder know about
high-rise?"). Schwartz decided in
1964 lo build a high-rise for tax
shelter. To keep his own capital
free for honrebuilding. he formed
a joint venture with local busi-
nessnren. They supply the invest-
ment. and he supplies the tax
loss. He just conrpleted a l4-
story structure (rlglrl). and is now
building a 26-story project in
Oakland.

FURNISHED APARTMET{T MODEL is strikingly similar to model in Perma-
Bilt's housc. Apartment furniture has a more expensive look.

sAN FRAI{ctsco HrcH-RtsE called Jackson Towers, cost $2.5 million.
The l4-story building, linanced by Ful, has 85 units. Rents: $200 to 5400.

Photos: Riccc, lvl.tzTuchi
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HIGH-RISE continued

pros" sonie Iessons in the art of mer-
chandising.

Good market research can minimize
the risk in a high-rise project

And as most homebuilders know, research
data can be culled from a wide variety of
sources. Case in point is Ceneral Builders'
Point of Americas, a project soon to be

built in Fort Lauderdale, Fla.
Early in 1965, Janis Risbergs acquired

an ideal, ocean-front site with water on
three sides. There was enough room on the
eight-acre parcel for 550 condominium
units in four or more l8-story buildings.
Risbergs decided to aim at the super-luxury
nrarket with prices ranging from $50,000
ro $100,000.

Working from past experience in the
Fort Lauderdale market, Architects Harold
and Norman Liebman proposed that the
project be changed to two buildings-one
of 20 stories and one of 30-to provide
more open space. And they proposed short,
separated corridors in each building in-
stead of the building-long corridors usually
put in high-rises.

Next, Risbergs' salesmen were ques-

tioned, and on their recommendation the
size of the proposed apartments was in-
creased, and layouts were varied.

In August, after six months of planning,
two more sources of market data became
available. Risbergs set up a sales center,
equipped with building sketches and tenta-
tive floor plans, on the site. And at almost
the same time, a nearby Risbergs' project
with lower-priced units ($35,000) opened
and scored an instant success. Salesmen
from both the sales center and the new
building filed market reports, and on the

strength of those reports, Risbergs decided
to 1) scale down prices at Point of Amer-
icas to from $35,000 to $60,000, 2) put
two or three more units on each floor to
increase layout variety (to accomplish this,
the buildings were made lower and wider),
and 3) build fewer three-bedroom units
and more one- and two-bedroom units.

Finally, as tight money got tighter, the
site plan was reflned so half the property
could be sold as an undeveloped parcel if
the market warranted it.

It takes preselling to fill up
a high-rise the day it's finished

And no company does a better job of
preselling than Dunbar Builders. Dunbar
developed its technique in the low-rise
market; the company used to reserve one
rrodel apartment in each occupied low-rise
to help presell the next building.

Here is Vice President Lou Silverman's
advice on preselling high-rise:

l. Put up a model building on the site.
This allows sales to begin months before
an apartment model can be opened in the

main building; and prospects can go

through model units without having to
climb over messy construction work. Dun-
bar's one-story model building at Thorn-
dale Beach (photo, p. 93) had three fur-
nished units, a display area featuring pic-
tures of the adjoining lake, and a private
sales room.

2. Create a preview atmosplrcre, ln-
stead of mailing bland announcements of
a new project, Dunbar likes to send up to
20,000 engraved invitations to prospective
buyers. The invitations announce that this
is a preview showing, and the project will
not be opened .to the general public until
later.

"We make the first few thousand who
come feel wanted," says Silverman.

3. Go heavy on tlte advertising. ln
Chicago's very competitive high-rise n.rar-
ket, Dunbar keeps a public relations and
ad agency busy turning out display ads.
"We try to grab the market by the nape
of the neck," says Silverman.

4. Make long-term lriends. Refenals
and an active prospect list form the back-
bone of a good preselling program. Dunbar
sales managers tell beginning salesmen that
the company's operation will be around for
years, so buyers shouldn't be pressured for
a quick sale. Active prospects left over
from one building are often invited to the
preview of the next high-rise. And above
all, salesmen try to find out what each

cLlstomer wants, because buyer preferences
are collected and tabulated to help Dunbar
plan future units.

(Because Dunbar demands low-pressure
salesmanship, its sales managers prefer to
train their own men rather than hire ex-
perienced salesmen who may already have
high-pressure habits. )

Luxury extras are as important
to high-rise as they are to houses

For example, here are the amenities Ris-
bergs plans for Point of Americas:

l. The 23- and 3l-story buildings will
be sited so nearly every unit will have an
ocean view.

2. Parking for about 800 cars will be

provided either underground or well out of
sight of living areas.

3. A pedestrian deck with both outdoor
and indoor swimming pools will be built
above the parking level.

4. The ground floor of the second build-
ing will feature a meeting lounge and card
room, cocktail lounge, snack bar and res-

taurant.
Other homebuilders provide extra ameni-

ties in their high-rises too. Both Schwartz
of Perma-Bilt and Rosenthal of Dunbar are

building on lake-front sites. Schwartz's
building will include a sauna, and Dunbar's
will have an indoor swimming pool. In an-
other building, Dunbar will offer custom
changes in each unit. And Dattel features
maid service in all his buildings.

HOUSE & HOME



cUsToM HoUsE in Beverly Hills, Calif., was designed by Bufl, Straub & Hensman and built by Al Horner. Plans and additional picrures are shown on p. 99.

Why would a custom builder want to take on
a difficult contemporary house like this?

Most custom builders wouldn't. Contemporary
design can be hard to estimate, hard to build, and
hard to supervise.

But just because most builders avoid such

houses, a few specialized contractors have created
very successful businesses, which require little
capital and are relatively immune to the booms
and busts of sn.rall-scale speculative building. And
almost every architect says there is need for more
builders who can bid and build quality contempo-
rary houses.

It's not a huge market. Custom houses are only
a small percentage of housing's volume, and not
all of them are contemporary. But in areas like
Los Angeles, San Francisco, Seattle, and parts of
Florida, hundreds of architects are designing non-
traditional houses. University towns and upper-

income suburbs are getting more and more con-
temporary design. And everywhere in the country,
architects' own houses retlect the design they
preach.

Studies of three builders who are taking ad-
vantage of this market are shown on the following
six pages. Their operations are very different, but
the men themselves have two attributes in
common:

| . They have the technical ability to understand
and oversee the complexities that usually go into
a custom contemporary, and . . .

2. They take pride in their ability to translatc
the most diflicult design into houses of outstanding
quality.

For a lutk at their operations and at some of
the houses they build, turn the puge.

c'ontirtued
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CUSTOtI CONTEMPORARY coiltinued

Al Homer, 42, ol Beverly Hills, Calil., has beett
q home-builder since 1953. He does only residen-
tial work (new construction or rnajor remodeling),
and will bid only on architect-designed houses.
While he has never worked at any building tade,
he is a graduate mechanical engineer. His annual
c'ustom-houss volurng-$300,000 to $400,000-
convinces him that . . .

DRAmaTlc FIREPLACE facing main entry is
hung by chains from roof beams,

fl,3,"?f,:n 
house ot masonrv

mAsstvE BEAMS and handsome Mexican
tile add to the house's Spanish flavor.

'You can specialize in contemporary
if your market area is big enough'
Los Angeles is just such a market. Hun-
dreds of architects there do custom resi-
dential work, and their clients strongly
prefer contemporary. Homer is getting
just about all the work he can handle in
his market; he has built custom houses for
seven di.fferent architectural firms, and his
current volume is between eight and ten
houses a year, plus a few expensive (over
$10,000) remodelings. But he says . . .

'lt isn't easy to break into
the contemporary-house market'

Honrer thinks the best way a builder can
show his skills on the architect-designed
custom house is to begin by bidding on
additions or remodeling jobs. Few con-
tractors like this work, and architects
welcome the builder who will try. Says

Homer: "Break your neck doing this first
job right. If you do a good job, the office
will let yor.r bid all their work. But
architects are unfolgiving. If one job goes

sour, they will never call you again."
This need for top quality must be passed

on to the builder's subs. If necessary, they
must be willing to come back and re-do
work to the architect's or client's satisfac-
tion. Homer takes bids only from subs

he has used before or who have been
recommended by "an architect who knows
the difference between good and bad."

Once the job starts, change orders are
the biggest threat to the builder's profit.
So Homer demands that the architect ap-
prove all changes, then bills for them the
very same day. He thinks he has lost more
money by not collecting for changes than
through any other mistake, and the prime.
reason is delay in billing.

Accurate estimating is also a critical
factor in getting into this market. Homer
warns against both overbidding for fear
of unfamiliar details and underbidding
through the common mistake of not in-

cluding all covered space (garages, car-
ports, walkways, and all overhangs) in the
estimate. The first will lose the job; the
second will break the builder.

On big jobs, Homer considers the time
he must spend nraking estimates part of
the risk of bidding. But on small jobs, he
charges a fee for doing an estimate; he
finds he must earn $20 to $25 an hour for
all his productive time to make a decent
annual wage. And he also says this about
bidding small jobs:

"Put in the full profit you need. If this
makes the plice too high for the client,
let the job go." He often turns these little
jobs over to his subs.

Whether a job is large or small, Homer
says

'The biggest bidding problem is
a heavily detailed design'

He remarks 
- 

only half humorously 
-that the way to figure the cost of a house

is to multiply the number of drawing pages
by $5,000: "As soon as subs see pages and
pages of details, they raise their bids."

This problem would be eased, Homer
thinks, if architects would call him in dur-
ing the early design stages.

"lf I am called in before the plans are
drawn," he says, "I can guarantee that the
house will come in on budget." He thinks
architects don't call in a contractor be-
cause they fear incurring an obligation to
give him the job.

When he has understood the general
complexity of an architect's details, Homer
is able to provide a rough per-square-foot
estimate on the plan. If this estimate is
within the budget, he calls in the major
subs and does his own materials take-off.
When he has determined actual costs, he
ad<ls 3Vo to 5Vo for contingencies ("There
are always contingencies"), 2Vo to 3Vo for
overhead, ar.d llVo profit.
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BALCoNY BEDRooM is open on both sides to
two-story space in living and dining areas.

Llv!ilc AREA has low ceiling to amplify the
effect of the two-story space (above),

MAIN ENTRY is at lower level, but owners can
go across bridge directly from garage to bedroom-

bath suite
Straub, &

(see plan
Hensman.

below). Architects: Buff,

*fi.!.iBt};ir..sm..

wlNDow coRNER of living room has two-story
glass opening 180' to the view.

SuN TERRACE on lower level (see plan below)
is perched over a steep hillside that falls away

to a canyon 200 ft. below. Architects: Donald
Peart & Associates, AIA.

continued
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CUSTOM CONTEMPORARY contintred

Waldo Berger,44, of Cedar Rapids, Iowa, has had
his own contrac'ting business for ten years. His
annual volume of about $250,000 inc'ludes com-
merc'ial building, remodeling, and insurance repair
work. And he had 60 diflerent jobs in the first
eight months of this year. Where do custom houses
come in? Says Berger . .

A compact hillside house
Photos: Julius Shulman

*rli'r::#X ;iAi iir:S: ii, ,WW-:
HARD EDGES and unconcealed joints
precise carpentry and drywall work.

rln a small city, contemporary houses
can be the heart of your business'
Berger's business has ranged from an $80
storm-repair job to an $80,000 title-com-
pany office building. But he counts on
contemporary custom houses to build his

reputation-and his volume. Fotrr of his

houses have won design awards for their
architects, "And," says Berger, "these

award-winning houses have brought me

many other building opportunities. The
proof that I can carry out the very best

in design helps me in every job I bid."
For instance, Berger is beginning to be

called in to bid larger contmercial jobs.

And as soon as his growing capital builds
up his bonding capacity, he expects to bid
on such projects.

There are only six architectural firms in
town, and Cedar Rapids is small enough
so that Berger usually knows what is on
the drawing boards and can ask for a

chance to bid. He keeps in touch with
local insurance adjusters, and, as a member
of the school board, he is well-known in
building circles.

Top quality contemporary demands
first-class mechanics

Berger agrees with Al Homer that there

are not enough building mechanics who
can do good work. He knows most of the

700 carpenters in Cedar Rapids, and says,

"I have the ones I want." Berger has one

super and six carpenters on his payroll bttt
can use his men on different trades, de-

pending on where and what the job is. For
example: When a recent cement delivery
found no union finisher available, Berger
and his men pitched in and finished the

slab.
Carpentry is critical because the ratio

of labor costs to materials costs is higher
in custom houses than in built-for-sale
houses, and a high percentage of this labor
goes into finish carpentry. Furthermore,
while finish carpentry in a tract house

averages only one-third of framing costs,
in a custom contemporary it may be as

much as 5Oc/o more than the framing.

Scheduling and subcontractors
are Berger's biggest headaches

And they are the chief reason why it
nornrally takes five months to complete
a house. lf a sub doesn't show up on a

promised day, Berger may be set back
more than a week because the trades that
follow get thrown off schedule, too. So

he tries to take bids only from subs who
witl tell him in advance when they can or
can't make a promised date.

Because the builder can't pass the buck
for poor work, he n.rust pick subs who can
produce the quality demanded. Says Berg-
cr: "Whenever a client or architect de-

mands that we take a certain sub or sup-

plier, I will not take responsibility for his
work. I often tell people that I know they
can buy work cheaper, but it won't be of
the quality they want. If I pick the subs,

I'll stand behind them completely."
Berger likes working with top architects,

not only for the prestige of being associ-
ated with their attention-getting houses,

but because of the architect's role as a

buffer between the builder and client.
Br,rt he thinks n.rany architects wotrld

benefit from more experience in the field
to learn the limitations of materials and
mechanics and the difficulties of accom-
plishing a desired esthetic effect. He says:
"lf a detail is important to the architect's
design, and if he knows how much it will
cost and is willing to pay for it, fine. But
if it is not critical, it may not be worth
the extra cost."

One added point: Berger thinks con-
tractors should get more sets of plans. Too
often, one sub is held up for lack of a

set that might be lying unused in another
office.

A llat-rooled two-story
Photos: Julius Shrrlnran

cLEAN DETAIL Iets glass into wood column.
Light fixtule (top) was designed by architects.
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OPEN PLANNING and absence of unnecessary
moldings are hallmarks of contemporary design.

AWARD-wtl{NtilG HoUsE is by Architects Crites
& McConnell (as is house below). It was built

o 5 10r'T

I,PPEE LE\'EL

for $17,500 on a steep, by-passed lot on a street
of standard split-level houses,

,,

coRNER wtNDows with fixed glass over awning
sash, run from freize boards to box trim.

REAR ELEvaTloN is tied together by heavy
freize and horizontal cedar siding.

o 5 lo t5F:r {fffi l,EvEL

conlinued
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Even in his own houses, Berger prefers contempofary

ARcHtTEcr tNFLUEttcE is apparent in house

Berger designed and built for a customer.

This house was designed by Ber-
ger himself, and it reflects his
personal preference for contem-
porary design. Berger has also
build and sold 14 contemporary
spec houses, using them chiefly
as fill-in work for his crews be-
tween custom jobs. But this in-
termittent operation threw labor
costs out of line, so Berger made
little on the houses.
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CUSTOM COXTEMPORARY continued

Leslie Lowey, 54, ol Great Neck, N.Y., wears
more hats than Stetson. He is an engineer, teacher,
materials distributor, appraiser, custom consultant,
and-almost as a sideline-a customer builder
who specializes in contemporary) design. But, side-
line or not, Lowey's two or three houses a year
give him an annual volume of about $150,000,
c:onvincing him thqt. . . .

A shed- rooled one-story

EI{TRAilcE ,of V-shaped house (plan, lar righr)
is between wings that form interior courtyard.

SCREExED PoRcH off dining room was later
enclosed by Builder Lowey in 95,000 remodeling.

A ll at-rooled two-lev el

END waLL of bedroom wing required complex
joinery of varied materials at corners.

'You can make a good living out of
just two or three houses a year'

l-owey's low volume is a matter of prefer-
cnce rather than limited demand; he could
take on other jobs if he wanted them. The
ir.nportant point is that while building
takes up a minor portion of Lowey's time,
it accounts for a major portion of his
income. And by following the principles
behind Lowey's operation, other builders
with the proper qualifications should be
able to make a very comfortable income
out of a relatively small custom business.

Low volume means the builder must
handle all of his own overhead
' This is, in fact, the key to Lowey's suc-
cess. To his contract costs, he norrnally
adds l0% for profit ar.d lOc/o for over-
head; so, in effect, his income is ZOa/o of
the contract price. This markup doesn't
put him in a competitive squeeze because
other builders, fearing the unfamiliarities
of contemporary design, generally throw
in big percentages for contingencies.

But the custom builder who takes on
all of his own overhead must meet two
definite qualifications:

1. He must have a good technical back-
ground in construction so he can bid ac-

curately. Traditional houses are relatively
easy to bid because their structure is sim-
ple and standardized; contemporary houses
are often complex and unusual, hence
difficult to estimate. Lowey enjoys an ad-
vantage in this respect because he is a

professional engineer. (But this particular
qualification can also be a disadvantage.
Lowey has found that because of his engi-
neering antl design background, some
architects resent his suggestions, especially
when the client has solicited them. He
plays down his professional background
and"makes his suggestions only in his
capacity as a contractor.)

2. He must be able to handle subcon-
tractors. Lowey subs out every trade in-

cluding carpentry, and he acts as his own
supervisor. This means he must be able
to explain unusual contemporary design
to mechanics, he must act as his own qual-
ity control man, and he must know
whether to accept or reject p bid.

lf you look for the lowest bid
yon're looking for trouble

This is sometimes true for all building,
but it's always true in the custom con-
temporary fleld. Lowey has found that the
low-bidding sub often hasn't studied the
job; when it turns out more complex than
he anticipated, he may demand more
money or walk off the job. Furthermore,
the low-bidder seldom can provide the
kind of supervision that's absolutely neces-
sary for top-quality custom work. Hence
Lowey prefers to pay the price for subs
who are completely dependable. Often
such subs have themselves been general
contractors, and this eases the load of
Lowey's supervising duties,

But even the best of subcontractors are
sometimes afraid of the unusual complexi-
ties of contemporary houses, and they bid
high because they think they will have to
give their men too much supervision.
Lowey tries to overcome this problem by
telling the sub that he himself will be on
the job at least twice a day and will take
over much of the supervising.

"In some cases," says Lowey, "I have
hken over the crews completely. All the
subcontractor had to do was pay them."

Subcontracting offers still another ad.
vantage to Lowey's low-volume operation:
His subs carry labor and material costr
between the client's payments. So the nor-
mal lOTo downpayment at the start of a

iob is all the operating capital he needs.
Lowey always takes his trade discounts,
since "that l7o or 2Vo on a materials bill
can be a welcome addition to profit."
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T]lTRICATE DETAtL,shows mount-
ing of plate-glass enclosures
around stairwell. No moldings
were used where glass was re-
cessed into drywall ceiling, and
mitered corner had to be joined
with epoxy cement. Architect:
Richard Gordon.

DowNHtLL sloPE permitted
walled recreation room under

space for glass-

main living-level.
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TtrIP PEFIFOFIMEFIS CIF 1gEiEi
August M. Strung
The senior vice president in chargc
of mortgage activity for the nation's
No. I mortgage buying bank, New
York's Bowery Savings, said uf
mortgage men and builders in the
darkest days of the money shorlage:
"I try to keep a little going to them
each month." Even during the sunr-
mer squeeze that virtually ilried up
private mortgage funds, The Bow-
ery was never out of the secondary
mrrket. At Strung's direclion, it was

still committing $5 million a wcek
for mortgages. Hc maintained the
bank's mortgage portfolio at well
over $2 billion, and he maintainecl
his and The Bowery's reputations
as homebuilding's best f riends in
the banking community.

A. Robert Fisher
With Partner Rodney F. Friednran
and Associate Robert J. Geering, he

has brought to builder houses and
garden apartments the distinctive
design usually limited to custom
houses. The San Francisco archi-
tectural firm of Fisher, Friedman &
Assoc. has no\Y won House &
Horvre's Better Living Awards jn all
three categories-with a merchant-
built house in 1964, an apartmcnt
and two merchant houses in 1965,

and two merchant houses and a

custom house in 1966. It won.4rclrj.
tectural Record awards for exccl-
lence in home design in 1965 and
1966, and the firm kept the prices
of the winning entries in the $27,-
000-to-$40,000 range.

John T. Gonnor
The Secretary of Commerce took a

big step toward ending the inter-
minable wrangle over new sizing
slandards for the lumber industry.
His u.ltimatum thrcatening to (lis-

card existing standards produccd
agreement between warring green
and dry factions of the industry. lf
the pact wins industry ratification,
as it is expected to do, it will open
the way for really engineered con-
struction and, hopefully, for greater
economy in homebuilding. Connor
also set up an Office of Engineering
Standards, thus guaranteeing faster
and more realistic measurements
and standards for virtually all of
the new products coming into
homebuilding.

J. Stanley Baughman
He was Mister Money of 1966, a
pillar of strength for a housing in-
dustry that found private financing
tighter than at any time since lhe
depression '30's. The soft-spoken
president of the government's Fed-
cral National Mortgage Assn. re-
lieved pressures in the credit market
by purchasing $1.8 billion worth of
rHl and vl loans in fiscal 1966, an
all-time record for the agency that
has been providing liquidity for the
nation's mortB,aFe lenders since
1918. And by gaining Congressional
approval to expand his purchases,
Baughman made available another
$4.7 billion, an action that will
have transcendent importance for
homebuilding for decades to come.

Gareth M. Sadler
The California savings and loan
commissioner's rescue of Van Nuys
s*t- Assn. averted any loss of con-
fidence in the state's s*l industry in
the July dividend period when
savers often move money f rom
s&Ls to banks. After most private
eflorts to save the $12O-million Van
Nuys association had failed, Sadler
devised a novel formula that
brought new purchase bids. He split
the Van Nuys holdings, inviting of-
{ers for the soundest portion. Re-
sult: purchase of Van Nuys' loans
and savings by Equitable sar of
I-ong Beach. Sadler has watched
over half a dozen other mergers of
srnall California sals in his effort to
guard lhe industry's image.

Max Okun
He was the first major builder to
adapt the gas industry's concept of
total energy to an apartment project
as small as 100,000 sq. ft.-and
nrake it pay. He brought together
in Kansas City all the available ex-
pcrls. data. and mechanical innova-
tions needed to construct a system
lo produce heat, cooling energy,
and electricity from one fuel. He
proved the system could be more
economical than purchased power,
thus opening new profit and mer-
chandising potential for builders.
Chiefly as a result of Okun's efforts,
Kansas City now has more residen-
tial total-energy projects in opera-
tion than any other community in
the United States.
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In Housn & Houe's opinion, these 12 men made out-
standing contributions to the housing industry.

Tight credit made 1966 the most difficult year for
homebuilding in a quarter century. In that troubled
context four financial experts helped the industry find
funds to operate from a base of fiscal stability. Yet
housing did not stand still despite money scarcity.
HousB & Hovts found many contributions of lasting
value as it surveyed the entire building field. A de-

veloper made his high-rise viilage a model of excel-
lence for new towns everywhere. Two builders took
important technical strides. Another pioneered novel
financing methods. A producer opened a new rehab
frontier, and an architect brought fine design to
moderately priced homes. An sar regulator bolstered
confldence in his industry, and a member of the
President's cabinet brought nearer to reality a uni-
form sizing standard for the lumber industry.

Milton M. Gordon
To ease both credit stringency and
unemployment in the building
trades, this Beverly Hills mortgage
expert organized California's build-
ers and labor leaders in a statewide
campaign to seek pension-fund
money for mortgaging. Taking his
idea to Gov. Edmund Brown, Milt
Cordon formed a building industry
committee that won pension-fund
promises of $173 million after just
one exploratory meeting in Los An-
geles July 27. By September the
group was bringing 200 presidents
and treasurers of leading corpora-
tions to the Coast to talk mortgag-
ing, and NAHB was launching a na-
tionwide drivc to attract pcnsion-
fund investments.

Robert E. Simon
Because he believes that the way
people live is at least as important
as where they live, Bob Simon has
for three years sought-and fought

-to make his new town of Reston,
Va., the nation's finest urban show-
place. He rejected plans for a hum-
drum subdivision, used his own
money when backers wavered, and
refused to cheapen his concept
when costs soared. Reston finally
got the long-range Iinancing it
needed, and sales are beginning to
mount. The project's first village
center is a model of urban design,
visited by builders who come from
the world over to look to its tower
complex for new ideas and for
architectural inspiration.

William E. Aubin
As the pioneer builder of the na-
tion's first small (23-acre) planned
unit development, Bill Aubin
showed the homebuilding industry
that it is possible to sell the P. U. D.
concept to traditionally skeptical
municipalities. Aubin .is a quality
builder whose P. U. D. in Amherst,
Mass., includes an unusual amount
of open land and a refreshing mix-
ture of housing types. The project
required legislation at local and
state levels; so good was Aubin's
presentation of his case (uau,
June) that he has been asked to
repeat it at dozens of builder gath-
erings and conventions, including a

meeting of the NaHs's directors in
Washinglon.
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William T. Leonard
The executive officer of California's
East Bay Hsa devised procedures to
bring pension-fund millions into
mortgaging despite tight credit.
With help from lenders and con-
struction union leaders, Leonard
made his association a major force
in luring pension money. He won
from the state teachers fund a
pledge to put $500 million into
mortgages over five years, a land-
mark decision. He distributed to
huilders l manual containing every
form needed by a fund in mortgage
purchasing, He helped make the
pension fund drive statewide under
mortgaging expert Milt Gordon
(lclt). Leonard is the only Top
Performer to repeat (1963).

Graham J. Morgan
U. S. Gypsum's president demon-
strated that private enterprise can
profitably rehabilitate slum housing
and tenants alike. While others
sought magic solutions via govern-
ment subsidy or super technology
and succeeded only in displacing
tenants, Morgan rebuilt old Harlem
dwcllings and-perhaps more im-
portant-involved their tenants in
the ellort. His aides worked with
block leaders and persuaded renters
to seek a better way of life. His
solution not only produced viable
living units, it lifted tenants from
apathy to hope. Usc's investment
for rehabilitation in Harlem repre-
sents a $ 1.25-million wager on a

better America.

John C. ileely
He proved that a major building
product manufacturer can succeed
as a tract-house builder. President
Neely took Canada's Alcan Design
Homes to 650-house annual volume
and a $19-million gross in four
years in spite of tightening credit.
He was among the first to use sales
contracts as collateral to borrow
building money at less than con-
structionJoan interest, and he
pioneered in creating for the entire
Canadian homebuilding industry a

combined first-and-second mortgage
that permits 90% financing for
buyers. Turning to the problem of
low-cost housing, Neely has devel-
oped prototypes of factory-built
houses to sell at less than $10,000.
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If you want to
materials and

start shopping lor 1967

equipment right'tlolt)

Doors & windows

Variegated glass panel simulates hand-leaded glass, but is actually
snlooth. The pattern is built in. Panels come in one size-2S"x40"-in
four patterns, and nine colors that n-ray be combined (shown) or used
singly. Coltra, Milwaukee. Circle 170 on Reader Service cord

Fiberboard bifolds have a

honey-comb core and are wrapped
in vinyl, n-raking them washable.
Choice of two finishes: linen, and
wood grain. Available in stand-
ard door widths. and in 6'8V2"
and 8'0" heights. Glide-All, El
Monte, Calif.
Circle 171 on Reader Service card

Pre-painted bifold, made of
24-gatge steel, is unconditionally
guaranteed for one year against
warpage or faulty construction.
Three styles and 18 standard sizes
are offered. The paint finish is

standard white. Roberts, Cily qf
Industry. Calf.
Circle 172 on Reader S.ervice card

Here's a 2O-page

catalog of 185 new
building products
Some of these products are brand-new concepts-
the magnetic window track and the plastic sewage-

treatment plant on page I 62, for example. Others,

like the embossed-copper door on the opposite

page, are old materials in new combinations.

Many, like the compact water purifier that fits a

kitchen cerbinet (p. 110), are old products with

new, more practical designs.
AII are presented here for one reason: because

they will make next year's new houses easier to

sell and/or less costly to build.
As you leaf through the following pages,

chances are you will note some strong design

trends in the '67 products. For instance:
The traditional look-in doors, windows, and

finishing materials-will be stronger than ever

next year. But the traditional look will make its
gains in the guise of modern materials, particularly
plastics, that are IOOVo pre-engineered and prom-
ise the buyer a bare minimum of maintenance.

"Total comfort" is certain to reach new heights

of builder and buyer acceptance in 1967 because

of the compactness of the new heating-cooling-
humidifying-air-cleaning packages.

As for the construction work itself, the choice
has never been greater between power tools with
accessories that do a dozen jobs and specialized

equipment precisely tailored to do one job.

For easy reference, the products are grouped

into ten classifications: doors and windows (oppo-
site), kitchens (p. 1 l0), bathrooms (p., I 30),
exteriors (p. 136), interiors (p. I l6), flooring,
(p. 138), lighting (p. l3a), heating and cooling
(p. 114), tools and equipment (p. 112), and
construction materials (p. Ia2). For more infor-
mation about the products shown, circle the

indicated number on the Reader Service card on
p.169.
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lnsulated garage door contains a core of expandable polystyrene
(Dylite) between outer skins of hardboard. The core (left, above)
incorporates air-circulation channels. and all stiles contain air vents.
Grahanr. Cleveland. Circlc 177 on Reader Sery'ice card

ass blocks are 12" square. 4" thick. and installed with standard
mortar. Dead air space inside each block provides the same insulation
as thermal glass doors. Ideal as privacy glazing for a bathroom. Pitts-
burgh Corning, Pittsburgh. Circle 178 on Reuder Service curd

King-size electric door is l8'
wide and is operated by remote
radio control. Style shown en-
hances low-silhouette house de-
sign, but door is available in a
variety of sizes and styles to
blend with any architecture. Over-
head Door, Dallas.
Circle 173 on Rcader Scrv'icc t'ard

Glass wal! combines coordi-
nated aluminunr sash: a sliding
window stacked over a fixed win-
dow next to a sliding-gliiss door.
A special nrullion is used to join
the two windows. Also: side-by-
side components. Ador,zHilite,
Fullerton. Calif.
Circle 179 on Reader Service curd

Weathertight patao door
promises 8l% Iess air infiltration
than established standards. ac-
cording to lab tests. Weatherstrip-
ping is polypropylene, and a vinyl
silI insert stops water seepage.
Wood frame. R.O.W. Window,
Ferndale. Mich.
Circle 174 on Reader Seryice urrd

Al!-plastic shutter is formed
of high-impact polystyrene, pre-
finished in a choice of three n'latte-
finish colors - colonial black,
architectural white. and deep
green-and backed with expanded
polystyrene. Many sizes. Leigh,
Coopersville, Mich.
Circ'le 180 on Reader Service card

Wood patio door featLlres I)
a floating, rigid-vinyl head track
that provides double weatherstrip
contact. 2) tandenr nylon rollers,
3) pile weatherstripping to stop
sill drafts, and 4) thernral-barrier
sill construction. Caradco, Dubu-
que. Iowa.
Circle 175 on Raudcr Scrvicc urrd

Antique carvings are repro-
duced as decorative panels that
can be applied to any solid or
hollow-core door by inexperienced
workmen. More than 40 possible
design arrangements. Also avail-
able: pre-decorated doors. Palaz-
zo, Santa Ana. Calif.
Circle 181 on Reader Service card

Gopper-covered door-avail-
able in all standard sizes-comes
wilh a bronze lockset. Copper is
laminated to the door and given
a lacquered or statuary-brown fin-
ish. Several embossed patterns are
available. Brewster, White Plains,
N.Y.
Circle 176 on Reader Service cord

Folding door is constructed of
solid wood or veneered panels
3Vz" wide. and joined by vinyl
hinges in a choice of eight colors.
Package includes privacy latch,
metal track, nylon glides or roll-
ers. Sizes to 30'xl0'. Hough,
Janesville. Wis.
Circle 182 on Reader Servic'e card

continued
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XEW PRODUCIS coillinucd

Doors & windows

Decorative glass contains tiny bubbles dispersed at random. No
square foot of the glass is exactly the sante as another. Available in
Te" thickness, in standard lengths to 48" wide. Arnerican Saint Gobain,
Kingsport, Tenn. Circle l5l on Reudcr Seryicc cttrtl

Wood garage door conres in choice of widths from 8'2,, to 20,. and
four or five sections high. The panels are % " hardboard guarantee<i
for the life of the door. Other styles include colonial, flush, and carved
panel. McKee, Aurora. lll. Circle 152 on Readcr Stryicc card

Venetian-blind window-
double-glazed 

- controls light,
heat, and sound. Choice of ver-
tical or horizontal pivot, with
automatic l5' hold-open position.
Built-in venetian blind operates
mechanically. Glazing beads
snap in. Sampson, New York.
Circle 155 on Reader Service card

108

Steel front door with ventilat-
ing sidelights is one of 26 designs
available with choice of four side-
vent styles. Features: magnetic
weatherstripping, adjustable sill/
threshold. and three widths: 2'8",
3'0", and 3'6". Pease, Hamilton,
Ohio.
Circle 156 on Reader Service card

Lightweight storm sash con-
sists of aluminum frarne glazed
with plastic film. Advantages:
shalterproof, lower price than
glass sash, and the manufacturer
estimates it conducts 41c/a less
cold than glass. Virginia Iron &
Metal. Richntond.
Circle 153 ott Reuder Seryice card

Door and operator are de-
signed and built as a single unit.
Because the automatic operator is
built on the door itself, the door
is easier to assemble, cheaper to
install, and requires just 8" of
overhead clearance. Taylor Doors,
Detroit, Mich.
Circle 157 on Reader Service cartl

Elegant door knob displays a
hand-buffed silver finish on a
dark, etched background. Match-
ing trim and pocket-door hard-
ware are available. Also: The
identical style, plus matching trint.
is available in bronze. Weslock.
Los Angeles.
Circle 154 on Reader Seryice car,l

Acoustica! window is herrneti-
cally sealed, offering protection
against heat loss and radiant-en-
ergy gain as well as noise. It
reduces sound transmission by 48
decibels, compared with 30 for an
ordinary window. Miller, Bur-
bank, Calif.
Circle 158 on Reader Service card
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Molded door surfacs-of v/sscl fihers anrl resin molded untler high
pressure-i5 estirrated to he six Iintes nrore resist.ant to denting and
scuffing than average cloor finishes. Skins are designed for six-ptrnel
doors. Weyerhaeuser, Tacolr.rir. Cir<'lc 159 on l?cudct' Servict' <'ard.

Telescoping track lets bifold
doors swing conrpletely clear of
door opening. like a swinging
door. for 1007o access to a closet
or passageway. The door is hingecl.
It fits l " to l'% "-lhick doors of up
to 100 lbs. Stanley. New Britain.
Conn.
Circle 162 otr lleutlcr ,Scrvitt' curd

Replacement window speeds
remodeling of old buildings be-
cause its aluminunr exterior lrirn
completely covers all existing
trim-head. sill, and jamb. Ad-
iustable sash balances, lock-in
screens, and self-storing stornl
sash. Ida, Detroit.
Circle 166 on Reudcr Sarvict,<'urd

NOVEMBER 1966

Wood sliding door rolls on ad-
justable ball-bearing tandenl
u,heels and has a vinyl thermal
barrier. Self-closing screen panel
rides on exterior track. In 6' and
8' widths. weather-stripped. with
s,/s" insulating glass. Crestline,
Minneapolis.
Circlc 163 ort Reudtr Serv'it'c curd

Pushbutton lock opens when
a preset combination of four num-
bers is pushed. Ten pushbuttons
offer I0.000 possible combinations.
No keyhole. no tun-rblers, and it
may be backset to 5". Choice of
four escutcheon plates. Preso-Ma-
tic. l-yons. Ill.
Circlc 167 on Reudcr Scrvice <:urd

Latch and pull combination has
a simple push release-a thunrb
bar built into the pull. The unit
will nrount flush in nretal cabinet
doors.06l" thick. but can be
aclapted to doors that are sli-ehtly
thicker or thinner. Anrerock.
Rockford. Ill.
Circlc 160 orr llcadcr Servi<c card

Fiberglass door has a textured
surface on both sides of its ribbed
panels. Advantage: greater diffu-
sion of lighl rays to reduce glare
and shadows. Choice of three pre-
colored panels-white. green. or
sand-and widths of 8' to 18".
Rolv-Door. BtrfTrrlo. N.Y.
Circle 164 <tn Reudcr Scrvi<'c t'urd

Built-in awning is part of an
aluminum stornr window. It folds
flat against the upper pane for
storage and foul weather protec-
tion. Manufacturer suggests it is

better suited to nrodern houses
than standard awnings. Alsco.
Akron. Ohio.
Circle 168 ort Rcadcr Scryicc t:ard

Transistor door opener
works fronr 100'away by means
of a portable pushbutton. Avail-
able with friction or chain drive.
and a safety clutch that stops the
door and turns off the motor if
door strikes an object. Perma-
Power, Chicago.
Circlc l6l on Reader Scrvi<'e cartl

Cabinet-door closer can be
applied to any lipped door. It
automatically closes door, or
holds it open if desired. The con-r-
pact closer controls door action
with a built-in backstop, protect-
ing adjoining surfaces. Grant,
West Nyack, N.Y.
Circle 165 on Rcader Scrt'ice card

Wood-framed sliding door
combines wood and aluminum.
and carries the same lifetime
guaranlee the manufacturer gives
with its aluminum doors. Comes
with complete single-plane. peri-
meter weatherstripping. Choice of
colors. Peachtree. At.lanta.
Circle 169 on Reuder Service card
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NEW PRODUCTS continued

Kitchens
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Vinyl range hood simulates
light or dark wood tones in wash-
able finish lanrinated to hood
front. Body is color-nratched en-
anrel. l-ifetime aluntinum circula-
tion systent has washable filters
that can be recharged with an
aerosol spray. Air King. Chicago.
Circlc 220 otr Rt,ttde r ,Seryit.c tord

Water purifier turns salty wa-
ter into fresh water and filters
cloudiness, sediment. and unde-
sirable nrinerals frorn ordinary
city or well water. The contpact
unit can be nrounted conveniently
on kitchen cabinet. Culligan,
Northbrook. Ill.
Circlc 221 on Raudcr St'rri<'t, r'urtl

lir :.i

Built-in double wall oyen-24" wide-cleans itself electrically by
vaporizing oven grease and spatters with controlled high heat. Model
is available in a choice of colors including turqtroise and copper.
Frigidaire. Dayton. Ohio. Cirr'1c 219 ott Reader Sertict,r'qrd

Base cabinets-in several styles and finishes-allow for maxinrunr
pantry storage. Unit includes: two fixed shelves; two swing-out sec-
tions with eight shelves each; and four-shelve door sections. Whitehall,
East Rockaway, N.Y. Circlc 222 on Reuder Seryicc c'urd
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Soda fountain is ideal for dis-
pensing snacks and beverages to
children and can also double as
a wet bar for adults. Offered as

a refreshment center for the fam-
ily room. Two models are offered
by the manufacturer. Everfrost,
Gardena, Calif.
Circle 225 on Reotler Service curd

Electric built-in permits rrser
to broil or bake in both ovens
at the same time. All elements
are self-cleaning. Oven is offered
in four colors: copper, white,
turquoise. and yellow, as well as
brushed chrome. Hardwick Stove.
Cleveland. Tenn.
Circle 226 on Reader Servict' curd
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Flexible plastac !aminate for
vertical surfacing of doors. walls.
and cabinets permits cold-form-
ing to Vz " radius or hot-forn'ring
to 7s " radius. Veneer conres in
24"x76" sheets. In choice of
wood-grain patterns or white.
Reiss, Lowell, Mass.
Circle 223 ort Ileatler Se ryice curd

Slide-in range in six colors
features interchangeable ceramic-
tile inserts. Twenty-seven tile
colors and patterns are offered.
Color-coordinated range sides
permit installation of model as a
free-standing appliance. Royal
Chef. Nashville.
Circle 224 on Reuder Service c:qrd
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Refreshment center is only 48" wide. 25" deep. and .13" high.
but includes 5-cu.-ft. refrigerator: one-piece. stainless-steel worktop
and sinkl and lwo burner electric range. Finishes include colors and
woocl-grain. King, Clendale, N.Y. Circle 2ll otr Rt,uder .Servicc t'urd

Deluxe exhaust hood-42" 'vvids-s6n1gs vented or non-vented
with lwo-speed fan and incandescent light. Eye-level pushbuttons con-
trol range below. In white. coppertone. alunlinunr, and other colors.
General Electric, [-ouisville, Ky. Circlc 214 on Reuder Scrvicc c'urd

Flat-rim countertop sink is
constructed of enanreled cast iron
and nreasures 32"x2l". IndiviCual
bowl dirnensions: 15"x8". Top
surfaces slant for drainage. Avail-
able in white. burnished copper-
tone, and green. Mansfleld. Per-
rysville. Ohio.
Circlc 209 on Rcader Sorricc turd

Lock-cover disposer-unlike
most models-eliminates the need
to align stopper with an arrow
on the sink flange before unit
can be turned on. All parts strb-
ject to corrosion are backed by a

lifetime warranty. In-Sink Erator,
Racine. Wis.
Circ'le 215 otr Reader Service card

Stainless steel sink is espe-
cially designed for use with ce-
ramic-tile countertops. Extra-tight
moisture barrier is guaranteed
Ieakproof. Model choice includes
single- as well as double-com-
partment sinks. Zeigler-Harris,
San Fernando. Calif.
Circle 210 on Rcadcr Strvict' tard

Black-glass oven jl66vs-
opaque when oven light is off and
transparent when light is on-lift
off for easy access when clean-
ing. Full-width doors-a potential
sales plus-have chrome handle
inlaid with walnut. Waste,King,
Los Angeles.
Circle 216 otr Readcr Scrylce card

Compact drop-in grill-20"
x21" overall-provides 14V2"
square cooking area ideal for
snrall kitchens in apartments and
summer houses. Unit can be in-
stalled in standard wood or metal
kitchen cabinets. or in nrasonry.
Majestic, Huntington. Ind.
Circle 2l I on Reuder Scrvicc ctrrd

Removable clothes hamper
for bathrooms or bedrooms can
be attached to back of cabinet
door for swing-out accessability.
Chrome-plated wire unit-ltl"
wide-can be conrbined with any
of manufacturer's standard van-
ity units. Long-Bell, Portland.
Circle 217 on Reader Service c'urd

Electric range has removable
Teflon oven panels. oven door,
and bottonr storage drawer 1o

sinrplify cleaning. Model is of-
fered in white or coppertone por-
celain with choice of gold-ano-
dized or chrome trim. Gibson.
Greenville. Miss.
Circle 212 ort Reader Service carul

Wood kitchen cabinets-
available in standard units and
dinreusions-are offered in five
styles, three woods (maple, birch,
and nredium-priced mountain
oak), and three finishes. Style
shown has carved center panels.
Del-Mar. Atlanta.
Circle 218 on Reuder Seryica card

contittued

NOVEMEER 1966 111



NEW PRODUCIS cotttinued

Tools & equipment

Crawter tractor with 44 hp. diesel engine offers long-track design

for easier manuevering. Tension on five-roller track franre is adjusted
hydraulically in an estimated two minrttes. Track roller guards are

standard. Massey-Ferguson. Detroit. Circle 2-18 on Reudar Serricc t'urd

Truck-mounted tree mover has two hydraulically operated cutting
cups that scoop out a root ball in minutes. The tree is hoisted hydrau-
lically and laid prone for transport. Capacity: trees up to 8" in dianleter.
Vernreer, Pella, Iowa. Circlc 241 on Reader Service card

Gauge table for components
manufacturing permits multiPle-
stop indexing for cutting, drill-
ing or milling. No measuring or
wrenches are ever required. StoP
increments are as fine as l/64",
and are accurate to .003". Io,rco
Oakland, Calif.
Circle 243 on Reader Service card

Portable heater fueled by No.
I fuel oil or kerosene comes in
three sizes: 50.000, 75,000, and
120,000 Btu. Features removable
top, low-pressure burner. stain-
Iess-steel combustion chamber,
optional thermostat. CenturY,
Cedar Rapids. Iowa.
Circle 244 ort Reader Service card

A,, F

Pneumatic nailer drives full
round-headed nails from 6d to
I0d. Air-pressure requirement for
hardest wood is 80 psi, and can
be reduced for softer wood. Nail
is driven with single impact, by
trigger or touch-trip. Duo-Fast,
Franklin Park. Ill.
Circ'lc 2-19 on Reuclcr Service curd

Belt conveyor conles in lengths
up to 5l' but folds up for trans-
porting on 15" auto tires. Speed:
65' per nrir.rute. Capacity: 20 lbs.
per ft. Nornral incline is 35'. A
smaller model is available in
lengths to 23V2". Stone Convey-
or. Honeoye. N.Y.
Circle 245 on Reader Service <'ard

Bayonet saw with orbital blade
action cuts through 2Vz" woorJ,
3/r " irluminunr . an<l t/c " steel. The
base-17 sq. in.-tilts 45" left or
right for bevel cutting. Industrial-
rated 3-amp motor produces
3.500 strokes per nrinute. Rock-
well. Pittsburgh.
Circ'le 240 ort Reader Sert'it:c card

Vented space heater in the
170,000 Btu class circulates 1,900
cu. ft. of odor-free air per min-
trte. It is used with a stack, and
has a motor and burner like
those in home heating systems.
Tank holds 21 hours of fuel.
Champion, St. Louis.
Circle 246 ort Reuder Sertic'e urrd

{

Truck-mounted crane rotates 360' in either direction, elevates to
90'. and lifts up to 16,000 lbs. Two self-centering levers control all
movements of the hydraulic, telescoping boom. Also: a 10,000-lb.-ca-
pacity nrodel. Alenco, Bryan, Tex. Circle 242 on Reoder Service utrd
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Power trowel with four revers-
ible blades finishes to within 7+ "
of any obstruction. In three sizes:
1) 28"-2% hp. (which can be
transported in the trunk of a
car), 2) 36"-3 hp.. and 3) 48"

-7V+ 
hp. Speed: from 75 to 100

rpm. Skil, Chicago.
Circle 247 ott Rcader Scryicc ctrd

Power miter table, for cut-
ting wood and metal moldings,
combines the speed of a station-
ary table saw with the portability
of a hand miter box. Weight: 45
lbs. It is designed for use with
manufacturer's 7" saw. Milwau-
kee, Brookfield, Wis.
Circle 252 on Readcr Service cord

Trenching machine with hy-
draulically controlled boom digs
tup to 1.500' per hour. as deep as
5V2". and as wide as 12". Avail-
able with 9 or l2to hp. engine,
plus accessories-footing cr"rtter,
and hydraulic borer. enps, New
Holstein. Wis.
Circlc 248 ort Rcodcr Seryice card

Shock-proof saw is double-
insulated for protection from
electrical shock. It needs no
ground, so it has a two-prong
plug. Extra feature: a see-
through telescoping guard. Three
models: 6V2", 7%", and 8Y+".
Millers Falls, Greenfield. Mass.
Circlc 253 on Reade r Seryicc card

Portable concrete saw in two
sizes-6 hp. and, 81/+ hp.-is
suspended on four wheels and
lowered by a ratchet lever oper-
ated by a thumb button. A 10"
diamond blade is available. Also:
3 and 5 hp. electric models.
Eveready. Kansas City, Mo.
Circlc 254 on Reqder Seryice card

Light dump truck is part of manufacturer's 92"-cab series, which
includes stake and other styles ranging in weight from lt/z to 472 tons.
It combines a broad windshield with sloping hood for good visibility.
cruc, Pontiac, Mich. Circlc 250 orr Reodcr Servicc curel

Sheetrock lift rolls on casters and weighs only 40 lb. Dry-wall
nrechanic lays sheetrock across the top, rolls lift into position, and
cranks sheetrock up to ceiling. Lift also serves as a mason,s scaffold.
Ken-Do, Ponca City, Okla. Circ'lc 249 on Rcader Service card

Portable saw table for rough and trim carpentry lets operator meas.
Lrre and cut square in one step. Weight: 38 lbs. Length:9'extendable to
l2'. Table accepts ntost power saws and accommodates lumber sizes up
to 2"x12". Alcoa, Pittsbtrrgh. Circlc 25 I on Reader Service card

-FF 

.,:.Li- ffiffig
Compact drafting machane
combines T-square, triangle, ruler
and protractor on a 16"x2l"
drawing board. Weight: 2Vz lbs.
One-piece aluminum scale, cali-
brated in l6ths or l0l50rhs, can
be clamped to a sketch pad.
Draftette, Beverly Hills, Calif.
Circle 255 on Reoder Service card

conlinued
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t{EW PRODUCTS L'otttittued

Heating, coolirgr ventilating

Room air-conditioner for cooling large spaces conles in two
moclels: 26.000 or 30.000 Btu. Unit contains two fan nrotors-one for
three-speed cooling. the other for the condenser fan-for qrriet opera-

tion. Carrier, Syracuse, N.Y. Circle 282 on Readcr Servicc cttrd

Packaged fireplace sits di-
rectly on floor, requires no
masonry support. Glass, brick,
stone or any other facing can be

applied. Chimney sections-18"
or 36"-are added as needed,
plus exterior chimney housing.
Vega, Syracuse, N.Y.
Circle 283 on Rcutler Service curd

Free-standing fireplace takes
any fireplace fuel, including logs
np to 27" long. Package includes

bood extension, chimney sections,
chimney housing. StYles include
Early American, modern, con-
temporary, provincial. Hart, New
Albany. Ind.
Circle 290 on Readcr Service card

Recessed heater for hath-
rooms and kitchens fits between
studs. Rough-i n size'. l4t/+ " x8t/t "
x4Va" deep. Four models: 1,2-50-
watt with chrome grille: l,-500-,
2,000-. and 2.500-watt with
beige grille. Blower and thernlo-
stat. Hunter. Menrphis.
Circle 285 otr Rcader Seryit'c t'urd

fr -:".
Plexiglas humidifier is a

demonstrator offered free to
builders who purchase standard
humidifier models in quantities of
five or more. It shows house
prospects how the rotating
bronze humi-discs create humid-
ity. Hamilton, Chicago.
Circle 287 on Reader Service card

Electric boiler for hot-water
heating systems comes in 12 and
20 kw capacities for producing
heating of 41,000 and 68,300
Btu. Integral sequencer-control
energizes immersion heaters one
at a time as needed. Edwin Wie-
gand. Pittsburgh.
Circle 286 on Reader Service cartl

Boiler-burner for conrmercial
buildings provides forced-draft
firing with gas, light oil or gas-

light-oil burners. Net load range
is 536,600 to 1,231,000 Btu/hr.,
1,820 to 5,130 sq. ft. steam.
Available pre-assembled. Weil-
Mcl-ain. Michigan City, Ind.
Circle 288 <lr Reader Servic'e card

Total comfort package for gas, oil or electricity conrbines accessories

that provide l ) constant air circulation. 2) fresh-air intake, 3) humidi-
fication. 4) electronic air cleaning. and 5) quiet cooling. Lennox,
Marshalltown. lowa. Cirt'le 284 ort Rt'adar Service cord
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Power humidifier is desi_ened
for simple installation on a fur-
nace hot-air duct. The unit is
built into lr nrodern-looking case
so it will blend with the average
basenrent recreation area or
casually finished gante roont.
E.aton. Cleveland.
Cirtlc 289 on Reudcr Scryicc curd

Gompact oi! burner weighs
50 lbs., yet handles firing rates
ranging from 3/t to 272 gallons
per hour. Manufacturer estimates
it will fit the heating needs of
90% of new houses without
change in air-handling parts.
Mobil, New York.
Circle 296 on Rcodcr Service card

Warm-air thermostat for gas
f urnaces automatically controls
heating and air conditioning.
Manufacturer claims unit's sensi-
tivity is one-tenth degree. Unit
provides fan control and manual
operation. Maxitrol, Southfield,
Mich.
Circlc 291 on Rcadar Scryi<'c cord

Gas incinerator has a timer
that automatically turns off unit
when burning cycle is completed.
Off-gases containing smoke and
odor are destroyed by an after-
burner. Capacity: 1.5 bushels. In-
put: 30,000 Btu. Calcinator, Bay
City. Mich.
Circle 297 on Reoder Servicc card

Slim wal! heater is a gas-
fueled counter-flow unit for
through-the-wall mounting. It is
12" deep, and can be wall-re-
cessed or simply hung. Imput
rating: 35,000 Btu. Four gravity
models are also available. Subr.rr-
ban, Dayton, Tenn.
Circlc 292 on Raader Scryice curd

Ai r-powered humidifier needs
no electrical connections, no
added ductwork. and no adapters.
lvloving air from the furnace ro-
tates the evaporator discs. Manu-
facturer says it will humidify a
2,000-sq.-ft. house. Leigh. Coop-
ersville. Mich.
Circle 293 ort Reader Service card

Horizontal furnace-gas-fi19d-snn be installed in attics, crawl
space, and on corrbustible floors. Maximum size 23V2" high. 221ts"
wide, -52" deep. Ten direct-drive rnodels offer up to I50.000 Btu input.
Worthington, Milwaukee. Circle 294 ott Rcatlcr Saryic'e cord

Forced-air heater for baseboard mounting is faced by walnut
panels in a sand-tone case. Five models: 1,500 to 4,000 watts.240
volts. Squirrel-cage blowers. builfin automatic thermotsat, 2Yt" pro-
jection. Martin, Huntsville, Ala. Circle 295 on Reader Seryice card

Valance system for heating and cooling consists of fin tube at the
junction of ceiling and wall. Chilled water is circulated through the
tube for summer cooling, hot water is circulated for winter heating.
F.dwards. Pompton Plains, N.J. Circle 298 on Reader Service card

contintrc.l
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IIEW PEODUCI9 continued

lnteriors

Grid ceiling system for in-
stallations where headroom is at
a premium fastens flush to joists,

space. However, ceiling clips per-
mit grid to be lowered as much
as 2rA" to clear pipes. Insulite,
Minneapolis.
Circle 311 on Reader Service card

Ceiling tiles molded from
polystydene have a white pebble-
textured surface. The 24"x24"
squares are prescored to give the
appearance of 12"-square tiles.
Interlocking flanges facilitate
alignment. U.S. Mineral Prods.,
Stanhope, N.J.
Circle 312 on Reader Service card

Western wood moldings come in a variety of configurations that
can be applied to flush wall surfaces to copy the look of solid wood
paneling. Above: moldings combined with painted wall. Western Wood
Moulding, Portland, Ore. Circle 313 on Reoder Service card

Woodgrained paneling has
the deep color and pronounced
grain of oak. Ideal for dens and
libraries. Panels are 4' wide and
come in three lengths: 7', 8', and
l0'. Line also includes pecky
teak and French walnut. Mason-
ite, Chicago.
Circle 314 on Reader Service card

Translucent panels of rigid
polystyrene are offered in two
patterns and five colors: crystal,
avocado, gold, tangerine, and
aqua. Suggested uses: room di-
viders and Iuminous walls, Sizes:
2'x4', 2'x6', and 4'x8'. Celotex,
Tampa, Fla.
Circle 315 on Reader Service card

Bamboo molding is made of
half-round wood with darkened
knuckles at 9" intervals. Advan-
tage over real bamboo: It can
be mitered. The trim comes in
3/+", |Vq", and l'r/2" widths in
lengths up to 8'. Federal Mill-
work, Ft. Lauderdale.
Circle 316 on Reader Service card

Fancy-butt shingles of No. I
Certigrade red cedar are avail-
able in several dozen butt con-
figurations. The wall shown
above is covered with a "fish-
scale" butt----once popular for
second stories and gable ends.
Red Cedar Bureau, Seattle.
Circle 317 on Reader Service card

New products continued on p. 130

interior walls simulates the appearance of
Early American masonry. An expanded line now includes earth colors
ahd white as well as typical red-brick shades. Glen-Gery Shale Brick,
Shillington, Pa. Circle 310 on Reader Service carcl
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The finest manufactured cabinet of them all

makes the most beautiful kitchen of them aLl

H. J. SCHEIRTCH CO.
P.O. BOX 21037 LOUTSVILLE, K\. 4022t

ROYAL@BIRCH HEATHER@BIRCH MOONGLOW@VANITIESBRONZEGLOW@BIRCH i NKCA:
"ffii.'
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and Fabulous
FibergIass
Fixtures

Featherlight

Think of the dollars and man hours that can be
saved with faster, easier to install, one-piece
fiberglass fixtures. So easy to clean and to main-
tain. No grout' No seams ' No leaking ' Elim-
inales removals and callbacks. Fiberglass not
only cuts unnecessary costs, but improves bath-
room presentation and construction, Tub or
shower, complete with integral walls for instal-
lation during framing, delivered when needed
at job site. One or two men can lift, set in

&

Neptuna (photo top) Full-width, molded fiberglass tub with integral nailing flanges. One man (or gal) can lift and
basily install. Meleor (photo middle) Newl Futl-width, one-piece bathtub with three walls^ Recessed soap dish and
grab bar. Featherlight and mobile. Two men can lift easily. Nail ilanging edges to f raming and complete remaining
wall areas to specilications, Spa (photo bottom) Newl Unigue design concept.60'fiberglass shower stall and three
walls with integral corner seat molded all"in.one. Recessed soap dish and grab bar. Leakproof. Wipes clean with
liquid household detergent, Molded safety bottom.

Universal-Rundle Corporation.
Box 960, New Castle, Penn. 16101

I f a gal can lift a tub, I have to know more about U/R fiberglass fixtures.

! Send brochure. D Send name of nearest wholesaler. fl Send girl

tn

place. nait flanges, and unit is ready for plumb-
ing hookup. Find out how other builders have
increased their profits on NAHB tested fiber-
glass fixtures^ Passed for scrubbinB, staininS,
cleanability, wear and strength. U/R fiberglass
Uni-Baths and Uni-Showers to meet all design
requirements in white and five pastel colors
matched to U/R china or cast iron lavatories
and water closets, More information? Mail
coupon today.

#
I

#

cily

Circle 74 on Readet Service Card



left, are nailed to ceiling joists to t,e chirnncy 1o

hor.rsc. Package ulso inclucles pre-painting.
TEMPORARY SUPPORT,
ncy in forcground, serves

TECHNOLOGY

seen at rear of chim-
r,rntil f raming is up.

PRECAST FTREPLACES can be set in place be

fore framing is erected. Straps on inner face, far

Precast fireplaces cut two days' work to 30 minutes
Besides eliminating two days of bricklay-
ing fronr a btrilder's construction schedr-rle,
the flreplaces shown above make schedtrling
more flexible. Reason: They can be in-
stalled any time fronr right after the l'oun-
rlation is in (photos) to when the hotrse is
nearly conrpleted.

These and other advantages have helped
a California ntanufacturer, Western Mono-
lithics lnc. of San Jose, turn the precast
fireplace into a growing business. In two
years Monolithics has hoisted sonre 3,000
fireplaces onto new-home sites in the Sar-r

Francisco Bay arca.
A Monolithics fireplace is cast out ol

concrete. shale, aggregate, and steel rocls.
Btrt it is cust in enrbossed lornrs. so thc
exposed concrete surfaces simr.rlate Rontarr

ruflle-face brick. The casting incorporates
not only damper. firebox. and terra-cotta
flue liner btrt also all necessary n-retal flash-
ing.

While the precast fireplace looks like
brick-and-mortar, it is both stronger and
lighter. After 2tl days, says the manufac-
turer, it has the strength of a bridge girder.
Its weight is two to three tons-depending
on whether it is one or two stories high-
conrpared with seven to eight tons for a

brick fireplace.
Two btrilt-in connections attach the pre-

cast nreplace to a house. As the unit is
placed by Nlonolithics' truck-crane, rein-
forcing rods are connected at the base, and
steel straps protnrding fron-r the chimnev
are nailed to ceiling joists. If the house

is a two-story, the chimney contains two
sets of straps-one at each floor level. A
scparate concrete pour unites the base of
the fireplace with a footing of the house
foundation.

When house walls have not been erected,
the fireplace is shored up by a temporary
sLlpport: A 3" pipe-and-screw-jack is con-
nected to a threaded plate in the upper face
o[ the chimney and to a plate anchored to
the ground by a 3/t" pin driven 36" into
lhe grotrnd.

l-he interior face is laid up at the site on
veneer ties incorporated in the casting.
Assr,tnring a finished face of used brick,
Ivlonolithics says its fireplace is priced at
l5tt less than the average conventional
version.

FlT.E'!ZAff<}I{

Precast privacy wall combines lightweight concrete and redwood pilasters
Western Monolithics casts the enrbossed-
concrete wall in l0' sections as a side-
line to its fireplace work (slrrr,r, uhot'<').
At the site. sections are locked into sleel-

channel posts errbedded in 3/z'-deep con-
crete caissons. To cover the joints and
add contrast, pressure-lreated redwood
boards are applied to both sides by bolts

welded to spacers in the steel posts. A
clecorative cap nrakes the posts look like
columns. Monolithics also sells the light-
weight sections as roonr dividers.
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Come on,Joe.



Force yourself
to go to Rome
and Spain's
Costa del Sol.

You've got it
I

coming to you
from Fedders.
Twelve days in Europe isn't hard totake is it? Particularly
with Fedrlers footing the bill. No kidding. All you do is
install Fedders Central Air Conditioning and Heating
Systems. ..fewer units than you might think for a trip
this great.

And Fedders makes it easy! You want price-you
get price. You want models that fit your plans-Fedders
gives you the biggest line of central air conditioning
and heating equipment ever. For outside or inside
installatircn. ln attic, garage, closet, basement,

breezeway, backyard...you name it, we have it!
Cooling and heating, split or packaged systems!

Al I engineered for easy i nstal lation, easy service.
All set to send you and your wife to Rome and Spain's
Costa del Sol.

CALL YOU R FEDDERS DISTRIBUTOR TODAY for
details on this excitingl2-day trip for two, and the
great 1967 sales program tailored for you.

FEDDERS
GE]{TRAI AlR GIIIIIIITIO]II]IO Al{ll HEATI]IO

NOVEMBER 1966 Circle 78 on Readcr Service Card



TECHNOLOGY

Snap-together components
At the new lower price, stainless steel can
now conrpete with any curtain-wall sys-
tem-in both low-rise and high-rise build-
ings. So says U.S. Steel, which developed
the new steel system through Designer Abc
Grossman, and is now selling it.

Stainless-steel curtain walls have been
around for some time. but their market

cut the price of stainless-steel
was limited because the price was high.
The price was high because lack of a well-
engineered components system prohibited
nrass production and necessitated extra
vrork at the construlction site.

U.S. Steel's new system uses just seven
basic shapes. They can be produced in
volume by precision roll-forming, and

curtain walls
they reduce most on-site assembly to a
matter of locking together preformed menr-
bers (shown above). No exposed fasteners
are required. Vertical members of the cur-
tain-wall grid-mullions-need only one
anchor point at each floor, and are inserted
one on top of another. Horizontal menr-
bers are locked into the mullions.

=--
Masonry made of soil and oil
Specifically, a soil-oil block costs 2d to
5d less than a concrete block, it can be
laid up with a paint roller instead of a

trowel-saving ZOc a block-and it needs
less finishing material than concrete.

Those are field-test claims made by the
developer of soil-oil masonry-Esso Re-
search and Engineering Co. Now bttild-
ers are getting a chance to see for them-
selves: Esso's first licensee, Sayre & Fisher
Co. of Sayreville, N.J., has gone into pro-
duction of soil-oil block, brick, and other

can save 25$ a sq. ft.
masonry units (photos); and other sup-
pliers are on the way.

Soil-oil masonry is just that-soil plus
petroleum asphalt (ten-to-one). Esso calls
it BMX, and says about one-third of the
earth's soil is suitable. The advantages of
IIMX block and brick lie in close dimen-
sional tolerances and smooth surfaces.
'fhose are the reasons mortar can be ap-
plied with an ordinary paint roller, and
a BMX interior wall surface can be finished
with one coat of plaster.

Lenders get a new manual for appraising houses For 198O homebuYers-
a built-in computer

The working model (lef t) is
in Westinghouse Engineer Jirn
Sutherland's basement. He built
it himself, and is programing it
to run his home. He says the
machine will eventually:

l. Produce shopping lists.
2. Keep the family budget.
3. Predict the weather.
4. Control all thermostats.
5. Switch on TV programs.
But Sutherland says the pro-

graming, a hobby for him, will
take ten years. Pending FHA ap-
proval, "total automation" may
outrank "total comfort" by 1980.

But builders as well as Ienders
may want a copy of this thick
new handbook. It's the largest
compilation of house-construction
information ever published in a

single volume.
The manual-called "Construc-

tion Lending Guide"-contains
about 700 pages (unnumbered)
on five subjects: land planning,
house design, construction, ap-
praising, and constructionJoan
procedures,

The material is thorough. John
Schmidt and other staflers of the
U.S. Savings & toan League
spent four years gathering it

aided by Architect Walter Lewis.
And the material is well pre-

sented. Subjects are covered iit
considerable length in "main text"
sections and then followed up by
"work files"-summaries of in-
dustry specifications and recom-
mendations concerning pertinent
construction materials, methods,
and practices. Heavy use is made
of photos, drawings, tables, and
charts.

American Savings and Loan
Institute and McGraw-Hill Book
Co. are the publishers. Price,
except to U.S. S&L League mem-
bers, is $26.

HOUSE & HOME



r-
:

the right fire-rated board ?
Bestwall provides the only 2-hour rating with 2' of r:oncrete !
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Solo sauna-36" x39 " x'/ 8" 
-r 

e-
quires only I l0 volts. Builder
can place door on existing closet
as an option. Features: stainless
steel heater. kiln-dried redwood
interior. mahogany paneled ex-
terior. Viking Sauna. San Fran-
cisco.
Circ'lc 343 on Reuder $cn'i<:c <'urd

130

Dual faucet conrbines hot and
cold water controls on one stenr.
Cold handle is positioned directly
over the hot. pernritting both
handles to be operated inde-
pendently or together. With
shower head a:rd spout. Sterling.
Morgantown. W. Va.
Circlc 341 orr Readcr Servic'e runl

Fan and light are conrbined
rvith mirror and cabinet in both
standard and deluxe ntodels that
are available in 24" and 48"
widlhs. Features: 7-5 cfm exhaust
fan, electrolytic copper-back ntir-
ror. convenience outlet. Nutone.
Cincinnati.
Cirtle -140 ort Reutler Seryitc t'urd

Circular shower kit of fiber-
glass and aluminur.rr is shipped
knocked-down in choice of
colors. Unit inclucles hot and
colcl control valve. showerhead,
soapdish. tlrain. and curlain.
Sugggested as a swirnming-pool
accessory. Swan. St. Louis. Mo.
Circlc 345 t.tn Raudcr Seryict,turd

Push-pull valve permits color-
control temperature mixing, and
is positioned on oval lavatory to
elinrinate splash on the valve
housing. Seventy lavatory colol's
match nxtures and appliances of
nrost manufacturers. Graning, [:l
Monte. Calif.
Circle 34 I ott Raodcr Serv'icc curd

Adjustable shorYer head of
chrome-plated brass has large
ball socket for snrooth swiveling.
Head offers a full range of spray
patterns from needle point to full
llood. Features double-action
self-cleaning. Standard Screw.
Elyria, Ohio.
Circle 3-16 ott Rcudcr Servicc utr,l

Ne*' producls t'otttintred otr p. l -))
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Circle 81 on Reader Service Card
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Matched hardwood cabinet series includes recessed wall units
and 48" vanity base with synthetic marble top. Recessed cabinet has
one-piece drawn body of zinc-coated steel. Hardware linish: satin gold.
Williams, Elkhart, Ind. Circle 339 on Rt'ader Sarvicc cortl

Sliding-mirror cabinet is framed in gold-brushed white or wood-
tone with gold detailing. Features: adjustable glass shelves for flexihle
storage. and plate-glass mirrors guaranteed five years. Rough opening:
16"x17". Grote. Madison. Ind. Circ'le 312 on Reader Service card
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Is she really in danger if she locks herself in?
Surcly. if she's big enough to lock the door fronr the inside. she's

big enough to unlock it. All she has to do is: l) remember to turn
the Iittle button; 2) remenrber which way she turned it to lock the
door: 3) then turn it back exactly in reverse. It's as simple as one,
two. three...if only she doesn't panic from the fear of being
trapped in.

Il shc does panic-she's safe if there's a Wcslock on the door.

All Weslocks are panic-proof. They unlock and open autotrtatically
fronr the inside with one instinctive turn of the knob. They do not
need to be unlocked first.

If you were n.raking door locks, isn't panic-proof the only way
you'd make them ?

WESLOCK COMPANY . Los Angeles, California

WESLOCI(e
,{



Kitchens

No-frost duplex mates 259-lb.
freezcr and ftrll-size refrigerator
in 3-5-7r " unit. Tappan. Mansfield,
Ohio. Circle 205 on Readcr Scrv-
it't'curd

High-styte cabinets answer a variety of storage needs with a cus'
tom-furniture look. Honey-colored planking is used both vertically
and horizontally. Extra-wide ttnclercounter cabinet accotnnlodates three-

bowl sink. I-XL. Goshen, Ind. Cirr'le 201 on Rcader St'rvicc card

Why the trend
to Medallioru hornes arud apartmeruts

equipped by Gerteral Electric?

Efficiency kitchen combines 5-cu.-ft. refrigerator. stainless-steel top
burners. and sink in 48", -54". and 60" widths. Cabinet is lunrber-
core brrch and is offered with or without a folding cover. Noblecraft,
Hillsboro. Ore. Circ:lc 200 on Rcadcr Servic.e curd

h:*: -

i,

the universal appeal of the
Ceneral Electric monogram
sells for you on sight

Buyers and renters recognize General Electric as the stand-
ard for quality and dependability in electrical appliances
and equipment. And this acceptance helps you create a

closing climate for your homes or apartments. When you
say "Equipped by General Electric" you're communicating
with an audience presold by years of favorable product
experience and continuing national advertising.

GENERAL@ETECTRIC

Water dispenser-a 9" x 34"
built-in-provides hot or chilled
water at a touch. Rangaire. C'le-
burne, Tex. Circle 208 ort Rcudcr
Sert'ice card

Construction Market Development Operation

HOUSE & HOIVIE



NEW PRODUCTS
start on p. 106

Compact g:as refrigerator-
2lVt" deep.21" wide, 28" high

-has eight-lb. freezer. Morphy-
Richards. Northvale. N.J.
Circle 202 on Reader Servicc turd

Gas range incorporates waist-
high barbeque broiler and Teflon-
coated griddle. O'Keefe & Mer-
ritt, Los Angeles. Circlc 203 on
Rcuder.Service cttrd

Charcoal grill-with ?4" x 16" chrome surface-can be installed
outdoors in nrasonry fireplace, or post-nrounted with bracket accessory.
Where codes permit, it can be installed indoors in insulated cabinet.
Donley, Cleveland. Circle 201 <tn Reuder Service curd

Freezer/relrigerator is offered in four widths-33" to 48"-with
capacities of 20 to 30 cu. ft. The unit allows separate temperature
control for refrigerator and freezer. Colors include copper bronze,
beige, avocado. Admiral, Chicago. Cin'le 206 on Reuder Service c'ard

Nev produ<ls t'otttinued on p. 134

TrendSetters...
TOWNHOUSE MANOR
Houston, Texas
180 Gold Medallion Townhouses
McHenry Builders

CHATEAU RIVIERA
Detroit, Michigan
200 Bronze Medallion Apartrnents
Edward Rose and Sors-
Beznos Realty & Inyestment Co.

WATER'S EDGE ( Rendering )
Baysicle, New York
500 Bronze Medallion Honrcs
Birchw o o d P ar k B uilder s ;
M o r r i s Sr.r.srrou,, P r e sid e n t

82 on Reader Service Card



Lighting & electrical fixtures

Wrought-iron chandelier features imported optic glass in cham-
pagne or clear crystal. Dimensions: 30" spread, 18" length, 42" over-
all drop. Arms are solid brass with a rectangular configuration. EJS
Lighting, Los Angeles. Circle 271 on Reader Service card

Carriage lamps feature a de-
sign that complements any style
house entry-traditional or con-
temporary. Three-way port-holes
provide ornamental lighting and
maximum water-tightness. Arto-
lier, Garfield, N.J.
Circle 272 on Reutlcr Scryi<'c t'ard

Fluorescent dimmer offers
full-range control of 40-watt
rapid-start fluorescent lamps,
Dimming range: 900:1. Choice
of three capacities for 10, 30 and
120 lamps. Superior EIectric,
Bristol. Conn.
Circle 274 on Reader Servite card

Four-wire cord for ranges and
dryers permits grounding of not
only the electrical circuit but of
the appliance itself. The extra
wire is attached directly to the
appliance frame. Carol Cable,
Pawtucket, R.I.
Circla 27-l on Reader Servic'e curd

ffir
lncandescent dimmer-a sin-
gle-pole switch for use on 120-
volt, 60-cycle, single-phase input

-is 
U.L.-listed to carry a con-

nected load rating of 1,000 watts.
Gold wall plate. Ideal, Sycamore,
I II.
Circ'le 279 on Reader Service cartl

Why the trend

systems engmeermg assEtance
helps you take full advantage
of all-electric construction
When you deal with General Electric, a team of engineering
specialists can help you with every facet of your electrical
installation. At your request, G-E engineers will work
closely with your architect, electrical engineer, or electrical
contractor to help determine and select the most practical
heating, cooling, and wiring systems from G.E.'s "super-
market" of electrical equipment.

GENERAT ETECTR!C
Construction Market Development Operation

HOUSE & HOME



NEW PRODUCTS
.\lurl on P. 106

Lighted chime contains low-
voltage lanrps rated to last Irtore
than two years. Frarrte is cast
metal with an antique-brass fin-
ish. Amber. translucent panels
simulate Flemish hanrrlered glass.

Nutone. Cincinnati.
Circle 278 ort Reuclcr .\ervite curd

Ceramic wall fixture for conr-
nrercial or residential installation
features a tubular Iiberglass shade
and a high-quality glaze finish in
white, satin blue, or green. Pass

& Seynrour. Syracuse. N.Y.
Cir<'le 277 ttrt Rutder .\crvict' turd

Conduit hanger has izi " hole
sprrcing lrnd Ir " threlrtl irttpres-
sion for fastening outlet and con-
cluit boxes. duct straps. condtrit
clamps. friction ancl threaded rocl
han-qers. Fastway Fasteners. Lo-
rain. Ohio.
Cirrle 275 on llutdet'St'rt'it'c rurd

Metal wall brackets are available with back plates (rop) or in
double tier (lr()ttot,t ). tsack-plate style is black wrought iron with ac-

cents in silver or gold. Tier st1'le is hamnrered wrought iron. Thonras,
Louisville. Ky. Circla 2ti0 ttn Rcuder Sarvict' r'nrd

i\ev prodtrcts <'ontintted on p. 136

TrendSetters...
UNIVERSITY CLUB TOWER
Ttrlsa, Oklahoma
236 Gold Medallion Apartmet'tts
Perrault & Wheeler

THE TIARA ( Renderins )
Chicago, Illinois
100 Gold Medallion Apartments
D. Santarelli Bttilding Corp.

WASHINGTONIAN TOWERS
G ait her sb ur g, M aryl an d
210 Gold Medallion Apartments
Sam Eig, developer and bttilder

Circle 83 on Reader Service Card



Exteriors

with a

chlor-
Mas-

258

Foam-backed aluminum per-
nrits lap siding to be nailed di-
rectly to studs-no sheathing.
Alsco. Akron, Ohio. Circle 259
ott Rcudar Service card

Sawn-face siding conles pre-stained on all surfaces-face. back.
edges. and ends. It is available in all basic shapes in clear. western
red cedar. Conrplete systenr inclucles color-rrratched nails and touch-up
stain. Seattle Cedar, Seattle. Cirt'le 257 ott Ruuler Servicc urrd

,rtt3

White steel gutter and downspout are protected against corrosion
by three coatings: hot-dipped zinc. metal chromate. and acrylic enamel.
Gutter floats in a concealed han-eer nailed directly to fascia. U.S. Alurni-
nunr, Franklin Park, Ill. Circ'le 260 on Reuder Seryicc card

q,J

tilr

REASON NO.

;$
ftin Why the trend

coordinated delivery
scheduling works to expedite
your constructlon
No builder likes to spend valuable time coordinating appli-
ance and equipment delivery. Your General Electric sales
representative serves as a single point of responsibility to
develop a coordinated shipping schedule designed to put
your appliances and electrical equipment on the job when
you want them.

GENERAL ETECTRIC

136

Construction Market Development Operation

HOUSE & HONIE



NEW PRODUCTS
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Hammered-metal finish can
be sinrulated on any nraterial hy
a brush-on paint in seven ct>lors.
Cabot. Boston. Cit't lc 26-l rttt

Rcadcr St'rvica t urd

Spindles and columns of kiln-dried western henrlock are pre-
sanded and ready for finishing. National supplier carries a contpletc
selection of all styles and sizes for interior and exterior applicatiorrs.
Morgan-Wightnran, St. Louis. Clrclr, 261 otr Ruuler Scrtict, utrd

Redwood plywood has a rough-sawn face with burned-in grooves
3.1" o.c. lt is li" thick. suitable for inlerior panelin-u or exterior sid-
ing applied clircctl-v" to studs horizontally or vertically'. [-ong edges arc
shiplrrppetl. Sirrpson. Seattlc. Cir-r'lr, 264 tstt Rcuder Scn itc turd

\t'r prodtttts (onlintt(d ott p. l-i8

TrendSetters...
THE POLO CLUB (Model)
Dentter, Colorado
158 Bronze Medallion Apartments
Polo Club,Inc.;
N eil W ynkoo p, Pr esident

PARKVIEW AT DOUGLASTON
Qtteens, New York
694 Bronze Medallion
T ownhouses and Apartment s
W at erview Enterprises, I nc. ;
Gene Ballin, President
TROY TOWERS
Union City, New Jersey
315 Bronze Medallion Apartments
Nicholas Angleton,
developer and builder

Circle 84 on Reader Service Card



Floors

Vinyl-asbestos floor tiles with a grout-like embossed border
identical in width and thickness on all four sides may be installed in
any direction. White or red tiles are 12" sq. and 7e" thick. Johns-
Manville. New York. Circle 331 on Reuder Service card

Vinyi-grouted ceramic tile conceals seants between sheets to
give a monolithic effect. Flooring-in 13Vs" -sq. sheets of l "-sq.
mosaic tiles-has a high degree of flexibility. Twenty patterns offered.
U.S. Ceranric Tile, Canton, Ohio. Circle 319 on Readcr Service card

Laminated oak blocks with urethane finish resist wear. Blocks are
available in medium and dark shades, and may be installed over con-
crete. plywood. insulation board, or existing floors. Size: 9" sq., t/2''
thick. E.L. Bruce, Memphis. Circle 320 on Reader Service card

Vhy the trend

custom merchandising
programs speed achievement

of your sales or rental goals
General Electric puts its experience in the best use of ad-
vertising, sales promotion and publicity to work for you.
G-E specialists will submit ideas to launch your campaign
or supplement your existing program. This customized
me;:handising directs the community's attention to your
hon;,es or apartments even before opening, and helps assure
early achievement of your sales or rental objectives.

GENERAL@EtECTRIG
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stan on p. 106
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Textured ceramic tile-in
I2" squares-conres in a wide
range of patterns and colors.
Its burnt earthy look is the re-
sult of a glaze applied over a

d:rrk-hrown brr:e. Flooring is

frost-prrro[ :lnd wcuther-rcsistunt.
lnterpace, Los Angeles.
Circlc 322 orr Rcadcr Sarrk'c curd

Resilent tile in embossed
vinyl asbestos incorporates friig-
nrenteci pattern that helps con-
ceal tile joints. Tile is offered in
five colors including white.
rnoss. and brown. in standard
size: l2"xll"xrrr;". Kentile,
Brooklyn. N.Y.
CirL'la -12-l ort Rt'uder Scryicc <'urd

Sheet vinyl flooring simulates natural slate with a randonr-rec-
tangle pattern. Enrbossing of nrortar lines enhances the flooring's
slightly textured strrface. Three colors: beige. terra cotta. hltte-green'
Armstrong. Lancaster, Ptr. Circlc -124 on Rcadcr Scrvict' <urd

Ntr produtt.t t't,tttitrttcl tttt p. l.l0

Wr/tat TrendSetters..,
ROSSMOOR LEISURE WORLD
Olnev, Maryland
10,000 Gold Medalliott Martors
The Rossmoor Corp.
Ross I,/. Cortese, Presidertt

VILLAGE GREEN
1V sw por t N ev,,s, V ir ginia
.185 Gold Medallion Horncs
Hallmark Associates

WHISPERING PALMS
Rancho Santa Fe, Calif ornia
6l I Gotd Medallion Hontes
C at' anau gh D ev clo p rrt en t C orrt pany

lllllr

NOVEMBER 1966 Circle 85 on Reader Service Card



Floors

Vinyl-asbestos tile in enrbossecl pebble pattern costs Iess than
Iow-graclc asphalt. Tiles are 9" sq. and Ir,;" thick. Also available:
crlbossed tralertine. nrarble. antl wood.:rs well as Il snrooth srrrface
colors. Azrock. San Antonio. Cirtlc 325 ott RcudL,r Scrtit'c utrd

t/inyl tile sinrultrtes grouted
flagstone and contes in tht'ee
sizes-12" sq..6" sq.. and l2"x
6"-to nrake an I8" nrodule.
Color groups nrix grcy. charcoal.
and green with e_t_r:plant or terra
cotta glout line. Anrtico.'fren-
ton. N.J.
Cirtlc -128 ort Ilt'ulcr Scryi<.t t'urd

Sheet vinyl is enrbossed in :r

randont pattern that sintulates
tiny pieces of flagstone. The tex-
tured flooring conres in 6' widths.
in a choice of six colors. Can also
be used on walls and kitchen
counters. Mannington Mills.
Salenr. N.J.
Circlc 327 ort Ilcuder Se rritc Lunl
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creative kitchen and laundry
designs transfornl available
space into strong sales movers
Creative kitchen and laundry planning is another bcnefit
you reccive rlhen you select General Electric appliances
and cquiprnent for your Medallion homes and apartments.
G.E.'s total-clesign conccpt includes recommcndations for
equipment placement ancl over-all room decor. Floors,
collntertops, wall coverings, curtain materials and appli-
ances arc color-coorclinated.

GEN ERA L@ ETECTRIC
Construction Market Development Operation
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Masonry floor sealer is a

liquid coating for lerrazzo.
quarry tile, slate and concrete.
Purpose: to eliminate dusting
problems and seal floors without
discoloring or yellowing. Pints.
quarts, and comnrercial drurns.
Clitlden. Wicklifl'e. Ohio.
Circle -126 on Rcader Seryi<c urrd

Extension cord duct ex-
truded of natural rubber lies
llut on ffoor srrrface so equip-
ntent on cirsters can roll over it
easily. Dinrensions: 23ri"x,-,ti'
for standard duct. 3r,,i'xt/t" for
heavy duty. ln I2' lengths. Pawl-
ing. N.Y.
6'i1'sls -129 <tn Ilcudcr Strvkc <'urd

Solid-hardwood flooring conres in panels of individLtal slats held
intact by renrovable face paper. Shown: herringbone, in panels of
four joined runs; and "domino." in panels of !lirr" x 1)1o" sq[lares.
Harris. Johnson Citv. Tenn. Circlc -130 ott Reudcr Servi,r'c urrd

Nev' ptoduL'ls cotlinued on p. 142

,s ^l :;! .l;, ]:: l
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TrendSetters...
TWIN LAKES
Seattle, Wasltington
1,200 Bronze Medallion Hontes
Shc rw o o d D ev elopmen t C om p an 1t

SEACOAST TOWERS EAST
( Rendering )
Miami Beach, Florida
445 Bronze Medallion Apartments
Alexander Mrrss & Sons

THE CARLTON HOUSE
Lima,Ohio
'/4 Gold Medallion Apartments
The 1609 Corporation;
Ben Cogen, President

-.;E;;-*
i *.i il rf,r.,f
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Construction materials

Laminated decking in California redwood comes in two grades:
l) premium--tlear all heart. or A grade without sapwood. and 2)

qrcl1i7s1'111vol-tight knots and pale yellow sapwood. Also: lan-rinated
beanrs. Potlatch. San Francisco. Circle 228 on Reaclcr Scrvite cord

Sound-absorbing block can reduce the need for separate acoustical
materials in building design. Slots on the block-cavities' exposed side
act as damped resonators, reducing sound transmission. Proudfoot,
Greenwich. Conn. Circle 234 on Reader Scrvice card

Moisture-barrier panels with
bentonite core are laid under con-
crete slubs and sealed at seanls.
Moisture makes the core swell,
preventing seepage. Anrerican
Colloid. Skokie. lll. Circle 229
ott Rcudcr Seryicc <:ord

Epoxy patching compound
for concrete is mixed with sand
to prodtrce a trowel-on ntortar.
Result: a patch stronger than
heavy-duty concrete. Contractors
Chenrical. San Leandro. Calif.
Cirtle 230 on Reodcr Seryicc <urd

Vhy the trend

imaginative lighting by

Ceneral Electric adds an

effective new sales dimension
General Electric lighting, carefully planned for conven-
ience, comfort and beauty, is always one of your best
"built-in" salesmen. And modern interior and exterior
illumination enhances your reputation as a builder of
quality homes and apartments. How? By calling attention
to the many advantages of all-electric living you provide.

GENERAT ETECTRIG

REASON NO.
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NEW PRODUCTS
stort on P. 106

Spray-on urethane conies in

an aerosol can. It elinrinates the
need for hand-nrixing sntall
hiltches of chenricals to repair or
install thernral insulation. Allied
Chernical. New York. ('irtlc 2-16

ort Rt,adcr .Seryitt' t'orcl

Turnbuckle brace
justment. Maximun.t
wood extension such
wood forms. Symons.

Hardboard lap siding conres
in four widths-6", 8".9b" ttnd
ll"-with two coats of off-white
prinrer. Fn,r has okayed it for
direct-to-stud installation. U.S.
Plywood, New York. Circlc 2.1-l

ort Rcudtt' .\ervit L' ttrrLl

for aligning concrete fornrs allows for 6" of ad-

length is 3'6". but the brace can be nailed to a

as a fx4. It can be attached to either steel or
Des Plaines. lll. Circle 232 ttn Rt'udar Scrvitc tttd
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Complete sealant line includes pumpable polybutene caulking com-
potrncl. butyl eltlstonleric sealant. but)'l bedding compound' adhesive
sealer. and extrtrded tape sealant-plus an adhesive for wood paneling

and clrywall. Hadley. St. Louis. Circle 231 on Rcoder Scrvice <'urd

Nc*' products t'ottlinued on p. 144

ffi
TrendSetters...
EMERALD HILLS
South Ogden, Utah
232 Gold Medallion Townhouses
Westenskotu & CompanY, Inc.

LAKESIDE APARTMENTS #2

New Orleans, Louisiana
64 Gold Medallion Apartments
Robert Tonti, developer and builder

TANGLEWOOD TOWNHOMES
Cypress, California
1,850 Gold Medallion Townhomes
Larwin Group Companies
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Heating, cooling, ventilating

Heating-cooling package for
outdoor installation can be placed
after all other construction work
is finished. Cas-fueled 36.000 Bru
cooling; 100,000 Btu heating.
Bryant, Indianapolis.
Circlc -100 on Rcoder Saryicc utrtl

Automatic humidifier is a de-
nrand-actuated spray unit with
no nroving parts. no control float.
no motor. Water front cold-waler
line is blown directly into furnace
plenum. Crane, Chicago.
Circle 302 on Reader Scryice ctrd

Steam generator-about the
size of a breadbox. 20"x I 1 "x8"-
con\erls any tub or shower into
r stellnr roonr. A nrultiple-service
nrodel serves four roonts. Thernr-
asol, New York.
Cir<'le 301 on Reutler Service canl

Wood-blade ceiling fan
gently nloves large volumes of
air without creating drafts-ideal
for breezeways and covere(l
patios. Two nrodels-36" or -52"
blade size. Emerson, St. Louis.
Cirt'lc 303 on Reudar Seryict, cord

Portable fireplace plugs into ll0-volt circuit and heats an area Lrp to
600 sq. ft. The mantel-style model comes with electric logs. a forced-
air electric heating system, and thermostat. Also available:220-volt
rrrorlels. Dyna, l-os Angeles. Cirtle 299 ott Reuder Service curd

REASON NO.

t\*ri

t:
I*

t

electric heating/ cooling systems

and full-housepower wiring
give you a distinct selling edge

People prefer total-electric living. There's no better proof
than the impressive increases in construction (and sales!)
of Gold Medallion homes and apartments in recen[ years.
And the trend is to all-electric by General Electric.It's rec-
ognized as the ultimate in luxurious living-modern today,
tomorrow, and for many years to come.

GENERAT ETECTRIC

Why the trerud

Construction Market Development Operation

HOUSE & HOME



NEW PRODUCTS
slart on p, 106

Automatic air diffuser rnonitors air ternperatttre supplied
air heating/cooling systents. and autonlatically regulates air
roonr in various draft-free patterns. Requires no wiring. Hart
Holland. Mich. Cilcic -104 ort Rcudcr Serri<'c t'urd

Snap-together radiator for hot water or steanl consists of alunli-
nunr radiating elements that fit into a steel-lube frame. The trnit is only
l" thick. and lightweight. and its snlall water capncity nrinirlrizes scale

rleposits. Feal. Milan. ltaly. Circlc -J l8 ott Reuder Scrvicc ctrrd

Ner prorlutls cotrlittrt<'d on p. 146

by forcecl-
flow 1o a

& Cooley,

TrendSetters...
CONTINENTAL HOUSE
Ontaha, Nebraska
55 Gold Medallion APartments
H awkins C onstruction C o.-
Byron Reed Co., Ittc.

TECH VILLAGE APARTMENTS
Ltbbock, Texas

200 Gold Medallion Aqartments
Howell Killgore,
developer and bLtilder

VALLEY FORGE
Central Valley, New York
161 Gold Medallion Homes
McCafierty and Heck, Inc.

Circle BB on Reader Service Card



Utility body lor r2-ton to lrr-
ton truck chassis:rlso ct:lnres with
pancl - t0p. rrlrtl lclr'scopic - logr.
R cad in g Bod y . I{ cad in g. I'a.
Cin lt l il6 ort Rrttlt,r .\trt it t' t trrl

Diamond saw blade, ratcd "gcnelil purpose.
glazecl tile. Dianrorrtl scgntent\ alc J / l(r" insteatl
the nranuf:tctrlrer says finish ctrts arc llncr than
K:tnsas (-ilv. N4o. ('irclc lE5 ()tr llcul(,r .\'rryit t'

cLrts hlock. hlick. antl
of the usrnl !s ". lrntl
othcr blatlcs'. ('lippcr.

;6"81i;

Electric generator with
nectls of an alcrage horrsc
hurns girsoline or lroltletl
rtrtrrlcl.. Onrn. l\l innctrprrlis

Sewage plant for hoth snrirll
lrirels iln(l llrrgc sulrrlirisions i:
expirndahle. starting :rl -500 gpd.
( an-Ter. Minelal Wclls. Tex.
( irt lc 137 ttrt Iltult'r .\'crt it L' L url

,W

r
;--f

10.000-u,trtt capacitV can supplY the poucr
Adapts to either ll0- or l-10-r'olt circtrits.

gas. anrl conres in cithcr 60- or -50-cyclc
('irclc I 8r\ ()n ll(ud(r .\ct't it t' r'trrtl

HOUSE & HOME



Sprinkler control for underground systents handles four slations.
turning them on and off every other day. or as often as five tintes per
day. A 4S-hour clock perr.r'rits staggering station settings from three to
60 mintrtes. Toro, Minneapolis. Ciru'le 189 on Reader Seryi<'e curd

Recessed downlight produces
low surface brightness for zrreas
requiring inconspicuous light
source. Swivelier. Nanuet. N.Y.
Circ'le -149 ort Reader Seryice curd

Central Yacuum comes in two
types: dry systenl or wet systenl.
The latter is self-flushing. Whirl-
pool. Benton Harbor. Mich.
Circle 191 on Reudcr Servicc turd

NEW PRODUCTS
start on p. l()6

lncandescent dimmer carries
a 600-watt rating and incorporates
a solid-state switch. Ceneral
Electric. Providence. R.I.
Circle 190 on Reader Service curd

Crawler excavator is self-pro-
pelled and hydraulic. Standard
backhoe has l0'8" boonr. Ameri-
can Poclain. Rahway, N.J.
Circle 192 on Reuder Sen'ice carcl

Nev products corttinued on p. 150
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Systems engineering
assistance
Coordinated delivery
scheduling
Full housepowerwiring

o Imaginative lighting

. Custom kitchen
and laundry designs

o Merchandisingprograms

All-electric heating/
cooling systems

Value-packed major
appliances
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Send in this coupon for more information on General Electric's sales-pro-
ducing programs for your Medallion homes and apartments.

Construction Market Development Operation
General Electric Company, Box 1661

Louisville, Kentucky 40201

tr I would like to talk with your sales representative.
Please have him call me at this telephone number

n Please send me full information about General Electric's complete pro-
gram of services and assistance for builders of G-E equipped Medallion
homes and apartments.

Company

Address

City State 7.lP

ffi ffi,# ffi ffiffi{ ffi k#R## ffiffiH ffi ffi ffi W ffi
Circle 89 on Reader Service Card



You're looking at

49 Reynolds Aluminum

building ideas

all under one roof !

More than 8000 pounds of strong,

lightweight,
add value to

rustfree aluminum

this custom home

The home above. located in Wilmette, lllinois. is dra-
matic proof of the many uses of Reynolds Aluminum.
More conventional aluminum building products-49
in all-were used here than in any other known single-
family residence in the world I

Take a look at the accompanying pictures. See how
many opportunities you have to put Reynolds
Aluminum to work for you. opportunities to show
prospects that you've built extra quality, conventence

WEIGHT OF ALUMINUM IN HOME

and value into your homes.
Wherever it's used, Reynolds Aluminum means easy

living. lt won't rust. crack, rot or warp; it's highly cor-
rosion resistant and requires little or no maintenance.

Design flexibility is greater, too. Reynolds gives
you a large choice of configurations, thicknesses and
f in ishes.

And of course, aluminum's reflectivity is higher, so
you can often promise lower heating and cooling costs.

_***#

ITEM NO. ITEM ACTUAL LBS.
ALUMINUM-*

1. Shingles &Accessories........19'l'l
2.'Ductwork. .........186'l
3. Horizonlal Siding & Accessories. 960
4. Windows (Double Fenestration). 903
5. Gutter &Accessories. ......... 212
6. Flashing. ...........201
7. Shutters. ... 199
8. SlidingDoors... ..... 166
9. Columns. ...'144

10. GarageDoor... ...., 114

11. 'Hand Railing. .

12. 'Utility House.
1 3. Fascia .

14. 'tuieze (Reynoply)
15. 'Storm Door3...
16. Sorfit...
17.'Rake
18. 'Condenser.
19.'Conduit.
20. 'Closet Rods. . .

21, Window Screens.
22. 'Air Conditioner Covers.
23.'Ceiling.

24.'FriezeMoulding .......4'l
25. 'Gas Grill.... ........40
25.'AreawayCovers.. .....38
27-'LawnEdging.. .......36

37.'CarStop.... .........2O
38. 'Air Filter. ..,.........18
39. 'Fountain .....16
40-'SlidingScreens. .......16
41.'DoorMats... ........13
42. Spandrel Panels (Reynoply).,, .,,12
43.'Foundation Vents...,..,......12
44. ScreenOoor.... .......10
45,'Plancier (Reynoply)............ 9

46.'WeatherVane... ..... 7

47.'Cupola Base (Reynoply)..,,.... 6
48.'SillCocks.. .......... 3
49.'Scrsws. ..... 3

t't 4
80
78
78
75
73
64
60
54

51

48
44
43

28. Thresholds

31.'Louvers......

29.'GutterGuards.. ......31
30.'Nails(22,650). .......3'l

32. Cupola .......28
33.'Clotheshangers. ......24
34.'Foil Backed lnsulation.... -.....23
35.'lnsulation Sheathing (Thermoply).22
36. 'Outside Lamp Post. ...........21
+Not Vlslbl6 trExcluding gtass, wood, paint,

libgrboard, insulation, etc. TOTAI ALUMINUM WEIGHT 8077 lbs.



Double fenestration windows with
absolute nrinimum. lnside windows
perature as walls.

2" air lock cut heat loss lo
stay praclically same tem-

Builder: C. n. Hgnrphill and Associates, Nonhfield, lll. Architect: Edward Marks A.l.A., Nonhfield, lll.

l:'-,'l
I

Matchrng charcoal gray Colorweld@ shuners and shingles beau.
tify and protecr. Ihese Colorweld building products w0n't rust,
rot, chip or peel. (Colorweld is available in a variery of colors.)

All the ductwork throughout rhis home-for both hearing and

cooling-is made from Beynolds Aluminum.

Four extruded aluminum columns add classic beauty to this cus.
tom hone. The B" aluminum siding wirh long lasting Colorweldo

finish gives years of service and beaury without repainting.

Closet rods may nol be uppermost in your mind. but they are one

more example of how aluminum can add extra low-maintenance

convenience in the mosl unexpecred places,

0ne of the mosl popular uses of aluminum is in rhe soffit. Reynolds
Aluminum Boll Soffit slides righr inro place, easily and quickly.
This cuts Iabor costs, speeds completion of work.

REYNOLDS IVETALS COMPANY
Building Products and Supply Division
Dept. HH-1166
325 W. Touhy Avenue
Park Ridge, lllinois 60068

Please send me free literature on the Reynolds Aluminum Product Line.

COMPANY NAME

ADDRESS

NAME

CITY

REYNOLDS
ALUMINUM
Building Products

Watch "The Red Skelton Hour,"
Tucsdays, CBS,TV

t-

STATE 7IP-



PLAN HOLD VERTICAL FILING SYSTEMS
keep plans, drawings, maps, charts wrinkle-free... easy
to find . . . always orderly. . . in the minimum of space.

Write for catalog of 31 filing systems to Dept. H68, P.O.
Box 3458, Torrance, California 90510.

ffffi@PLAN HOLD CORPORATION

i|t1' o * 
x,l ).1 i;-,11i,'"1;"1,ii"::l ^' I L L'

Circle 91 on Reader Service Card

^gVhatb
in it for
ToulNow?

FIND OUT IN BOOTH 930 AT THE
NAH B CONVE NTION EXHIBIT

That's wlrere you can learn how Vacu-FLO, the one Built-ln
Clearring Systern proved by years of actual experience, can put
an attractive, extra selling feature in your new homes. This is
a "utility" that women understand and appreciate - and it can
make the difference. lf you are looking for something new -
it's here in Booth 930.

'otAL'lLo
THE BUILT-IN CLEANING SYSTEM

MANUFACTURED BY

H P PRODUCTS, INC., LOUISVILLE, OHIO

Circle 92 on Reader Service Card HOUSE & HOME

NEW PRODUCTS
stttt on p. 106

Exteriors

Vinyl-coated soffit system, including
4'x8' or 9' panels and louvered vents that
'I-he systenr eliminates lookouts and special
Boise Cascade, Minneapolis. Circle 265 ott

fascia cover. consists of
double as soffit supports.
box framing on cornices.

Reodcr Servic'e card

board siding elin-rinate face nailing and shadow lines-a fttll return on
base flange conceals the nails. Each is 12" long and nrade of.019"
alunrinunr, Masonite. Chicago. Circle 266 on Rcudcr Scrvite curd

Solid-vinyl gutter of 5" width
carries I lUVo more water runoff
than its wood counterparl (c'ortt-

puri.torr in phoro). Yet it will fit
wherever a 5" wood gtrtter is

specified because front-to-back di-
mension is comparable. Bird. East
Walpole. Mass. Cilr'lc 267 rtrr

Reutler Servict'tard

Stylish letter box in black
satin finish incorporates a nlag-
azine rack and pul[-out front
which is self-closing. The mail
compartment is 12" wide. 5"
deep. Five other nrodels offer tex-
tured finishes and gold trim. Ster-
ling. Richnrond, lll. Circ'le 268
Lsn Reader Servicc t'urd

Concrete roof tiles in l2 colors are larger than clay tiles-I3"x
163A"-so require less labor. Covering capacity (2" headlap and lt/t"
sidelap) is 83 tiles per squarc. Marketing is now limited to California.
Monier-Rayrlond, Los Angeles. Circlc 269 on Rcucler Service curd

Ncx' produtts tottlirtued on p. 154



I *r-:-: *,.-: 1,1'1'.i-',1.4i5r.:"4.i.I11,:-1rP'4, *ltr*iidlilas
"l l,"::::;'"":"'-".c.'&.',b+

i,',-;-,i;'i".i,,r;ll,i'iI
I
I
I

I

:; ll
t..:l
.l

rl
L- -r- -- 

*-lJ

Put this wall spaee to work!

NEW PURITRON WORI{ING WALL
New idea in built-in kitchen convenience ! Puts
more eye-appeal into your model kitchens; gives

prospects another good reason to buy.

The big news in small built-ins is the
new Puritron Working Wall-an ele-
gantly crafted cabinet that holds three
basic appliances ( Hamilton Beach
Electric Knife, 3-speed mixette and
an electric can opener) . . . plus two
outlets of its own. Prospects warm
up to it fast; find the added efficiency
and quality they look for in a modern
kitchen.

HAMILTON BEACII
BUTLDEB PRODUCTS DIVTSION

lnstallation is easy. Just fit the cab-
inet between wall studs, connect to
a 1 1 5V line . . . and you're in business.
The decorator door can be easily cus-
tomized to match the decor of any
kitchen.

Put new Puritron Working Wall to
work f or you-stimulating added
interest in your kitchens.. . and soft-
ening up sales.

For your nearest supplier or infor-
mation on the new Puritron Worhing
Wall, urite: Puritron, Dept. HH-l1,
15 Stiles St., New Hauen, Conn.06512.

NOVEMBER 1966 Circle 94 on Reader Service Card
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"We moved inlo Kenwood Moll.lt's gol corpeling woll-lo-woll. Herculon.
Herculon. Herculon. Hurroy for clever Murroy ond Zeldo."

Y'lill homeowners /ove you for instolling corpet ol Herculon*
olelin fiber? Yes. Becouse Herculon is the eosiest-to-cleon of oll
corpet f ibers. lt's so chemicolly inert, so moisture resistoni, stoins

ond soil tend io sloy on the surfoce until they ore wiped cleon.

Will corpet of Herculon slond up under kids, dogs, frug por-
lies ond inconsiderole guesfs? Yes. Corpet of Herculon is ex-
ceptionolly long weoring even under the heoviest troffic. Lob

ond "ln use" tests show thot Herculon motches nylon in long
weor ond obrosion reslstonce. And is for more obrosion resist-

ont thon ocrylics or wool.

Do you hove lo be o rich builder to instoll corpet of Herculon?
No. Herculon con sove you os much os $3 per squore yord be-
low competitive corpet fibers of comporoble bulk ond construc-
tion.

Does corpel of Herculon look like your lenanls ore rich? Yes.

It looks like o million dollors. ln beoutiful colorfost solids, multi-

colors ond pofterns. And o pile so densely pocked, you'll find it

hord to believe this is controct corpet. Of course oll corpet of
Herculon is procticolly stotic-free.

ls corpef ol Herculon todoy's mosl brillionl, low-cosl promo-
lionol ideo lor builders? Yes. And it's ovoiloble ot the best cor-
pet mills in the country.

Whot ore Mvrroy ond Zeldo Drinking? Milk.

Why not give your new homeowners something exlro to cele-
brote? To find out onything you wont to know obout greot new
commerciol corpet of Herculon or for o free copy of the new
Architecl,/Designer's Guide to Corpets of Herculon, simply coll,
write or visit Fibers & Film Deportment, Hercules lncorporoted,
380 Modison Avenue, New York, N.Y. 100.l7. OX 7-0010.

ls there o corpel lhol hos oll the onswers? Yes.

Since when? Since Herculon.*
fhc No. I polypropylenc fiber for conlrocl corpelr.

'Reghiered rod6morl ol H€rcules lncorporoted, Wilmineton, Delowore, for its olefin fiber

JE
HERCULES

Fr 66-25

Circle 95 on Reader Service Card HOUSE & HOME



0nlyWbsti
youadishwasher

heatsthewaterto a
sanitizing 145:

The exclusive Sanitizer,
Let's face it, every customer wants

dishes clean. And sanitary. That's what
the Sanitizer gives her. Because it

cycles a wash with 145 degree water.
That's 25 to 30 degrees hotter than

most dishwashers. Moreover, it's just
the kind of kitchen feature that sells.

Because it has an advantage you can show.

And the kitchen is where most of your
sales are clinched. So it's worth

installing. And you can always save a
bit on construction costs to put it in.

Remember, while the Sanitizer heats
water up to higher temperatures- it's

making your sales hotter, too.

You can be sure if it's Westinghouse @

NOVEMBER 1956 Circle 96 on Reader Service Card



NAssociation of Home Builders

While at the Chicago ExPosition
vtstT BOOTHS 1220,1221

FOR IHE NEW . . . THE UNUSUAI-
IMPORTED HAND CARVED

@@@RS
FRoM UNDE-$100

Mony potterns ovoiloble or You

con design to suit yourself.
ANY SIZE. All kiln-dried woods

including pine, mohogony, wol-
nut, or your choice.

Decorator
Door Pulls
ln foct the most outstonding collection
decorotor hordwore ond corved doors to
tound onywhere.

AS USUAT WITH THE UNUSUAL

,t crns HmilrmlsG., lnr.
150 S. La Brea Ave.. Los Angeles $3lil

Phone: 213/WE. 8-3492

See our display *j.::..
booths 1220,1221 il''"ro o

Chicago Exoosition I \,\'.,
available, Hand *-(}i,<
carved panels eas- ) "-' , \
ily applied to slab :"'i ' n \
doors for hand carv' ! L'v\,^\.
ed effect. i;. .-. .,,

W

ruL\
Circle 97 on Read:r Service Card

{f{ {t-flflY

DOES IT AGAII{ !

with the lvlodel 146-
it's Comparison Proof
You've got to see it to believe it! This BLU-RAY Model No. 146 has
everythhg-including low price. Extra wide throat (47") accepts
wider traiings lor wider prints. Jumbo lamp makes prints fast'

It's the most revolutionary reproduction machine on the market-
it's COMPARISON-PROOF! 

'lt's one ot BLU'RAY's complete line of
White printers. Prices start at $239.5O.

Get more facts free! write or telephone now!

F fi { i-flfle ii,i;-fik''i::fffi':1,,.r, conn 06426
Phone (2o3) 767-Ol4l

For FREE 44 page Reproduction Guide and

complete information 0n the #146 Whiteprinter,

circle or write in No. 100 on reader

service card.

Circle 100 on Reader Service Card Circle 98 on Reader Service Card )

NEW PRODUCTS
.\Ltrl ()t1 p, 106

Baths

Wall-hung lavatory incor'-
porating a concealed soap dish-
overflow below the front rinr. arrtl
ir ,15' rear control panel-is dc'-
signed especially for powder
roonrs and snrall blths. Floor
space: 20" x lll". [-egs optional.
Crane. Chicago.
Circlc -l3-1 ott Ilcudcr.9crvict turd

llluminated cabinet lor rne-

dittnr-size hillhr'()()nls contilins ll
rrrirrrtr-choice ol' plate or u in-
dow glass-guaranteed for five
years a-qainst silver spoilage.
l .ight su itch unrl conr eniencc
outlet are locuted under the fix-
ture. Lawson. ('incinnati.
('irr'lr, -l-l-5 tttt llcult,r S<'rtitt' tttrd

Tub-shower valve cotrthines
terrperilture sctting. volttnre con-
trol. and tliverter in one vitlve
body. f'ontuins a staitrless-steel
piston in a single stenr. antl is

available with tub spout :tncl

shower heird. I-ucite or Iever
handle. Symnrttns. Boston.
f iyqls -1-)7 ttrr llertler San iL't' curl

Wood-door cabinet needs u

wirll opening of l3'ui "xl9". but
can also be strrface-rnoLrnled by
Lrsing a conversion kit. Door
f ranre conres unfinished. with
choice of three panels: gold ntesh.
plastic. or louver. Ceneral. F-lk
(irove Village, Ill.
7'illa -1-14 ott llcuder Sert'itc turd

Self-cleaning head for show-
ers incorporates black l-exan
plungers that pr-cvenI linre build-
rrp. Stainless-steel fitce plate is

tinted green so it will blend with
chronre plating. polishecl brirss.
or gold plating. Speakrlan. Wilnr-
ington.
7'1y;l(' -1-)(t ttrt llcudcr .Scrvit c t unt

Plastic tub-wainscot is :r

rlolded one-piece unit with high-
relief sculptured walls. Baci'-Lrp
walls need no plaster or g)'Psttnl-
board except where codes sPeciliY

a firewall. (-onres in white. or
white with goltl fleck. SLtPerior,

[-os Angeles.
Cirr'lr,.l-18 otr lluult'r Sarvita <urd

,\'att Jtntltu l.r totttintrcl tttt 1t. l-17
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Libbey.0wens.Ford makes only one kind of bottle.

The kind that insulates your windows.
"l'he only bottlc rnaclc b1 l-'O'F is a skinny,
llirt onc thtt gt-rcs into \\'in(lo\\s trntl ttrkcs
thc place of stonll wirrrlous.

I t's cul lcrl'l'hcrnro1'xrrrc ^ i nsuIuti n-e glass,
It's nlrclc ol gllss ltrscd to glass. -l'hcn

it's fillc.l u illr ilrl rrir
and rclrlctl. \\'t tlo tltis
to kccl-r lhc rlrv lir

I only Libbey.Owens.Ford,

a makes ThermoDane in the U-S.A

l

i-..ry]
Circle 102 on Rcader Service Card

insitlc irncl tltc tlirt lrntl rrroislrrrc orrt.
Wc cull it orrr (jllsScrils proccss.

Anrl wc ctch thc nunte 'lhcrntog-rlnc in
lltc eolrrcl rrhclc rtrrr clrrr rcc il.

lhcrrnol-xrrrc with the (illsScal ctlgc
corlcs in prlrcticully lrr.rv size untl slvlc ol
u ilrrlo*' \'ou nct'tl. ( l-t'arling *ootl
rvi rrtlorv nttrntr I lrcl trrcrs oll'cr

llrcir sllnclrrrri sirsh with ClasScll.)
(ict l bottle to insulutc clclr

u'intlorv in thc horres lotr builtl.'l he
lrotllc ivith thc r.lrnrc lhcrnropur.rc
ctchcd in thc corncr.
Libbey.0wens.Ford Glass Co., Toledo, 0hio 43624

ffi
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95OO miles
from Danang,

Americans are

fighting another

enemy.
Inflation is a threat to every family's paycheck . . . to the
strength of our nation itself. And while other Americans
are engaged in the fight for freedom half way around the
world, we must be increasingly alert to the dangers of
inflation here at home.

American businessmen can help maintain a stable
economy and curtail inflationary pressures through the
Payroli Savings Plan for United States Savings Bonds.
Money invested in Savings Bonds is actually an invest-
ment in the United States. It results in more effective

W 
in your ptant... promote the pAyRoLL sAvrNGs nLAN ror u.s. savings Bonctg

Ttu U S. Cooernment does not pay lor this ndrertisement. lt ir presented as o public sertice in cooperation with the Treo:ury Department ord The ,4duettising Council.

management of the public debt, maintains the value of
the dollar and provides a firm base for family security.

In your plant or office, you can initiate and promote
this program for systematic savings. Complete informa-
tion is available from your State Savings Bonds Director
or by writing the
Treasury Department,
United States Savings
Bonds Division. Wash-
ington, D.C.20226.

HOUSE & HOME
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ttWe get business through the Yellow Pages we'd otherwise miss," says John M. Rock, Rock
Agency, Anderson, lndiana. "Stands to reason. Many of our customers have come to town looking for a commercial
property or plant site and had no other way of knowing about us or our
facilities. Same thing's true for many who came looking for a home. The
prospects we get through the Yellow Pages aren't just'shoppers'. They
generally have a need, and check the Yellow Pages to fill that need."

Advertise for action.. -

Display ad (shown reduced) runs under REAL ESTATE. Call
your Yellow Pages man to plan your program. tind him in

the Yellow Pages under: ADVERTISING-DIRECToRY & GUIDE.

t

643-6616

MEM!€T IN1ER CIIY TEF€TTAL SETVICE

eENERAL INSUIANCE
TESIDT'{TIAL T COMMETCIAL

RTAL CSTATE

109 E grh ST.

NOVEIVIBER 1966



23rd Annual, IIr
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GO[IYE]UTION
EXPOSITIOil

GOITI
this is the

last call
GO write, wire or phone NOW! Register and
have hotel rooms ready to attend what could
be Home Building's most important gather-

ing. See new products, glean new ideas' hear
panel discussions and talks on how to make
money in today's market. Close to 500

exhibits under one roof. Five days to rub
shoulders and exchange ideas with over
30,000 industry leaders-builders, archi-
tects, engineers, dealers and distributors.
You can't miss.

GO NOW ! Contact x*our local Home
Builders' Association or write us for reserucl-

tions. Do it Now...Last Call.

23rd Annual
NAH B Convention

i.r|,.i:t:tl,r1 4-ii

r.ltir:it'1rr

T() ATIIII()

L62 HOUSE & HOME

NEW PRODUCTS
slurl ott p. 106

Magnetized window track perntits a wood sli<ler wintjow to lit-
erally float on air. Magnetized plastic strips in sill ancl sash bottont
are installed so their fields are in opposition. repelling one ano(her.
Weather-Seal, Barberton, Ohio. Cirr'lr, 194 ort Rutder. Scryi<.t, <urtl

Glaze finish for antiquing
walls. woodwork, and cabinets
conres in.18 colors. Illustration
irhove shows how the glaze brings
out the texture of (clockwise
fronr uppsr left ) crurnpled pl;rs'
tic. oak. striated wood. surf-
woocl. Martin-Senour. Chicago.
('irclc 195 ott lleadcr SL'rvi<'c t'urtl

Streamlined shower door
has no knobs or latches-a
hidden nrechanism keeps it conr-
pressed when folded. and a mag-
netic catch keeps it in place when
extended. Silver or gold irlunrinunr
frame. and choice of nine colors.
Showerfold. Chicago.
Cir<'le 197 ott Rtutlcr ,Scrvicc tartl

Plastic sewage plant is a

500-gallon unit designed for in-
clividual houses. It weighs only
ll5 lbs.. antl two rnen can in-
stall and hook it up in half a

day. The nrolded fiberglass can
withstand a five-ton loacl. Cro-
nrar, Willianrsport. Pa.
('ircla 1 96 ott Rcrul<'t' Sert'i< t' turd

Pump-tank water system
cornbines a jet pump that re-
prinres itself even in deep wells.
and a floating-disc tank that re-
quires no air-volume control.
Systern conres in all standard
sizes. for deep and shallow wells.
Goulds. Seneca Falls. N.Y.
Circlc 198 otr Rtuder Servi<e urrd

Ncv literulttrt' .slurts ott Jt. l(t4
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A. LIF.T.LOX

B. ROYAL CASEMENT

C. HIGH.LITE GLIDER

D. SURE.LOK AWNING

E. INSUL.DOR

N

comparison of windows? ComPare

3. lnstalled cost
4. Special features
5. Delivery and service

Ptease do make this comparison. we want you as a solid R'o'w user.

R'O'n' Li!'T'Lot, lligh Lite' Surc'Lok,
Rotal onl !n.rul.Dor are rhe registerel T.lls ol

R.O.UI WINDOW SALES CO.
1377 Academy Ave. East, Ferndale, Mich. 48220

See the full R'O'W line in N.A.H.B. Booth #152 (just inside main entrance)

Home buyers compare!
Do you?

How long since You've made a carefu!
the R.O.W line with any or all others:

1. Appearance
2. Acceptance by home buYers and

your competitive builders

NOVEMBER 1966 Circle 104 on Reader Service Card



NEW LITERATURE

For copies ol lree literotttre, circle the indicated
nurnber on the Reader Servic'e ccp'd, page 169.

aLL-PURPoSE aDHEstvE, Used with prefin-
ished wall paneling, one coat adhesive is said
to eliminate countersinking, puttying, and finish-
ing of nail holes. lt also helps reduce subfloor
nail pops, and is recommended for acoustical
ceiling tile. Product sheet cites advantages. B. F.
Goodrich, Akron, Ohio. Circle 373 on Reader
Service card

RADTANT CEtLtilG l{EAfER. Features of infra-
red forced-air heating are cited in an informa-
tion sheet that includes installation data. Ven-
trola, Owosso, Mich. Circle 374 on Reader Ser-
vice card

STEEL EilTRANCE DOORS, Product folder cites
advantages of insulated and sound-deadened
doors. More than twenty style variations are
shown. Republic Steel, Youngstown, Ohio. Clr-
cle 375 on Reader Scryice card

METAL LATH.AI{D.PLASTER sYSTEM5. FOTTY-
page manual-with diagrams, photographs, and
detailed engineering drawings-covers I ) various
types of metal lath and accessories, and 2) non-
loadbearing plaster partition systems. Wheeling
Steel, Wheeling, W. Va. Circle 376 on Raader
Service c'ard

AcRYLte PLASTIC. A comprehensive summary
of the advantages of glazing with acrylic-plastic
sheets covers light control, insulating values,
comparison weights, and installation procedures.
Also: colors and patterns. Du Pont, Wilmington,
Del. Circle 377 on Reader Sertice card

CLIMATE CONDITIOI{I1{G. A six-page brochure

describes a twin-fackaged unit with four com-
ponents: I ) a warm-air furnace, 2) air condi-
tioning unit, 3) power humidifier, and 4) elec-
tric filter. Rheem Mfg., Chicago. Citcle 378 cttt
Reader Service card

CEDAR SIDING AND PANELII|G. The chaTac.
teristics of pecky cedar for both interior and
exterior applications are described in a four-
color brochure. The siding is available in three
faces-re-sawn, smooth, and sandblasted-and
two edge designs. Included: short-form specifica-
tions. Ed Fountain Lumber, Los Angeles. Circle
357 on Reader Service card

tT{SULATED CURTATN.WALL PAI{ELS. BTicK.
plate vitreous ceramic-said to resist frost,
stains, and spalling-has been incorporated in
window wall panels. Characteristics and installa-
tion details are included in a four-page catalog
with diagrams. Gail International, San Francisco.
Circ'le 358 on Reader Service card.

TRUss DEslcxS. Detailed diagrams fill a l6-
page bulletin that includes the most popular
spans and pitches. Cirder trusses, Ilut-top trusses,
and cutting data are covered, with details on
zinc-coated truss clips. Panel-Clip, Farmington,
Mich. Circle 359 on Reuder Service card

WATER SYSIEMS GUIDE. Data on how to esti-
mate home water needs, and a breakdown of
all equipment needed for a self-contained system
is included in a compact specification guide.
Covered: full-line of submersible, shallow-well,
and drainer pumps, plus a new series of con-
vertible jet pumps, tanks, and accessories. Crane,
Chicago. Circle 360 on Reader Sertice card

FLUORESCENT LAMP BALLASTS. MOTE ThAN

270 ballasts are listed in a 32-page catalog that
includes electrical and physical characteristics,
lead lengths, and wiring diagrams. Universal
Mfg., Paterson, N.J. Circle 361 on Reader Ser-
vice card

PORTABLE II{FRA-RED IIEATERS. An infor.
mation sheet covers manufacturer's portable
propane heater, ideal for curing, drying, and
construction sites. Four models are rated from
25,000 Btu/hr to 50,000 Btu/hr. Paulin Infra-
Red Products, Cleveland. Circle 362 on Reader
Service card

FORMICA TITCHEI{ CABTI{ETS. Three cabinet-
door styles-including a reversible-panel door
that converts easily from wood-grain insert to
marbleized Formica-are illustrated in a full-
color brochure. lncluded: model numbers and
dimensions for entire line of wall, base, and
miscellaneous cabinets. Villa, Rochester, N.Y.
Clrcle 363 on Reader Service card

URETHAI{E MATERIALS. New homebuilding
applications for both foam and non-cellular ure-
thane products are discussed in a series of arti-
cles. Also: lists of suppliers for foamed in-place
rigid urethane systems and for finished rigid-
foam slab stock. Mobay, Pittsburgh. Circle 364
on Reoder Servlce card

CLOSET HARDWARE SYSTEM. Specification
sheet discusses a shelf-and-pole support system
for use with drywall construction. System
includes several self-supporting metal devices to
facilitate installation. (Special teeth are easily
driven into drywall panels without necessity to
locate and nail into wall studs.) Timber Engi-
neering, Washington, D.C. Circle 365 on Reader
Service card.

New, literalure cotrlinued on p. 173

NEW! Complete
Decorator Stair Package

Never before have you had such complet€ flexi-
bility, architectural beauty and ease of installation
in a spiral stairway. You get custom beauty . . .
without a cuatom priee tag! The rich, wide oak
treads are supported on handsome gold anodized
tubing. The entire Spira-Stairs unit is suspended
from ite own atructural steel ring assembly, making
it independent of walls for side support and assuring
design freedom at both floor levelg. The eye-appeal-
ing spiral can run clockwiee or counterclockwise.
What's more, the basic spiral design itself saves
valuable floor space in many planning situations.
Write today for complete details.

PEASE WOODWORK COMPA]IY
9Oo Laurel Ave,, Dept. H-11 Hamilton, Ohio 45O12
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Announiing ''.r'r'L1
a naih* :m ai or ., "'.i'1,..

P.agloddfirstl;.

sTA[t0N

Driue
r6d
noils
with
one blow!

Ouick loading
nail cartridge holds 125
16d box or sinker nailt

or 120 16d common nails

Nevv

portable pneumatic

nailing

tool

I Now the advantages
of fast single-blow pneu-

matic nailing with a portable
magazine-fed tool are available wherever
l6d nails are used. Another paslode first !

The Stallion saves time and effort, elim_
inates waste of nails, makes every nail
count, with power to pull boards tight.
You can drive 4,000 to 5,000 nails per
hour, including reloading time. Write for
price and where-to-buy information.

PASLODE
COMPANY, DIVISION OF SIGNODE

808O McCormick Btvd., Depr. HH Skokie, iltinois
ln Canada: Paslode Canada Reg'd, Scarborough, Ont

Circle 113 on Reader Service Card

{ Circle 115 on Reader Service Card

NEW LrTERAT,y,l,e,

PLASTIC AND ALUMTTUM HA'{DRAIL SYS.
TEM. Railing developed from plastic and alumi-
num is now available in the following colupo-
nents: plastic-clad alunrinum posts, plastic hand-
rail moldings, and installation hardware. Mold-
ings are offered in tcn shapes with a choicc of
colors. Handrails are interchangeable with stain-
lcss stcel, bronze, or aluntinum. Julius Bluln.
Clarlstadt, N.J. Circla 366 otr Reatlcr Scryite
canl

REDwooD plywooD. Rouglr-sawn plywootl is
suitable as interior paneling and exterior sidirg.
Characteristics, tcchnical data, and applicat:r':r
instructions are inclurlcd in a four-color bro-
chure. Simpson, Seattlc. Cirtlc 367 on Rcutler
Servit'c card

MASOiRY WALL RETNFoRCEMEilT. Prefabri.
cated reinforcement in 10, lengths incorporatcs
ir truss design to minimize shrinkage, tempera-
ture, irnd settlemenl cracking in masonry. Ad-
vantages. specifications, and application diagrants
arc included in a l -S-page technical bulletin.
Dur-O-Wall, Cedar Rapids, lowa. Circle 368 ott
Rt,ader Sarvice cant

l(ITCHEN CABtNETS. Hardwood-cabinct anrl
vanity installations are pictured in a sevcn-pagc
catalog in full-color. Willett, New Albany, Ind.
(-ircle 369 on Reuder Scryice curd

FREEZER/REFRIGERAToRS. Features-incIutI.
ing colors xnd si7s5-1ps discussed in a four-
color product brochurc that covers manufzrc-
turer's duplex models. Admiral, Chicago. (-rrclc
370 ort Rcader Sert'ice card

PLAsTtc ExTRUsroNs. Dual extrusions cont-
bine both rigid and flexible plastic sections in
a single piece capablc of solving a variety of
sealing problems. Product bulletin includcs l2
examples. Crane Plastics. Columbus, Ohio.
('ircla 171 on Raader S<'rtir<, turd

stl.tcoNE coNsrRucrtoi SEALANT. Propcr-
ties and typical applications for a one-parl sili-
conc rubber sealant are discussed in a product
sheet. General Electric, Waterford, N.Y, Circla
-172 ort Rauder Sert ite card

METAL RooFtI{c AilD stDrNG. Choice of colors
(nine) and of patterns (seven) are thc sub.iccts
ol an illustrated brochurc on aluminum arntl
galvanizcd roofing anrl siding. Lodi Door and
Metal Salcs, Lodi, Calif. Cir<.le 379 on Rcudrr
Scrt i<'c card

coppER Hor-wATER sysrEMs. Six-page bro-
chure presents the funclanrentals of nranufac-
turer's three copper hot-water systems. multi-
tube and underfired storage gas and LP-gas water
hcaters. Sizing guides for apartment buildings,
swimming pools, and nursing homes are also
described. Ruud Mfg., Chicago. Circle 380 orr
Raader Sert,ice curd

METAL-CLAD DOORS, Complete-line catalog in-
cludes sliding and swirrging tin-clad doors, Kala-
mein doors, motor-opcrated doors, and custonr
rrrodels. lncludes acccssories. American Metal
I)oor, Richnrond, lnd. C'ir<.le J8l ort Rcudar
Scrvice card

coIlsTRUcTtoN MATER|ALS. More than 40
products are included in a six-page catalog that
covcrs thc following lines: ntonolithic resin top-
pings, flooring materials, chcnricarl resistant ntor-
tars, interliners, and protcctive coatings. For
intlustrial applications. Pennsalt Chemicals, Phila-
tlclphia. Circ'lc 38-l orr Rcadcr Seryice utrd

SEAMLESS TERNE RooFl]{c. Specification bul-
letin'-with photos. tablcs, ancl diagrams-citcs
advantages of copper-bearing stecl roofing, coated
with a lead-tin alloy. Spccifications for: horizon-
tal. batten, standing, and flat-lockcd seant instal-
lation. Follansbee Stecl, Follirnsbec, W. Va. Cirr./c
3li7 on Readet'Sertica caril

Free Dooklel
lclls you how l0

use ccnlPal
air. Gonditi0ning

t0 Gl0se more sales

Selling more homes more
quickly is important to you. . . air

-conditioning can help you do it.
Central electric air conditioning is
a reality of modern living. Almost

one out of every four new residences
constructed in 1965 was centrally
air conditioned. Make sure you are
armed with the facts you n-eed to

cash in on all the sales advantages
central air conditioning has to ofJer.

Get the booklet "Plain Tatk From
Du Pont." For your free copy,

mail the coupon.

FEFOTU,@
refrigera n ts

BETTER THINGS TOR BETTER IIVING...IIIROUG/,/ CI,/EMISIRY

Du Pont Co., Room 4221C
Wilmington, Delaware 19898
Please send me a copy of your booklet on cen-
tral residential air conditroning.

NAM E TITL E--
CO[4PANY

ADDRESS.

.STATE_Z|P_

PLAIN
rTALK
FHCtM

trlU PclNT

ETTGIRIG

G0il0lrl0lllllG

,, ,i",'"_*:i$
*"i:,[i..ii:;:"

\ '";ide''n /

CITY
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"Letme see the kitchen"

She's bound to ask. Here's how to capture her taste

for elegance with a kitchen you can both be proud of.

New FORMICA@ brand cabinet
moldings and laminate surfaces
can turn ordinary cupboards into
high style furniture for the kitchen.
Choore from a full range of beau-
tiful woodgrains that radiate sell-
power . never need refinishing.

Fresh new designs from Formica
Corporation to start your kitchen
plans. Colorful, carefree cabinets
and counters surfaced with
FORMICA@ brand laminated
plastic emphasize convenience and
ityle. Youi customers will take it
from there.

Contact your local Formica District Office or write direct
for complete information on cabinet designs with sell-

Dower. i'OnUlCe@ is our brand name for laminated

blastic, molding, flakeboard, adhesives, wall paneling,
industrial plastics, doors and toilet compartments'

The cabinet f abricators of
FORMICA@ brand laminated
plastic are prepared with Plans
ind specifications, ready to build
real excitement into your kitchens.
Whatever your style of architec-
ture and interior, there's a just-
right cabinet design from Formica
Corporation.

LeadcrshipthroltghIttnoaalion.FoRMIcACoRPoRATIoN.Deot.TR.8l.Cincinnati,ohio45232.subsidiary,d@

FORMICA

la.rninated Pla.stic

L74 Circle Il0 on Reader Seruice Card HOUSE & HOME
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This safety innovation pictured
in Lif e Magazine as a recommendation
of the Cornell Bathroom Study.

. ,:r.l"t]:.. '

illj':.iff

American-Standard
announces

a giant(non-skid)
step ahead in

bathtub safety
You can specify permanent

Stan-Sure* protection for less
than eight dollars extra cost

, .:i: :i:,.t:.,i;..r,r:

The attractive Slan-Sure salety bottom is now optional in allAmerican-Standard
cast iron bathtubs. lts effectiveness comes |rom l" circles ipaced 

r/e" apart-with
no skips. Foot pressure f rom any direction sets up a squeegee action, makes

slipping virtually impossible. An integral part of the enamel, Stan-Sure is acid-
resistant and easy to clean. You'llfind this inexpensive safety feature has

tremendous appeal. Get the low price f rom your American-Standard
contractor. Or write American-Standard, Plumbing and Heating Division,

40 West 40th Street, New York, N.Y. 10018.

AMERICAN-STANDARD
Aunnrcer-Standard

NOVEIVBER 1966 Ci'cll l1l on



Plywood has grown
fast it takes a
iladelphia lawyer
understand
the grades, types
d species.

so
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All that's being changed
with a new system
so simple that your
mother-i n-law can
understand it.

The new consolidated Product Standard, PS 1-66,
places the emphasis where it belongs: on plywood's
end-use, rather than on its species.

The new system permits easier specification.
Grades are simpler. Panel markings are more inform-
ative. And, with the new Identification Index, you
get greater construction eoonomy, because you can
buy or specify the exact thickness for the job - cut-
ting in-place cost. Recommended support spacings
are shown right on the stamp. (See example at
right.)

The consolidated Standard is simple, but you'll
still need new grade charts, some explanation of
the new terms, and new plywood use data. We've
prepared four key booklets that tell the whole story.
Send the coupon today. Or contact us in Thcoma
or any regional office: Atlanta, Chicago, Dallas,
Detroit, Los Angeles, Minneapolis, New York, San
Francisco, Washington, D. C.

O How to Buy and Specify Plywood under new Product Standard PS 1.66.

E Guide to Plywood Grades (Condensed grade-use handbook.)

E Plywood Construction Guide (For residential building.)

E Guide to plywood Concrete Forms (New span tables for PS l-66 con.
crete form plywoods.)

AMERIEAiI PLYWOOII ASSOEIATIOil

ldentification lndex shows
recommended support spacing:first number for roo, usel
second for floor.

Same dependable quality-identifiod by
the familiar OFPA symbol, siSnifying
plywood quality tested and inspccted
by American Plywood Association.

Only three basic grades tor sheath-
ingr Structural and Standard, plus
C-C Exterior.

Type of plywood.

One new standard governs
manufacture instead of
three.

Mill numbsr.

S

3
IN
PS

TA ARD

1
toR

N

American Plywood Association
Tacoma, Washington 9840'1, DepL H

Please send me free copies of the following:

/*,x
[[FtxllY'y

t
I
lrrr
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Nowln'67r.
Twin-l-Beom
Toughness
Twin-l-Becrm

ForAll
-Fod Pickups

FOR '67 FORD MAKES A TWIN.I-BEAM MODET FOR EVERY

PICKUP JOB... 7'1gg I/2-TONNERS, 7'259 g/a'TONNERS

AND BIG F.350 ONE.TONNERS!

forged steel l-beam that's held in place by a rugged l'beam
radius rod to provide exceptional big'truck durability.

NEW, MORE COMFORTABLE CABS . . . choice of three inte'
riors-extra practical to extra plush-with comfort standard
in every one! Nearly four inches of additional shoulder room
give ample space for three. Seats are three inches wider,
almost an inch deeper. Swept'away instrument panel gives
extra room for knees and legs!

cHolcE oF rHxEE Mo_DELs . :;.s_111119:-c,::,::l11l.,lll

t
,
I
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ALL 1967 FORD PICKUPS ARE COMPLETELY NEW

-INSIDE AND OUT!

NEIW, foot-operated parking brake-quicker and easier to applyl

NEW, longer 131-inch wheelbase for F-100, F-250 gives im.
proved weight distribution . . . easier ride!

NEW, double-section hood construction for greater strength!

NEIW wiring harnesses, new fuse panel and voltage regulator
locations to speed electrical servicing!

NEW, higher-capacity tires standard !

NEW, reversible ignition key you can use in the dark - with
gloves on!

NEYll, optional SelectShift Cruise.O-Matic transmission gives
complete manual control or fully automatic 3-speed operation!

NEW, optional 2S-gallon frame.mounted fuel tank!

NEIY, fresh styling in every model!

FORD MOTOR COMPANY LIFEGUARD.DESIGN
SAFETY FEATURES INCTUDE:

. lntegrated tail and backup lights . Dual hydraulic brake
system with warning light . Two-speed, electric windshield
wipers . Padded, dual sun visors . Four-way emergency lamp
flasher . Windshield washers . Thick, laminate safety plate
glass windshield . Outside rearview mirror.

PIUS SCORES OF PROVEN PERFORMANCE
AND DURABITITY FEATURES

. . . Efficient 24O-cu. in. 7-main-bearing Six standard. 300-cu. in.
Six or 352-cu. in. V-8 available.
. . . Fully synchronized 3-speed transmission standard, (4-speed
standard on F-350.)
. . . Double side\ivall Styleside pickup box with all-steel floor and
one-hand tailgate latch.
. . . lmproved rust resistance with zinc-rich primers.

YOU'RE AHEAD IN A FORD

408
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Acnre Hardware Co., Inc.
Admiral Corp.
Ador Corp. (Sub. of Rusco

Industries, Inc.)
American Cas Association
American Olean Tile Co.
Anrerican Parquet Association,

I nc.
American Plywood Association

Anrerican Radiator & Standard
Sanitary Corp.

American Telephone &
Telegraph Co.

Andersen Corporation
Artistic Brass, Inc.
Azrock Floor Products

B. F. Goodrich Chemical Co.
Bell & Gossett-ITT
Better Homes & Cardens
Blu Ray. Inc.
Broan Manufacturing
Bruce Co., Inc., E. L.

Cabot, Inc.. Samuel
Caloric Corporation
Carey Mfg. Co.. PhiliP, The
Carrier Air Conditioning Co.
Celotex Corp.
Chevrolet (Div. of General

Motors )
Crane Company

Delta Faucet CorPoration
Diazit Co., Inc.
DuPont de Nemours & Co.,

Inc., E. I. (Freon)

Edison Electric Institute
Eljer Plumbingware Division

(Wallace-MurraY CorP.)
Emerson Electric ComPanY

(Builder Prodr.rcts Division)

Fedders Corp.
First Mortgage Investors
Float-Away Door ComPanY
Florida Tile Industries, Inc.
Ford Motor Co. (Trtrck Div.)
Formica Corp.
Fuller Company. H. B.

General Electric ComPanY
Gerber Plumbing Fixtures

Corp.
Georgia-Pacific Corp.

(Bestwall GYPsum Div.)
Grote Mfg. Co.

H-P Products Inc.
Hamilton Beach (Builder

Products Division )

Hercules, Inc. (Fiber Division)
Hodgson Houses. Inc.
Home Ventilating Institute
Hotpoint Division (Robbins &

Myers. Inc. )
59 Hunter Division

(Robbins & MeYers, Inc.)

The advertising index and reader service numbers published by

HOUSE & H0ME is a service to its readers. HoUSE & HoME does

not assuilre respcnsibiiity to advertisers for errors of omissions.
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1,2
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65,164

150
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20.21
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15t
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163
168, Wl

53
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86

W denotes Western editlon
M denotes Mid-Western edition
N denotes North Central edition
E denotes Eastern edition
S denotes Southern edition

SW denotes Southwest (5wing)

84,85 Tappan Company. The
161 Thermasol
122 Tile Council of America
13 Tub-Master Corp.

17 I, 172 United States Plywod Corp.
118 Universal Rundle Corp.

56
131

168, W2A-2D,
E6C-86F,

M4C.M4F,
N4C, N4F

r53

60,61

54. 55
3-s

158

168, E6A, 68,
M4A,48,
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Wallpaper Council
Weslock Co.
Western Red Cedar

Lumber Association

Westinghouse Electric Corp.
(Residenlial Sales)

Weyerhaeuser Company
(Wood Products Division)

Whirlpool Corp.
Wiegand Co., Edwin L.
Williamson Co., The

Zell Products

66
67

168, E2

ITT-Bell & Gossett
IXL Furniture Co., lnc.
Ivon R. Ford, Inc.

Jenn-Air Corp.
Johns-Manville Corp.

Kemper Brothers. Inc.
Kentile. Inc.
Kitchen Kompact. Inc.
Knape & Vogt Mfg.. Co.
k*i[r.t (oivision -of Emhart

Corporation)

Libby . Owens . Ford Glass Co.
Louisville Title Insurance Co.

Malta Mfg. Co., The

Masonite Corp.
Mississippi Glass Co.
Modern Maid Appliances (Div.

of Tennessee Stove Works)

National Association of Home
Builders

National Homes Corp.
National Oil Fuel lnstitute, Inc.

NuTone, Inc.

Ozite Corp., The

Paslode Company
Pease Woodwork Company
Plan Hold Corp.
Ponderosa Pine Woodwork
Portland Cement Association
Price Pfister Brass Mfg. Co.
Puritron (Div. Scovill Mfg.

co.)

Quality Courts Motels Inc.

R.O.W. Window Sales Co.
Rain Bird Sprinkler Corp./

Rainy Sprinkler Sales
Red Cedar Shingle & HandsPlit

Shake Br.rreau
Reynolds Metals CompanY
Rotolite Sales Corp.
Ruberoid Company, The

Scheirich Co.. H. J.
Schlegel Mfg. Co., The
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ATLANTA 30309
Glenn P. MacNerland, 1375 Peachtree St.,
(404) 875-0523

BOSTON 02116
James R. Schaffer, Mccraw Hill Bldg.,
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DALLAS 75201
Richard Poole, 1800 Republic,
National Bank Tower
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HOUSTON 77002
Kenneth G. George, 2270 Humble Bldg.
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