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Action

by Eric Englund

“Betty Jo supports WSA's position
on single prime contractor.”

‘Talked to Senator Cullen. He
agreed that the extension of the
sales tax to architectural services
is inappropriate.”

“Spoke at length with Representa-
tive Wood. He is not in our camp . ..
but was interested in hearing our
position.”

“Senator Risser called and re-
quested information on WSA's po-
sition on AB 257"

These messages are representa-
tive of telephone notes received
by the WSA office during the
course of legislative deliberations
on the 1983-85 Budget Bill. What
do they mean? The details arent
important . . . what is important is
that your legislators are interested
in the opinions of the architectural
community on a vast number of
matters.

Don't stop now.

Build a rapport with your state Sen-
ator and Assemblyperson. Drop
themm a note every couple of
months . .. give a few bucks to their
campaign ... put out ayardsign...
stay involved.

Consider the following observa-
fion. If you were to put down this
magazine and go out on the street
and stop the next 132 individuals,
you'd have a reasonably fair rep-
resentation of the caliber and
competence of the members of
the Wisconsin Assembly (99 indi-
viduals) and Senate (33 individu-
als). Some would be smart and
some not so smart. Some would be
young and some would be not so
young. Some would be articulate
and some would be not so articu-
late. Some would be open minded
and some would be not so open
minded. Some would be business
orientfed and some would be not
so business oriented.

There's probably only one thing
they would all have in common.
THEY WOULDNT UNDERSTAND AR-
CHITECTURE.

In other words the architectural
community has a win-win situation.
Nothing can be lost by your getting
to know your state legislator and
becoming involved in the process.
You can be certain that they don't
understand your business and that
they want to understand it in order
to do their job. This doesn’t guaran-
tee that they will always agree with
you . .. but who does?

Your involvement and participa-
fion doesn't just help architecture,
it helps us all because constituant
interaction with elected officials is
an integral part of our representa-
five democracy.

PS.

As long as you're participating
... WSA would like to be informed
in order that your activities can be
integrated into our legislative
agenda.

1) Become a WSA Minuteperson. If
you aren't registered . .. call Karen
or Sandra at the WSA office to get
the appropriate forms.

2) STOP what youre doing right
now and write a check to the WSA
Political Action Committee. This tax
deductible contribution will be
utilized for political fund raisers and
contributions which are a neces-
sary part of involvement in the
legislative arena. You don't have to
give alot. .. the average contribu-
fion to the WSA Political Action
Committee is probably $15. The av-
erage expenditure by the WSA
Political Action Committee is less
than $30 per candidate. Send your
check payable to WSA/PAC to Nat
Sample, FAIA. (1105 Rutledge St,
Madison, Wis. 53703)

Lastly . . . as your involvement in
architecture educates you to areas
where changes in public policies
will serve the profession and the

public . . . call those proposed
changes to the aftention of the
WSA in order that your WSA Legisla-
tive Committee can study the mat-
ter and determine whether rem-
edy via legislation or administra-
tive rules are appropriate.

This month’s WISCONSIN ARCHITECT
includes our annual “centerfold”
which will be distributed to all State
Senators, State Assemblymen, and
other public officials in State Gov-
ernment. Where are the hot spots
going fo be legislatively during the
second half of the 1983-84 legisla-
five session? Your guess is as good
as mine. In addition to the topics
reviewed in the “centerfold”, legis-
lative action is expected in areas
pertaining to retainage on public
works projects, reorganization of
the Department of Regulation and
Licensing, consolidation of state
plan review functions into DILHR,
and the new DILHR Sprinkler Code.
The list of legislative matters goes
on and on. Historic building codes,
registration requirements for en-
gineers, legislation  regarding
energy, and plumbing plan review
by agent cities are also issues
which may arise in the legislative
arena.

WSA needs your participation as a
WSA Legislative Minuteman. You
will find it to be a most effective
and efficient means of participat-
ing in your State Government.

Should you ever have any ques-
tions or comments regarding any
matter which should be of interest
to the WSA's legislative program,
please feel free to contact the WSA
office, or any member of the WSA
legislative committee. The current
members of the legislative com-
mittee include David E. Lawson,
Chairman, Madison (274-2741);
Fred Zimmermann, Madison (238-
7626); Nat Sample, Madison (257-
3825); Jack Klund, Madison (238-
3468); Paul Graven, Madison (271-
4722); Glenn Johnson, Milwaukee
(271-4080); and Doug Smith, Chip-
pewa Falls (723-2816).
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TRUE.

BUT,

J.W. Peters builds more prec
concrete parking structures in
than anyone else; perhaps even
the next two or three producers

that’s not all we do. J. W. Peters produc
architectural concrete and total framing fo
precast/prestressed concrete office buildings,
warehouses, multi-housing projects, bridges
and many other structures.

J.W. Peters...versatile, reputable, reliable.

VWIPELER'S

AND SONS, INC. 2iHisgion, Wi 55105 » (414 765-2401

~d
4

|
Architect: Holabird & Root ! i
» Structural Engineer: Gillum Colaco 1 *
1 ¢ @eneral Contractor: Pepper Construction Co.
. Owner: Prudential Insuranoce Co. of Americs
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EXCELLENCE IN MASONRY

ARCHITECT: Miller, Wagner & Coenen

PROJECT: Neenah Administration Building
Neenah, Wisconsin

Sponsored by:
MASONRY INSTITUTE OF WISCONSIN, INC.
4300 W. Brown Deer Road, Milwaukee, WI 53223
(414) 355-7800 '




06...it's the one job we're most

proud of in our 65 years of
existence.99

Joe Klein
Owner Klein-Dickert, Inc.

Sapphire blue, ceramic frit-coated, glass spandrels imagina-

COLORFUL tively banded with silver and gold!
SPECTACULAR SPACE (e ingaiing contractors in Mitwaukee:

installing contractors, in Milwaukee’s
FOR A COLORFUL new Henry S. Reuss Federal Plaza Build-
ing. An innovative system of construction
CITY which went smoothly, efficiently and on schedule. And
created a striking landmark!

We can make it happen. Contact us when you’re look-
ing for a customized or an off-the-shelf system. Or those
unique designs which only seem to demand a customized
approach. We're ready to handle your largest project.

KLEIN-DICKERT

KLEIN-DICKERT Milwaukee 414 /781-2565
KLEIN-DICKERT North 414/233-3333
KLEIN-DICKERT Madison 608-257-9231
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Henry S. Reuss Federal Plaza

There are many chapters in the
remarkable story of urban revitali-
zation which has occurred in
downtown Milwaukee.

One principal theme characterizes
the growing and impressive list of
successful projects that have re-
shaped downtown: The willingness
to take significant risk and to defy
convention wisdom.

The new Henry S. Reuss Federal
Plaza is an apt example. The proj-
ect represents an investment of
major financial risk by the de-
veloper, significant political risk by
the City’s leaders, and, to be sure,
great architectural risk by the de-
signer.

Judging from the increasing suc-
cess of the leasing program, de-
velopers Jim and Dave Carley
have been rewarded for the finan-
cial risk they took when they per-
sonally guaranteed financing for
the building. As for the public offi-
cials, the new flow of property
taxes from Federal Plaza will justify
the risks they assumed in relying on
the privately owned building to
help finance the nearby Grand Av-
enue. Finally, the growing (but not
unanimous) acceptance by the
Milwaukee public of the building’s
provocative design appears to
have vindicated the architectural
risk taken by Wojciech M. Madeyski,
vice president and principal de-
signer at Perkins & Will in Chicago.

The building, approvingly callex
"Big Blue” by many Milwaukeeans,
has added a dramatic dash of
color and nonconforming style in
a community whose preponderant
architectural character remains
conservative,

Understandably, most of the atten-
tion given to the building by the
general public has focused on the
bold curtainwall system of alternat-
ing blue and reflective glass
panels. Madeyski's choice of this
system was governed by his desire
to add a major element of color to
Milwaukee’s neutral skyline. His spe-
cific choice of blue was based
largely by the predominance of

that color in nature.
wisconsin architect/january 1984

Notwithstanding the 100 percent
glass exterior, extensive use of insu-
lation, and a particularly ad-
vanced mechanical system, ena-
ble the building to achieve ex-
fremely stringent energy consump-
tion standards established by the
Federal government.  Actuadl
operating results indicate annual
consumption of energy at about
50,000 btu per square foot.

The $57 million project was de-
signed by Madeyski to reflect the
varied functions and occupants of
the structure, as well as adjacent
land uses. Madeyski's principal de-
sign challenge was (1) to create a
building in which government and
private business could effectively
function and, (2) at the same time
provide an atmosphere of open-
ness and inviting public space
which recognized that the building
is in the midst of a thriving retail,
hotel, and convention district.

The main elements of the project,
depicted in a site plan which ac-
companies this article, include:

This site and typical floor plan diagram
illustrates the major functional relationships
of space within and adjacent to the Fed-:
eral Plaza.

Proposed Skywalk To '
Hyatt Regency &
Convention Center =

AT

1. A landscaped plaza at the
corner of Wisconsin Avenue and
Third Street. The focal point of the
plaza is a Helaine Blumenfeld
sculpture of five pieces of smoothly
shaped Norwegian granite. The
plaza is directly across Wisconsin
Avenue from the main pedestrian
enfrance to The Grand Avenue, the
bustling new Rouse Company re-
tail center with reported sales of
$250 per square foot.

2. A 14-story atrium, oriented on a
north-south axis, which dramati-
cally welcomes visitors as they
enter the building and separates
the government space in the West
Tower from the private office
space in the East Tower.

Wells Street

.
606-Stall
Parking

=Structure

’ -

e ®

Skywalk From
Parking To
Mezzanine

wes? Tower

(Federal Offices)

Typical Floor

25,000 Square Feet
N .

ofAtrium | o

‘El‘( Ym:u
APrivate Offices)
|Typical Floor
i
i

Third Street

Skywalk From Federal Plaza To
Boston Store & Grand Avenue =

Wisconsin Avenue

Main Pedestrian
Entrance To
Grand Avenue l
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Aluminum
Cylindrical
Planters

In
Stock

Architectural Filberglas
& Aluminum Products

Furniture ® Planters ® Accessories

Group 4™

N83 W13330 Leon Road, Menomonee Falls, Wisconsin 53051
414-255-2600

“STAINLESS STEEL PLANTER, ASH/LITTER RECEPTICLE SOURCE
FOR HENRY REUSS FEDERAL PLAZA”
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A

Helaine Blumenfeld's Norwegian granite
sculpture takes on the aura of a lunar land-
scape when lighted a night. The sculpture
is the focal point of the project's land-
scaped outdoor plaza. Directly across the
street is the main entrance to The Grand
Avenue.

B.

Upon entering the building at the ground
floor, visitors encounter a dramatic, 14-story
atrium. Four pedestrian bridges connect
the East and West office towers across the
atrium.

C

Tenants and visitors who park in the adja-
cent parking structure arrive in the building
at the mezzanine level of the atrium.

wisconsin architect/january 1984

3. An expansive dedication of in-
terior open space on the mez-
zanine level (one floor up from
grade), designed so the building
can be connected by skywalk to
The Grand Averue (to the south)
and to the Hyatt-Regency (to the
north). The skywalk to the Boston
Store/Grand Avenue opened prior
to Christmas. Plans call for the con-
nection to the Hyatt in 1984,

4. Thirteen floors of space in the
West Tower - each floor having
25,000 square feet - to house more
than 30 Federal agencies previ-
ously located at several scaftered
Milwaukee sites.

5. In the east tower, 13 floors de-
voted to private commercial occu-
pancy. Typical floors have 15,000
square feet, with the upper floors
stepping back to provide between
6,000 square feet and 13,000
square feet per floor.

6. About 20,000 square feet of
ground floor retail space under-
neath the West and East office tow-
ers.

7. A 606-car parking garage north
of the East Tower, connected to
the building at the mezzanine level
by a skywalk.

Rentable square footage in the
building totals 525,000, of which
325,000 is leased for Federal gov-
ernment use.

Of the remaining 200,000 square
feet, nearly 90,000 square feet was
leased or under option as of mid-
December, only two months after
formal dedication of the building.
The Federal Plaza’s commercial
viability is underscored by leases
for private space averaging more
than $17.00 per square foot, one of
the top rates in Milwaukee, and
one which has been achieved in
a soft market.

Noteworthy private tenants in-
clude: IBM, which is opening its first
retail products store in Wisconsin at
the location; the international
planning and -engineering firm of
CH2M Hill, which relocated its re-
gional headquarters from a subur-
ban office location to the Federal
Plaza; the mortgage banking sub-
sidiary of the M&l Bank, one of Mil-

D.

The entrance to the building from the Bos-
ton Store/Grand Avenue skywalk also is at
the mezzanine level, at the southemn end
of the atrium.

&

E
A distinctive ceramic tile design of blue,
gray and white is the floor treatment on
the ground floor and mezzanine level of
the atrium. This view is for the Fourth Floor
bridge crossing the atrium.

F.
Visitors to the engineering firm of CH2M Hill,
a full-floor tenant, enter the reception suite
directly adjacent to the East Tower passen-
ger elevators.
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Derse Technical Signage congratulates Madison’s Carley Capital
Group on the Henry S. Reuss Federal Plaza Building, a new Milwaukee
landmark.

Interior Signing and
Directories supplied by:

O Derse Technical Signage

An Independent Licensed Dealer Manufacturer

SIGN SYSTEMS 1234 N. 62nd St.
Milwaukee, Wisconsin 53213-2996

414/257-2000

Congratulations New
Federal Building

ceramic tile by

2200 S.Calhoun Road
New Berlin, Wis. 53151
Phone (414) 786-9660
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waukee's largest financial institu-
fions; the Wisconsin headquarters
of Towers, Perrin, Forster & Grosby,
a national insurance consulting
firm which is relocating from the
40-story  First  Wisconsin  Center,
Time Insurance Company, which
has leased a full floor and taken
an option on a second floor; Hop-
kins Savings & Loan Association; Pill
& Puff, a health and beauty aids
store; the Walk-In Clinic, Lid, a
downtown urgent care facility es-
tablished by the respected Mil-
waukee Medical Clinic; and, the
Greater Wisconsin District Head-
quarters of the U.S. Postal Service.

Brust-Heike/Design Associates of
Milwaukee collaborated with Per-
kins & Will as the field architect on
the project. Brust-Heike's perfor-
mance in that capacity led to its
selection by Carley as the build-
ing’s interior designer and space
planner for the private space.
Brust-Heike's detailed knowledge
of the building and its systems,
along with its interior design and
space planning capability, have
enabled the firm fo work closely
with Carley in marketing the pri-
vate space. The irregular shape of
the East Tower floors has created a
variety of opportunities for interest-
ing and unconventional space lay-
outs which still achieve a high level
of efficiency for tenants.

Madeyski's innovative design has
called attention to the significant
role played by many prominent
Chicago architects in designing
Milwaukee buildings. Along with
Harry Weese, Helmut Jahn, and
others, much of Milwaukee’s newly
emerging skyline is attributable to
the influence of Chicago desig-
ners. In fact, large pictures of “Big
Blue” have been on display in Paris
for the last two months as part of
an exhibit entitted 50 Years of
Chicago Architecture”. Featured in
the exhibit are the works of
Madeyski, Weese, Bertrand,
Goldberg, and Walter Netsch.

The Federal Plaza was constructed
by a joint venture of J. H. Findorff &
Son, Inc, of Madison, and The
Downey Company of Milwaukee,

wisconsin architect/january 1984

G.

The triangular shape of the East Tower pri- which at the same time provide a high

vate floors allows for unique space layouts efficiency of usage per employee.

While the color and reflective nature of trates that the scale of the building
the curtainwall make the Federal Plaza a achieves the designer's objective of not
dominant structure, this aerial view illus- overpowering adjacent buildings.

Milwaukee’s Skywalk Story
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PIEPERPOWEFR

certifiedelectricalauthority™

. serving the community’s Industrial, Commercial and Residential
needs, for the past 35 years.

We are proud to have been selected the electrical contractor on the
Henry S. Reuss Federal Plaza.

MILWAUKEE OFFICE FOX RIVER VALLEY JANESVILLE, LAKE GENEVA, BELOIT Symbol, “Pieperpower” and

5070 North 35th Street 2665 Oregon St. Road Telephone (608) 754-6658 “Certified Electrical Authority”
Milwaukee, Wisconsin 53209 Oshkosh, Wisconsin 54901 are service marks of

Telephone (414) 462-7700 Telephone (414) 233-3797 Pieper Electric, Inc., Milwaukee, Wisconsin

Johnson Controls Gives
The Federal Plaza Total Bundlng Control

Building Automation by Johnson Controls is one
of the most versatile and successful building
management tools today. Our Building
Automation Systems use micro-processor
technology to unify HVAC and other building
functions into one, simplified control system.

Our system provides you with
computer-based controls for:

® Energy management

® Firesafety

e Security

e Lighting

e Communications

e Scheduled maintenance

\J Johnson Controls, Inc.
4285 N. Port Washington Rd.
CONTR LS Milwaukee, WI 53212

We put you in total control Tel. 414/961-2600
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CAST ASIDE THE GALLEY SLAVE ROLE.

Tie into the Epicurean™ Kohler’s
food preparation center, and catch
the latest in kitchen freedom.

Bring convenience on board.
With the wooden drain deck, the
hardwood cutting board and two
basins — a scrubbing basin for the
big jobs and a central disposal bay.

Run silent, run deep. The Epicurean
is beautifully fashioned out of endur-
ing, enameled cast iron. This minimizes
disposal noise and vibration. The
scrubbing basin plunges 92 inches.

It’s shown in Sequoia with Alterna
faucet and optional sprayer. Other
faucet and color combinations

THE BOLD LOOK

“'KOHLER

are available.

The Epicurean from Kohler. It’s a
bold, beautiful way to cast aside the
galley slave role.

See us for more information on this
and all Kohler products for kitchen,
bath and powder room.

Copyright 1983 Kohler Co.




SOME THINGS WILL BE AROUND A LONG TIME—LIKE

Who could disagree that color is an integral part of design? And whether your design
calls for a wide range of color or a narrow range of color, BELDEN Brick covers the spectrum.
The largest selection of color in the industry, from dusty pinks to light earthy tones to deep reds,
grays and blacks, as well as our new Colonial line. Over 200 variations of brick,
including color, texture, and size, help to enhance your design ingenuity.
And like Mount Rushmore, brick from BELDEN will be around a long time!
Your nearest BELDEN Dealer will show you the facts or write us
for a free 4 color brochure at Box 910, Canton, Ohio 44701.
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To: The People, Legislators, and Public Officials of Wisconsin

Architects of Wisconsin and memibers
of the Wisconsin Society of Architects
of the American Institute of Archi-
tects (WSA) have concemns and
positions which we wish to e con-
sidered by the people, legislators,
and other governmental officials of
Wisconsin

We are concerned and professionally
involved with conservation, environ-
ment and energy, adequate housing
and health facilities, and reuse
and rehabilifation of existing build-
iNgs

The WSA is committed to assisting
those persons in Government involved
in resolving our immediate problems
and in formulating long-range plans
to meet Wisconsin's physical and
social needs

As architects, we have a professional
andtechnicalinsight info current public
issues, and we are anxious fo share
our expertise with you in your aftempt
to resolve these problems. As the
state component organization of the
American Institute of Architects, the
WSA draws upon the information and
research sources of the 38000
member national organization. IN
reference to our position on any
matter or for information or assisfance,
please direct your guestions to

Eric Englund

Executive Director

Wisconsin Society of Architects

615 East Washington Avenue

Madison, Wisconsin 53703

(608) 257-8477
or to any officers or members of the
WSA with whom you are acguainted

We hope that you will find the
following information helpful in your
evaluation of several issues which
we feel will be considered by the
Wisconsin Legislature during the
second year of the 1983-84
session

s

Fred Zimmermann, AIA President
Wisconsin Society of Architects

Austin House, Milwaukee




The Wisconsin Society of Architects Supports Consolidation of
Building Codes Into The Department of Industry, Labor and

Human Relations

Wisconsin law requires most plans and
specifications pertaining o building
construction to be reviewed and
approved by the Department of
Industry, Labor, and Human Relations
(DILHR). This requirement has resulted
in the Wisconsin construction industry
having "one stop” contact with the
State in obtaining the appropriate
approvals for construction projects
DILHR's statutory authority for this
process is extremely brood and
inCludes an overwhelming majority
of the components of building
consfruction, including heating,
venfilating, fire detection, building
requirements for physically handi-
capped, structural design, mechanical
design, and plumibcing. Jurisdiction over
swimming pools and certain health
care focilifies is granted by statute
to the Department of Health and

Social Services (DHSS). The construction
of swimming pools or health care
facilities is similar to any other project
in ferms of building components and
codes

The members of the Wisconsin
Society of Archifects feel that standards
relating to the construction of buildings
should e consolidated under the
enforcement responsibility of DILHR
Standards relating to operation
and maintenance of facilities should
remain with DHSS. This proposed
consolidation of construction standards
would provide maoximum efficiencies,
and minimize current duplicated
expense and services provided by
the State of Wisconsin in the areas
of code promulgation and plan
review for facilities utilizing swim-
ming pools and/or health care
facilities

South Division High School, Milwaukee
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The Wisconsin Society of Architects Supports Legislation That Will
Require Every Applicant For Registration As An Architect or
Professional Engineer To Take The Required Written Examinations

Under current Wisconsin law, all persons
who seek registrafion in Wisconsin as
professional architects or engineers
must take and pass certain required
examinations. These examinations
have been developed in order that
candidates for registration can
demonstrate the competence to per-
form professional skills in the best inferest
of the public health and safety. The sole
exeption fo this requirement is for
applicants for registration as professional
engineers who are "not less than 35
years of age and have 12 years or
more of experience” This statutory
exception creates an oufgoing
‘grandfather clause” which literaily
allows hundreds of persons fo seek and
obtain registration as professional
engineers in the State of Wisconsin

Alan Magayne-Roshak
Photographer

on an annual basis

In this age of increasing technology,
registration as professional engineers
should be afforded to those who can
fully demonstrate their professional
competence by taking and passing fhe
examinations developed for purposes
of measuring the necessary professional
skill levels. To allow individuals to
obtain professional registration
without their fully demonstrafing
this competance creates a significant
hazard to the public health and
safety

The Wisconsin Society of Architects
support legislation which will close
this loophole and which will establish
a uniform standard for the deter-
mination of professional competance
in the design professions

Plankinton Mansion, Milwaukee




marketing experts at the UW semi-
nar agreed that the future looks
fairly good; however, the improve-
ment will not be as rapid as most
design firms would like fo see.

The government market will be dri-
ven by the country's infrastructure
needs and, of course, by the avail-
ability of funds. Such areas as frans-
portation and sewage treatment
plants show much promise in 1984
and beyond. Much of the work in
the transportation area as well as
in other areas of the infrastructure
will be available to consultants. Ac-
cording to the representative from
the US. Army Corps of Engineers,
energy areas, repair and mainte-
nance areas will be leading new
construction.

Problems in the housing market
continue to be high construction
costs and high financing costs.
Rents are not able to keep up with
increasing expenses. Therefore, a
much greater demand in the mul-
fifamily housing market will be
necessary before a significant in-
crease in new constfruction takes
place.

In the health market, 1984 looks fair
but not as good as some of the
other markets. Many hospitals are
overbuilt. Also, funds for construc-
tion are decreasing. In growing
communities hospital work  will
move reasonably well; in com-
munities with economic problems
or growth constraints very little
building in the area of health care
will be experienced. Many services
typically provided by hospitals are
being stripped away from hospitals
and are becoming separate spe-
cialized facilities. Thus, ambulatory
care centers, outpatient services,
and living centers for the elderly
will be quite active. Preventive
medicine areas such as fitness and
wellness centers will also be on the
increase. These will require special-
ized design expertise. If architects
are to be successful in impressing
clients with their capabilities in this
areq, they will have to understand
how these specialized areas func-
tion. In addition, they will have to
be able to discuss the concepts
using the language of the special-
ists. The health market in the future
will be smaller and intensely more
competitive for designers. To be
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successful in obtaining work, ar-
chitects will have to show that they
are highly experienced in the mar-
ket and are capable of handling
specialized problems.

The commercial market is ex-
pected to do well in the next few
years. However, here too the com-
petition will be much more intense.
Greater emphasis will be on value
analysis and design-built. The
guaranteeing of costs and project
completion dates will become in-
creasingly critical.

The growth in the industrial market
is anticipated to be slow but better
than it has been. The fraditional
smoke stack industry is on a de-
cling; here, as in the health industry,
we will see more specialization
and an emphasis foward high-
tech facility design and construc-
tion. Areas such as robotics will play
important roles in the manufactur-
ing industry. As for the previously
mentioned markets, designers in-
terested in getting work in the in-
dustrial market will have to be-
come more specialized and will
have to learn to speak the client’s
language.

Architects who are experienced in
doing renovation work generally
are better prepared to deal with
design/construction in most mar-
kets discussed. It is likely that the
future will offer much more re-
habilitation/renovation type work
than new construction.

Although the economic picture is
not as bright as most design profes-
sionals would like to see, the recov-
ery is here and professionals that
are able to identify active markets
and develop capabilities in these
markets can expect to do well.

FIRM'S QUALIFICATIONS

What qualifications should a pro-
fessional design firm possess in
order to look aftractive to the po-
tential client? Once the firm deter-
mines that it is working in an active
market, and is convinced that it
can perform satisfactorily in that
market, the firm should focus its
aftention on how to convince the
potential client that it can do an
excellent job of providing design
services. What are the services your
firm can offer that your competitors

cannot? How will your perfor-
mance be better than the perfor-
mance of other firms? These should
be main points of concern to the
firm before it approaches its po-
tential client.

One point strongly emphasized at
the UW seminar was the need for
the professional design firm to un-
derstand why people buy. Unless
the person selling products or ser-
vices can identify the reasons for
buying, much time can be wasted,
resulting in frustration and ineffi-
ciency. Each individual selling pro-
fessional design services should be
very much familiar with the prem-
ise that whatever people do they
do for the satisfaction of their
needs. When the client selects de-
sign services offered by a particu-
lar firm, the selection is made with
a feeling that the client’s needs will
be better satisfied by this firm than
by other firms. Clients tend to bal-
ance, at fimes subconsciously,
which firms are able to indicate to
them more positives than nega-
fives toward the solution of their
problems. Obviously, the design
team with the highest number of
positive points scores the highest.

What are some of the qualities of
the design firm that can be viewed
positively or negatively by the po-
tential client seeking to satisfy
needs? The capabilities of the pro-
fessional design firm can provide,
for instance, varying degrees of
perceived security for the client.
This could be psychological or
physical. It could involve money or
other measurables or intangibles.
Further, it might provide for the
client's desire for achievement, or
involve the client's desire for repu-
tation and prestige or self fulfill-
ment. In summary, the client strives
fo establish whether the design firm
will reduce the clients anxieties
while supporting the client's ambi-
tions.

Numerous other specific points
were stressed by the clients’ repre-
sentatives atfending the UW mar-
keting seminar. Clients indicated
that they would like to see, most of
all, design professionals capable
of solving the client's specific prob-
lems. The client needs to be con-
vinced that the firm is capable of
doing research, preliminary plan-
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DOWNEY INC. 2203 West Michigan Street ® P.O. Box 1155 @ Milwaukee, Wisconsin 53201 @ 414/933-3123

Gregory M. Coffman
Executive Vice President

January 15, 1984

Owners, Developers & Architects

Dear Builder,

Downey Inc. is proud of our contribution at the Henry S. Reuss Federal Plaza. As a partner
in the Findorff-Downey Design Build Joint Venture, Downey Inc. provided a broad range
of services to the project owner.

Throughout project development the Findorff-Downey Joint Venture furnished the owner
with timely and valuable decision making information. Up to date construction costing,
scheduling and design alternates were continually provided.

Downey’s primary responsibility was providing mechanical system design and construction.
Our in house engineers and designers furnished complete plumbing, heating, ventilation,
air conditioning, fire protection, and life safety designs. Operating and life cycle cost analyses
were provided to demonstrate the building’s operating costs and verify compliance with
Federal Energy use criteria. We are most proud that the system performs better than
originally anticipated.

With the mechanical system installation Downey Inc. completed the process. Our project
managers and field crews, working with our designs were able to prompt adjustments
allowing acceleration, reduced costs and continued project coordination.

Yes, we're proud of the Henry S. Reuss Federal Plaza, and we certainly recommend owners,

developers and architects consider the “team” design build process for the right project.
Let us work with your team on your next project; Downey does deliver.

Yours very truly,

DOWNEY INC.

Gregory M. Coffman

Mechanical Contractors/Engineers — A Tradition of Quality Since 1863
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ning, schematic design, design de-
velopment and construction coor-
dination. The client wants to know
exactly what is to be included in
the services that the design profes-
sional is to provide. Does it include
architecture, interiors, graphics,
landscape design and what else?

Some areas often unstressed by
design professionals are becom-
ing increasingly important  to
clients. These deal with facility up-
keep, durability, and maintenance.
Can architects demonstrate in a
convincing manner that their solu-
tions will include these considera-
fions as well as the aesthetic con-
cerns?

Clients emphasized that they
would like to see all design and
construction disciplines offered by
one firm. This, of course, means de-
sign-build or turn key operations.
While some design professionals
oppose these types of ventures,
clients in most instances find them
highly acceptable. Clients ex-
pressed that it is much easier for
them to deal with one firm rather
than to fry o coordinate a number
of different groups involved in the
design and construction of their
project.

Since architects are to be the
clients problem solvers, the ar-
chitect first should become familiar
with the client's problems, find out
what are the client’s biggest con-
cerns and uncertainties, and then
sell the firm as being capable of
dealing with these factors. The pro-
fessionals should find out about the
client and about the project. They
should visit the site, investigate reg-
ulatory constraints, visit  similar
facilities, discuss within the firm how
the project would be handled and
who would be the project man-
ager. Clients like to see these
points worked out before the inter-
view. Then during the interview, ar-
chitects should discuss the client's
project using words and symbols
carefully chosen to mean the
same thing to the client and the
architect. Architects must be able
to explain their services to clients in
terms that clients can understand
completely and thoroughly. Ar-
chitects must also be capable of
justifying their recommmendations.

Client representatives at the UW
wisconsin architect/january 1984

seminar strongly stressed that noth-
ing can reduce the clients anxi-
eties and support their project
ambitions more than a good repu-
tation of the firm. The public rela-
fions effort can do much along
these lines, but, nothing can be of
more help to the firm in this area
than the firm's past performance.
The design professional’s past per-
formance is critical, and if there is
anything that clients look for when
selecting a design firm it is how
well the firm has performed in the
past. What is the firm’s frack rec-
ord? Has had much repeat bus-
iness with the same clients? If yes,
it indicates that the firm's perfor-
mance most likely is quite satisfac-
tory. If not, it may well indicate poor
performance. Clients are most in-
terested in references with whom
they can talk about the firm and
explore its past performance. They
are interested not only in refer-
ences that the architectural firm
likes to provide but also in all of the
firm’s past clients.

The most important aspect of the
firm’s track record, as far as the
client is concerned, is similar proj-
ect experience, which makes it
very difficult for a young firm to
break into a new market. The ex-
perience desired includes project
types, project sizes, specialized
experience, fast fracking and other
time-saving procedures, experi-
ence with developers, especially
as the housing market is con-
cerned, and experience as a
design-build firm.

The reputation of a professional
design firm is judged also on its
cost estimating and cost control
capabilities. How reliable are the
firm's cost estimates? If the firm
came in within the budget on
ninety percent of its projects and
missed the budget on ten percent,
to a client that means that the proj-
ect in question could fall within
the ten percent of the firm's poor
budget performance. While your
performance is considered good,
in general, for many clients it would
not be good enough. Clients at
the UW seminar felt very strongly
that design professionals should
take measures to improve their
cost estimating and cost control
capabilities. This means perhaps
working with building contractors
when cost estimates are being

prepared or perhaps it means
being involved in design build.
Some clients at the seminar also
stressed that the design profes-
sional should understand up front
financing and other developer's
problems especially relating to
financing and other risks.

Being able to control the construc-
tion schedule is another point that
is very important in the eyes of the
client. The fact that a professional
design firm cannot effectively con-
trol this does not make it any less
critical for the client. It was stressed
at the UW seminar that a way
needs to be found to resolve this
problem.

What are some of the other points
that clients see as being important
to consider in the selection of the
profesional design firm? Clients
want to know if the firm is finan-
cially stable. Is the firm in litigation,
and for what? Is the firm doing work
for the client's competitors? Will the
design firm be willing to modify AIA
contract documents? On this last
point many clients feel that AIA
contract documents written for ar-
chitects by architects are not al-
ways acceptable on at least some
points to some clients.

The design firm's current volume
and the type of work presents
another area of concern for the
client. If the firm is overloaded with
work it may have difficulty in pro-
viding efficient services on the proj-
ect in question. It is important for
the client that the firm selected
have a sufficient number of suffi-
ciently qualified personnel to work
on the project.

When discussing a specific project
with the design professional, clients
want to know who will be the proj-
ect manager. Qualifications are
important. The individual must be
sharp, technically competent and
available to provide sufficient
management time to the project.

ldentifying the point source of re-
sponsibility is one of the key con-
cerns to the client. Where does the
client turn with questions? And, to
make sure that project manager
responsibilities will not be shifting,
clients are very much interested in
knowing the firm's turnover rate on
project managers. It was obvious
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from the comments at the UW
seminar that firms with qualified
project managers have a much
better chance of getting selected.
Of course project managers have
to be sold to the client. They have
to participate at the interviews and
convince the client that, in fact,
they are capable of handling the
preject. Design professionals often
make the mistake of promoting
partners. Clients generally are un-
impressed when, at an interview,
the design professional tells the
client that their project will be
handled by one of the senior
partners. Most everyone knows that
a principal of the firm typically
cannot spend the required
amount of time on the project
under consideration.

Once the project manager ques-
fion is resolved, clients are very
much interested in finding out
about other people who will be
working on the project. Who will be
the designer? Who will be working
on the working drawings and
specifications and what is the ex-
perience of these individuals?

RECOMMENDATIONS FOR THE
INTERVIEW

Seminar participants also  dis-
cussed the interview, seen by all as
an important phase of the selec-
fion process. The use of slide shows
during the interview was consid-
ered of questionable value unless
to illustrate a specific point central
to the client’s project needs. A gen-
eral slide show is generally un-
necessary, by the time the design
professional gets invited to the in-
terview, the client typically knows
enough general information about
that particular design firm. At an
interview the architect should con-
centrate on discussing the project
in question. The discussion and any
type of visual aids should be fo-
cused toward this objective.

Many clients indicated that they
prefer to hold interviews at the ar-
chitect’s office. This allows them to
tour the office, meet the people,
look at past projects and projects
being worked on. An architect’s of-
fice can provide a highly positive
environment for an inferview. Many
good points about the firm can be
made apparent without any need
18

for explanation. But wherever the
interview, architects should discuss
with clients not only the completed
projects that relate to the projectin
question but also the planned pro-
cess of project development.
Clients must see where they fit into
the process; they view the project
management process as one of
the most critical points in the total
project development.

Discussion of a possible solution to
the client’s problem is not at all out
of the question during the inter-
view. To the client this is the most
important point. Design profession-
als must be able to show that they
have a good grasp of the problem
and that they are capable of arriv-
ing at good solutions.

And, there is such a thing as
“‘chemistry”. Certain personality
types just cannot get along. If you
detect that either you or someone
else from your firm is not doing well
with a particular client, someone
else from the firm may be more
successful.

OTHER POINTERS

What then are the points that
clients most often find objectiona-
ble when working with architects?
The three key ones are: not includ-
ing the owner in a decision-making
process, having poor communica-
fion among various disciplines in-
volved and the client, and poor
coordination of the disciplines and
of the project development in
general.

Among other selection pointers
identified at the UW seminar were
the following. When selecting a de-
sign firm, clients generally like to
select local professionals. Client
representatives  indicated  that
small businesses have a good
chance of obtaining commissions
providing they have the capability.
The size of the firm does not seem
to be a significant point in getting
selected for the project. Finally,
clients are favoring the process of
bidding professional services. Al-
though many design professionals
find this quite unacceptable,
clients feel that this process is here
to stay and will be on the increase.
They feel that professional design
firms should gear themselves up to
work within this framework.

SUMMARY

In summary, most market areas for
professional design firms will be
more active in 1984 than during
the last few years. Much more
specialization, however, will be re-
quired than in the past. The design
area will be much more competi-
tive, and clients will look at project
control, especially cost control,
much more critically. The design
firm, in order to succeed, will have
to learn how to deal effectively
with these constraints.
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On The Boards

ARCHITECTS:
Wilson/Jenkins & Associates, Inc.
Milwaukee, Wisconsin

PROJECT:

Brookfield Lakes Corporate
Center

Trammell Crow Company, Owner

Brookfield, Wisconsin

BACKGROUND:
Brookfield Lakes is a 150 acre

commercial development. The
project will include a park-like
environment of office buildings,
high technology center, and retail
buildings grouped around two
lakes situated in a recreated
Northern Wisconsin environment.
The first phase will include a one
story office building scheduled
for completion second quarter
1984.

ARCHITECT:
BHS Architects, Inc.
Milwaukee, Wisconsin

PROJECT:
Simon House Restaurant
Glendale, Wisconsin

BACKGROUND:

This mixed use Project called for
a three-story building which will
be the new home of the Simon
House Restaurant. Office space
has also been designed for future

tenants on the lower and second
levels.

Amenities include outdoor patio
dining at the restaurant, an
“English Basement” entry court
at the lower level offices, dormer
projections, and skylit offices at
the second level. The design also
incorporates the use of traditional
and contemporary elements which
provide for an exciting new image
for the established restaurant.

ARCHITECTS:
Donohue, Engineers & Architects
Sheboygan, Wisconsin

PROJECT:

The Havenswood Forest
Preserve & Nature Center

Milwaukee, Wisconsin

BACKGROUND:

The Environmental Awareness
Center Building, to be designed
by Donohue, will be developed
on the central portion of the
Havenwoods site. The building

will house many of Havenwood's -

environmental programs and will
include a reception and lobby
area, exhibit areas, a small
auditorium, classrooms, admin-
istration offices, work and storage
spaces, indoor and outdoor eating
areas, and library room. A facility
for maintenance work and vehicle
storage, as well as toilet rooms,
mechanical and electrical space,

S 2
Included in its design are many
passive solar features such as
earth-sheltering daylighting,
and a solar hot water preheater
system; efficient heating and
ventilating systems; grey water
recycling; and on-site generation

and related areas will also be
integrated into the building.

of electricity by wind power. These
alternative technologies would be
part of the educational aspect of
the center even though some of
them may not be currently cost
competitive with traditional
techniques.

One of the principal requirements
for this building is that it serve

as an example of energy-
conscious building design.

ARCHITECT:
BHS Architects, Inc.
Milwaukee, Wisconsin

PROJECT:
Hanover Square Apartments
Cedarburg, Wisconsin

BACKGROUND:

This Project involved the adaptive
reuse of an abandoned one-
story elementary school into a
two-story 25-unit apartment build-
ing in the heart of Cedarburg.

The interior planning is based on
the existing classroom layout
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tl HANOVER

SQUARE APARTMENTS CEDARBURG WISCONSIN O

.

was to reinforce the vernacular
style of architecture which is
prevalent in this historic com-
munity near Milwaukee. This is
achieved by the use of a steeply

which allowed for comfortable
and efficient one and two bedroom
apartments.

pitched roof, cedar clapboard
siding and dormer projections
which break up the length of the
building and individualize the

The intent of the exterior design apartments.
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Society News

LETTER
TO THE
EDITOR

| just read the arficle in the November 1983 issue of Wisconsin Architect
under the heading "We Have Met The Enemy-And They Are Us”.

As far as | am concerned, the example of the fee cutting procedure for
a library in the Milwaukee area is just the fip of the iceburg. | have
observed cases of flagrant fee cutting and free sketches for 25 years and
be assured, it is being carried off by some of the states largest firms. In
many cases when | meet with a prospective client, he has a stack of free
sketches you wouldn't believe. Many were prepared by firms that scream
the loudest about professional ethics and free services.

The fee cutting process occures whether the economy is good or bad.
From my observation, the only way to curtail this distasteful activity is for
the architects to educate their prospective client.

Having been involved in the marketing aspects of architecture for a very
long time, it is my observation that prospective clients do not understand
the design and construction process whatsoever, and are reluctant to ask
questions. So, in all reality it's the architects responsibility to thoroughly
explain his role in the design and construction process and to justify a
reasonable fee structure for professional design services.

Professional ethics are not implemented in a group setting such as The
Wisconsin Society of Architects. Professional ethics and fee negotiations
are a personal judgement call made by each architect.

A sound professional practice and a good reputation are not achieved
by being the “cheapest guy in town”. Architects that provide professional
design services and wind-up exchanging dollars don't last very long and
are a true detriment to the profession as a whole. What most architects
need is an attitude change and to learn how to say "NO” to prospective
clients when they attempt to chip away at a reasonable fee structure.

LETTER
TO THE
EDITOR
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| read with interest your letter in the last issue of Wisconsin Architect
regarding the question of professional ethics. While | am appreciative of
the point being raised | feel compelled to say that the subject was not
dealt with at the appropriate level. While levels of compensation and fair
marketplace practice are reasonable practical concerns, there are larger
philosophical issues which traditionally go unexplored by both the profes-
sion and the University.

From my standpoint, the substantive issue in discussing professional ethics
is the fundamental relationship between the individual and the society;
the socratic dilemma if you like. Before architects deal with the pragmatic
aspect of their professional lives, it sesems reasonable that they first explore
their roles and responsibilities in relation to the community. In this regard,
| must make the lugubrious observation that too few architects have the
moral stamina to advise clients that their projects may be either ill-advised
or perhaps too poorly funded to produce a building which will be an
asset to the environment in which it will be built. | further suggest that the
exigencies of economic survival have often resulted in compromises
where the society as a whole has been the loser in terms of ugly and
poorly planned development, much of which has been accomplished
by architects.

The medical and legal professions include in their programs, courses
dealing with ethical concerns. Our profession, inexplicably, has been
unable or unwilling to examine these uncomfortable issues up to this point.
For this reason | am particularly pleased to see that one of the workshops
at the WSA Annual Convention, which | have been asked to Chair, has
been reserved for a discussion of Ethics in our Profession.
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This letter, which | hope you will publish, is infended to serve as an introduc-
fion to the topic. In doing so | hope to establish a high level of debate
which will explore the philosophical and societal aspects of ethics rather
than those pragmatic issues which seem to invariably preoccupy our
profession. | have asked a distinguished member of our Philosophy Depart-
ment, Prof. Bernard Gendron to initiate panel discussions with some back-
ground and insight into the basis of ethical systems. | then hope that we
can develop a broad spectrum of ethical perceptions from a number of
practitioners which will lead to a spirited debate.

I invite all interested professionals to take part in what is certain to be a
memorable and constructive workshop.

Very truly yours,

David Evan Glasser

Chairman

Department of Architecture - UW-Milwaukee

GRADUATE
STUDY

ON THE
THIRD
COAST

The University of Wisconsin-Milwaukee is now accepting applicants for the
1984/85 academic year. The Ph.D. Program at UWM is focused on environ-
ment-behavior studies. E-BS is the study of the mutual relations between
people and the physical environment and the application of research to
improving the quality of life through environmental policy, planning, and
design. The program invites applications from students wishing to work at
any level of human functioning (from physiological to cultural) and any
scale of the environment (from interiors to regions). The program em-
phasizes a wide range of methods, including scholarly, descriptive,
exploratory, survey, quasi-experimental, and experimental designs, and
qualitative and quantitative analysis. Financial aid in the form of fellow-
ships, teaching positions, and research positions is available. Information
and application forms may be obtained by writing to the Student Affairs
Office, School of Architecture and Urban Planning, University of Wisconsin-
Milwaukee, P.O. Box 413, Milwaukee, WI 53201,

PROMOTING
THE
PROFESSION

The recent issue of Wisconsin Counties Magazine included a two page
article authored and placed by the WSA on "HOW ARCHITECTS AND COUN-
TIES COLLABORATE". The purpose of this article was to better educate
owners on working with their architect. Similar articles will be placed in
other regional publications.

MEMBERSHIP
ACTIONS
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HUTCHINS, ALAN B, was approved for AIA Membership in the Southeast
Wisconsin Chapter. Alan is a transfer from Florida.

O'GORMAN, COLLEEN S, was approved for Associate Membership in the
Southeast Wisconsin Chapter.

HARTIG, RICHARD S, was approved for AIA Membership in the Northeast
Wisconsin Chapter.

BIRCH, JOHN R, was approved for AIA Membership in the Southeast Wis-
consin Chapter.

MARTINIE, CAROLE H. was approved for Associate Membership in the
Southeast Wisconsin Chapter.

HOLSTROM, DAVID D. was approved for Associate Membership in the
Northwest Wisconsin Chapter.

WILSON, WALTER L, was approved for AIA Membership in the Southeast
Wisconsin Chapter. Walter is a transfer from Arkansas.
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THE ANTCZAK, WENDIE, Northwest Wisconsin Chapter.
FOLLOWING BEHRENS, STEVEN R, Northwest Wisconsin Chapter.
WERE BUMAN, JAMES, Northeast Wisconsin Chapter.
APPROVED BUNKELMAN, JEFFREY D., Northwest Wisconsin Chapter.
FOR CLOUTIER, KEITH, Northwest Wisconsin Chapter.
STUDENT GALE, BOB, Northwest Wisconsin Chapter.
MEMBERSHIP HANSEN, SCOTT B, Northeast Wisconsin Chapter.
LAWLER, JOHN, Northeast Wisconsin Chapter.
LEMERE, DENNIS, Northeast Wisconsin Chapter.
LOGGHE, MARY, Northeast Wisconsin Chapter.
LUCHT, JOHN R, Northeast Wisconsin Chapter.
LUNDIN, SUE ELLEN, Northeast Wisconsin Chapter.
MAKLEZOW, VAL, Northwest Wisconsin Chapter.
PAUL, DONALD, Northwest Wisconsin Chapter.
QUIGLEY, JULIE A, Northeast Wisconsin Chapter.
RADDATE, MARK J.,, Northeast Wisconsin Chapter.
RILEY, TIMOTHY, Northwest Wisconsin Chapter.
SCHEUER, DAVID J., Northeast Wisconsin Chapter.
SCHWAAB, THOMAS J., Northwest Wisconsin Chapter.
SKOVERA, KEITH, Northeast Wisconsin Chapter.
SMITH, JUDY A, Northwest Wisconsin Chapter.
VAVRA, KELLY, Northwest Wisconsin Chapter.
WEISINGER, GARRY, Northwest Wisconsin Chapter.
WOELZ, DAVID, Northeast Wisconsin Chapter.
ZEHREN, LISA, Northeast Wisconsin Chapter.
ANOTHER
VIDEO Added to the WSA's Video Tape Library is "PROJECT MANAGEMENT” . . . a
TAPE one hour VHS videotape presentation which can help you improve your
practice. There’s a backlog of WSA members waiting to use the other tape
owned by the WSA . . . "NEGOTIATING HIGHER FEES". To put your name on
the mailing list for either of these tapes contact Sandra at the WSA office.
UWM
ARCHITECTURE Five architectural students from the University of Wisconsin-Milwaukee
STUDENTS received prizes from the 1983 Awards Program of the American Institute
DOMINATE of Architects, Chicago Chapter. The students, from the School of Architec-
AWARDS ture and Urban Planning (SARUP), captured five of the seven awards in a
PROGRAM regional competition involving five universities.
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Carl V. Patton, new dean of SARUP, stated that “this represents a major
accomplishment and clearly establishes this program as one of the pre-
miere design departments in the nation.”

Each student received a prize of $350.00. The School was also awarded
$1,750.00. The five students were Jeffrey Reinke, Kevin Kemp, Mark Peters,
Wayne Jensen, and Peter Van Vechten.

All seven award-winning projects will be part of a traveling exhibit. The
work of a sixth UWM student, Scott Thomas, was also selected to be part
of the exhibit.

Since last May students, faculty and alumni have received prizes, awards
or other honors in six other design competition at the regional, national
and international level. In September two students won honorable men-
fion in an international design competition for the Gateway Arch for the
1984 Summer Olympics. Previously a faculty/alumni team won first place
in the Cityscape and Environmental Graphics for the Milwaukee Perform-
ing Arts Center. Two students won third place in the national Spectacle
Island Competition for Boston Harbor last June. Faculty/alumni teams also
received awards in competitions for the Havenwoods Environmental
Awareness Center in Milwaukee (second place), and the Center of Inter-
national Communication and the Ministry of Planning and the Environ-

ment, Paris, France (special recognition).
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BOOTH Over half the booths for the WSA's 1984 Convention have been sold. Do

SALES you know of a supplier who should be exhibiting? It's their best way to
come in contact with the Wisconsin architectural community. Invite them
to contact Karen or Sandra at the WSA office for more information.

NRCA

ROOFING There is a dramatic change taking place in the commercial roofing
MATERIALS industry. Dozens of new and improved Built-Up roofing specifications and
REFERENCE Single-Ply roofing membrane products were marketed within the last year
& GUIDE and there is no apparent slow down in the number of new materials which

will be introduced in the future.

To keep you advised on these products the National Roofing Contractors
Association now publishes the NRCA Roofing Materials Reference &
Guide which deals exclusively with roofing membrane materials.

The Guide contains detailed information on the companies that supply
roofing products, use and application, date of first commercial use, coun-
fry of manufacture, number of squares previously installed, plus much
more data that is required when making a determination of the type of
membrane to be used in new construction or re-roofing.

The October, 1983 issue of the Guide is now available for your use and it
contains detailed listings on 386 BUR specifications and Single-Ply mate-
rials which are now marketed by seventy-two manufacturers and
suppliers. The Guide is up-dated and published three times per year and
is available on an annual subscription basis. The subscription cost is $85.00
per year.

Write NRCA, 8600 Bryn Mawr Avenue, Chicago, lllinois, 60631 for your
subscription or for a brochure describing this important publication.

"My carpet
requirements ask
alot...

G. Wentworth Smith
has the answers.”’

When [ design | look to certain

resources to provide competent

professional support. Carpet is only

one of several products | may need

for a project.

G. Wentworth Smith knows carpet

and that's why | call them first.

After all, carpet is the foundation of an For commercial carpet or modular carpet systems consult with
interior design and | value what G. Wentworth Smith, Inc. columbus, Wisconsin
people think of my work. Manufacturer's Representatives for fine carpet makers.

Patrick - Heuga - Richmond - Bennytex
1-800-242-1878
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LANGER

ROOFING & SHEET METAL INC.
NEW — REROOFING — REPAIR

BUILT-UP ROOFING
ASPHALT
COAL TAR
ELASTOMERIC

MEMBRANE WATERPROOFING
BUILT-UP SYSTEMS
ELASTOMERICS

ARCHITECTURAL SHEET METAL
METAL FLASHINGS
MANSARD PANELING

TAPERED ROOF INSULATION SYSTEMS

(414) 476-5800

345 S. CURTIS RD., MILWAUKEE, WI 53214

QUALITY

Solar Systems

— multiple line
liquid transfer

— multiple line

hot air transfer

INTEGRITY
Design
— passive & active
systems
— certified for
state rebates

In today’s competitive market, it pays to work
with professionals who respect your reputation
and can provide multi-line products to strengthen
the integrity of your design.

ALTERNATE ENERGY GROUP

6701 SEYBOLD ROAD
MADISON, WI 53719
608-274-7192

Advertise In

Wisconsin Architect
magazine

The Place To Reach:
@® Architects
@® Consulting Engineers
@® General Contractors
@ Interior Designers
@® Landscape Architects
® Urban Planners
@® Developers

Wisconsin Architect
magazine
615 E. Washington Ave.
Madison, WI 53703
(608) 257-8477

Distributors Of

— Energy Tight Windows
— Patio Doors

— Skylights

— Sunrooms

— Window Replacements

INTERIOR CONTRACTORS

ACOUSTICAL CEILINGS:
Armstrong, Celotex, Owens/Corning
U.S.G., Chicago Metallic Corp.

ACCESS FLOORS:
Donn Corporation

DEMOUNTABLE PARTITIONS:
U.S.G. Ultra Wall, Marlite

VER HALEN INC.

Madison
608/271-6800

Milwaukee
414/463-7700

Green Bay
414/435-3791
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24 HOUR. Radio Dispatch Truck Fleet for
INDUSTRY, INSTITUTIONS, SCHOOLS, etc.

AUTHORIZED PARTS & SERVICE FOR

CLEAVER — BROOKS, CLEVELAND Support
CONTROLS, MORR CONTROLS CO.
Throughout Wisconsin & Upper Michigan.

EQU'PMENT SALES, BOILER ROOM ACCESSORIES, 0? the

Trims, And-Car Automatic Bottom Blowdown

CORPORATION Systems. SERVICE - CLEANING ON ALL

MAKES. Complete Mobile Boiler Room Rentals.
5401 N Park Dr.

Butler, WI 53007 MADISON (608)249-6604 Adve rtise I‘S

GREEN BAY (414)494-3675
MILWAUKEE . .(414)781-9620 STEVENS POINT. . (715)344-7310

S ENeRey:
Coutrol ROOM hveiete Enery crous I

Advertisers Index
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P o o fe ANOIA & O'SNENIAAN, INC. v eeeeeeeeessseeisseerereeos 27
Automatic Temperature Supplies, INC............ocovvvviiin. Kohler

H Baker Manufacturing Co. ......oovvvviiiiiiii Kohler
BENAON BICK I C O, v 0o 556 5, 55505600 60 HoA 0 0 9 9 B A A S s 14

. Chenery Bros: INC; s swarsmmmssmnsu ssupssusassesmmnanmmmaon s 27
Finally! A sensible way to control Pool Room | o e Corp o1
Humidity while reducing operating costs. DOIAN & DUSHN, INC. ¢+ veeeevseeves e eeeeee e 27
DOWNOY; INCiriiswnvisun iswusws swvenvemmmnmonsssnvrnsvems vammas sapss 455535557 16

DESER T A ’RE DOES IT ALL! Graef, Anhatlt, SChIOEMETr & ASSOC. .........cverrereriiiireieiaens 27
e Reduces Operating Costs Up to 75% GrOUP 4...ocoirsiusrienasienenns s 8

e Controls Damaging Humidity while Thomas H. JawsChke & ASSOCITIES ....vvvurereeeisevsisennsrnnsenss o
Heating Pool Room Johnsop CONTOIS, INT....coconmmsssinesn svsvsssnasissnwans vismsnssswsomsess 12
Kloin-DICKOM C0: avusaussmss eumss i s s ems vemm evss s convswnmas 6

e Saves Money ; KODIOT €O, i1 sisin smmessvsamsnvumonmns onvumensvens s onmeea sanonvesessiohsns Insert

e Uses No Gas or Oil Langer Roofing & Sheet Metal, INC............cccoovviiiiiiiiianss 24

e Models to Suit All Needs MANCi & HANING, INC. ..ottt 27
Don’t throw Money Out the Window! MaSONTY INSHIULE ... Insert
Maxine’s Interior Plant Design .. Back Cover

D E s E RT A ’ R E Mid State Associates, INC. ......covvvviiiiiniiiiiiiin Kohler

Milwaukee Plumbing and Heating Supply ...........c.c..ooeeen Kohler

CORP. MUrphy SUPPIY CO. vvviiiiiiiiiiiie e Kohler

Dept. DA PBBS EQUIPMENT ....vviiviiiiiiiiiiiiiiiin 26

5633 W. Florist W.S. PAlerson €0 viw s ssssisiimmoss seven svweran swasmmvs conen venivnss Kohler

Milwaukee, W1 53218 JIW.POTEIE CO.. oumwuceaonsin sem comssmmsesialia 61 FET R RS0 4

1-414-462-4143 PHOTOCODY, INC. st sssscas sy s s e rsmyvavy o ure 26
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STS Consultants, LIA. .....covvevevereiiinimmmmsisiiimm e 27

*Black & White Murals *8x10 Glossy Repros G. Wentworth St NG s swisesiuss svsssis o s 23
*We Reproduce Blueprints or Masters For Stark Mantel & Tile CO. ......vvviiiiiiiiiiiieirrii e 10
Making Blueprints HW. Theis CO. ...ouuvviiiiiiiiiiiiieeneii i Kohler

United Plumbing and Heating SUppIy ..o Kohler

Ve HAIBN, INC..vivitiiiei e 24

Warzyn Engineering, INC. ..o 27

Wisconsin TesHng Labs......oceveimiiiiiiniiiine 27

104 East Mason St. Milwaukee, Wisconsin 53202

For Service . ..

CALL: 1-(414)-272-1255
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CHENERY
BROS. INC.

WISCONSIN’S LARGEST
WATERPROOFING CONTRACTOR

Waterproofing & Special Coatings
Grafton, WI 53024
(414) 377-1490

PROFESSIONAL
SERVICE
DIRECTORY

\ CONSULTING ENGINEERS

/A 2266 N. PROSPECT AVENUE MILWAUKEE, WIS. 53202
(414) 276-5502

ROGER A. NASS, PE
CHARLES MULLIKIN, PE
ARTHUR MILLER, RE

/ DOLAN & DUSTIN, INC.
4

GEORGE E. DOLAN, PE
GERALD BRAUN, PE

Sanspray Stone Agg. Panels
Weyerhaeuser Panel 15
Manville Architectural Panels

SEALANTS

\ TREMCO

) PRODUCTS & TECHNICAL SERVICE

CALL: 1-(414)-464-8550

FOR BUILDING MAINTENANCE
& CONSTRUCTION

MONO S & S SALES CORPORATION
SILICONE AND ALL TREMCO 12030 W. SILVER SPRING ROAD
SEALANTS SEALANTS MILWAUKEE, WI 53225

THOMAS H. JAESCHKE NS,
& ASSOCIATES, INC. FCSI

4085 N. 137th Street
TeRnATON

. oousmv,Q
131005 S¥

v\‘\f

Brookfield, Wis. 53005 (414) 781-6564

L4F

CONSULTANTS — DESIGNERS
FOOD SERVICE SYSTEMS & EQUIPMENT

WARZYN Offices in Madison and Milwaukee, WI and

Greeley, CO. Call 608/257-4848 or our
encineerinc ine Wisconsin Toll-free Number: 800/362-5005

Civil e Structural
Geotechnical
Chemical/Materials Testing
Soil Borings ¢ Surveying

Engineers & Scientists
Environmental
Geological

ARNOLD AND O’SHERIDAN, INC.
CONSULTING ENGINEERS

- Structural Electrical

Mechanical Civil

608-271-9651
815 FORWARD DRIVE MADISON, WISCONSIN 53711

p—— CONSULTING ENGINEERS

- ANSIRLT
- SCHLOEMER{OA ASSOCIATES INC.

| -
Structural Municipal Environmental

6415 West Capitol Drive  Milwaukee, Wisconsin 53216 414-461-6900

m MANCI & HANING, INC.

Consulting Engineers
12645 West Burleigh Road

Brookfield, WI 53005 (414) 782-9690
Heating, Ventilating & Air Conditioning

1230 South Blvd.
Baraboo, Wisconsin
53913
608-356-8344

MID-STATE ASSOCIATES, INC.

Engineers « Architects « Planners « Surveyors

ROMATIC INC.
1100 MAIN ST.
UNION GROVE, W1 53182
414/878-1088

+ STORM PROTECTION
» SECURITY AND PRIVACY
* INSULATION FROM HEAT & COLD
* ENVIRONMENTAL CONTROL
OF LIGHT & VENTILATION

ARCHITECTURAL SCALE
MODELS COMBINING
DETAIL AND REALISM TO
ASSIST YOUR CLIENT IN
VISUALIZING THE
COMPLETED PROJECT.

RCHIMODEL

ARCHITECTURAL MODEL SERVICE
ROBERT S. OBERBECK
Professional Modelmaker

68 CHAMPION AVENUE
FOND DU LAC, WI 54935

414 - 922-0480

TESTING LABORATORIES

Geotechnical Enginecrs

Soil Borings
Materials Testing & Inspection

Menomonee Falls, WI 53051 e (414) 252-3300

ACCURATE SECURITY
LTD.

Burglar — Fire — Sprinkler
Monitoring — Installation — Sales
Central Communication Center

215 Division St. — Oshkosh, WI 54901
1-800-242-0383

Consulting Engineers

® Geotechnical
® Environmental
® Hydraulics-Hydrology
® Construction Materials

SS

STS Consultants Ltd.

540 Lambeau Street — Green Bay, W1 54303 — 414-494-9656
9055 N. 51st Street — Milwaukee, WI 53223 — 414-354-1100
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UTSTANDING

PROFESSIONALISM

IS WHAT
KEEPS US
GROWING.

\\

maxine

INTERIOR PLANTSCAPE, INC

303 West Olive Street / Milwaukee, Wisconsin 53212/ (414)963-0753

And it's what makes you look good.

Maxine, Inc. interior plantscaping special-
ists offer you total contracting services that
are professional every step of the way.

Our experienced consultants are experts
in recommending the most suitable live
plants for the design and specifications of
your clients’ interiors. The Reuss Federal
Plaza is our newest landscaping achieve-
ment (and among our most notable).

Our greenhouse and warehouse offer
Florida’s highest quality plants, fully ac-
climatized to the specific environment and
enhanced with decorative accessories.

Once installed, plants are maintained by
our service team. Guaranteed maintenance
assures proper care and replacements to
preserve the beauty of your plantscapes.

Our Certified Interior Horticulturist is
your assurance that Maxine, Inc. maintains
the highest industry standards. Every
project has our commitment to design,
technology, and professional expertise.

Call us today.



